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Sparks 


State of the Nation’s Economy: 
Up 
Business INpEX—The New York 
Times’ barometer climbed 4.3 in 
week ended July 19 to 145.0, com- 
pared with preceding week’s 140.7. 


Figure for week ended July 21, 
1951, was 169.7. 


Macuine Toots—The highest dol- 
lar value of new orders since last 
December, $104,000,000, was received 
by the industry in Juhe, and the 
trend continues upward, officials 
report. 

ExectricaL Output—In the week 
ended July 19 it amounted to 
7,180,328,000 kilowatt hours, about 
3 percent higher from the same 
1951 week when energy distrib- 
uted totaled 6,974,574,000. 


Store Sates — Department stores 
in U. S. in week ended July 5 rung 
up 4 percent more sales than in 
the same period last year, Federal 
Reserve Board reports. 


Coprer—Third quarter U. S. al- 
locations have been set at 368,100 
tons as against 355,600 tons for 
second quarter, according to Alex- 
ander Hamilton Institute. 


ConstrucTtion—Commerce depart- 
ment reported that new building 
totaled almost $3,000,000,000 in June, 
or 6 percent better than in the 
same month last year. 

* * * 


Down 


Bank Dests—The number of 
banks which cut their debts to 
Reconstruction Finance Corp. 
dropped from 281 to 105 during the 
first six months of 1952, and 35 
more banks were expected to clear 
debts in next few months. 


Business INveNToRIES—Were off 
$200,000,000 more than the normal 
seasonal amount in May, with 
total at end of month estimated 
at $70,200,000. 

CHEESE Output—Declined 4 per- 
cent to 21,500,000 pounds in week 
ended July 17 from preceding week 
and was 6 percent lower than the 
like 1951 week. 


* * * 


General 


U. S. Propuct VaLtue—Goods and 
services in U. S. last year amounted 
to $329,000,000,000. This was a 16 
percent gain from the previous 
year, according to U. S. Commerce 
Department. About half the gain, 
however, was attributed to higher 
prices that year. 














Top Cars 
New-car registrations for five 
months, plus 32 states for June: 
1952 Pos. Make 1951 Pos. 
1—409,769 Chev. 562,184— 1 
2—325,951 Ford 451,433— 2 
3—214,685 Plym. 278,449— 3 
4—148,446 Buick 206,201— 4 
5—122,585 Pontiac 172,335— 5 
6—117,069 Dodge 145,922— 6 
7—104,235 Olds 142,096— 7 
8— 82,756 Stude, 98,109— 9 
9— 82,233 Mercury 118,202— 8 
10— 65,123 Nash 62,199—11 
1ll— 56,077 Chrysler 80,292—10 
12— 43,484 DeSoto 53,934—13 
13— 38,378 Cadillac 47,503—14 
14— 37,013 Hudson 5§4,599—12 
15— 32,021 Packard 34,454—15 
16— 18,195 Kaiser 29,332—16 
17— 15,869 Henry J 29,004—17 
18— 15,7738 Willys 12,890—18 
19— 11,209 Lincoln 12,758—19 
20— 2,240 Austin 1,602—21 
21— 1,734 Crosley 2,888—20 
22— 1,564 Brit. Ford 1,311—22 
23— 627 Allstate 
Total All Makes 
1,955,390 2,604,176 
For further details see page 
42, today’s issue. 











NPA Considers 
21 Million Cars 
For First Half 


Vehicle Makers Asked 
To Report Steel Needs 
To U. S. Next Week 


By William Ullman 
Washington Correspondent 
ASHINGTON.—The auto indus- 
try’s chances for early ship- 
ments of steel from reopened mills 
look immediately pessimistic, but 
might easily revert to the opti- 
mistic side once steel plants resume 
full productive stride. 

That opinion prevailed last week 
among Washington officials, who 
agreed that car and truck makers 
will be able to make a quick recov- 
ery from the eight-week strike. 

At the same time, NPA’s Motor 
Vehicles division revealed that 
the Defense Transport Adminis- 
tration has proposed the author- 
ized production of 1,250,000 cars 
and 300,000 trucks in each of the 
first two quarters of 1953, 

The true picture on the indus- 
try’s steel procurement situation is 
scheduled to be drawn when truck 
and car makers meet with NPA 
officials here Aug. 13 and 14, re- 
spectively. 

* * 

NPA officials believe that by mid- 

August auto companies will 
have marshalled enough informa- 
tion on the steel supply situation 
to provide an authentic summation 
of the industry’s future for at least 
the balance of the year. 

Mindful of its obligation to see 
that military, atomic energy and 
machine tool programs get priority 
delivery of steel, NPA has issued 
a series of regulations to guaran- 
tee such delivery. 

However, there is considerable 
suspicion in Washington that the 
military “take” will not be as 
great as first estimated. Some 
sources indicate the military will 
hoggishly claim virtually all early 
steel output. Others believe mili- 
tary claims will simmer down to 
a realistic basis before too long. 

One proposal to aid the auto in- 
dustry, strongly supported by the 
Motor Vehicle division, is to put 
premium-priced conversion steel in 
a free area or have NPA issue 
special CMP tickets to acquire it. 
This recommendation is now being 
weighed by NPA officials. 

z * co 


Goss NPA officials would place 
domestically - produced conver- 
sion steel in the same class as 
foreign steel, thus enabling the 
auto industry to get more quickly 
into near-normal production and 
restore its laid-off labor forces. 


“If the conversion steel pro- 
posal is approved, it will be a big 
incentive to get added produc- 
tion,” one official said. “If there’s 
a big enough demand for this 
higher-priced steel, plenty of it 
will come out of hiding.” 

It will be up to the mills within 
the next two weeks to let the auto 
industry know where its orders 
stand. This information is eagerly 
awaited by manufacturers, NPA 
officials pointed out. 

“By Sept. 1, the steel supply sit- 

(Continued on Page 49, Col, 1) 





Output Due 
Following Postwar Low 





Car Production Estimates 


(U. S. PRODUCTION ONLY) 





Week Week Jan. 1 “— 1 
Ended Same Ended Total to | 
Aug. 2, Week, July 25, duly Aug. 4, ass. 2, | 
1952 1951 1952* 1952 1951* 1952* | 

CHRYSLER .... 23,417 137 32,853 819,075 526,551 
Chrysler .... 3,498 ae 4,977 111,306 71,998 
ID cabs vai cics Stk cdossupsad aoeedias .., he 3,513 75,765 54,616 
SIE dite ts ccsiducceciaecccaei, seein 6,032 107 8,872 216,027 140,884 
Plymouth ...... ————— 30 14,991 415,977 259,053 
EEE Neacdeceweies sicsanescvesiomeaee 3,702 20,855 16,475 38,224 773,014 504,332 
a. eee 80 16,079 15,527 25,044 599,143 387,323 
Ee 794 557 745 3,326 17,922 18,959 
MD avricspsnorseqiesiavivs 2,828 4,219 203 9,854 155,949 98,050 
GENERAL MOTORS... 7,238 33,638 9,751 65,145 1,484,097 1,005,398 
ES Sipe aoe 2,913 2,890 13,565 263,697 182,637 
Cadillac . sseistactonelins scbseloeas 2,240 et , 7,591 65,943 54,670 
6, ar 2,624 23,566 2,365 21,934 744,340 484,408 | 
Oldsmobile ........ sceaniaile 2,548 2,174 9,383 186,740 128,562 
a es 2,374 2,564 2,322 12,672 228,377 155,121 
KAISER-FRAZER_ baweecds 1,444 1,069 1,567 6,379 75,235 38,541 
SINE <éveindusszcovehssiastistts ceechesiewe, orgenstieein. shusghataces Cp ae oe — 
NE -cevsc aarieeaess oi sdieksese 1,444 1,069 1,567 6,379 15,235 38,541 
CROSLEY exenaoi OD  stccsweseia 90 3,589 1,593 
HUDSON ............... re 1,618 7,062 74,460 48,574 
II os ictcgiechas<invteveds olkabescs 401 2,239 318 3,913 99,096 77,420 
PACKARD = ' ie -esamuarne dis seonelts 2,342 49,965 35,652 
STUDEBAKER . paiva aiduooes aren 2,902 145,668 92,127 
WILLYS-OVERLAND+ = __ 1,734 18,052 30,556 
Total Cars, U. S........ 14,401 85,949 29,866 160,144 3,542,251 2,360,744 

tincludes station wagons. *Revised. 





(See TRUCK PRODUCTION, Page 56) 





52 Prices Likely to Hold 


After Dealers 


By Mac Gordon 
Associate Editor 
Au day now, what is expected 
to be the last price increase on 
1952 cars will reach the consumers 
when dealers finally recover their 
full traditional discount rates. 

All finalized for signature by 
OPS Chief Ellis Arnall Thursday 
was a revised CPR 83 granting 
dealers the discount portions held 
back in March, 1951. 

The amended CPR 83 will author- 
ize new “basic” ceilings approxi- 
mately 1 percent higher than at 
present—the 1 percent representing 
the reinstated discounts as _ re- 
quired by the Herlong amendment 
in the 1952 Defense Production Act. 

* * * 


ENDING introduction of 1953 

models, auto executives last 
week expressed doubt that the fac- 
tories would seek to raise car 
prices still further, although the 
steel settlement price rise served 
to intensify cost pressure. 

Consensus among auto plant offi- 
cials was that the higher materials 
expenses entailed by the steel con- 
tract would be ebsorbed for the 
next few months while 1952-model 
runs are terminated. 

“Ordinarily,” one factory execu- 
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Up Discounts 


tive said, “we would move to fol- 
low up the steel increase with a 
petition for price relief. But the 
way it stands now, we'll be re- 
suming volume production just in 
time for model cleanup, and a 
big price boost by the plants 
might deter such sales.” 


As modified in its new form, 
CPR 83 is slated to give new-car 
dealers a choice of two base peri- 
ods for determining delivery and 
handling charges. Dealers will be 
asked to choose one of the two 
base periods as the yardstick for 
future charges. 

Advertising charges, hitherto a 
source of much confusion in the 
trade, will be reflected in a dealer’s 
retail prices if such was the case 
in the base period selected. The 
base periods available will be the 
pre-Korean Apr. 1-June 24, 1950, 
favored by OPS, or the post-Korean 
Jan. 25- Feb. 24, 1951, preferred by 
NADA. 

* * * 
UTO observers contended that 
the steel shutdown actually had 
accomplished a _ cancellation of 
price-cutting thinking, thus stabil- 
izing the situation for the balance 
of the 1952-model runs. 

Dealer backlogs have been largely 
obliterated by the cessation of new- 
car production, it was pointed out. 
Renewal of volume deliveries later 
this month is not expected to cre- 

(Continued on Page 53, Col. 2) 





New-Car Dealers Await Sept. Pickup 


By Sam Sampson 
Staff Writer 

T WILL be five or six weeks 
before the new-car pipeline puts 

dealers solidly back in business. 
That’s the opinion of a majority 
of dealers as they tighten their 
belts and seek full prices on cars 





now in stock. But these new-car 





sales are becoming more and 
more occasional. 

Most dealers report that stocks 
are either at a postwar low or 
non-existent. Many have entered 


the used-car field to keep sales 
staffs intact and give them some- 
thing to work on. 





Some areas report, however, that 


the car shortage is being matched 
by a stagnant market, with cus- 
tomers unable to buy owing to 
unemployment and crop failure. | 

In Missouri, for instance, it is 
reported that farmers lost one crop 
of hay and part of another in a | 
drought. Many have been forced to | 


| 


(See SALES, Page 49, Col. 1) | 
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~ “17,763 Vehicles 


Built j in Week 


Immediate Outlook 
Dim, but August 
Prospects Improve 


By Bernie Thomas 
Associate Editor 

EFLECTING the degree to 
which supply lines were emp- 
tied out during the steel strike, ve- 
hicle production in U. S. plants 
skidded to a postwar low last week. 
However, this week should find 
some car and truck makers start- 
ing to creep slowly along the 
path toward volume output again. 

Built in U. S. plants last week, 
according to AuTomotive News esti- 
mates, were 14,401 cars and 3,362 
trucks for a total of only 17,763 ve- 
hicles. The previous week’s turnout 
of 36,311 units was made up of 29,- 
866 cars and 6,445 trucks. In the 
like week of 1951 there were 85,949 
cars and 29,310 trucks built for a 
total of 115,259 vehicles. 

Preliminary tabulations show . 
that during July plants in this 
country were able to assemble but 
160,144 cars and 34,579 trucks. For 
cars, it was the poorest month’s 
volume since June, 1946. Not since 
March, 1946, have U. S. plants 
built fewer trucks in a month. 

* a * 
Whew immediate production out- 
look is by no means bright, but 
August car and truck assembly 
may reach a higher level than was 
hoped for immediately following 
the steel strike’s end. 

Actually, some of the gaps in 
supply lines at many plants are 
caused by shortages of only a rela- 
tively few parts. Procurement will 
be concentrated on those short 
items, and those plants that are 
successful in quick stock buildups 
will be able to get earlier starts. 

But there is little doubt that 

(Continued on Page 56, Col. 1) 


Walters to Spark 
Packard Drive 
For ‘Quality’ Sales 


MPLEMENTING a drive to re- 
establish Packard as first choice 
of the carriage trade, President 








Fred J. Walters 


LeRoy Spencer 


James J. Nance last week named 
a new marketing vice-president 
and transferred LeRoy Spencer to 
the position of West Coast division 
manager. 

Given the task of “bringing 
Packard merchandising and mar- 
keting up to the quality of engi- 
neering and manufacturing” was 
Fred J. Walters, a former Hot- 
point associate of Nance who fol- 
lowed the new president to the 
Detroit auto concern. 

It is understood that other 
realignments will be made in 
(Continued on Page 53, Col. 4) 
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Consent Soares Sianed in , GMAC Case... 
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Long Financing Battle Ends 


By Bob Sheldon 
Staff Writer 


finance companies 


and provides | 
| that these independents will receive | 


age oa of any submitted evidence 
prove Thomas’ charges, the 


Dele gerne and apparently the | equal rights to operate through GM | counts only choice was to sign the 


final chapter was written here | 
last week in the federal govern-| 
ment’s long fight to restrict auto} 
financing by manufacturers. 

Federal District Judge Walter 
J. LaBuy signed a consent de- 
cree in Chicago ordering an end | 
to “monopolistic operations” by | 
General Motors Corp. and the | 
subsidiary General Motors Ac- | 
ceptance Corp., holdouts in the 
battle which started a decade and 
a half ago and forced Ford and 
Chrysler out of the financing 
business. 

The decree enjoins GM and} 
GMAC from conspiring and dis- 
criminating against independent 


GM Lists Profit 
Of $269 Million 
For First Half 


DETROIT.—General Motors last 
week reported a decline in net) 
profit for the first half to $269,- 
000,000, or $3.01 per share, from 
$280,000,000—$3.13 a share—in the | 
comparable period of 1951. | 

Net sales in the six months | 
just ended aggregated $3,369,000,- 
000, against $3,381,000,000 in the 
like period a year ago. 

In the second quarter, GM sales | 
were $2,076,000,000 and net aoe | 
$142,000,000, equal to $1.59 per share. 
The sales figure for the second | 
quarter of 1951 was $1,921, 000,000, | 
with a lower profit of $139,062,000, 
equivalent to $1.55 per share. 

A substantial increase in defense 
deliveries in the first half of 1952 
did not quite offset the drop in 
sales of civilian products due to 
government restrictions on output, 
according to President C. E. Wil- 
son and Chairman Alfred P. 
Sloan jr. 

“This does not include the sub- 
stantial governmental revenues 
generated by GM operations in the 
torm of sales and excise taxes on 
GM products.” 

The steel strike did not materi- 
ally affect GM sales and earnings 
for the second quarter, it was 
stated. This was because the com- 
pany elected to use up its steel 
inventories and work in process 
before curtailing final production. 
The report added: 

“Some departments and plants, 
however, were forced to shut down 
in the last few days of the quarter, 
and by the second week of July 
production was very substantially 
curtailed. It will remain so until 
the flow of steel from the mills is 
re-established at a high rate and 
the many pipe lines of supply to 
steel users are refilled.” 

Of the total sales in the second 
quarter of 1952, sales of civilian 
products amounted to $1,723,000,- 
000, while deliveries of defense 
items were $353,000,000. For the 
first half of the year civilian 
sales totaled $3,190,000,000 and 
defense deliveries amounted to 
$679,000,000. 

The report commented that de- 
mand for GM cars and trucks in 
the second quarter of 1952 con- 
tinued to outrun supply, even 
though the government had per- 











dealers, with the cooperation of | 
GM. Any services which the manu- | 
facturer furnishes to GMAC must | 
also be given to the other firms. 
* & * 
N ADDITION, the decree, handed 
down with the consent of both | 


GM and GMAC, prohibits GM from} 


canceling the franchise of any deal- 
er for failing to operate exclusive- 
ly through GMAC in _ handling 
time-payment auto sales. 

Holmes Baldridge, assistant U. 
S. attorney-general, long associ- 
ated with the case, recommend- 
ed that the court sign the decree 
as a means of ending a govern- 
ment antitrust suit filed against 
the two corporations in 1939. 


Baldridge explained that, actual- | 


ly, the decree would have no ef- 
fect on current car-financing prac- 
tices because its provisions had 
been followed by GM since the close 


| of World War II. 


Objections to the settlement were 
raised without avail by Charles A. 
Thomas, attorney who was per- 
mitted to intervene as a friend of 
the court on behalf of several hun- 
dred independent finance com- 
panies. 

* * x 
HOMAS insisted that there still 
was evidence of discrimination, 
condoned by GM, and that the only 
solution was a complete separation 
of GM and GMAC. The acceptance 
corporation is wholly owned by GM. 

Judge LaBuy said that in the 





Knetzer Slashes Wrists 


In Springfield Jail 

SPRINGFIELD, Il.—A suicide 
attempt, termed by police here 
as “a publicity stunt,” added an- 
other chapter to the story of 
Robert L. Knetzer, bankrupt 
auto dealer, who has been in the 
custody of authorities for sev- 
eral months while making a 
series of efforts to raise money 
for his creditors, 

Knetzer slashed his wrists and 
forearm in city jail here last 
week with a razor blade, police 
reported. He had just been re- 
turned to jail after a bizarre 
attempt to escape with the aid 
of a man posing as a U.S, mar- 
shal. 





decree. 

The government had sought 
such a consent decree as far back 
as 1937 on the basis of allega- 
tions that GM, Ford and Chrys- 
ler were attempting to coerce 
their dealers into using retail- 
level finance service offered by 
the manufacturers. But confer- 
ences aimed at reaching an out- 
of-court agreement broke down 
after GM withdrew its participa- 
| tion. 
| Early in 1938, a federal court in 
| Madison, Wis., halted legal moves 
against the Big Three because, the 
|court found, efforts were being 
| made to use the threat of court ac- 
| tion in order to obtain consent de- 


|crees from the companies. 
* + * 


OWEVER, antitrust indict- 

ments were returned in South 
Bend later that year, and, in No- 
vember, Ford and Chrysler signed 
consent decrees designed to afford 
equal opportunity to all competi- 
tors in the finance field. 

Subsequently, the two manu- 
facturers severed their connec- 
tions with finance subsidiaries. 
The Chrysler decree remains in 
force. The Ford decree was modi- 
fied several years ago with the 
removal of restrictions on adver- 
tising and on ownership of an in- 
terest in a finance company. 

GM continued to fight the case 
despite the fact that in November, 
1939, the corporation was convicted 
of antitrust violations after a trial 
which lasted six weeks. GM, GMAC, 
GMAC of Indiana and General Mo- 
tors Sales Corp. were ordered to 
pay a fine of $5,000 each plus court 
costs. 

* * * 
|» THE same trial, the jury ex- 
onerated 17 individual defend- 
ants, including GM Chairman Al- 
fred P. Sloan jr. and the late Wil- 
liam S. Knudsen, then GM presi- 
dent. 

Under the so-called “umbrella” 
of the South Bend conviction, 
several dealers who had _ lost 
their franchises filed lawsuits of 
their own. 

The most famous of these was 
started by Fred Emich, former 
Chevrolet dealer, who testified in 
the original South Bend _ trial. 
Emich charged that he had been 
deprived of his franchise because 

(See GM BOWS, Page 10, Col. 5) 








Coal Strike 


OAL was cooking up a tempest 

last week in the aftermath of 
the harmonious settlement of the 
steel strike. 

John L. Lewis, an erstwhile strike 
agitator at the age of 72, served a 
Sept. 20 strike notice on the soft- 
coal industry just as the 600,000) 
steel workers were ending their 
eight-week walkout. 

In the absence of a new coal 
contract beyond Sept. 20, 400,000 
miners will stay home in defer- 
ence to the historic no-contract, 
no-work ultimatum first enforced 
by Lewis. 





mitted some increase in production. 





dent has not given any indication 








Spots Dodge Truck Service Facilities— 

B. B. Settle, Dodge director of service, points out to Edward R. Taylor, manager of 
the New York region, the closely grouped pins indicating the Dodge dealers in his 
region (parts of New York, Pennsylvania, New Jersey and Connecticut). 


The United Mine Workers presi- | 


Feared Next 


Lewis Greets Steel Peace with Notice 
Of Sept. 20 Contract Rupture 


of what to him would be a “work- 
able” new contract. A wage in- 
crease along the lines of that nego- 
tiated in steel may or may not 
pacify Lewis. 
7 x cad 
COAL strike late next month 
would not force immediate 
|curtailment of steel production. 
Soft-coal inventories rose to an 80- 
day level towards the end of the 
steel shutdown, enough to maintain 
full steel operations well into De- 
cember if the miners strike Sept. 
20. 
| Final estimates on the cost of 





the steel strike, which was set- 
tled on substantially the same 
terms possible back in May, in- 
cluded a loss of 16% million tons 
of steel, nearly 500,000 new cars 
and $450 million in wages sacri- 
ficed by strikers. 

Dispelling the rancor which kept 
the strike alive was the announce- 
ment that U. S. Steel President Ben 
Fairless and CIO President Phil 
Murray would make a joint nation- 
wide tour of steel mills in an effort 
to explain the new contract and 
improve labor relations in the in- 
dustry. 

“The strike was a national trag- 


settlement statement. “It is hoped 


* * * 


“TURING the two years of the 
new agreements,” the CIO de- 





(Continued on Page 10, Col. 3) 





edy,” the steel industry said in a| 


that we will have an improved un-| 
derstanding with the union and a) 
long period of peace in the indus-| 
try.” 


| 











Sunbeam-Talbots Win Alpine Trials— 


A fleet of Sunbeam-Talbot '90 sedans won the team prize, irrespective of size, 
class or nationality, in the international Alpine trials in Europe, after finishing the 
six-day, 2,055-mile course without penalty or loss of marks. Of the 95 that started, 
only 23 finished, 10 without loss of marks. Drivers of the winning cars were Wojiech 
Kolaczowski and John Fitch, left to right, Americans who competed for the first time, 


and George Murray-Frame (right), coupe des Alpes winner. 


co-driver J. Pearman, center. 


With Frame is his 





New Sales Ideas Highlight 
Ford Dealer Parts Push 


DETROIT. — Application of new 


| merchandising ideas, including the 


| 


|} sale of loss-leader accessories 





in 
conjunction with special customer 
car checkups, is highlighting a 
three-month campaign by Ford 
dealers to boost parts, accessory 
and customer-labor sales. 

The nationwide drive, now be- 
ing kicked off by dealer-sponsored 
parties, will run through October. 
However, dealers are hoping that 
the elaborate promotion program 
they have planned will create a 
sales impetus that will be felt 
for many months to come. 

Magazine, newspaper, radio and 
direct-mail advertising is carrying 
the theme, “Let’s Get Acquainted.” 
Dealer window trims are urging 
Ford owners to drive into the serv- 
ice department for an inspection 
and the monthly special, which for 
August is a can of cleaner-polish 
and polishing cloth. 

Stamps that may be exchanged 
for a variety of prizes, such as 
sports equipment and household 
goods, are being offered to whole- 
sale parts purchasers. 


“Let’s Get Acquainted” parties 


| for fleet and wholesale parts buy- 


ers and their families already have 
been held by many dealers, and 
others are scheduled for the dura- 
tion of the campaign. 

At a typical party last week, 
Ford dealers of the Detroit area, 
billing the affair as “a purely 
social one,” entertained approxi- 
mately 12,000 guests who thronged 
the Michigan Racing Assn. track. 


The 4%-hour evening program in- 
cluded a performance by Joie Chit- 
wood and his Auto Daredevils, 
music and free refreshments. 
Twenty-four $100 U. S. savings 
bonds and a 1952 Ford Victoria 
were given away as door prizes, 


The event was arranged with the 








Plymouth Winner— 


Bernard Boehm jr. (right), South Bend, 
beams proudly at a 42-inch trophy that 
he won in the Plymouth model airplane 


| competition before 71,000 spectators at 


Glenview, Ill. Looking on is Harold Me- 
dow, of Modern Motors (Plymouth-DeSoto), 


clared. “We look forward to a pe-! South Bend, who sponsored young Boehm 
riod of harmony and cooperation | in the meet. Boehm now goes to Detroit 


| for the international finals Aug. 20-25. 





| cooperation of factory officials, and 
those on hand to watch the pro- 
ceedings included Lewis D. Crusoe, 
general manager of the Ford divi- 
sion. Dealers had individual dis- 
play booths under the race-track 
grandstand, and many dispensed 
party favors and prizes of their 
own. 


Auto Makers Get 
Green Light on 
Machine Tools 


WASHINGTON. — The govern- 
ment last week lifted its nine- 
month freeze on manufacture of 
machine tools for civilian industry. 
Auto makers will be among the 
beneficiaries of the action. 

DPA Boss Henry Fowler said 
toolmakers may accept orders with- 
out a defense priority rating so 





jlong as they do not fall behind 


on defense work. 

Curbs on “unrated” or civilian 
orders for machine tools were im- 
posed last November. 

During the last six months con- 
ditions within the tool industry 





Casual Sales Levy Nets 


Connecticut $300,000 


HARTFORD, Conn.—State 
Tax Commissioner William F. 
Connelly estimates that Con- 
necticut took in $300,000 during 
the first year it taxed “private 
sales” of automobiles, Anniver- 
sary of the levy was June 30. 





have changed to such an extent 
that nearly 200 companies, mostly 
small plants, out of a total of about 
300 in the industry, are unable to 
maintain capacity production and 
are in danger of losing their skilled 
labor forces. 


An NPA official said the two 
major reasons for the tool builders’ 
difficulties are the lack of sufficient 
military orders and the prohibition 
against accepting civilian business. 
A considerable volume of civilian 
business has piled up in recent 
months, he added, and now that 
tool builders are free to accept this 
business they will be able to resume 
capacity operations. 


NPA Vetoes Plea 
By Electro-Motive 


WASHINGTON. — NPA’s appeals 
board last week denied the plea 
of General Motors Electro-Motive 
division for a favorable revision of 
the formula under which controlled 
materials are allocated to builders 
of railroad-type diesel-electric loco- 
motives, 

The board earlier last month 
denied Ford’s appeal for an upward 
revision of its percentage share of 
the auto industry’s total authorized 
production. Issues in the Ford case 
paralleled to some extent those in 
the Electro-Motive appeal. 
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VER since World War II there 
+4 has been one thing after the 
other that deferred the return of 
keen competition in the auto field. 
We all know that some day it will 
return and return with a _ ven- 
geance. That is the reason we have 
been hearing so much in recent 
years about the need for good pub- 
lic relations. 

With automobile dealers, in fact 
with any kind of business, good 
public relations start at the bottom. 
It seeks to identify the business 
with good manners and_ good 
morals. A dealer can only build a 
good reputation on a sound foun- 
dation. First he has to run his 
business on high principles so he 
can deserve it. He must build pub- 
lic acceptance internally. The mem- 
bers of his organization, by their 
daily acts, build or injure the pub- 
lic estimation of a given dealer 
organization. 

But reputations that are well 
deserved don’t build rapidly 
enough to be used as a sales tool, 
unless there is a constant en- 
deavor to spread the favorable 
aspects of our operation to the 
public. 

We are important merchants, but 
our value to the local public is not 
so much that we sell new cars but 
that we provide the facilities and 
the organization to make car own- 
ership satisfactory. So as far as an 
automobile dealer is concerned, the 
the important part in developing 
good public relations isn’t the pro- 
motion of the car, which is already 
done by the factory, but the pro- 
motion of the only thing he owns 
and controls—his institution. The 
dealer’s personal reputation, like 
the reputation of the car he sells, 
can be projected, spread and main- 
tained much more fully with the 
aid of a well-founded public rela- 
tions program. This can take many 
forms, and a constant review of 
such activities on the part of deal- 
ers constantly pass my desk. 

* 5 * 


Well Written 

OR instance, W. D. Dunnington 

(Chevrolet) of Hopewell, Va., re- 
cently was asked to contribute an 
ad for the dedication of a new 
Catholic church in his city. He felt 
that this was an opportunity to 
spread goodwill, particularly since 
he or none of his employes were 
members of the church. 

I believe automobile dealers will 
be interested in his congratulatory 
message that appeared as a page 
in the dedication program: 

CONGRATULATIONS 

“To Father Paul V. Heller and 
the members of St. James Church 
upon the erection and dedication 
of this wonderful structure for 
the advancement of the Kingdom 
of God in Hopewell. 

“Let us give thanks to God who 
guides our destiny for the many 
blessings he has bestowed on 
America and its people—free wor- 
ship, free speech, free press, free 
ballot, free schools and free en- 





) Sealers toll me 


By John O. Munn 
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terprise. Let us so value these 
privileges that we may ever be 
on the alert to defend our free- 
dom against any tyranny. Let us 
by our actions and deeds give aid 
and courage to those less fortu- 
nate who suffer oppression and 
aggression. Let us all pray that 
America will forever stand a 
Christian bulwark before all the 
world.” 


*k * * 
Point Up Value 
EALER institutional booklets 


also constantly pass in review. 
One celebrating 22 years of service 
to the community by the Perry 
Buick Co., Norfolk, Va., is out- 
standing. I am sure that booklets 
of this kind are well worthwhile. 
They usually contain pictures of 
the dealer’s buildings, his equip- 
ment and his staff and a statement 
of policies. 

I always thought that the pub- 
lic never fully appreciated the 
fact that it is a dealer who, by 
his investment and organization, 
has brought to his town a local 
automobile factory for the ex- 
press purpose of serving people. 

I want to compliment William E. 
Mason (Dodge) of Stamford, Conn., 
who recently produced a little 
folder outlining the scholarship he 
awards each year to a local stu- 
dent in Stamford’s Technical high 
school. It is particularly impressive 
to the residents of that area, for 
while Bill Mason puts up this 
scholarship to interest more young 
people in the automotive field, he 
has no guarantee that the selected 
student will ever work for him. 

ca ed 


A Public Service 
UST recently the dealers belong- 
ing to the Cincinnati association 
have signed a code of used-car ad- 
vertising standards which I am 
sure will go a long way in convinc- 
ing the public that they can have 
confidence in used-car advertising 
in the community. Such acts will 
go a long way in building and 
keeping public confidence. Even 
signing the agreement to abide by 
advertising ethics is a public serv- 
ice because it is based upon in- 
tegrity, fair dealing, and can’t help 
but result in mutual benefit. 
Sometimes the development of 
goodwill comes indirectly through 
past activities in outside fields. 
For instance, I am intrigued by 
a banquet given to Joseph 
Mitchell (Dodge) of Waco, Tex., 
for having been raised to the 
Thirty-third Masonic degree. Of 
course, Joe Mitchell has been 
honored by the trade many, many 
times. Among other offices he has 
been president of the state asso- 
ciation and NADA director. 
Security and profit for a dealer, 
as we reach these competitive con- 
ditions, rests even more upon the 
dealer’s acceptance locally than it 
does on the national reputation of 
the line of automobiles he handles. 
So constant attention to the telling 
of the dealer story is necessary if 
it is to spread steadily and widely 
in his local market. More and more 
people need to appreciate the value 
of a dealer’s contribution to auto- 
mobile owners. More and more 
owners need to know his story 
and what his equipment, his man- 
agement and his policies mean to 
them in terms of their own benefit. 





Buffalo Dealers Hire 
36 Vocational Grads 


BUFFALO.—Of the 72 young 
men graduated in June from the 
auto mechanics class at Burgard 
vocational high school, 56 have 
been placed with members of 
the Buffalo Automobile Dealers 
Assn. 

Martin Doebert, head of the 
training program at Burgard, 
reported he had more requests 
for young mechanics this year 
than he could fill. 








British Dealers Modify 


New-Car Resale Ban 


LONDON.—The British Motor 
Trade Assn. has eased its re- 
strictions on the quick resale of 
new cars, exempting from the 
ban all autos costing more than 
$2,800, according to the news 
agency Reuters. Less expensive 

| ears will remain subject to the 
{ ban. 

The association adopted the 
restrictions just after the war as 
a result of complaints that some 
persons were buying new cars 
and reselling them at high 
prices The association forbade 
the resale of new cars for six 
months, later extending this 
period to one year, then two 
years. 
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| Will Stick to Backshop Aides . . . 





Chicago AFL Drops 
Fight for Salesmen 


By Mel Adams 

Staff Correspondent 
CHICAGO.— Officials of the AFL 
Teamsters union here joined in an 
|announcement that they have 
abandoned their fight to organize 
|automobile salesmen in this area. 
| The announcement, it was re- 
ported, followed an agreement by 
| dealers that as a group they 
| would not oppose the organizing 
| of mechanics, porters and other 





To Salvage Its 


ALBANY.—The Office of Price 
Stabilization is planning a “crack- 
down” in a desperate effort to 
justify its continued existence, ac- 
cording to Charles Henderson, 
manager of the New York State 
Automobile Dealers Assn. 


Henderson said an OPS source 
had warned him of the impending 
drive. With the agency’s 12,000- 
man enforcement staff scheduled 
to be halved by Sept. 1, Henderson 
said, the remaining employes can 
be expected to work harder in 
producing and pressing violation 
charges. 

Henderson said the “crusade” 
could start while OPS still had a 
full staff, with the cleanup work 
left for later. 

“OPS agents will be checking 
every detail of every regulation 
ever issued, especially such easily 
spotted violations as used cars that 
have no price tags on them,” Hen- 
derson said. 

“Tt would be stupid for any dealer 
to defy OPS now, after patiently 
toeing the line of the law all 
through the hectic, fumbling 
months when OPS didn’t know 
whose foot it had in its mouth at 
any given moment. 

“It also would be unwise to be- 


St. Louis Picks 
Membership Unit 


ST. LOUIS.—J. Rush James, 
president of the Greater St. Louis 
Automotive Assn., Inc., announces 
appointment of a permanent 16- 
man membership committee. 

The committee members and the 
lines they represent are: David E. 
Castles, Buick; W. J. Rasmussen, 
Chevrolet; George Hartge, Cadillac; 
L. M. Stewart, Chrysler; Lawrence 
Goldbeck, DeSoto; Sidney Weber, 
Dodge; C. F. McClure, Ford; Oscar 
Snipen, Hudson; Si Goge, Kaiser- 
Frazer; Henry C. Bender, Lincoln- 
Mercury; Clark Compton, Nash; 
| James W. Mueller, Oldsmobile; 
George M. Berry, Packard; Byron 
Webb, Pontiac; Harold C. Fehl, 
| Studebaker, and Lawrence A. 
| Miller, Willys. 











OPS Seen Plotting Drive 


Skin. 


lieve that OPS is helpless to avert 
its own demise and will lie down 
quietly to die. Very few federal 
bureaus have been eliminated. Not 
one has ever given up without a 
terrific fight.” 


Schooley Buys 


Peeler’s Cadillac 
Deal in Florida 


WEST PALM BEACH, Fla.— 
Stanley Peeler, president of the 
Florida Automobile Dealers Assn., 

: has sold his Cad- 
illac business here 
to C. W. Schooley, 
merchandising 
manager of the 
Cadillac division. 
The sale takes ef- 
fect Sunday (Aug. 
10). 


Peeler has been 
a Cadillac dealer 
2 Z in Florida for 28 

“ ‘ ears and has 
©.W. Schooley cid the West 
Palm Beach franchise since 1932. 

Schooley, before joining Cadillac 
in 1945, had served since 1928 with 
General Motors Acceptance Corp. 
except for a three-year period with 
GM’s Packard Electric division. 

The new dealership, to be known 
as Schooley Cadillac, Inc., will oc- 
cupy a building which recently was 
purchased by Stanley Peeler Motors 
and which now is being remodeled. 
The building contains 44,800 square 
feet of floor space, with large park- 
ing areas. Meanwhile, the new firm 
will be housed in Peeler Motors’ 
present building. 

Peeler said he would continue as 
president of the Florida association 
until the expiration of his term in 
October. 

A former mayor of West Palm 
Beach, he also is a member of the 
NADA industry relations commit- 
tee and NPA’s auto dealer advisory 
committee and a director of the 
Florida chamber of commerce. 











skilled workers eligible for union 
membership. 

Speaking on behalf of the union 
in calling off the salesmen’s drive 
were Frank Brown and Ray 
Schoessling, of the Teamsters joint 
council; Larry Monahan, head of 
Local 731; Henry G. Burger, inter- 
national organizer, and Don Bur- 
rows, business manager of Local 
701. 

Union action began before the 
annual Chicago automobile show 
last February by picketing of the 
International amphitheater, with 
the Chicago Automobile Trade 
Assn., sponsor of the show, as the 
target. 

CATA took the position that it 
could not speak for dealers be- 
cause its constitution and bylaws 
made this impossible. 

It was further pointed out that 
the CATA sells no cars and em- 
ploys no salesmen. Picketing and 
partial halting of deliveries at the 
amphitheaeer continued neverthe- 
less until the eve of the show’s 
opening, when the pickets were 
called off after a meeting in Mayor 


Kennelly’s office and the show 
opened on time. 
Meetings between dealer and 


union representatives began two 
months later, with the dealers firm 
in their stand that salesmen are 
“an arm and extension of manage- 
ment,” and in a different category 
from shop or factory employes 
who are not called upon to meet 
competition in the course of their 
duties. 

Starting on May 27, the AFL 
Teamsters singled out Chicago 
area Nash dealers, whose estab- 
lishments were picketed in the 
campaign to compel them to 
force their salesmen to join the 
union. Some of the dealers in 
turn spoke to their salesmen re- 
garding this demand and said 
they found the salesmen uninter- 
ested. 

As a consequence, the Nash deal- 
ers refused to sign up. Dealers for 
other makes of cars were prepared 
to take the same stand, if neces- 
sary. 

Real violence broke out when 
Thurman Alexander, service man- 
ager of Hauser Nash Sales, Inc., 
was shot and beaten. This act in- 
spired an offer of $5,000 by the 
dealers and a like amount by the 
union, subject to approval of its 
membership, for information lead- 

ing to the arrest and conviction 
of the assailants. 

Later, William Green, AFL 
president, issued orders to the 
Chicago Teamsters locals to do 
everything possible in apprehend- 
ing the attackers, still at large. 
With the calling off of the cam- 
paign to organize salesmen, pickets 
have been withdrawn from Nash 

establishments. Earlier, an injunc- 
tion had been sought to forbid 
picketing as illegal under the cir- 
cumstances, and expectations now 
are that, under the circumstances, 
this case will be dropped in court. 











Golden Hosts Pennsylvania Leaders— 

Directors of the Pennsylvania Automotive Assn. and their wives were the guests of A. W. Golden (Cadillac-Pontiac-GMC), of 
Reading, following a meeting held there recently. Golden, who has been a director and treasurer of PAA for many years, is 
standing at the table at the far right of the picture. L. A. Bloom (Licoln-Mercury), Scranton, president of PAA, is seated with 


arms on second table from the left in the foreground, while PAA's general manager, C. S. Klugh, is seated at the table 


‘to the rear and right of Bloom. 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
™ and dealers in motor vehicles, parts and accessories. 2. A fair profit to 

the dealers on every used vehicle accepted in partial payment for a new 
A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
overnments applied to the building and maintenance of highways. 
4. The elimination of government and bureaucratic controls over this 
industry. 75. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 
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Need for Lifting U.C. Ceilings 
Supported by Facts 


a of used-car prices during the steel strike indicates 
that the National Used Car Dealers Assn. is right in 
pressing for suspension of OPS price ceilings on used cars. 





Even though the strike came right in the midst of a period 
which is considered the top selling season of the year, used- 
car prices rose only modestly. 


The steel strike lasted for 53 days, and still used-car 
prices did not show any tendency to get out of hand. 


While the effects of the steel strike will hold down auto 
production for some weeks, the auto market is now heading 
into a more difficult sales season. Used-car prices are more 
likely to decline than to rise. | 


One of the things the Defense planners forgot when they 
imposed used-car ceilings is the fact that there are more 
than 40,000,000 cars now on the highways. This great num- 
ber of cars is a stabilizing influence—in fact it is such a 
stabilizing influence that it held the market steady in spite 
of the great shock of the long steel strike. 


It seems apparent that the planners, who imposed ceil- 








ings on used-car prices, had in mind the wild turn used-car 
prices took in the latter days of World War II. 


They forgot that prices did not shoot up until many 
months after the war had stopped new-car production en- ' 
tirely. They did not allow for the fact that new-car produc- | 
tion has continued at fairly high levels during the current 
defense period. 


The tagging of used cars, and other red tape involved in 
following OPS price controls, is a burden on all dealers. It is 
an unnecessary complication on all dealers, and the cost of 
the program is an unnecessary tax burden on all the people. 


As the effects of the steel strike fade in the months 
ahead, the problem on used cars will not be to prevent 
prices from running wild, but to sell used cars in sufficient 
volume to keep new cars moving. 





As a result, we strongly urge OPS to remove this unneces- 
sary complication. 


Auto 
Forum 


“In America, the dogs and 
cats are fed better than most 
people in most lands.”——-JaMEs 
S. Pooter, Detroit Free Press. 


* * * 


Call to Arms 


“We have a common goal— 
better highways to carry Amer- 
ica’s rubber-tired vehicles on 
their essential jobs. But a com- 
mon goal isn’t enough. We must 
pull together toward that com- 
mon goal.”—R. J. Meinert, Cin- 
cinnati branch manager, Mack 
Truck, 


* * * 


Some Reins Needed 


“I am for free enterprise, 
but I don’t believe in unfet- 
tered free enterprise which, if 
it became a reality would, for 
instance, enable doctors to 
practice without licenses.” — 
J. Saxton Lloyd, NADA presi- 
dent. 


* * * 


The Bright Side 


“Paradoxically, the steel strike 
will give the economy a fillip. 
Manufacturers are working off 
their inventories. Many face 
shortages ... And a lot of busi- 
nessmen and consumers, who 
have been sitting around wait- 
ing for prices to drop, will real- 
ize that this is not going to hap- 
pen. They will come back into 
the market. Inflation, not reces- 
sion, is still the business pros- 
pect.”—-A Survey by Newsweek. 


* * * 


Doesn’t Rank a Plank? 


Sen. DeNNiIs CHaAvez, of New 
Mexico, who made a special trip 
to the Chicago convention plat- 
form hearings, put in the follow- 
ing plug for the auto industry: 

“Somehow neither Republi- 
cans or Democrats ever put a 
plank in a platform praising 

the auto. They should. The 
jalopy united the nation. It 

made us one people. Before 
the auto, we were a group of 
regions and sections. But the 
auto and the good roads have 
changed that forever.” 

* oe * 

Money Isn’t Everything 

“IT cannot tell whether, with- 
out my profit-sharing plan for 
my employes, I would be richer 
in my bank account. But cer- 
tainly I know that the riches it 
has brought could not be bought 
with the balances in many 
banks.”—Julian J. Reiss, General 
Motors dealer in the New York 
cities of Lake Placid, Saranac 
Lake and Tupper Lake. 


* * * 


A Friend Bids Adieu 


“I have reached the ripe old 
age of 65. I’ve worked hard. 
Now I think it’s time to take 
it easier and get a rest. I have 
a farm in Indiana and a cattle 
farm off the Georgia coast. 
They'll see more of me.” — 
Powe. Cros.ey, in relinquish- 
ing his interest in Crosley 
Motors. 

o * * 


For Uniform Laws 

“It may be that ‘50 million 
Frenchmen can’t be wrong.’ 
Neither can 60 million American 
drivers. Yet, when motorists 
drive on out-of-state highways, 
they’re apt to find themselves on 
the wrong side of the law a good 
part of the time.”’—Tax Eco- 
nomics Bulletin. 
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‘Crosley Owners Rally . . .’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
| letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 











Crosley Appeal 

For the past seven years, AUTO- 
MOTIVE News has been an invalu- 
able aid to us, and since we are 
helping many new-car dealers 
(Crosley) nationwide to obtain more 
sales, perhaps you will find this 
club of sufficient interest for an 
|item in your great paper. 
| Enclosed are two of our bulletins; 
|having just recently organized, 
|Crosley dealers all over the U. S. 
| have congratulated us for organiz- 
| ing the club. 
| In view of the fact that Crosley 
|Motors has been sold to General 
|Tire & Rubber Co., Akron, we 
| would like to urge the new owners, 
through your newspaper, and on 
behalf of thousands of enthusiastic 
| Crosley owners and club members 
the world over, to continue produc- 
tion of cars and trucks. 

It is not necessary to go into 
facts concerning the future of some 
500 Crosley dealers. You well know 
that with no cars to sell, one can- 
not remain in the automobile busi- 
ness. 

Crosley owners who find them- 
selves without a local dealer to 
‘service and repair their cars, some 














10 Years Ago... 





The Big Story 


More new cars were available for rationing in August than in any 
other month except July, despite a reduction in the new quota allot- 
ments for the month because it was unnecessary to assign quotas 
in some states where unused carryovers from preceding months 
were ample to meet demand, OPA announced. Quotas for the 
states receiving new allotments for August totaled 13,250 cars com- 
pared with 25,000 for July when the total covered all states .. . Over- 
expansion of arms production facilities and shortages of vital ma- 
terials, particularly steel, were gradually pinching armament produc- 


tion in automotive plants. 


—From the files of Automotive News. 











70,000 of them, will certainly have 
less respect for the entire automo- 
bile industry. 

We do not intend to notify our 
members of the present situation 
until it has been cleared up as we 
do not want “wholesale” dumping 
of Crosley cars on used-car dealers 
across the nation. 

The aid you can render Crosley 
dealers, owners, and workers 
through Automotive News will be 
sincerely appreciated.— Grorce W. 
Drum, Director Crosley Car Own- 
ers Club, Charlotte, N. C. 

* * * 


Car Cover 


We recently saw an advertise- 
ment in Automotive News for a 
cover that protects automobiles and 
trucks stored outside during the 
summer months. 

Can you give us the company’s 
mailing address?—Harry MiITcHELL, 
pres., Mitchell & Cassell, Ine. 
(Dodge-Plymouth), Peoria, Ill. 

Eprror’s Note: Damar Sales Co., 
480 Lexington Ave., New York 
City. 

* * ~ 


Tool Maker 


One of your recent issues listed 
a weight removing tool manufac- 
tured in the midwest. We have mis- 
placed this copy of Automotive 
News and would appreciate the 
name of the manufacturer.—J. A. 
Wottz, Biddle Purchasing Co., New 
York, N. Y. 

Eprror’s Note: Harley C. Loney 
Co., 16180 Wyoming, Detroit 21, 
Mich. 


* * * 


Streamers 


Please give the name and address 
for a manufacturer of streamers 
and other display materials suit- 
able for used-car lots. — Roy Sal.s- 
BERY, Evansville, Ind. 

Epiror’s Note: Leister Game 
Co., 26-28 Erie St., Toledo. 
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'No, John—it hasnit Airfoam cushions! 


N. buyer could be blamed for questioning the 
modernity of a car whose seats and backs are 


not fully cushioned with AIRFOAM. 


For the last word in motoring comfort is 
AIRFOAM, finest of all foam rubber cushioning. It’s 


often the last word, too, in clinching the sale. 


UyfOane 


# 
SUPER- CUSHIONING BY 


GOODFYEAR 


THE GREATEST NAME iN) RUSBER 





Here’s why AIRFOAM is a greater 
selling feature today than ever before 


Long Life — keeps its shape, won’t lump up or 
mat down 

Superb Comfort — molds itself to the body, pro- 
vides firm, uniformly restful support 


Protects Upholstery —wear on fabrics is greatly 
reduced 

Stays Cool in Summer —Ailrroam is self-ventilat- 
ing; stays cool in stickiest weather 


Bigger Resale Value — after years of use, cush- 
ions still look new, enhancing resale value of car 


National Advertising — big full-color national 
ads are helping stimulate the demand for this 
wonder cushioning 





Airfoam—T. M. The Goodyear Tire 
& Rubber Company, Akron, Ohio 
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Exports Still 


Top ’o1 Rate 


Auto Makers Ship 7 Percent of Production 
Abroad During First Half 


DETROIT.—A greater portion of 
U, S. vehicle production was ex- 
ported in the first half of this year 
than during the same period of last 
year. 

Despite continued declines in 
numerical totals because of produc- 
tion cutbacks, the monthly report 
of the Automobile Manufacturers 
Assn. revealed that 7 percent of 
total factory sales went out of the 
country in the January-June period 
of 1952. 

This compares with 6.8 percent 
during 1951’s first half, when 
total exports of 265,248 vehicles 
substantially exceeded the 200,445 
units consigned to foreign 
markets through June of the 
current year. 

Included in 1952 first-half exports 
were 105,898 cars, 94,068 trucks and 
479 buses. Comparable 1951 sums 
were 154,745 cars, 110,238 trucks 
and 265 buses. 


Factory sales to foreign markets 
in June tapered off to 30,895 ve- 
hicles, the lowest monthly export 
figure so far this year. Previous 
monthly totals were 31,653 in May 
and 44,540 in June last year. 


Car exports declined 


[OPS Acts to Shut 
Garage Accused 
Of Bribing Police 


PHILADELPHIA. — OPS asked 
the U.S. District Court here last 
week to enjoin the operations of 
Apex Auto Repair Co., 1703 N. 12th 
St., until it has complied with price 
regulations and filed its prices ac- 
cording to OPS requirements. 

The OPS action followed a local 
investigation into the Apex opera- 
tions by Charles R. Weiner, assist- 
ant district attorney, who occused 
the firm of bribing policemen to) 
steer auto repair jobs to its door. 

Weiner said that the investiga- 
tion showed that Apex has been 
paying $10 for tow jobs and $15 
for repair jobs brought to them by) 
police officers. 

In addition, the company is allied 
in a similar manner with insurance 
adjusters and _ taxicab drivers, 
Weiner charged. Police officials 
conceded that Apex has been get- 
ting the bulk of the highway acci- 
dent repair jobs in the city. 

The unusual federal action claims 
that Apex failed to list repair} 
prices, and did not maintain neces- 
sary records according to govern- 
ment price stabilization require- 
ments. 

Meyer Cohen, owner of Apex, is 


from 





also charged by the Philadelphia | 


district attorney’s office of operat- 
ing a towing racket with the aid 
of the police. 


Miami U.C. Firm 
Loses Appeal on 
Accident Liability | 





TALLAHASSEE, Fla.—The Flor- | 


ida supreme court has upheld a 
$38,000 damages judgment against | 
P. C. Auto Sales, Miami used-car 
dealership, in an accident involving | 
an auto being driven by a prospec- | 
tive buyer. 

The car, a 1938 Plymouth, was 
delivered to Pascal Harper, in Jan- | 
uary, 1950, so that he could try it} 
out before deciding whether to buy. 
Harper failed to return with the} 
car, and four days later Floyd Cal- 
vin Hurd was injured with it. 

Hurd then obtained a _ circuit 
court verdict for $38,000 against W. 
W. Ragg and Luke Sellars, oper- | 
ators of the used-car firm. 

The supreme court sustained this | 
judgment on the grounds that the 
dealers were the legal owners of, 


the car as no downpayment had | 


been made, 
signed and the title had not been 
transferred. 


Barnard Buys C rabtree 
Cc. C. Barnard jr. has purchased 
Crabtree Motors, Inc. (Studebaker), 
in Columbus, O., and will rename it 
Barnard Sales, Inc. He formerly 
operated auto dealerships in Cleve- 
land and Bridgeport, Conn. 





no papers had been | 


May’s 16,822 to 15,746 in June, 
the third consecutive month 
showing a drop-off in this cate- 
gory. There were 24,736 cars 

shipped abroad in June, 1951. 

With 15,047 trucks exported dur-| 
ing June, truck exports rebounded 
from the 1952 low of 14,737 in May. 
The June total, however, was well 
below the June, 1951, total of 19,739. 

Bus exports amounted to 102 
units in June, compared to 94 the 
month before and 65 in June last 
year. 

To date, March has been the 
peak month for 1952 exports. Its 
total of 37,796 vehicles was com- 
prised of 20,586 cars, 17,140 trucks 
and 70 buses. 








W. Va. Hudson Dealers Sponsor Show— 


L. P. Watts (Hudson), Huntington, W. Va. 
TV shows over station WSAZ-TV, Huntington. Present at the signing were (on Watt's 


right) L. H. Rogers Il, 


, center, signs a contract for 26 sportsmen's 


general manager of the station, and (on Watt's left) Robert 


E. White, account executive for the station. Standing (left to right) are the remaining 


Hudson dealers who are sponsoring the 
Frank S. Mullen, Charleston, W. Va.; 


broadcasts: |. E. Pollock, Portsmouth, O.; 


E. H. Wegman, Charleston; E. H. Steenbergen, 


Ashland, Ky., and Arnold J. Kitts, Ironton, O. 





Air Force Praises ‘Marvelous Job’... 





By Ed Janicki 
Staff Writer 

DETROIT. — Hopes of the De- 
fense Production Administration 
|for the U.S. to catch up with and 
outstrip Russian jet plane produc- 
tion may be realized if arms pro- 
| ducers, including most of the auto 
firms, continue to turn out goods 
at the pace they did before the 
| steel strike. 
| A significant rise in defense 
| spending is indicated for the pres- 
jent fiscal year over the approxi- 
mate $43 billion spent during the 
past fiscal year, according to Com- 
merce department announcements. 

Although Congress recently al- 
lowed the U.S. Air Force only 
about half of what it had asked 
for as a first increment for the 
year, the program will be put to 
another congressional test when 
the AF asks for additional money 
in January. 

Auto producers will be playing a 
| vital part in the Air Force’s blue- 
printed structure to back up a 143- 
wing striking force in the years to 
come. Testimonials to the fact that 
their ingenuity has been a signifi- 
cant part in the defense structure 
have been pointed up many times 
in recent months by high military 
officials. 

At the AC Spark Plug plant in 
Milwaukee, Lt.-Gen. E. W. Raw- 
lings, commanding general of the 
| Air Materiel Command, evaluated 
| Se auto producers’ importance in 
the defense program when he said: 











“Auto makers are doing a ‘marvel- 
ous’ job, and the Air Force is plac- 
ing our key requirements in very 
good hands, indeed.” 

The plant’s contract, calling for 
bombing navigational computers 
and gun-bomber-rocket sights for 
combat planes, he said, is by far 
the largest volume of defense 
work given any manufacturing 
firm in Wisconsin. 

Illustrating the important “com- 
ponent” other auto plants maintain 
in the defense program, Ford’s air- 
craft engine division recently re- 
ceived an initial order for machine 
tools for production of Pratt & 
Whitney’s J-57 powerplant. 

The engine will be produced in 
the same facility where Ford al- 





Borg-Warner to Handle 


Bohn Parts Exports 


CHICAGO.—All export activities 
of the Automotive Replacement 
Products division of Bohn Alumi- 
num and Brass Corp., Detroit, will 
be handled by Borg-Warner Inter- 
national Corp. under an agreement 
announced by J. W. DeLind jr., 
president of Borg-Warner Interna- 
tional, and P. W. Sloan, general 
manager of Bohn. 

DeLind also announced that 
Borg-Warner International had 
virtually completed its postwar 
program of establishing warehous- 
ing distribution outlets throughout 
the world. 





Used-Car Bulletin from Detroit .. . 





July 30 
(Prices declined a little on account 
of the settlement of the steel strike. 
Sold 76 units out of 114 offerings.) 


BUICK—'52 Special 4-dr., $2,475*. ‘51 
Super Riviera 2-dr., $2,305*. "50 
Super 2-dr., $1,315. °'49 RM 2-dr., 
$1,250*. '47 $580, $660, 


Super 4-dr., 

$530, $585; 2-dr., $400. 

CADILLAC — ’51 (62) 4-dr., $3,390*. 

"50 (62) 4-dr., $2,925*; (61) club 

coupe, $2,490*. ‘48 (61) club coupe, 

| = "48 (75) 7-pass. sedan, §1,- 
5. 


| CHEVROLET — 
$2,035". "50 %-ton pickup, 
$805; SL Deluxe 4-dr., $1,215; 


"52 SL Deluxe 4-dr., 
$705, 
Bel- 


Air, $1,475. °49 SL Deluxe 4-dr., 
$950. 

CHRYSLER—'48 Windsor club coupe. 
$875*. 


|| DeSOTO—'52 Custom club coupe, $2,- 
640*. °49 Custom club coupe, $1,225; 
| ’48 4-dr., $1,220; Deluxe 4-dr., $775. 
|| DODGE—’49 Coronet club coupe, $1,- 
075. '48 Deluxe 4-dr., $695. "47 
%-ton panel, $225. 
FORD — '51 Victoria, $1,825*; conv.. 
$1,750; Custom (8) club coupe, §1,- 
| 650*; Custom (6) club coupe, $1,275; 
2-dr., $1,370. ‘50 Custom (8) 4-dr., 
$1,160; club coupe, $1,220; Custom 
(6) 2-dr., $1,025. ‘49 Custom (8) 


2-dr., $900. °48 SD (8) club coupe. 


$725. 
| HUDSON— 49 Super (6) 4-dr., $760, 
835. 
| KAISER—’ 51 2-dr., $1,260; 4-dr., $1.- 
205, $1,255. ’'49 4-dr., $600, $655. 
LINCOLN—’47 club coupe, $300. 
|| NASH—’50 Rambler conv., $975. 
OLDSMOBILE—-’49 (88) 4-dr., $1,165"; 


(76) 2-dr., $1,000*. 

PLYMOUTH—’51 Cambridge club coupe, 
$1,400. '50 SD club coupe, $1,240. 
"49 ——_ 2-dr., $1,025. ‘46 SD 
4-dr., 


$47 
PONTIAC—’ 52 Catalina, $2,800*. ‘51 





Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 44-46 


Catalina, $2,140*; Chieftain (8) club 


coupe, $1,905*. "50 Chieftain (6) 
4-dr., $1,280. '48 Chieftain (S) conv., 
$800. ‘47 SL (8) 2-dr., $630. 

STUDEBAKER — '50 Champion 2-dr., 
$1,070. ‘48 Commander (6) 4-dr., 
$805. 


* * 


* 
July 23 
(Plenty of eager buyers on hand, 
but not enough clean cars. Sold 59 
of the 99 cars offered.) 
BUICK—’51 Special 2-dr., $1,955*. '50 
Special 4-dr., $1,260. ‘49 RM conv., 
$1,250; RM 2-dr., $1,300*. '48 conv., 


$935. 

CHEVROLET—’52 4-dr., $2,110*, 
100°. °51 2-dr., $1, 530. *50 2-dr., 
$1, 250, $1,200, $1,295. ’ $1,- 

135. $680; FL 2-dr., $870. 
$625, $680; FL 2-dr., $700; 
| $720. 

DesOTO-. "50 4-dr., $1,465. 

DODGE—’'41 4-dr., $411. 

FORD — '51 conv., $1,630*, $1,575; 
4-dr., $1,515, $1,425. °49 (6) 2-dr., 

; (8) 2-dr., $925. °47 club coupe, 

. °46 2-dr., $550, $450. 

at et 4- dr., $1,880*. 


LINCOLN—'49 4-dr., $810. 
MERCURY — '52 club coupe, $2,625*. 


"48 4-dr., 


‘51 4-dr., $1,610* ‘47 club coupe, 
$730; 4- dr., $630. 

NASH—’51 stationwagon, $1,390*. ‘50 
conv., $1,060. °'48 4-dr., $550. 

OLDSMOBILE—’51 (88) 2- dr., $1,855°*. 
"50 (98) 4-dr., $1,740*, $1, 500*; (98) 
conv., $1, 860°. "48 4-dr., $915°. °47 
4-dr., $690*. 

PLYMOUTH_’51 4-dr., $1,450; 2-dr., 
$1,335. °47 4-dr., $650. 

PONTIAC—’52 4-dr. » $2, 560°. '50 2-dr., 
$1,495, $1,385, $1,300. °'47 club 
coupe, $600. 46 4-dr., $550. 

STUDEBAKER — ‘51 club coupe, $1,- 
450°. ‘48 4-dr., $840. 


WILLYS—’'50 stationwagon, $860*. 








Auto Plants Pace Jet Challenge 


ready is making P&W’s R-4360 
Wasp Major piston plant. Dollar 
volume to be subcontracted on 
Ford’s jet program will total about 
60 percent, as against about 50 
percent on the piston engine job. 

Ford’s plans include the erection 
of six new test cells scheduled for 
completion late in 1953. 

Completion of Linvoln - Mer- 
cury’s Wayne, Mich., plant is ex- 
pected this fall, according to 
company spokesmen. Although 
the plant will be designed pri- 
marily for car assembly, almost 
one-quarter of it will be devoted 
to making parts for J-40 jet en- 
gines. 

The jet engines will be produced 
at the company’s $50,000,000 plant 
at Romulus, Mich., still incomplete 
but which is expected to get back 
into construction once _ steel is 
available. 

With top officials present, Chev- 
rolet last week completed the first 
aviation engine at its Tonawanda 
plant near Buffalo. 

The model is a Wright R-3350- 
26W, developing 2,700 horsepower. 
A second and larger aviation en- 
gine, the supercharged R-3350-85 
developing 3,500 horsepower, is due 
in November, the company said. 

“Chevrolet’s aviation engine con- 
tract has recently been augmented 
by government orders for all re- 
placement parts for the engines 
we're building at Tonawanda,” said 
T. H. Keating, general manager. 

B. D. Marshall, manager of the 
defense manufacturing plants, re- 
vealed that Chevrolet is making 
633 component parts for the en- 
gines, compared with 1,183 parts 
being purchased from _ subcon- 
tractors and suppliers. The sub- 
contracting program includes 
firms in 20 states, 33 of them 
affiliated GM divisions. 

Ten Chevrolet plants have shared 
in getting out parts for the first 
aviation engines. 

Willys, the country’s newest 
maker of aircraft landing gears, 
recently shipped its first complete 
set less than one year after begin- 
ning rehabilitation and tooling of a 
400,000-square-foot factory area in 
Toledo. 

The sets are destined to K-F, 
|which is building, under subcon- 
tract, the Fairchild C-119 Flying 
Boxcars for the AF. 

Last week Motorola, Inc., in 
Chicago, was awarded a $28,000,- 
000 contract for communications 
equipment by the Army Signal 
corps, Robert W. Galvin, execu- 
tive vice-president, said. 

It calls for both mobile and fixed 
installation, two-way communica- 
tions equipment plus spare parts 
| and literature. 


| ——— 


GM Sets Up F siienedites 


At University of Mich. 


ANN ARBOR, Mich.—The Uni- 
versity of Michigan’s department of 
chemistry last week announced a 
graduate fellowship in electrochem- 
istry to promote fundamental re- 
search in that field and train more 
electrochemists for key industrial 
positions. 

Established by General Motors, 
the fellowship provides a cash 
award of $1,800 to the fellowship 
holder and $1,000 to the university 
| to cover tuition, special apparatus 
j}and other incidental costs. 








Fight Road Jams. 


Dealers Warned 


Hartford President 
Fears Blow to Sales 


HARTFORD, Conn.—Thomas J. 


| Bouvier, president of the Hartford 


| Automobile Dealers Assn., has 
urged dealers in this area to sup- 
port “an adequate highway con- 
struction program, particularly a 
network of expressways to relieve 
the tremendous daily traffic con- 
gestion” for motoring workers. 

Bouvier, who owns Windsor Ga- 
rage, Inc. (Ford-Mercury), made 
his appeal in a special article he 
wrote for the Hartford Times as 
guest editor of the paper’s auto- 
snotive page. 

“The time is not too distant 
when an increasing number of 
people decide it’s just too much 
trouble to use the car for shopping 
or for driving to work. 

“It is the automotive industry 
that will suffer from this reduced 
usage,” Bouvier stated. 

Bouvier also said that Hartford 
county’s market does an amount 
of automotive business almost 
equal to that of metropolitan Bos- 
ton, but with only a small fraction 
of the latter region’s population. 

“Now is the time to exercise 
foresight by taking positive steps 
to assure the future growth of 
this market,” Bouvier said. 


Nash Sends Lamy 
To Phila. Zone 


DETROIT.—J. E. Lamy has been 
appointed Nash Motors zone man- 
ager in Philadelphia, H. C. Doss, 
sales vice - presi- 
dent, announced 
last week. For- 
merly central re- 
gional manager, 
he succeeds J. F. 
Cox, who has re- 
signed. 

Lamy joined 
Chevrolet in 1925 
and held various 
retailing and dis- 
tributing execu- 

3. E. Lamy tive positions un- 
til 1934, when he joined Chrysler. 
He came to Nash in July, 1937, to 
become manager of the company’s 
organization department, which he 
established. In 1946 he was named 
Canadian regional manager and in 
1948, central regional manager. 











Birmingham Association 


Holds Annual Outing 

BIRMINGHAM, Ala.—The an- 
nual summer get-together party of 
the Birmingham Motor Trades 
Assn. was held at the Birmingham 
country club with around 80 per- 
sons, including dealers, their wives 
and guests, attending. 

The afternoon was devoted to a 
golf tournament in which several 
prizes were awarded. Dinner was 
served in the evening followed by 
a musical program. 











No Skidding, He's in Luck— 


After eight years of trying to sell his 
tire clips to prevent skidding, Joseph Lo 
Rocca, the inventor, is reported to have 
sold the idea to a manufacturer. The 
clip fits right over the tire and is said 
to provide almost certain traction in snow, 
ice or mud.—{United Press photo.) 





























Truck Safety Caravan 


Cross-Country Trip by Warner Brake Planned 
To Promote Highway Campaign 


BELOIT, Wis.— As part of the | 
trucking industry campaign for| 


trucking industry and others inter- 
ested in automotive 


| 


safety, the} 


ifer highways, a safety caravan| increased effectiveness of two in-| 


000-mile cross-country trip, ac- 
ording to George G. McManis, 
,utomotive division manager of 
Warner Electric Brake and Clutch| 
Co 

The unit will consist of a truck- 
tractor with an attached van-type 
trailer. The two vehicles’ are 
equipped with all standard safety) 
devices recommended by federal} 
and state safety organizations, | 
said McManis. 

Highlighting the safety fea- 
tures of the tractor-trailer unit 
is its two completely independent 
braking systems, air brakes on 
the truck and electric brakes on 
the trailer, he said. The two sys- 
tems are so arranged that they 
operate from the foot pedal 
under normal conditions, but can 
be controlled singly in case of 
emergency. 

According to McManis, purpose 
of the tour is to acquaint the 
motoring public with the industry’s 
campaign for highway safety and 
to demonstrate to highway and 
traffic officials, members of the 


SAE to Discuss 
Truck Care, New 


Engines at Parley 


NEW YORK.—Truck mainte- 
nance practices and new-type pow- 
erplants will be reviewed at the 
national West Coast meeting of 
the Society of Automotive Engi- | 
neers at the Fairmont hotel, San 
Francisco, on Aug. 11-13, it was an- 
nounced here last week. 

The new Humphreys controlled- 
compression engine, the gas turbine 
and supercharged diesels will re- 
ceive special consideration from 
technical men of the automotive, 
petroleum and other industries. 

A technical paper on the utiliza- 
tion of dynamometers in develop- 
ing the full power possibilities of 
engines will open the meeting. This 
paper will be presented by E. L. 
Cline, of Clayton Mfg. Co. 

Efficient fleet maintenance op- 
erations will be discussed by D. H. 
Mikkelson, of Los Angeles-Seattle 
Motor Express. | 

W. H. Paul, of Oregon State col- | 
lege, and J. B. Humphreys, of | 
Humphreys Investment Co., will | 
explain the design, development | 
and advantages of variable and | 
controllable compressions in engine | 
cylinders. R. J. Pocock, of Ford, 
will analyze engine wear and its 
prevention. 

Power steering for heavy trucks | 
will be considered by W. F. Driver, 
of Vickers, Inc. J. E. Glidewell, of 
Hall-Scott Motor Co., will present a 
technical paper on designing pow- 
erplants for operation on liquefied 
petroleum gases. 

Roger Deas, of American Can 
Co., and SAE President D. P. Bar- 
nard will be guest speaker at an| 
evening banquet. 

Truck Sales Top 
oF ° 

ol in Canada 

OTTAWA. — Some spectacular 
gains in new-truck sales were 
achieved in May as dealers in all 
provinces of Canada sold more 
trucks than in the corresponding 
month of last year, government 
reports showed. 

_Prince Edward Island led the 
field with an increase of 96.4 per- 
pi in the number of new units 
So x 

Newfoundland reported a rise of 
72.4 percent; Alberta, 35.1 percent; 
Ontario, 25.6; Saskatchewan, 19.5; 
British Columbia, 17.6; Nova Scotia, 
9.9; Quebec, 8; New Brunswick, 6, 
and Manitoba, 2.5. 
Olds-Chevrolet Deal Goes 
To Barrow at Amherst, Va. 

Sale of Babcock Motor Co. (Chev- 
rolet-Oldsmobile), Amherst, Va., to 
Alfred C. Barrow jr. has been an- 
nounced. The firm is now known 
as Barrow Motor Co. 

Prior to purchasing the Amherst 
dealership, Barrow operated a 


Chrysler-Plymouth deal in Martins- 
Ville, Va. 














chronized braking. 

Developed by the Beloit concern 
during the postwar period from a 
system originally designed for 
heavy-duty military vehicles, the 
new brakes are expected to in- 
crease highway safety for trucks 





Borg-Warner Unites 


Norge with Ingersoll 
CHICAGO.—Consolidation of the 


| activities of two Borg-Warner divi- 


sions—Norge Heat and Ingersoll 
Products—is announced by C. S. 
Davis jr., president of Norge Heat. 

The action resulted in the mov- 
ing of Norge Heat’s offices from 
Detroit to Kalamazoo, Mich. “The 
consolidation,” said Davis, “is the 
first step in an aggressive and ex- 
tended product development, man- 
ufacturing and marketing pro- 
gram.” 


ill leave from here Aug. 18 on an| gependent brake systems and syn-| 


| 
| 





| 





and trailers substantially, said | 
McManis. 

Approximately 40 cities in 38 | 
states will be covered by the unit, 


including demonstrations of the | 


| safety equipment in such major | 


cities as St. Paul, Denver, Salt 
Lake City, Los Angeles, Phoenix, 
San Antonio, Houston, St. Louis, 
Chicago, New York, Pittsburgh, 


Detroit, Atlanta and New Or- 
leans. 
“On the tour,’ McManis said, 


“the equipment will be subjected to 
every condition that might possibly | 
arise, including operation in all} 
sorts of weather and over all high- | 
way conditions.” 

The Warner official said that the 
tour would extend for nearly four 
months. 

The tractor used for the test is| 
manufactured by International | 
Harvester Co. of Chicago, and the 
trailer was made by the Trailmo- 
bile Corp., Cincinnati. 

Driver of the unit will be 
George Vogt, Beloit, Wis., chief | 
test driver of the Warner concern | 
and veteran of over 1,000,000 
miles of accident-free driving. 

A chief feature of the lengthy 
trip will be the demonstrations 
held in major cities en route. The 
demonstrations will stimulate stop- 
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Ford Appoints Larson, Lidgard, Anfin— 


Cleveland Ford district dealers met Paul O. Larson (center), newly-appointed sales 


| manager of Ford division's central region, and Harry M. Lidgard (left), who has been 
| transferred from Pittsburgh to Cleveland as district sales manager, at a recent 


luncheon in Cleveland. At the same time they bade farewell to R. R. Anfin (right), 


who moves from Cleveland to Detroit as district manager in that city. 





ping distances, and “emergencies” | law 
such as brake failure, jack-knifing| clubs, 


and skidding. 


enforcement groups, motor 
trucking associations and 
industry members will be invited 


Safety and traffic officials, local| to view the tests, he said. 








In Philadelphia nearly everybody reads The Bulletin 


Evening and Sunday 





ADVERTISING Orrices: Philadelphia, Filbert and Juniper Streets * 


National Advertising Representatives: Sawyer Ferguson Walker Company * 


Chicago ° 


Los Angeles ° 


New York, 285 Madison Avenue 
Detroit ° 


San Francisco 





AUTOMOTIVE NEWS, AUGUST 4, 1952 





NEW YORK Six prominent 
| figures in the automobile world 
have been unanimously chosen by 
|the Automobile Old Timers, 
ltional organization of 
|motor car pioneers, to receive dis- 
| tinguished service citations at its | 
13th annual dinner to be held in 
the grand ballroom of Hotel Astor | 
Nov. 13. 

The recipients of the awards 

will be: John L. Collyer, chair- 
| man and president, B. F. Good- 





Tay!or Donates Training Car— 

Taylor Motor Co., Hudson dealer in San Diego, Calif., 
to the San Diego school system for driver training courses. San Diego high school | 
seniors are given a full training course in the operation and care of automobiles. | 
Shown with R. Bert Taylor, vice-president of Taylor Motor Co., are three Loma high 
school girls who recently completed the driver training course. 


rich Co.; George W, Mason, 
chairman and president, Nash- 
Kelvinator Corp., and president 
of the Automobile Manufacturers 
Assn.; Albert Linder Pope, 
former president, Pope Mfg. Co.; 


loans a Hudson Pacemaker 
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on the ’shield...or on 


Drivers like the new Trico Soft-Rubber Blades because 
they give the cleanest wipe ever seen. 


YOU'LL like them — 


— because they fit ALL FOUR types of wiper arms 
without adaptors. No more fumbling on the ’shield! 


— and because Trico’s new metal Stock Organizer 
Cabinet puts the right blade or arm at your finger 
tips. No more fumbling on the shelf! 


Fifteen million television screens are telling car drivers 
about them. That’s why sales are breaking all records. 
Your jobber will help you cash in. Phone him! 
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na- | 
America’s | 


MOK 
FUMBLING 


he CORPORATION, BUFFALO'S, N.Y. 


Old Timers to Fete Six 


Distinguished Service Citations Will Be Awarded 
it Group’s Annual Dinner Nov. 13 


Col. Willard F. Rockwell, chair- 
man, Rockwell Mfg. Co.; John J. 
Schumann jr., president, General 
Motors Acceptance Corp. and 
Automobile 


president, American 


Assn. 

Ralph T. Horgan, chairman of 

ithe committee on admissions, re- 
|ports that 107 new members have 
|joined the group. This brings the 
|total enrollment to nearly 4,500, he 
| said. 
Horgan also said that the num- 
| ber of members elected during the 
| first six months of 1952 showed a 
substantial increase over the same 
| period last year. 

Frederick H. Elliott, executive 


hull Cell 
Twice AS MANY 
Twice AS EASILY 








the shelf 


METAL STOCK 


ORGANIZER 
Cabinet D-102 


for Shelf or 
Counter 


Russell E, Singer, executive vice- | 


vice-president, said AOT will ac 

eight new councils in Poughke¢ 

sie, Albany, Utica, Syracus 
| Rochester, Buffalo, Pittsburg 
| and York, making a total of 5: 
| affiliated councils. 

Two meetings a year are bein 
scheduled by these groups wit! 
meetings recently held in Wiscor 
sin, Washington, Iowa and Minne 
| sota. 

At a meeting held in Toledo 
| Royce G. Martin, president, Elec- 
| tric Auto-Lite Co., was elected head 
of the local unit. Associate officers 
are: Delmar G. Roos, first vice- 
president; Robert H, Eddy, second 
vice-president; J. O. Munn, secre- 
tary-treasurer. 


A. A. Lally, president of the 
Metropolitan Council of Automo- 
bile Old Timers, and senior part- 
ner, John W. Stokes & Co. of New 
York, was elected a member of 
the board of directors and execu- 
tive committee. 


Favorable action was taken by 
the executive committee upon in- 
vitations for AOT to participate 
with display booths at the Auto- 
motive Service Industries Show 
scheduled for Atlantic City in 
December and at San Francisco 
in February. 

President J. E. Henry appointed 
the following as members of the 
nominating committee to recom- 
mend officers, directors and mem- 
bers of the executive committee for 
next year: William L. Hughson, 
California, chairman; J, Maxwell 
Smith, Pennsylvania; Herbert M. 
Gould, Michigan; M. O. Anderson, 
| Washington; C. P. Simpson, Texas; 
| Lloyd W. Hoagland, New Jersey; 
| Fred J. Dose, New York; Harry B. 
| Hartley, Connecticut; J. Conrad 
| Johnson, Massachusetts. 


‘Shuffle at Ford 
Affects Ten in 
Styling Posts 


DEARBORN, Mich.—Reorganiza- 
tion of Ford’s engineering staff 
styling department, creating 10 new 
styling positions in both passenger 
car and truck departments, was 
announced last week by E. S. Mac- 
Pherson, engineering vice - presi- 
dent. 

Eugene Bordinat was appointed 
assistant manager for Lincoln- 
Mercury styling and Franklin Q. 
Hershey was appointed assistant 
manager for Ford and commercial 
styling. 

R. H. Maguire was named chief 
stylist for Ford passenger cars and 
Willys Wagner was named chief 
stylist for commercial vehicles. D. 
R. DeLaRossa was appointed chief 
stylist for Mercury and William 
Schmidt was named chief stylist 
for Lincoln passenger cars. 

John Najjar was appointed su- 
pervisor of the Ford and commer- 
cial development unit. 

Other appointments included the 
selection of A. G. Spear to super- 
vise the advanced styling section 
and J. W. Grebe to handle special 
assignments. 

C. L. Waterhouse continues as 
manager of the engineering staff 
styling department. George Walker 
also will continue as Ford’s styling 
consultant. 


Three Auto People Aid 
United Jewish Appeal 


NEW YORK.—Three members of 
the automotive industry have been 
named to top regional posts of the 
United Jewish appeal in various 
parts of the U. S., it was announced 
last week by Moritz M. Gottlieb, 
national chairman for regions of 
the UJA. 

Those named as regional officers 
were Henry Feferman, South Bend 
auto dealer, who will serve as UJA 
Indiana chairman; Herman Morton, 
Centralia (Ill.) automotive indus- 
trialist, named Illinois co-chairman, 
and Maurice Sanditen, Tulsa tire 
and supply dealer, named Okla- 
homa co-chairman. 

















Padrick, Sneed, Stroud 


Head Ft. Pierce Group 


W. G. Padrick has been elected 
president of the Ft. Pierce (Fla. 
Automobile Dealers Assn. Other 
officers elected were: J. W. Sneed 
jr. (Lincoln - Mercury), vice - presi- 
dent; L. M. Stroud (Cadillac-Pon- 
tiac), secretary-treasurer; Lee 
Gaban (Willys), W. L. Jaquette 
(Oldsmobile) and Maynard Oury 
(Chrysler-Plymouth), directors. 
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Available for BUICK Roadmaster, too. 


Installed on every car you display, the H-W Continental practically sells The original Continental, by Hudelson-Whitebone 


itself! For this smart, distinctive Custom Rear Conversion (with its sleek 
contour blending so smoothly with the body lines) adds the final touch of 
sophisticated style that appeals instantly to the discriminating buyer. Rug- 
gedly built for long life and trouble-free service, it is amazingly practical, too 


HUDELSON-WHITEBONE CO. 


... providing greater deck and fender protection, more unobstructed luggage 508 NORTH HICKORY + CHAMPAIGN, ILLINOIS 


area and a new tool compartment in the trunk, improved roadability of the 





car. It also assures quicker, easier removal of the spare tire when a change is 
necessary. Yes, the H-W Continental is a winner in every respect . . . for big 
extra profits on the kit itself and easier sales of other accessories as well! Cash 
in now ... while the market is hottest! 
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Hudson Signs Up Milwaukee Deal— 


Newest Hudson dealer in Milwaukee, Wis., is Peters Auto Sales, Inc., located at| _ 
5600 W. National Ave. Watching Mike Peters, general manager (seated), sign con- | Butts to Open Olds Deal 


tract are, left to right: Ben Peters, salesman; Steve Peters, service manager; Felix 
Peters, body shop manager, and G. A. Schacht, Hudson Milwaukee zone manager. 


Dealers Form MoPar Outlet | ovth dealership in the same city. 


To Serve Connecticut 

A distributorship to handle 
MoPar parts has been formed in 
Hartford, Conn., by Gerald J. 
Palmer, John S. Harrington jr. and 


Jack Calin, all partners in Harring- | 
ton-Palmer Co., a Chyrsler-Plym- | 







| State Motor Parts Co., will serve | 
|all of Connecticut. It will operate | ner, 
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Lewis Sets Sept. 20 Deadline... 





with the management and owner- 
|ship of the steel industry, in the 
|interests of providing maximum 
|benefits to the industry and the 
workers .. .” 
In place of the full union shop 
demanded by Murray, the con- 
| tract allows new employes to 
| withdraw from the union during 
the last 15 days of the 30-day pe- 


With Son as Partner 


Henry 8S. Butts, former Oldsmo- 
| bile zone manager at Dallas, plans 
name a\t open a new dealership, Butts 

| Oldsmobile Co., at Arlington, Tex., 


with his son Henry S., jr. as part- 





The distributing outlet, 


in 25,000 square feet of floor space, | The company will occupy tem- 
handling the “most complete stock” | porary leased quarters in Arlington 
of parts and accessories in New| until completion of modern facili- 
England for Chrysler-made cars. | ties. 


This auto dealer modetnized for better 
business with a Fittsburgh Store Front- 


“The new front adds a warm, attractive and inviting appearance ... gives a 
stamp of solidarity that the public has confidence in dealing with,” 


reports Mr. Mat Tank, Toledo, Ohio 


- Coal Strike Feared 


= 7 As Steel Resumes 


Continued trom Page 2) 


riod following their employment. 
The companies agreed to trans- 
| fer the 15-day withdrawal period 
for present employes from the be- 
| ginning to the end of the con- 
tract. 
| The mills also acceded to a union 
| demand to eliminate the wage dif- 
| ferential between plant workers 
}and iron ore miners. This demand 
|}had threatened to hold up ore 
| movements down the Great Lakes 
to the reopened mills. 
* + * 


ORKERS in the New Orleans 
Chrysler tank engine plant, 
meanwhile, voted to accept an 
agreement which will include them 
lunder the national UAW-CIO 
| Chrysler contract, and which pro- 
vides for wage increases ranging 
from 18 to 33 cents an hour. 

New Orleans workers will enjoy 
automatic wage adjustments in ac- 
cordance with cost-of-living provi- 








MODERNIZED FOR A BETTER SALES OUTLOOK with Pittsburgh Products 
including Polished Plate Glass windows; Pittco De Luxe Store Front 


custom Pittsburgh Free-Standing Door 
Architects: Sanzenbacher, Morris & Taylor, Toledo, Ohio. 


Metal division bars and sash; Herculite Tempered Plate Glass Doors, with 


Frames; and Pittcomatic Hinges. 
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ness. A smart, eye-catching front makes 


your automobile showroom stand out from 


its competitors . . 


gressiveness that will impress today’s criti- 


MODERN. inviting Pittsburgh Store 
Front will help you build better busi- 


. gives it an air of pro- 


cal shoppers. It will help you extend your dividends 


trading area . . . boost your sales volume! 

When you remodel your showroom be 
sure to do a thorough job. Give it a new 
sales personality inside as well as out. for write for 


it’s the complete job that pays the biggest 








Store Fronts 
and Interiors 


hy Pittsburgh 


Pittsburgh Plate Glass Company 
2234-2 Grant Building, Pittsburgh 19, Pa. 


+ your 
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Aces Ss Sie ace. 


PAINTS GLASS - 


PAA Te GisAss 


Without obligation on my part, please send me a FREF copy of 
your modernization booklet, ‘‘How To Give Your Store The Look 


store That Sells.” 
NG: Sas aan ks einige MEE Raat es SASS REPT G aka e areata 
NS SPM ECO SEE TOC ER OTT 


in increased business. 


For information about Pittsburgh mod- 
ernization materials and photographic ex- 
amples of actual Pittsburgh installations, 


No 


our modernization booklet. 


obligation, of course. Just return the coupon. 


COMPANY 








| ston and an annual improveme: 

factor. Under the annual improv 

ment factor, the tank plant wor 

ers will receive a four-cent wag 
increase each year during the tern 
'of the agreement. 

| “Other contract features whici 
| will be extended to tank worker 
include: Vacation payment rangin; 
from 40 to 120 hours pay; 5 percent 
jand 7% percent night shift pre 
}mium; six paid holidays; overtim« 
pay of time and a half for over 
|eight hours per day or 40 hours 
per week; double time for Sunday 
and holiday work; improved hos- 
pitalization insurance for workers 
and family, with half of the pre- 
mium to be paid by the company 
and $3,600 life and $32-per-week 
sick and accident benefits. 





Austin Names Two 
To Lead Growth 
Of U.S. Sales 


NEW YORK.—Emphasizing the 
current expansion program which 
Austin Motor Co., Ltd. (England) 
| has undertaken in this country, J. 








J. K. Clowes ‘C. R. Melton 


Dudley, vice-president in charge of 
Austin operations in the U. S., has 
announced the appointment of C. 
R. Melton as general sales man- 
ager and J. K. Clowes as West 
| Coast manager. 


He stated that the Austin field 
force in the U. S. will be consider- 
ably enlarged so that the company 
can work more closely with dealers 
and expand the present dealer or- 
ganization. 


Melton has had 25 years’ experi- 
ence in the U. S. and other world 
markets in the wholesale and retail 
merchandising of foreign cars. 
Clowes, who for the past four vears 
has been developing West Coast 
markets for Austin. also has an 
extensive background in the motor 
sales field both in the U. S. and 
England. 

Dudley pointed out that these 
new appointments and the expand- 
ed field force follow the establish- 
ment of Austin’s permanent U. S. 
headauarters at Austin House, 27- 
29 57th St.. New York, and the 
develonment of new models like the 
recently -introduced Somerset de- 
luxe four-door sedan. 

All these moves constitute a con- 
tinuing effort to offer dealers and 
vnublic alike a complete line of 
Austin cars and a comprehensive 
sales and service organization here, 
Dudley said. 


GM Bows 


(Continued from Page 2) 
he operated his own finance com- 
panv and didn’t patronize GMAC. 
GM contended that the dealer- 
ship was discontinued because 
Emich persisted in “excessive fi- 
nance packing” practices, because 
of customer complaints on financ- 
ing and because Emich refused to 

organize service operations. 

* € * 





N FEBRUARY, 1948, after a 

4%-month trial—conducted, inci- 
dentally, by Judge LaBuy—federal 
court in Chicago awarded $1.236.- 
000 nlus $250,000 in legal fees to 
Emich Motors Corp. and U. S. Ac- 
|eeptance Corp., both headed by 
| Emich. 
| This verdict later was reversed 
| by unanimous action of a three- 
man circuit court of anveals on the 
vrounds of vrejudicial errors bv 
the trial iudge. 

During the South Bend trial in 
1939. GM defense counsel assert- 
ed that independent finance com- 

| nanies owed their verv existence 
| to the fact that GMAC was or- 
| wvanized in 1919 at the risk of mil- 
| lions of dollars. The auto-financ- 
ing venture, GM said, was one 
that “no banker in the country 
was good enouch to start.” 

“We fought the fight,” the GM 
attorney said, “and we proved that 
it was good, solid financing busi- 
ness to lend money to people who 
had some money but not enough to 
buy an automobile.” 
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Renewable Tread of extreme depth gives 
| New Tire Safety at every level of wear! 
TE Meet A 
1. Complete new tire safety— more than 2. Complete new tire safety— restored 3. Complete new tire safety again fully 
3,000 gripping traction edges. after thousands of safe miles. restored and renewed. 
| This Lasting Safety Makes Profits Grow! 


re great new Fisk Safti-Flight builds customer satisfaction 
and loyalty like no other tire. 


e Today — from Maine to California — its owners are telling 
the world about its fully renewable tread which delivers up 
to 51% more stopping power, 58% more safe mileage — the 


As “When iti Time to Re-Tine /” 


FISK 


DIVISION OF UNITED STATES RUBBER COMPANY 


ultimate in tite security and economy. 


e You yourself will be amazed at the profit possibilities the 
Safti-Flight offers —and gratified by the complete customer 





satisfaction which it assures. 














12 


AUTOMOTIVE NEWS, AUGUST 4, 1952 


Tells Dealers Why Changes Were Made... 








Quinn Defends Chrysler Contract 


Epitor’s Note: Some months 
ago when Chrysler divisions 
changed their selling agreements, 
many dealers protested heatedly. 
In addres: ing the national Chrys- 
ler dealer council the other day, 
E. C. Quinn, vice-president and 
general manager of the Chrysler 
division, analyzed the changes 
and defended them. His defense 
of the changes, as printed in 
Chrysler Tonic, the division’s 
house organ, is reprinted here in 
its entirety: 

oa * 

ANY years ago in our corpora- 

tion, we had what we called 
the three C’s, as dealer qualifica- 
tion: Character, capability and 
capital. Those were the things that 
we looked for in a dealer, when we 
sought a new dealer, and it would 
seem to me that we were reason- 
able in expecting them, It would 
seem to me the dealers would be 
equally as practical and reasonable 
on their part if they expected and 
received the same from us. 

All sales agreements are gener- 





|We 


| ally the same in appearance—and 
|interesting. Yet the important ele- 
|ment in an agreement is the intent 
behind the two people signing it. 
You can put everything in a sales 
agreement that you can imagine. 
had that type of agreement 
prior to 1938. It neither seemed 
pratical nor was easily understood, 
so we sat down around a table 
with a group of dealers and wrote 
the agreement which was in effect 
until replaced by our current one. 

Now that agreement written 
by the dealers. was worded to 
meet the requirements of the 
dealers, and provide things that 
they said they wanted and ex- 
pected at that time. It was a 
good agreement. I think it was 
superior to any agreement in the 
business. As far as I have been 
able to determine, the agreement 
was equally as fair to the dealers 
as it was to the factory and vice 
versa. You could always find dif- 
ferences of opinion on that sub- 
ject, and the opinions would be 





determined on the basis of 


| 
| 
| 





whether the factory wrote it or 
the dealers wrote it. As matters 
stood, we the factory wrote the 
agreement. 


The same thing would apply if 


the dealers were writing the agree- 
ment. So doesn’t it seem that we 
ought to try to arrive at an agree- 
ment on a practical approach to 
our business problems? You could 
never spell out all of the things in 
any sales agreement that would 
represent the intent of the factory 
or of the dealer. You have to have 
confidence in the factory, whether 
it is Ford, Chevrolet, Chrysler or 
what have you, and we factory 
representatives have to have confi- 
dence in you, otherwise there is no 
use writing an agreement, because 
no two are alike. 

No two dealers represent the 
same purchase on the part of the 
factory, and no two factories rep- 
resent the same purchase on the 
part of a dealer, so all you can do 
in the sales agreement is to cover 
generalities. 

We had an agreement which to 





controls required for paraplegics. 





Crippled Vets Given ‘Valiant Car'— 


The fifth 1952 Oldsmobile “valiant car equipped with special controls for teaching 
paraplegics and amputees to drive is loaned to Bronx veterans’ administration hospital 
at Kingsbridge, New York City. Dr. Ralph G. DeVoe (left), hospital manager, turns 
the keys over to Russell Kenny, of Teaneck, N. J., representing the Eastern Paralyzed 
Veterans Assn., which obtained loan of the car from Oldsmobile. Kenny lost the use 
of both his legs and arms during World War Il. The Oldsmobile Deluxe 88 sedan is 
equipped with Hydra-Matic drive and GM Hydraulic steering as well as the special 





all intents and purposes was a 
very good one. We had an agree- 
ment which was designed, we 
thought, to stop all bootlegging, all 
of the sellings through unauthor- 
ized sources; and all it did was to 
tell the fellow how much to pay if 
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TAPERED AND STRAIGHT 





ROLLER BEARINGS 


available through 


FEDERAL-MOGUL 


You get quality, coverage and ready availability in the 
Bower roller bearing line, available through Federal- 
Mogul jobbers. 


Bower makes both tapered and straight roller bearings. 
Tapered roller bearings are Spher-O-Honed—which 
means special quality features exclusive with Bower. 
Straight roller bearings have finest tolerances and dur- 
able double-lip construction for strength. 


Good mechanics choose Bower roller bearings! 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogul Corp.) DETROIT 13, MICHIGAN 


gtARI ng 


FEDERA 


Sepy\c® 





he got caught, and it was sup- 
posedly exclusive. There is no such 
thing these days in the eyes of 
the government as an _ exclusive 
agreement. Thus we decided to 
change our selling agreement. 

+ * + 


Must Have Objective 
Now: first, you have to have some 
objectives. We, as the manufac- 
turers, have territory and product, 
and our responsibility is to cover 
that territory with dealers in a 
manner that will give us reason- 
able potential sales expectancy, and 
make available to the potential 
buyers parts and service, availabil- 
ity and adequate sales coverage. 

In our case, we are manufactur- 
ers. We are, to all intents and pur- 
poses, producing automobiles for 
dealers to buy and sell at retail. 
Let’s be practical in our analysis 
of the situation. You can put all 
the things you want in the agree- 
ment and they may prove mean- 
ingless, because when you buy an 
automobile from us, it is yours. We 
don’t let the automobiles out until 
we get paid, and then they are 
yours—you dealers’—and as your 
merchandise, you can do what you 
please with them. 

We encourage good _ business 
practices. We try to encourage uni- 
form policies, if you want to call 
them that, and procedures in the 
interests of the product, but actu- 
ally the products are yours to do 
with as you see fit, and anything 
we try to do to the contrary is 
restraint of trade. 

Now, you know, some manu- 
facturers get pretty brutal about 
sales agreements. We never have. 
I have had dealers say to me, “If 
I don’t do it right, cancel me.” 
They say, “If I were the factory, 
I would cancel that guy.” I don’t 
believe you would do any such 
thing, because each case is dif- 
ferent, and you don’t write a 
ticket that either cancels dealers 
or appoints dealers or throws 
them around promiscuously, be- 
cause you are dealing with busi- 
ness people. 

_As a manufacturer of automo- 
biles, we are dependent entirely 
upon the dealer body for our liveli- 
hood. If all the dealers quit to- 
morrow, we would have to shut 
down. We would be in bad shape, 
because we are not set up to retail 
automobiles, we are not set up to 
service them, and not set up to 
handle used cars, and would prob- 
— _ wd same success that 

ears Roebuck are havin 
little Allstate. a 

Over the years, you and we to- 
zether have been pretty success- 
ful. Chrvsler Corp. and the Chrysler 
dealers have been successful work- 
ing together. I don’t know the 
status of you fellows, but I know 
a lot of dealers in this country 
that did not have as much when 
thev took on the Chrysler deal as 
thev have today. 

What brings that about? Number 
one is your own ability, your own 
activities, but certainly it is not 
unreasonable to think our corpora- 
tion did contribute a little some- 
thing. At least, our policies have 
not been all wrong. Does it make 
sense to think that we would do 
anything knowingly that would be 
harmful to the dealer body when, 
if we did. we would just be harm- 
ing ourselves? 

* 


= 
Character Is Paramount 


[* IS reasonable, too, that we 
must look for character in deal- 
(Continued on Page 13, Col. 1) 





























AUTOMOTIVE NEWS, AUGUST 4, 1952 


( ves Reasons for Changes... . 





Chrysler Contract 
Upheld by Quinn 


(Continued from Page 12) 


rships, because you are the con- 

ecting link between the factory 
nd the public. Every man here 
snows Mr. Wallace, our president, 
but you walk down the streets of 
our home town and ask how many 
people know him, and you would 
find not too many who do. But if 
you walk down the streets of St. 
Louis or Hastings and ask who 
knows Lou Stewart or Arthur 
Jones, you would find a lot of the 
people know them. 

We are pretty jealous of that; 
that helps our prestige. You are 
doing that for us. That is why we 
are interested in people with the 
proper character, and that is why 
we are interested in people that 
maintain the proper character in 
their business, So our objective is 
to have a good dealer body and 
maintain that dealer body and re- 
tain it, and make the proposition 
so good that the competitors can- 
not walk in and take you away 
from us; and make it so good that 
we can walk in and take competi- 
tive dealers when we need them. 
We cannot do that if we have any- 
thing but fair policies and sound 
agreements to go on. 

You have talked about quite a 
few things here. I subscribe 
wholeheartedly to the quality 
dealer program. I have never be- 
lieved in anything else. I would 
rather have one good dealer than 
three shysters, because three shy- 
sters can get you in so much 
trouble eventually that it just 
makes you become a Hupmobile 
or a Graham-Paige, or some of 
the others. 

The quality dealer program is 
uppermost in our minds, yet there 
is no manufacturer who stands up 
in front of you and tells you that 
he has 3,500 dealers who are all 
quality. Human nature does not 
work that way. We always get 
some fellow, just as Joe O’Malley 
said, who needs a bath of holy 
water when he gets off the beaten 
path. That is going to happen some 
time and some place. The only 
thing to do when we get into that 
kind of a situation is to correct it. 
I don’t believe in the quantity pro- 
gram at all, but I do believe in 
quality. 


* * * 


Zoning Presents Problems 

OW let’s talk about zoning. Any 

of you fellows who have ever 
worked for the factory know that 
the zoning was the greatest head- 
ache that the factory ever had— 
and that the dealers ever had—be- 
cause while on paper it looks and 
sounds good, it can cause you 
trouble, and in many cases resulted 
in factory inability to put in a 
dealer with competitive overhead 
and competitive facilities in loca- 
tions that might be separated by 
less than half a block. 

You might go to some arbitrary 
dealer in another division, and he 
would say, “No sir, you can’t do it.” 
So you would wind up with a dealer 
who had poor facilities. He had low 
overhead, and he could go out and 
cut your other dealer’s price and 
make you like it, and it was legal 
according to your sales agreement. 

Why zoning in the first place? 
Zoning dates back a long way— 
to shortly after the start of Plym- 
outh. In some cities, we found 
we had too many dealers, many 
of them poorly located. That is 
when we decided it would be a 
pretty good idea to form a zon- 
ing committee, and three fellows 
Sat around the table and drew 
some lines, and said here look 
like some logical trading areas. 
And from that day forward, zon- 
ing lines were always undergoing 
change to make them more work- 
able and more practical. 

For the last several years when 
an agreement was written for a 
new account or rewritten for an 
existing account, provision was 
written in that another dealer 
could be located in the same zone 
‘nd no one worried very much 
about it. I can’t speak for the 
Chrysler division, but in another 
division there were not many co- 


extensive agreements in the United 


tions in any one zone. No one suf- 
fered as a result of this procedure 


Toledo Old Timers Pick 


Martin as President 


TOLEDO. Royce G. Martin, 
chairman and president of Electric 
Auto-Lite Co. has been named 
president of the Toledo chapter of 
the Automobile Old Timers club. 
He succeeds R. A. Stranahan, pres- 
ident of Champion Spark Plug Co. 

John O. Munn, Automotive News 
advisory editor, was elected secre- 
tary-treasurer, and Bob Eddy, of 
Bob Eddy Buick Co., second vice- 
president. Delmar G. Roos, vice- 
president of Willys-Overland, is 
first vice-president of the Toledo 
chapter. 
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because the approaches to it were 
always practical and in the interest | 
of both factory and dealer, The 
only reason for doing it this way | 


| was to enable any expansions to be | 


sound and in the interest of all} 
concerned. 
* * * | 

Only Words Missing 
ie THE new agreement, the only 
words missing are “no other 


| dealers.” Well, does it make sense 


eae |that we would go out and put a} 
States that had one-dealer limita-| 


dealer in the zone with you if} 
there wasn’t a good and sufficient 
reason for it? And there are few 
cases in this country where there 
are good and sufficient reasons, but | 
some could develop. There isn’t} 
anything about this agreement, if 
it proves bad, that cannot be 
changed. 


Some of you gentlemen have 
had conversation with Mr. van- 
derZee. Others correspond with 
him, and the last letter I read 
that he wrote was that the agree- 
ment had been studied and at 
the moment they could see no 
particular reason for making a 
change in it. I don’t, either, be- 
cause the former clause could be 
a detriment to you and to the 
factory or other dealers. 








When you talk about quality 








Pillow Blocks— 


A new line of all-steel pillow blocks, | 
providing high load-carrying capacity in| 
a compact and rugged package, has just 
been announced by Dodge Mfg. Corp., 
Mishawaka, Ind. These new bearings are 
announced as a joint achievement by 
Dodge Mfg. and Timken Roller Bearing 
Co. High radial and thrust capacities and 
the stamina to take heavy-shock loads 
have been provided within minimum di- 
mensions and with far less than usual 
weight, says Dodge Mfg. 





dealers, you are talking about all 
of the dealers. You don’t start mak- 
ing exceptions and still maintain a 
quality program. One of the things 
that creeps into this business some- 
times, when you are forced into 





doing things under restrictions, are 
your fringe dealers. As the pro- 





MID-STATES FREIGHT LINES, INC., report... 
tractors equipped with Wagner Ain Brake Systems 


are neating the 300000 mile math and are still performing 


an.‘ 
Read what 


J.W. Ferguson has to say... 


Today, in the highly competitive trucking indus- 
try, brake operating efficiency and maintenance 
economy are factors that must be considered if 
over-the-road operations are to be profitable. 
Wagner Air Brakes have a reputation for long 
trouble-free life. Only the highest quality ma- 
terials are used in their manufacture. Fewer 
moving parts mean less friction and wear. 
Everything in the system from the smallest 






fitting to the Rotary Air Compressor is de- 
signed to give top efficiency. Because they 
are simple in design, Wagner Air Brakes 
can be easily serviced and when repairs are 
needed they can be made in your own 
shop in a minimum of time. Wagner 
Exchange Units and Repair Kits readily 


available. 


For real brake safety and economy 


equip your fleet with Wagner Air 
Brakes, or when ordering new 


vehicles specify WAGNER. Cou- 
pon below will bring you com- 


plete information. 







Automotive and Electrical Industries 


LOCKHEED HYDRAULIC BRAKE PARTS and FLUID 
WoRoL .. CoMaX BRAKE LINING . . AIR BRAKES. . TACHOGRAPHS 





ELECTRIC MOTORS . . TRANSFORMERS . . INDUSTRIAL BRAKES 





NAME 


Wa 
24n1 Electric 


Wagner Electric 
6393 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S.A. 
(Branches in principal cities in U.S. and in Canada) 


-¢ 
HiCaco 32, ILLINOIS 


ducer, one of our responsibilities 
is to develop territories. To do this, 
you arrive as practically as. you 


| can at the number of dealers neces- 


sary to do the job within the con- 
fines of the co-extensive or logical 
trading area. 

If experience indicates you have 
insufficient dealers to do the job, 
and because of restrictions you 
can’t establish a dealer from a 
practical point of view but still you 


| are unable to do the business, the 


question comes up what are you 
going to do? Would you go to the 
outskirts, create a new zone, and 
establish a dealer dealing in future 
potential knowing full well he will 
be a fringe dealer and undersell 
your dealers with established over- 
head? Or would you do it in the 
good business way of establishing 
a dealer where he should be? 


* * * 


Want to Protect Dealers 
i are the problems you get 
when going into restrictions. To 
the extent of our ability, we want 
to protect the dealers and safe- 
guard their investments, but un- 
fortunately we are limited as to 
what we can accomplish in this 
regard in the automobile business. 
(Continued on Page 29, Col. 1) 
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“Our | HE F promotion helped us on a personal 


selling basis...built volume in every department’ 


ae 





iS me Pl .. 


ADVERTISED 











... says Orrin W. Fox, Pontiac-GMC truck dealer, 


. Pontiac’s powerful advertising campaign in LIFE is sales 
aid enough, but an automobile dealership can also make use 
of the influence of LIFE on a personal selling basis. Our show- 
room traffic definitely increased. And our employees reflected 
new enthusiasm drawn from the colorful and attractive ma- 
terials supplied for our use by LIFE.” 


The Orrin W. Fox organization obtained its GMC truck 
franchise in depression-ridden 1933— and made a go of it. 
Later, in 1940, they added the Pontiac franchise—just in 
time to learn how to live through the war years on service 


For everything automotive— General Manager Dudley Cason, left, 
and Richard L. Fox, right, get the LIFE story. LIFE’s 13-issue audience 
grows to more than 62 million different people, including two out of every 
three in America’s middle- and upper-income groups.* 


Pasadena, California 


alone. 


So they know the importance of building and maintaining 
profitable volume in every department. And after watching 
the response from their “Advertised-in-LIFE” promotion, 
during the originally planned two-week period, they promptly 
decided to run it for an extra week. 

Automobile dealers everywhere know that LIFE reaches 
more automotive prospects—more powerfully—than any 
other magazine does. And they’ve proved to themselves that 
it’s just plain good business to tie in with LIFE. 


Trucks— Robert Kenney, general truck manager, got his share of the in- 
creased showroom traffic. The Orrin W. Fox truck operation—with 37 
employees, buildings, and five acres of paved land—is one of Southern 


California’s largest. 
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Cars—Both new- and used-car salesmen at Orrin W. Fox 
Pontiac were enthusiastic about the LIFE promotion. Above, 
Marvin Lee, general sales manager, shows the new Pontiac 
to Don E. Rogers. 














a, a 
Tires and accessories— more than half the nation reads LIFE; and Parts and service—in addition to Pontiac cars and GMC trucks, 
more than half the readers in LIFE’s 13-issue audience are between the the Orrin W. Fox LIFE promotion featured such famous products as 
ages of 20 and 45.* “The best age for our department’s automotive Delco Batteries; General Tires; Quaker State, Pennzoil and Wynn’s 
edi prospects,” says Rivell J. Fisher. Oil; and AC products. 
Vv 






3 examples of how LIFE reaches the most prospects for every 
automotive product ...in the course of 13 issues: 







NEW-CAR SALES—Of all persons in all U. S. house- 75% iil LIFE* 


holds buying new cars within a one-year period— 


GASOLINE SALES —0f all Americans in the U. S. who 60% read LIFE* 


purchased gasoline within a one-week period— 


TIRE SALES—Of all males in the U. S. who purchased 65% enial LIFE* ® Rockefeller Plaze, New York 20, N. Y 


automobile tires within a six-month period— 





From A Study of the Accumulative Audience of LIFE and ‘its supple- First in circulation 
ment The LIFE Market, by Alfred Politz Research, Inc. A LIFE First In readership 


reader is any person who has read one or more of 13 issues. 





First in advertising revenue 
First with new-car buyers 
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AUTOMOTIVE WASHINGTON 





For Rubber 





RFC Tags $6.5 Million 


Research 


| industries. 





By William Ullman 


Washington Correspondent 
A $6,500,000 research and development program on syn- 
thetic rubber for the fiscal year ending June 30, 1953, 
was approved last week by the Reconstruction Finance Corp. 
This program is a continuation of work that has been carried 


on in the past, as authorized®—— 


by Congress, to maintain a 
technologically advanced and 
rapidly expandable domestic 
rubber-producing industry adequate 
for national defense and essential 
civilian requirements. 

During this fiscal year, it was 
stated, emphasis will be on improv- 
ing the quality of synthetic rubber 
for more extensive use in large- 
sized tires, on improving the qual- 
ity of cold rubber latex, and on 
assisting national defense groups 
in their research for improved syn- 
thetic rubber fcr special purposes. 

Fundamental research in the pro- 
gram originates and clarifies scien- 
tific ideas for new 
polymers, which 
are developed in 
industrial and 
government piloc 
plants, tested in 
evaluation labor- 
atories and on the 
government tire 
test fleet, and in- 





j troduced into 

} @ commercial pro- 
William Ullman duction. RFC re- 
search and development is_ inte- 


grated with synthetic rubber pro- 
duction activties and is constantly 
made aware of the consuming 
industry’s requirments, which as- 
sures a helpful practical review 
and guidance for the program. 

The current research program 
will be conducted for RFC by eight 
industrial organizations operating 
GR-S production plants, by the 
government laboratories operated 
by the University of Akron, by a 
government tire test fleet at San 
Antonio, by the National Bureau 
of Standards and by 10 universities, 
institutions and other research or- 
ganizations. 

The industrial organizations par- 
ticipating in the program are: 
Copolymer Corp., Baton Rouge, 
La.; Firestone Tire & Rubber Co., 
Akron; General Tire & Rubber Co., 
Bay Town, Tex.; B. F. Goodrich 
Chemical Co., Akron; Goodyear 
Synthetic Rubber Corp., Akron; 
Kentucky Synthetic Rubber Corp., 
Louisville; Philips Petroleum Co., 
Borger, Tex., and U. S, Rubber Co., 
Naugatuck, Conn. 

The best known product of the 
research to date has been cold 
rubber, a type of GR-S synthetic 
rubber which can be compounded 
into tires to give treadwear con- 
Siderably better than natural 
rubber. 

RFC formulates the overall re- 
search program each year and 
with the aid of interrelated com- 
mittees develops detailed plans, 
maintains a balance among the 
fundamental, applied, and develop- 
mental research work and facili- 
tates a continuous exchange of 
research findings. The general ob- 
jectives are to make _ synthetic 
rubber better and cheaper, and to 


produce it more efficiently. 
x + * 


Steel Strike Hurt 

HE U. S. Bureau of Labor Sta- 

tistics reported last week that 
the steel strike offset seasonal 
employment gains in other indus- 
tries between May and June. The 
number of employes in non-farm 
industries remained unchanged, at 
46.3 million, it was stated, in con- 
trast to an average May to June 
gain of 400,000 in previous postwar 


years. 
As of mid-June, according to 
the report, the employment 


effects of the steel stoppage were 
almost entirely limited to the 
Steel industry itself, iron and coal 
mining, and—on a small scale— 
railroads. The steel-using indus- 
try generally maintained unin- 
terrupted operations by drawing 
on inventories, 

The number of workers applying 
for state unemployment benefits 
indicated that more extensive ef- 
fects of the strike did not occur 





until July. In June, the first month 
of the strike, initial claims—repre- 
senting the start of unemployment 
—remained virtually unchanged at 
the May level of about 210,000 per 
week. By mid-July, however, these 
claims had increased by a half, 
mainly because of layoffs in auto- 
mobile and other industries where 
tightening steel supplies forced 
production cutbacks. 


Manufacturing employment — at 
15.4 million in June—was down by 
nearly a quarter million from the 
preceding month as the strike in 


| THE second major agreement in 





steel outweighed gains in other 
Small employment re-| 
ductions were reported for the third | 
consecutive month in the electrical | 
machinery and machinery industry | 
groups. There also have been scat- | 
tered lay-offs in consumer durable- 
goods industries because of high 
inventories. 
* + * 


Titanium Output Boost 


the government -industry pro- 
gram to increase production of 
titanium—called the wonder metal 
—was announced last week by the 
Defense Materials Procurement 
Agency. 

The new agreement — between 
DMPA and E. I. du Pont de Ne- 
mours and Co.— calls for produc- 
tion of an additional 13,500 short 
tons of titanium sponge over a 
period of five years. This is three 
times the company’s present plant 
capacity. 

It was said that the agreement 
with Du Pont is designed to help 
meet the country’s mounting 
needs for titanium until less 
costly methods for production of 
the metal than those now known 
can be developed. The present 








& 
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Henry J's to Deliver U. S. Mail— 


In service on special delivery and suburban mail routes, Henry J's have joined 
U. S. Post Office departments in Houston, Miami, Milwaukee, Nashville and Washing- 
ton. Taking delivery of two of the new sedans is Houston's Postmaster Granville W. 
Elder (left), with John J. Canning, Kaiser-Frazer sales representative, presenting the 


keys. 





market price for titanium is $5 a 
pound. Structural forms average 
about $15 a pound. 

Research looking toward more 
economical methods for processing 
and fabricating titanium has been 
going forward on an _ increasing 
scale since Korea, it was pointed 
out, because of the metal’s great 





potentialities for defense and re- 
lated purposes. A DMPA spokes- 
man said that titanium alloys al- 
ready have been developed that are 
stronger than many present steels 
and 40 percent lighter. In addition, 
titanium alloys are highly corro- 
sion-resistant, especially to. salt 
water. 












because their 





experience 
taught them It Is superior. 
accident. It Is the result 
materials and highest 
owner preference Is one of 


fer Gar Wood Equipment 

and observation have 
And this superiority Is no 
of improved design, better 
quality construction. Such 
the best of all sales helps. 


arwWwOO 


ELEVATING END-GATE 


Makes more deliveries at less cost. Load at any level... 
dependable hydraulic power quickly lifts load to truck 
floor level. Unloading is equally easy and quick. Fits stand- 
ard trucks and trailers 1 ton and up. Write for Bulletin. 


Preference means profit. 





| -GarWood WINCHES 


Faster operation, greater safety and exceptionally long life .. . 
capacities from 15,000 Ib to 100,000 Ib. Features include automatic 
safety brake, oversize ball bearings, oversize drum shaft, flexible 
mounting, and factory tested before shipment. Write for Bulletin. 
Preference means profit. 

























LOAD PACKERS 


The completely enclosed refuse collection units favored by 
cities and towns of all sizes because they load faster, carry 
larger loads due to hydraulic compression, dump fast and 
clean. Large low hopper eliminates spillage in loading. 
Write for Bulletin. Preference means profit. 
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—Coming Events= 


Dealer Conventions | Sept. “iy Jersey Automotive Trade 
Auqust 24-26 — Automobile Deslers Assn. | - raymore hotel, Atlantic City 


ee oe : | N. J. 
of W. Virginia, Greenbrier hotel, White | Sept. 29-30—Minnesota Automobile Dea! 
Sulphur Sprinas. W. Va. , } ers Assn.. Nicollet hotel, Minneapolis. 
Aug. 29-30—Montana Automobile Dealers | Oct. 6-7—Texas Automotive Dealers Assn. 
= 


> Ban on Trucker Sought 


Ohio Petitions ICC to Revoke Riss License 
| For Careless Hauling of Explosives 





WASHINGTON.—Ohio’s utilities; action marked the launching of a| 
mmission has asked the Inter-| new policy and that other trucking | 


Ss p Pi Psa AR Assn., Many Glacier hotel, Glacier Na 
ite Commerce Commission to put! companies might be similarly cited 


c aso, 
¢ + . . 
ional Park, Mont. Oct. 9-11—Pennsylvania Automotive Assn. 








































trucking firm out of business for| to the ICC. a eo ge me Chalfonte-Haddon Hall, Atlantic City 
hat it called “flagrant safety vio- However, he termed the cir- be Me a faneeh Col C % Oct. 12-14 — Arizona Automobile Dealers 
Ss” i the haulin o high . H 7 : ept. -12—Colorado Motor Car Dealers Assn. oneer hotel. Tucson. 
tions” n_ the ing of 4 cumstances in the Riss case as Assn., Shirley Savoy hotel. Denver. Oct "i6-18-—Netional Used ‘eae Sealers 
xplosives. | the “most flagrant” in Ohio Sept. 1243 — Maine fuzomenne Dealers Assn., Hotel Hollenden, Cleveland. 
The state agency’s citation to | history Assn., Samoset hotel, Rockland, Me. | Oct. 19-21 — Florida Automobile Dealers 
“Ri : ve | Sept. 12-13—N M Aut tive sen ‘ans Souci} hotel cami Beach 
the Interstate Commerce Com- | 4 Riss driver was arrested last| Red Ball Delivery— | “Dealers Assn. E Rancho hotel, Gel- | oer SE sen Amn ciel paiami Beach. 
mission charged Riss & Co., of | April, he recalled, and fined $150| ; f : } lup, N. M. : bama, Buena Vista hotel, Biloxi, Miss. 
North Kansas City, Mo., with 596 | for having an empty fire extin-| Henry English (right), chairman of Red "Ea. dee tedee Eokerned Pele se Sie no Automotive Assn., 
violations of Ohio laws over a | guisher on a truck loaded with | 50!! on, ern = yoo | State’ Park, Ky. Nov. 16-17-—Texas Used-Car Dealers Assn 
24-year period. explosives On the same day he| delivery of one of eight International Sept. 14-16—New York State Auto Dealers Buccaneer hotel, Galveston. Be 
‘ . 4 : . P : | L-175 trucks from E. H. Watkins, truck dis- | Assn., Hotel Syracuse, Syracuse. Dec. 1-2—Idaho Automobile Dealers Assn.. 
Most of the trucking firm’s busi-| added, a second Riss driver was) trict. manager at Dallas for International) SéPt. '5-!—Wisconsin Automotive Trade Boise 
ness is made up of hauling explo- | fined $300 for the same offense. 9 Assn., Schroeder hotel, Milwaukee. Dec. 4.—Utah Automobile Dealers Assn., 
sives for the federal government.| “Then.” id Moul “ bh | Harvester Co. Réd Ball operates more} Sept. 15-16—Automobile Dealers Assn. of Newhouse hotel. Salt Lake City. 
‘ 4 ae aan a . en, said ou ton, came t 4 than 350 trucks, one of the largest com- | North Dakota, Elks Club, Fargo, N. D. Dec. 8-10—Ohio Automobile Dealers Assn., 
sie Inasmuch as the company does nO! crowning blow. Within the next 24| mon carrier fleets in Texas. | Sept. 20-22 — South Carolina Automobile Statler hotel, Cleveland. 
intrastate hauling in Ohio, | hours, a third Riss driver, carrying | —— — ag = Forest hotel, Myr- Feb. 14-18, 1953 — National Automobile 
state has no effective way of keep- more explosives, was arrested for | ° | . each. . , Dealers Assn., San Francisco. 
ing its trucks off Ohio highways, | having empty fire extinguishers) Davis Deal Sold to Fox — | sep... 21-23 South, Datote | Automobile ites hath te 
However, the ICC could revoke | and for additional safety violations.| _ Je Davis has sold his Stude- * Falle ; starch aa pall pay ye _ 
the Riss permit to operate in inter-| “But this truck also had a leak-| baker agency in Berkeley, Calif., ee eee See — show, International Amphitheater, “Chi. 
state traffic and keep its trucks| ing gasoline tank. This driver was, t0 Lou Fox and plans to retire. | +i Park Ark. iis cago. ane 
off highways throughout the nation. | fined $1,000 and ordered to get his| During his career, Davis served os. | 22-28 — Federation of Automobile 
Gaba | : : : : ealers Assns. of Canada, Montreal. Aftermarket Shows 
Robert L. Moulton, head of Ohio's truck | out of Harrison immedi- two terms oe president of the | Sept. 25-26— Kansas Motor Car Dealers March 26-29, 1953—Southwest Automotive 
utilities agency, said his state’s| ately. Northern California Dealer Assn. Assn., Hotel Broadview, Wichita. ew, Automobile bldg., Fair Park, 
alas, ¢ e * 
General 

Sept. 10-12— National Petroleum Assn. 

50th annual meeting, Traymore hotel, 
’ 4 Atlantic City, N. J. 

Oct. 20-24—National Satety Council, na 
tional exposition, Conrad Hilton hotel, 
Chicago. 

Nov. 10-13—American Petroleum Institute 
annual meeting, Conrad Hilton hotel 
and Palmer House Chicaaqo. 

Dec. 10-13 — Automotive Service Industries 





show, Municipal Auditorium, Atlantic 
City, N. 
* * 

| Engineering 

| Aug. I1-13—Society of Automotive Engi- 

neers, nationa es oast meeting, 

| ti | West C i 

Fairmont hotel, San Francisco, 

| Sept. 9-I1—Society of Automotive Enai- 

neers, national tractor meeting, Hotel 

| Schroder, Milwaukee. 

Oct. 22-24—Society of Automotive Engi- 
neers. national transportation meeting, 
Hotel William Penn, Pittsburgh. 

Nov. 3-4— Society of Automotive Engi- 
neers, Chase hotel, St. Louis, 

Nov. 6-7— Society of Automotive Engi- 

neers, Mayo hotel, Tulsa, Okla, 

| Nov. 30-Dec. 5— Society of Automotive 

| Engineers, Statler hotel. New York City 

* * * 


Trucks 
| Sept. 15-17—Truck Body & Equipment 
Assn. convention and exhibit, Chase 
hotel, St. Louis. 
Oct. 6-10.—American Trucking Assn., con- 
vention and roadeo, Waldorf Astoria, 
New York City. 


BODIES 


and 
\N. Y. Truck Owners 


HOISTS | ‘Must Pay Tax to 


Get Registrations 


BUFFALO.-—-Owners of used 





Longer life, more satisfactory operation trucks subject to the new “ton- 
A ite: mile” state tax must get proof that 
are outstanding characteristics of Gar they have paid the monthly taxes 
H before they can renew or transfer 
Wood medium and heavy duty dump registrations on these trucks, the 
bodies and hoists. Shown here is a Gar Buffalo Automobile Dealers Assn. 
é pointed out in a bulletin to its 
Wood F31 Cam and Roller Hoist with a members, 
7-9 yard Model L12 Body. Hoist has fa- The bureau of motor vehicles 
m will require a “certificate of tax 
mous “rolling wedge” action for easier and clearance” from the truck mileage 
in 5 ie D tax bureau before it will issue 
more efficient dumping; chassis distortion eunmalers or renewals. 
due to uneven ferrain causes no strain Dealers buying or selling used 
“-_ A i aa trucks are warned that in dealing 
1 on hoist because of its ‘‘flexamatic action”. in trucks large enough to come 
under the ton-mile tax, they should 
Body has heavy hardware, V-type braces, obtain from the owner of a “certifi- 


* 7 cate of tax clearance.” Only by 
heavily reinforced corner posts, and full having this certificate can the pur- 
width rear crossmember for greater chaser to whom they resell this 

ee : - | truck get it registered. 
strength and rigidity. Write for bulletin. | Since all records pertaining to 


these tax payments are kept in 
Preference means profit. | Albany, the only source from which 


“certificates of tax clearance” may 
be obtained is the Truck Mileage 
52-11 |Tax Bureau, 1893 N. Broadway, 


ean nn nn nn nn nnn nee) Albany. 


Situations calling for tax clear- 
ance certificates are: Registration 
renewal; transfer of registration if 
the second vehicle is now new; 
transfer of ownership if the vehicle 
to be registered is not new, and 
transfer of ownership from a dealer 
if the vehicle is not new. 


Gar Wood Industries, Inc. 
Executive Offices, 36203 Main St., Wayne, Michigan 


| 
| 
I 
G A R fe) Oo D Please send information on how we can profit most by | 
\ selling the Gar Wood equipment checked: ; 
I te D U > TR I E y I i Cc (_] Dump Bodies and Hoists (_] Elevating End-Gate 
t e (_] Load-Packers (] Winches | : 
Dan’s Chevrolet Sold 
| R. D. Domingue has purchased 
| Dan’s Chevrolet Co., Lafayette, La., 
i from the heirs of the late Dan J. 
Olivier for a reported $240,000. The 
H new owner has changed the name 


of the business to Domingue’s 
| Chevrolet Co. 


Wayne Division e¢ EXECUTIVE OFFICES, WAYNE, MICH. Mone 











TRUCK EQUIPMENT: Dump Truck Bodies & Hoists, Winches & Cranes, Refuse Collec Company 
tion Bodies, Elevating End-Gates. CONSTRUCTION EQUIPMENT. Excavators, Scrapers 
Dozers, Ditchers, Spreaders, Finegraders, Truck-Mounted Road Grader: Address 
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A=" 500 years ago the Ming 
dynasty (1368-1644) in China 
began producing Chinese ceramics 
in the imperial porcelain factory of 
Ching-te-Chen. Five hundred kilns 
were required to supply the vast 
needs of the export trade and the 
court, which alone used 96,000 
pieces. These porcelains made 
China a household word through- 
out the world, The word “Ming” 
means “brilliant” and now the 
modern ceramic manufacturers are 
adding alumina to their mixes . 
a pure aluminum oxide . . . which 


makes the products stronger, more!... 


- -| “light as a feather. . 


resistant to heat and mechanical 
shock. 

In the days of the Mings, an 
incredible Italian genius, named 
Leonardo Da Vinci, was invent- 
ing the helicopter ... painting 
pictures like Mona Lisa... fash- 
ioning the first parachute, and 
working on a score of other ideas 
which, almost forgotten for cen- 
turies, are now hailed among the 
miracles of the modern world, 

A Pennsylvania storekeeper, 
named Bessemer, developed the 
modern process of making steel by 
forcing a blast of air through the 
molten metal ... but, when this 
writer was in kindergarten, a lad 
named Charlie Hall, age 19, and a 
student at Oberlin college, discov- 
ered the secret of “reducing” alum- 
inum, while experimenting in his 
father’s barn. Later a_ technical 
wizard, named Dow, of Midland, 
Mich., took what was virtually a 
laboratory curiosity and developed 
the new, light metal into a giant 
industry .. . Dow Magnesium. 

I recall with nostalgia the advent 
of those little aluminum trays, one 
of which my mother handed to me 
in the kitchen . . . “Look,” she said, 
. and it won’t 
rust like the other pots and pans” 





She was the first person I ever 





Furlow-Cate Gets Fourth Ford Award— 


The Ford Atlanta sales district recently presented the Ford four-letter award for 
excellence in all-around dealership operations to Furlow-Cate, Inc., of Chattanooga, 
Tenn. Pictured above at the presentation are (left to right) F. A. Mallery, A. L. Rem- 
bert, Forrest F. Cate, P. E. Furlow, B. C. Maltby and G. M. Baker. Maltby, assistant 
sales manager of the Atlanta Ford district, 
connected with the Furlow-Cate dealership. 


made the award. Others in the picture are 





heard use that illiterative expres- 
sion... “It conquers corrosion.” 
+ * * 


Eyes on Airport Site 
ESTERDAY I saw that “fabu- 
lous air city,” which will soon 

become an eye-stopping reality on 

a 1,600 acre plot, 14% miles west 

of Pittsburgh, and the center of 

the nation’s largest and most beau- 





tiful airport . . . twice the size of 





the National Airport in Washing- 
ton and two and one-half times the 
size of La Guardia Field in New 
York. 

The new Pittsburgh air installa- 
tion is truly the “skyport spectacu- 
lar” ...a $30 million project, with 
62 ultra-modern hotel rooms... 
parking facilities for 5,000 cars and 
kitchen facilities to serve over 3,000 
employes. The main terminal is 
seven stories high ... all exposed 
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ECIAL UNITS 
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IN All SIZES « FOR ANY USE 


and Guaranteed by 


No sooner did the early possibilities 





become estab- 


lished than the need arose for a 
variety of special purpose bodies and 
hoists for various payload body 
capacities. PERFECTION, another pio- 
neer, did something about that need 
by combining soundly engineered 
practical designs with quality 


Photo at left shows a PERFECTION 
Iso-Draulic Roll-A-Lift mounted with 
a PERFECTION style 354 Dump Body. 
This patented hoist was pioneered by 
PERFECTION to lift the tremendous 
loads of modern haulage require- 
ments. Pressure in the cylinders re- 
mains constant from riding position 
of body to full dumping angle. 


Write Dept. A-82 — for literature 
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metal surfaces are of aluminun 
and it is reached by a 20 minut 
expressway from downtown Pitts 
burgh ... landing passengers 15 
feet from their plane. 

I recalled with more nostalgia 
the wonder of the first steel- 
framed building in Chicago... 
the “Rookery” , .. the stainless- 
steel railroad cars built by my 
old friend Edward Gowan Budd 

. and the fenders and bodies 
of sheet metal that we used on 
the early automobiles. I was 
happy to be alive in an age when 
lightweight had triumphed over 
bulk and endless durability had 
finally eliminated the constantly 
rising cost of corrosion. 

On the plane, enroute to New 
York, I read in the business sec- 
tion of the New York Sunday 
Times of the imminent eclipse of 
“Rosie, the Riveter’ and “Willie, 
the Welder” by the introduction of 
those giant presses, which can, by 
a single stroke, stamp out a whole 
wing spar, strong enough to carry a 
jet-powered plane through the 
sonic barrier at 750 miles an hour. 

Airplanes are now being built on 
designs which eliminate the bits 
and pieces, which during World 
War II were little changed from 
the days of the Wright Brothers. 
The revolution in manufacturing 
methods has been obscured by the 
evolution of aircraft performance, 
but to a man who is familiar with 
manufacturing, the new story reads 
like a modern Arabian Nights. I 
had known vaguely of the miracles 
of the transfer machines which had 
combined the precision operations 
of many machines into the func- 
tions of one .. . but as late as 10 
years ago, the achievements of the 
giant presses seemed dubious, if 
not impossible. 

: e * 


Huge Presses 


= of these presses is in a gov- 
ernment plant at Adrian, Mich., 
while another is in the plant of 
the Aluminum Co, of America in 
Cleveland. The Wyman-Gordon Co., 
Worcester, Mass., developed its own 
18,000-ton press which makes many 
components for planes. The idea 
seems to have originat in Ger- 
many, which toward the end of the 
war, began building jet planes. 
They had a press of 35,000 tons 
capacity to turn them out. That 
press, along with other German 
secrets are in the hands of Russia, 
but two German presses, of 15,000 
tons capacity each fell to the 
Americans, and are about to start 
vroducing here ... But... the 
Americans have bettered them. 


The big press program is only 
one of the phases of the revolution 
in manufacturing methods, The 
engines and airframe configura- 
tions that enable planes to with- 
stand the shock waves, developed 
at the speed of sound, with the 
help of whole categories of new 
materials, required new machines, 
methods and design. 

Munday I. Peale, president of 
Republic Aviation, has commit- 
ted himself to a wing spar, 
forged by Wyman-Gordon, in a 
single piece for the latest version 
of his F-84 Thunderjet, soon to 
go into production, both at Re- 
public and General Motors. 

The story of the efforts to esti- 
mate the saving of man-hours or 
the woman-hours that would result 
when the job is done would make 
a volume in itself ... the adapta- 
tion and revision of tools still quite 
new in the automobile industry 
would make another volume. 


The final result will no doubt 
find expression in the fine automo- 
biles of the future which will not 
quite be stamped out like “cookies 
with a cutter” . but will repre- 
sent the expenditure of many mil- 
lions of dollars in equipment. . 
the saving of millions of hours in 
productive labor ... and. an 
approach to the realization of the 
American ideal . . . a vast improve- 
ment in transportation units and 
service at a price that people will 
be glad to pay. 

P.S. Behind the great cars of the 
future will be something of the 
integrity of the Mings . . the 
genius of Leonardo ... the eager 
energy and vision of young Charlie 
Hall . the daring of Bessemer 
Dow ... Budd... and the 
character of Alfred P. Sloan jr. 
All decent men, = never did any- 





thing . make another 
dollar 
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Truckin’ 








--- by Jack Weed 











“T\UE to the steel strike and con- 
sequent layoffs of factory 
men” (then in effect), “this factory 
picnic of Roger Kyes is going to 
give many families a pleasant day 
of recreation they might not have 
been able to have,” opined one of 
the newsmen who attended the 
GMC Truck and Coach division’s 
annual family picnic recently at 
Walled Lake, near Detroit. 

This automotive editor had just 
come back to the “headquarters 
cottage” after walking over the 
grounds and seeing the crowds and 
had been told that they were just 
starting to ladle out the 36,000th 
ice cream cone to the children of 
the workmen. 

More than two tons of ice 
cream, as well as untold gallons 
of different kinds of pop, were 
given away free. Thirteen differ- 
ent parkway rides, ranging from 
the merry-go-round to the roller 
coaster, were also free to the 
children. 


Not being content to take over 
the entire amusement facilities of 
this large summer amusement 
park, Kyes and his gang added a 
daylight fireworks exhibit that put 
the kids in a real dither trying to 
capture the funny men and ani- 
mals that floated down from the 
aerial bombs after they burst high 
over the park. 


Chicken an’ Stuff 

A®™® that was not all, ladies and 
gentlemen. They threw in not 

one but two fastball league games 

and an automobile show. What 





more could you ask for nothing? 

Well, we of the press got a crack 
at some of the finest fried chicken, 
the kind that has made Maryland 
cuisine famous; great blocks of 
cheese of different kinds and stuff 
and stuff. It made guys like Ralph 
Watts and I, who are continually 
talking about trying to regain our 
girlish figures, drool at the mouth 
—and I’m afraid that Ralph suc- 
cumbed to the lure. I’m saying 
nothing about Weed. 

The automobile and truck show 
was exclusive—it was so exclu- 
sive they didn’t let any but Gen- 
eral Motors products in the big— 
and hot—exhibit tent. There was 
Buick’s XP-300; trial-balloon Sky- 
lark; a real snazzily dolled-up 
Cadillac convertible that one 
would have to be a welder or 
“tin knocker” to own; Austra- 
lia’s GM-built Holden; England’s 
Vauxhall, Germany’s Opel “Kapi- 
tan” and a sprinkling of Oldsmo- 
biles, Pontiacs and Chevrolets. 

The truck company, not to be 
outdone, has 21 jobs on display so 
that the old man could show the 
wife and kids the kind of vehicles 
he worked on, including a Grey- 
ground “Scenicruiser,” a fire engine 
and trucks from a panel delivery 
up to a 35-ton Diesel tractor. 

e . s 


Johnny’s Milestone 
F COURSE, Roger Kyes, Carl 
Bock, Dick Woodhouse and 
Willard VandeWater, as well as 
many other top GMC truck men, 
(Continued on Page 26, Col. 1) 





Half of Dealers Bone Dry As Output Slows Up... 





Truck Stocks Dwindle 


T LEAST half of the truck deal- 

ers in the country are now out 
of new units, according to factory 
sales executives. It was expected 
that dealer stocks of one-ton and 
under units would be depleted be- 
fore Aug. 1 because of the steel 
strike. 

July 10 field reports, according 
to five factories queried, revealed 
a 26-day average supply of all 
size trucks in dealers’ hands, and 
production has been trickling 
since that date. 

A week ago it was estimated 
that at least half the dealers of 
volume manufacturers in the light 
sizes did not have a new truck 
in stock and at least two of the 
“full line” makers reported that 
from one-fourth to one-third of 
their dealers were without new 
light and medium trucks. 

Nearly every factory reported 
that even the normal “float” of 
trucks kept to meet urgent de- 
mands for certain sizes and types 
had been shipped to dealers. 

s & = 


| yd THE northern states enjoy a 
harvest equal to Kansas’, where 
the wheat crop was the best for a 
number of years, and other trans- 
portation demands increase, buyers 
may find themselves having to take 
trucks of greater tonnage and in 
larger sizes than is economic or 
justified by their particular type of 
haul. 


There seems to be no possibility 
that the truck plants can get 
back into production in time to 
help the farmers and fruit grow- 
ers in the northwest as far as 
supplying them with any of the 





almost universally-used lighter 
sizes. 


It is reliably estimated that July 
will find no more than 40,000 trucks 
produced in all sizes, and the plants 
that produce the greatest propor- 
tion of the ton-and-under sizes 
are those being hit hardest by the 
steel strike. 

+ + * 
— are keeping up with last 
year in proportion to output. 
For the first five months of the 
year production was approximately 





Top Trucks 

New-truck registrations for 
five months, plus 82 states for 
June: 
1952 Pos. Make 1951 Pos. 
1—122,237 Chev. 166,287— 1 
2— 84,284 Ford 117,624— 2 
8— 43,150 Dodge 50,478— $3 
4— 41,448 Inter’l 43,292— 5 
5— 35,495 GMC 47,356— 4 
6— 12,991 Stude. 14,320— 6 
I— 8477 Willys 11,681— 7 
8— 5,123 White 6,269— 8 
9— 3,272 Mack 5,407— 9 
10— 1,687 Diam. T 2,354—10 
11— 1,446 Divco 2,011—11 
12— 1,871 Reo 1,881—12 
13— 1736 Brockway 1,236—13 
14— 723 Autocar 1,074—14 
15— 356 Federal 586—15 
16— 320 Kenworth 320—17 
17— 264 Pontiac 351—16 
18— 24 FWD 231—18 
19— 162 Crosley 230—19 
20— 122 White-Ster. 169—20 
21— 102 Peterbilt 155—21 

Total All Makes 
365,137 473,949 

For further details see page 

42, today’s issue. 














Chart Devised for Engineered Truck Selling 


HOUSANDS of over-road haul- 
ers are daily losing consider- 
able money in hauling fees because 
their trucks and trailers are not 
designed or properly equipped to 
carry the maximum load allowed 


36,000 
35,000 
34,000 





9000 





13,000 


by the state in which the units 
operate. 

This lack of proper engineering 
causes a tremendous loss to haul- 
ers and has been the concern of 
White. Motor Co. officials for some 
time. But due to the fact that few 


a ? ? 


truck salesmen or dealers are able 
to re-figure correctly the distribu- 
tion of truck loads or truck-trailer 
combinations, and it costs too much 
to send qualified engineers to do 
this for each customer and pros- 
pect, little was done until White 


* x * 


tr) OS LACE REARMOST AXLE FO REAR OF TRAKER — FEET AND INOMES 
76" 6'6" 56" 46" 36" 26" 
80" ~=7'0" 60" 5‘0" 








17,000 21,000 25,000 
) CNG PH LOAD— POUNDS EB 


Engineering Weight Distribution Charted— 


Typical of the copywrited charts and graphs, developed by White Motor Co. engineering staff and used in the new payload 
procurement plan, is this graph which shows the relationship between the rear-axle load and position, the king-pin load and 
position and the payload for a uniformly loaded 35-foot tandem-axle trailer. Similar specifications and graphs have been de- 
veloped for various other types and sizes of trailers and the entire range of operating conditions. 
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developed what it terms a payload 
procurement plan and put it into 
operation. 

In order for a hauler to get full 
efficiency from his equipment, 
each axle in the unit much carry 
the proper proportion of the pay 
load. In the case of a truck semi- 
trailer unit not only should the 
fifth wheel on the tractor be set 
to throw the proper amount of 
load on the front axle, but the 
kingpin of the trailer and the 
rear axle or axles of the trailer 
must be located to distribute 
properly the payload over all 
axles. 

After more than a year of study 
and building up of guiding data 
and charts, the White company. 
according to J. N. Bauman, sales 
vice-president, has put a plan in 
the hands of their salesmen and 
dealers that virtually makes engi- 
neers out of them as far as deter- 
mining what has to be done to anv 
niece of over-road equipment to 
make it efficient and a maximum 
nrofit producer for the state or 
states in which it operates. 

This plan also enables these same 
men to recommend the most effec- 
tive new power units and trailers 
for any given haul. 

o . . 


0 bp payload procurement plan, 
which has been presented to the 
White field organization in a series 
of engineering workshop confer- 
ences held throughout the country, 
enables truck operators to obtain, 
for the first time, a scientific eval- 
uation of their highway transport 
(Continued on Page 43, Col. 1) 
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111,000 behind last year, while sales 
for the same period were about 
100,000 behind. However, most truck 
plants report that sales during the 
past six weeks have been higher 
than for any similar period in some 
time. 

During the first five months of 
1951 there was produced for the 
U. S. domestic market 561,275 
trucks in all sizes. This year, out- 
put for the same period hit 450,- 
337 units. Sales of all sizes for 
the first five months of last year 
were 428,407, while for the same 
period this year deliveries totaled 
327,300 units. 

More units in the under-14,000- 
GVW sizes were lost in production 
than the total difference between 
last year’s output and this year’s. 
Due largely to government restric- 
tions, the under-5,000-pound-GVW 
units were down 80,700 from last 
year, the 5,000-10,000 GVW’s were 
down 19,021 and the 10,000-14,000 
GVW’s were down 20,907 for the 
first five-month period. 

Thus, the three lighter sizes that 
today are practically non-existent 
in dealer stocks showed a loss of 
120,628 units, nearly 10,000 more 
than the total loss of 110,938 units 
produced in the first five months 
of this year, as against the same 
period last year. 

~ s s 
O other sizes also lost in out- 
put. The 14,001-16,000 GVW’s 
were down 3,718 units from last 
year for the period and the 16,001- 
19,500 GVW’s were down 5,012. 

The heavies, however, showed a 
gain over last year, with the 19,- 
501-26,000 GVW’s gaining 14,611 
and the over 26,000 GVW’s gain- 
ing 3,809 units. 

Sales, however, presented a dif- 
ferent picture, with all sizes being 
down some from last year for the 
five-month veriod. The under 5,000- 
pound GVW’s showed a loss in reg- 
istrations of 65,022; the 5,001-10,000 
GVW’s a loss of 21,069; the 10,001- 
14,000 GVW’s a loss of 6,783; the 
14,001-16,000 GVW’s of 1,986; the 
16,001-19,500 GVW’s of 1,301; the 
19,501-26,000 GVW’s of 4,009, and 
the over 26,000 GVW’s of 1,044 
units. 

Sales in the three smaller sizes 
were larger than production for 
the first five months of last year, 
as well as for the same period of 
this year. Overall, both production 
and sales for the period last year 

(Continued on Page 27, Col. 3) 





Railroads Dispute 
Need for Trucks 
In Fla. Hearing 


AMPA, Fla.—The Atlantic Coast 

Line and Seaboard Air Line 
railroads, at an Interstate Com- 
merce Commission hearing here, 
took the position that the frozen 
citrus concentrate industry in Flor- 
idea needed no other means of 
transportation to get its product 
to markets in the mid-Atlantic and 
New England states. 

Cc. G. Williams, of Wilmington, 
N. C., assistant freight traffic man- 
ager for Coast Line, and C. A. 
Sturtevant, of Norfolk, Va., com- 
merce agent for Seaboard, testified 
that the two railroads had the rail 
service necessary and that Fruit 
Growers Express Co., which sup- 
plies refrigerator cars, had refriger- 
ator service “adequate to meet the 
present and future needs of the 
shippers of frozen citrus juice con- 
centrates.” 

Their testimony—given to ICC 
Examiner Richard Yardley, of 
Atlanta, in opposition to the ap- 

(Centinued on Page 33, Col. 1) 
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Pennsylvania Veto Biggest Blow of Year... 





Few States Ease Trucking Laws 


ILLS liberalizing truck size and|terms of previously enacted stat- 
weight laws were enacted this | utes. 


year by the legislatures of Massa- | 


chusetts and Missouri, and were 
unsuccessfully proposed in Colo- 
rado, Georgia, Mississippi,. New 


York and Virginia, a survey of re- 
ports from state capitals reveals. 

A major disappointment was suf- 
fered by the trucking 
however, when Gov. Fine early this 
year vetoed a bill which would have 
liberalized Pennsylvania’s truck 
weight law. 

Bills for more stringent truck 
size and weight limits died in the 
legislatures of Mississippi and New 
York. 

Measures designed to strength- 
en enforcement of existing size 
and weight regulations were en- 
acted in Michigan, but proposals 
for more stringent penalties for 
truck overloading were rejected 
in the legislatures of Colorado, 
Georgia, New York and Virginia. 

Enforcement of truck size-weight 
laws is being strengthened in many 
other states, however, under the 





* t * 

AJEW Kansas regulations govern- 
~“ ing the issuance of special per- 
mits for oversized or overloaded 
vehicles were announced by the 
state highway commission in a 


bility on owners and operators of | 


such vehicles for any highway dam- 
age they cause. 
The application for such permits 


| two bills designed to make consti- 


was changed to‘include a statement | 
of the amount of insurance on the | 


equipment, the name of the insur- 


ance company, and the policy num- | 


ber. The new permit also sets an 
authorized route and restricts a ve- 
hicle to this route. 

Under a new Kentucky law, 
fines and forfeited bonds collect- 
ed from truck drivers by city po- 
lice on state-maintained high- 
ways under state laws governing 
size and weight of trucks will go 
to the state. Proponents of the 
measure said it was intended to 





There’s a big difference between a 


peke 


we to put more legal responsi | permits trucks used in construction 
industry, | — P 8 saccagpe™ 
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break up a “racket” in several 
cities. 

The Massachusetts legislature en- 
acted a bill to allow tank trucks to 
operate with a 60,000-pound gross 
weight. The state’s gross weight 
limit for general commodity trucks 
is 50,000 pounds but an exception 


work to carry a gross of 60,000 
pounds within a radius of 25 miles 
of the job. 

The Michigan legislature enacted 


Petring Wins Ford Award— 


tutional the imposition of gradu- 
ated fines on overloaded trucks. 
The new statutes provide that the 
damages assessed go into the li- 
brary fund of counties rather than 
the highway fund. 

. * 


the dinner, after which Sales Manager R. 
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When G. K. Petring, of Petring Motor, Norfolk, Neb., was advised last month that 
he had received Ford's four-letter dealer award, he played host to an all-employe 
party in recognition of their part in earning the award. Thirty-four employes attended 


G. Petring presented dealership plans for 


the balance of the year. H. G. Andrews, Omaha district field manager, presents the 
plaque to President Petring, as Lola Greckel, bookkeeper; David Highbee, salesman; 
Irene Wagner, office manager; Ellis Shaffer, salesman; R. G. Petring, Orlen Vol- 
quardsen, parts manager, and V. E. Baker, service manager, (left to right) look on. 





ISSOURI enacted a bill elimi-| 
nating limits based on a for-| 


mula and providing for gross|_. P sf 
weights based on axle spacing | Mits for operating overloaded ve 


graduated from 32,000 pounds if | hicles on bituminous pavements. It 
spacing is four feet to 60,010 pounds| was stated that the new policy 
if spacing is 39 feet or more. | would remain in effect until further 

The Nebraska state highway de-! notice, because of the condition of 


partment announced 
would issue no more special per- 
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—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 





TRADE-MARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethyl” gasoline. When you set 
the timing to take full advantage of ‘“‘Ethy]”’ 
gasoline’s higher antiknock quality, your cus- 
tomer gets ““Ethy]” performance—more power, 
quicker starting, more mileage. And you get 
happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the ‘“‘ Ethyl”’ trade-mark: galt cake...ethylene dichloride...sodium (metallic)...chiorine (liquid)...0il soluble dye... benzene hexachloride (technical) 


in May it | 


bituminous-surfaced highways in 
the state. 

In a move to provide for more 
effective enforcement of North 
Carolina’s truck weight laws, 12 
permanent truck weighing sta- 
tions are being set up in the 
state. 

By late May, seven of the stations 
had been set up and were in par- 
tial operation. Portable truck 
weighing stations also are still be- 
ing used. 

The state highway board refused 
to relax load restrictions for trucks 
carrying products of the Idaho’s 
forest and mine industries. The ac- 
tion followed a study of the prob- 
lem which had been requested by a 
special state legislative session. 

* aa a 


be Florida state supreme court 
upheld the constitutionality of a 
law permitting the state to seize 
overloaded vehicles on the high- 
ways, but ruled unconstitutional a 
section of the law providing for 
summary disposal of the vehicle. 

Spokesmen for the state attorney 
general’s office subsequently said 
the law could still be enacted under 
the stipulations set forth by the 
court. This could be done, it was 
pointed out, by following the law’s 
provisions for a lien on the vehicle. 

The West Virginia state attorney 
general’s office ruled that the state 
road commission lacks authority to 
issue special permits for over-sized 
vehicles not conforming with the 
state motor vehicle code after July 
1, 1952. 

Under West Virginia’s new motor 
vehicle code, which went into ef- 
fect July 1, 1951, operators of over- 
sized vehicles were granted a year’s 
period of grace to provide them 
time in which to make their equip- 
ment conform with the new weight 
and length requirements. 








Alabama Haulers 
Seek Increase 


In 40 MPH Limit 


| MOBILE, Ala.—An order by Gov. 
| Gordon Persons for “rigid enforce- 
ment” of the truck speed limit has 
|/aroused the ire of the Alabama 
trucking industry. 
At a meeting of truckers from 
{the Mobile area, members of the 
Alabama Truckers Assn., a spokes- 
man urged a uniform speed mark 
for trucks and passenger vehicles. 
| CC. L. Hollingsworth, public rela- 
tions director for the association, 
jand W. F. Wooldridge, general 
|chairman of the Mobile meeting. 
| said “greater highway safety could 
| be achieved by permitting trucks to 
|go faster than 40 miles an hour.” 
| However, under the terms of an 
executive order, automobiles are 
limited to 50 miles an hour at night 
and 60 miles an hour in daytime. 
State law sets the truck speed limit 
| at 40 miles an hour at all times. 
“Large trucks, held to the 40-mile 
an hour limit, frequently cause 
long lines of traffic to form behind 
them on stretches of highway, 
forcing motorists to take unneces- 
sary chances in order to pass,” 
| Hollingsworth and Wooldridge de- 
| clared. 


Zeadieoten Assn. Chartered 


The Lumberton Automobile Deal- 
ers Assn., Inc., Lumberton, N. C., 
| has been granted a charter by the 
secretary of state. It is a non-stock 
| corporation. Incorporators: John P. 
| Hood, Frank McLeod and C. H. 
Elkins, al] of Lumberton. 


























CLARK EQUIPMENT COMPANY 


BUCHANAN, MICHIGAN « Other Plants ¢ BATTLE CREEK »* JACKSON, MICHIGAN 





“SPLIT-PIN” SYNCHRONIZER. 
In keeping with its traditional 


CLARK transmissions are now : 
available featuring THE \y I 
| 


| 


enthusiasm for engineering 
development, Clark not only 
builds a full range of 
conventional models, but 
specializes in designing and 
producing transmissions for 

' unusual requirements for trucks, 
buses, farm tractors, industrial 
trucks and road building 
.machinery. 


FORK TRUCKS & TOWING TRACTORS a GEARS & FORGINGS Qi 
co FRONT & REAR AXLES FOR TRUCKS & BUSSES CMBNqp, TRACTOR UNITS eR 
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Death Insurance _ 
FoughtinN.H. | 
As Inadequate | 


MANCHESTER, N. H.—(UTPS) 

The New Hampshire Bar Assn. 
has touched off one of the hottest | 
controversies in years with a pro-| 
posal for the abolition of ceilings 
in “wrongful death” suits resulting 
from automobile accidents. 

Insurance circles vigorously op- | 
pose “making the sky the limit,” 
saying such action would boost} 
New Hampshire’s auto insurance 
rates until they “jump over the 
moon.” 

On the other hand, the lawyers 
themselves seemed to be divided 
into three schools of thought on 
the plan. Several attorneys were 
reported to be ready to fight the 
proposal if it is introduced in the 
legislature, others favor a com- 
promise for increasing present lim- 
its, while a third group stood firmly 
behind the plan. 

Advocates of the proposal express 
their views something like this: 

“Under the present New Hamp- 
shire law it is a great deal cheaper 
to kill a man than injure him. 
There’s no limit on how much to 
pay for an injury. It is ridiculous 
to set a price limit on death. Other 
states are beginning to remove ceil- 
ings on death.” 

New Hampshire law now limits 
the amount that may be recovered 
in death resulting from negligence, 
except industrial mishaps largely 
covered by workmen’s compensa- 
tion. The statutory limits are $7,500 
if the victim has no dependents 
and $15,000 if there are dependents. 


Ford Hunts Ore 


Combs lis Vast Properties 
In North Michigan 


DEARBORN.—In a hunt for new 
mineral formations, Ford Motor 
Co. is underwriting an intensive 
geological exploration of its land 
holdings in Michigan’s upper pen- 
insula. 

Crews of geologists and geo- 

hysicists have covered 350,000 

cres of Ford property in Baraga, 
wickinson, Marquette and Iron 
counties over the past three years 
im search of iron ore, uranium and 
other deposits. 

Supervising the exploratory work 
locally is M. E. Willmott, recently 
appointed resident manager of the 
company’s Northern Mining Pfep- 
erties section, with headquarters in 
Iron Mountain. 

Although none of the known iron 
formations on Ford property con- 
tains ore of merchantable grade, 
the company is conducting studies 
with an eye to possible future uses 
for low-grade ore. 

At Humbolt, construction of 
mills, concentrating buildings and 
other facilities is under way with 
a production goal of 400,000 tons 
of concentrated iron ore a year, 
starting in 1954. The operator is 
Humboldt Mining Co., owned 
jointly by Ford and Cleveland- 
Cliffs Iron Co. 


Plomb Tool Starts Work 


On Canadian Factory 


LOS ANGELES. — Construction 
work has begun on a new Proto 
factory in London, Ont., announced 
Morris B. Pendleton, president of 
the Plomb Tool Co., Los Angeles. 
This plant, the company’s fifth, will 
provide facilities for the manufac- 
ture and distribution of Proto tools 
in Canada. 

A new corporation, known as 
Proto Tools of Canada, Ltd., was 
formed earlier this year, and a 50- 
acre site was acquired in a new in- 
dustrial section of London. Ground 
for the new factory was broken on 
May 20. Completion of the building 
is scheduled for Sept. 1. 


England-Cook’s Changes 


England-Cook Co., 419-423 E. 
Michigan Ave., Lansing, has an- 
nounced the appointment of Don 
G. O’Leary as manager of the 
new Safe-T-Way service depart- 
ment, Stanley V. Glassbrook has 
been advanced to truck sales 
manager, O’Leary’s former post; 
Kenneth Pratt has been trans- 
ferred from manager of truck 
service to truck salesman, and Al 
Wiese has been named to take 
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Chrysler Tests Steering Gears— 


R. Y. Jamieson, Chrysler engineering steering laboratories, adjusts a steering gear 
during preliminary tests of a new device that brings laboratory standards of precision 
to the production line. The machine is the first practical means which provides pre- 
cision testing with a capacity and ruggedness adequate to run tests at the factory, 





| study the nation’s 








charge of truck service. 


says Jamieson. 





Lawsuits Affecting Dealers .. . 





Court Decisions 


By Leo T. Parker 
Attorney at Law 

ELDOM have the higher courts 

rendered so many outstanding 

decisions affecting automobile deal- 
ers as have been handed down in 
the last few weeks. Knowledge of 
important decisions will enable 
dealers to avoid expensive legal pit- 
falls, and the following citations 
can be used advantageously to win 
unavoidable lawsuits involving ver- 
bal agreements. 

According to a late higher court 
decision, an oral or verbal guar- 
antee has no legal effect when a 
written contract between the 
buyer and seller states that there 
are no warranties on the automo- 
bile. 

For example, in Red v. Petty Mo- 
tor Co., 242 Pac. (2d) 302, testimony 
showed: A buyer bought a used mo- 
tor truck under a written contract 
which contained a clause to the 
effect that the seller gave no “rep- 





Collyer Describes 
Rubber Cartel 


As Unnecessary 


AKRON.—An international cartel 
in rubber is neither necessary nor 
practicable, in the opinion of John 
L. Collyer, presi- 
dent of B. F. 
Goodrich Co. 

After meetings 
of the Interna- 
tional Rubber 
Study Group in 
Ottawa earlier 
this year, it was 
announced that a 
“working party” 
would consider 
whether measures 
designed to pre- 
vent surpluses or shortages of rub- 
ber were necessary and practical, 
and would prepare drafts of any 
agreements required to implement 
such measures. 

Referring to this action, Collyer 
declared the latest rubber study 
made by B. F. Goodrich led to 
these conclusions: 

1. There would be a market for 
all crude rubber which could be 
produced at a price competitive 
with the principal man-made rub- 
ber, American GR-S. 

2. There was little likelihood of 
a burdensome surplus of crude 
rubber. 

3. Except in the event of another 
world war, serious shortages of 
rubber could be prevented by in- 
creasing the output of man-made 
rubbers. 

4. A cartel to prevent surpluses 
or shortages was unnecessary. 

5. A cartel to regulate the output 
of crude rubber would increase 
production costs and_ ultimately 
would cause the consumption of 
crude rubber to decline. 


6. A cartel to regulate the output 
of all kinds of rubbers could not 
be organized in this period of in- 
ternational tension. 





John L. Collyer 





resentations or warranties expressed 
or implied” on the truck. 


Soon afterward, the engine ex- 
ploded and had to be replaced. 
After the engine was fixed, defec- 
tive steering gear caused the truck 
to run off the highway and over- 
turn. 

* od * 


Guarantee Ruled Out 


a the buyer sued the 
seller and testified that the sell- 
er had verbally guaranteed the 
truck, the higher court held the 
seller not liable, saying: 

“Where a written contract pro- 
vides that there was no warranty, 
the buyer could not predicate a de- 
fense on an oral contract.” 


Various state laws provide that 
no contract is made until a buyer 
accepts an offer made by a sell- 
er. Also, if a contract is rendered 
void by a state law, there is no 
liability for the breach, 

For instance, in Nance Automo- 
bile Co. v. Winebarger, 222 S. W. 
(2d) 231, testimony showed: The 
Nance company verbally agreed to 
sell an Oldsmobile to one Wine- 
barger at a named price. Later, the 
company decided not to sell the 
automobile, and Winebarger filed 
suit to enforce the verbal contract. 


*” * * 


Company Not Liable 


gps higher court held the com- 
pany not liable for its refusal 
to sell the automobile, and said: 
“If, in the absence of any mem- 
orandum in writing, the offer was 
voidable, it was subject to with- 
drawal at any time until ac- 
ceptance concurring with the ex- 
ecution of a memorandum or part 
payment or performance follow- 
ing oral acceptance, notwith- 
standing the intention of the 
parties was to the contrary.” 


For comparison, see McArthur v. 
Faw, 193 S. W. (2d) 763. There the 
seller had made a verbal and un- 
enforceable offer to sell, and the 
court said: 

“It is clear that when McArthur 
remitted to Faw his check for $16,- 
000, no enforceable contract had 
arisen obligating Faw to sell.” 


Anti-Rust Finish 
For Steel Offered 


DETROIT.—A jet black finish for 
iron and steel, called Parco Black, 
having 10 times the corrosion re- 
sistance of conventional blacks, has 
been developed by Parker Rust 
Proof Co., Detroit 11. 

Advantages of Parco Black are 
claimed to be: The processing bath 
is non-caustic, extremely simple to 
build and easy to control; operat- 
ing temperatures are much lower 
than those required for other wide- 
ly used “black” processes; any part 
which can be immersed in the 
Parco Black tank can be treated, 
and it is entirely suitable for ma- 
chined or threaded parts. 








}|dent Truman that in 10 years the 
U.S. had changed from a net ex- 
porter to a net importer of materi- 
ot — The report contained more 

than 70 recommendations for as- 
suring an adequate supply of ma- 


U.S. Undertakes 
New Study 
Materials Supply terials and energy. 


WASHINGTON.—A special task/ The special task force, under the 
force, including representatives of | immediate direction of William H. 


25 government departments and | stead head of NSRB’s Office of 
agencies, has been organized to Natural Resources, is due to give 


eo its own suggestions to Mr. Truman 


sources. | witht the 
Formation of the group was an- en 


nounced by Jack Gorrie, chairman | 
of the National Security Resources | 
Board. It will study proposals ad- 
vanced by the President’s materials 
policy commission and recommend 
ways of implementing them. 

The commission, which completed 
its work in June, reported to Presi- 


AUTOMOBILE 
SALES EXECUTIVES 


Prominent automobile manufacturer needs two men 
with automobile experience on the Home Office staff 
of the General Sales Manager. These men will work 
with Regional Sales personnel and Distributors at the 
Management level. The men we want are probably em- 
ployed now by an automobile manufacturer but have 
ambitions beyond the possibilities of their present jobs. 
They must possess these qualifications: Between 35 and 
45 years of age, thoroughly experienced in retail and 
wholesale merchandising, highly energetic, tactful, de- 
pendable, good personality. Must have impressive suc- 
cessful record with present employer. Men selected will 
be paid a good salary with excellent future possibilities. 
Replies held in strictest confidence until after personal 
interview. No investigation will be made without knowl- 








Ainsworth Sales Head 
Johnny Johnson has been ap- 
pointed sales manager of Ains- 
worth Motors, Ltd., 2391 Yonge St., 
Toronto (Chevrolet, Oldsmobile and 
Cadillac). 








































edge or consent of applicant. Send resume telling why 
your qualifications meet our requirements. Box 280, 
c/o Automotive News, Detroit 26, Mich. 

















with the easiest, 
simplest follow-up 
system ever devised 
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f ere’s the perfect answer to your_rec- 
. ‘ ord problems, proven in dollar savings for every type of business. Flex- 
Site gives you visible margins for fast finding—and vital control on each and every 


record. And, it grows easily with your business. Let’s examine the facts together. 


DIEBOLD, INCORPORATED 


Serving Business for over 
94 Years 


Microfilm © Rotary, Vertical and Visible 


T otesoup, Incorporated, q 

Mulberry Road, Canton, Ohio 
Send me complete facts on cus- 
omer follow-up systems. 
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Truck New Products |; 


TRUCK TIRE REMOVER—The model 
860-C, 4-in-1 Universal truck tire remover 
can be operated by hand or impact 
wrench, according to Bishman Mfg., Osseo, 
Minn. A hex nut on the bead driver per- 
mits the use of electric or air wrenches 
speeding up and simplifying removal of 
badly frozen tires, the firm states. The tool 
has accessories with a total of four pos- 
sible combinations to remove truck and 
bus tires from different types of rims. It 
can also be used as a bead breaker on 
two-piece, semi-drop center rims such as 
used on many %-ton trucks. It will remove 
tires from all rims or disc wheels in use 
on trucks and buses today, it adds. 


GRAMM VAN—Gramm Trailer, Lima, 
O., has announced the deviopment of a 
new lightweight Warehouseman van of 
frameless construction. Several of the 
Gramm units are in operation currently. 
The new van is designed to increase pay- 
load and is substantially lighter than other 
models of the same dimensions. A typical 
frameless 32-foot Gramm Warehouseman 
van, with 1,840 cubic feet capacity, 
weighs 8,774 pounds, according to Gramm 
officials. Gramm's new van also features 
a vertical landing gear, flat-type basket 
tire carriers, a 24-inch inside tail gate, 
concealed inside hardware and a special 
flooring said to be water, dust and fire- | 
proof. 


AUTHOR, 


ED 
PINE SERVICE 


» | 
| 


UTILITY BODIES — Wallace B. Upde- | 
grove, president Morysville body works, | 
Boyertown, Pa., announces a folder show- 
ing utilities, pickups, wreckers, and truck 
bodies for specific requirements of tele- 
phone, water, light and gas companies, 
electricians and plumbers. 


DELIVERY BODIES — CarOvan division, 
Universal Sales Inc., Delaware, O., an- | 
nounces a parcel delivery unit for Chevro- | 
let's forward control chassis. The company | 
claims the unit speeds service, cuts deliv- 
ery costs and presents an attractive ap- 
pearance. It is available in two wheelbase 
lengths. 


CONVERTO BODIES—Converto 


eS. | 
TIRE DEFLATOR—Helps tire servicemen 
remove badly stuck tubes and casings . 
quickly and safely, without effort. Mi-| EMERGENCY ee — 
racle deflating tool works off any air hose | Companies have developed an improved | 
and siphons all of the air out of the 
tubes, pulling the tube together “flat as 

a pancake,” the firm states. Tire men . P 
will find the tool particularly valuable in heavy duty wees sore ane % much 
dismounting Lifeguard tubes, truck tubes easier to install than a full set of chains. 
| The chains are produced by Round Chain 


and also tires mounted on Chrysler safety | nett 
wheels, according to Myer's Tire Supply, | Companies, headquartered at 1900 eed 


816 E. Market, Akron 5. | Ave., Cleveland 15. 


type of truck emergency tire chain. The} 
product is designed, says the firm, for 


the entire 
hoists, says the company. 


Recommended 
Cab-to-axle 


84 C/T 
96" C/T 
120” C/T 


| Cambridge City, Ind., has expanded its | 
| : line of truck bodies and hoists for inde | 
ranging from %, 3%, and 1-ton to include | construction. The new design is also 
a medium-duty line of hoists and bodies. | 
| This Converto medium-duty line of bodies 
and hoists are manufactured for trucks of 
1%, 2 and 2¥-ton sizes. New additions 
for heavier-duty lines are being built and 
tested at Converto, which plans to service 
truck field with bodies and 


ST. PAUL STANDARD —The St. 
single-cylinder standard model hoist, de- 


Paul 


|signed to handle loads from six to 11 
Mfg.. | tons, is claimed to produce up to 22 per- 


cent more payload due to improved de- 
sign and features incorporated in_ its 
claimed to have a lower loading height 
because of its lower mounting. The equi- 
lift arms and torque tube unit is said to 
solve dumping problems on rough ter- 
rain. A line of contractor's bodies is avail- 
able to work with this hoist, says St. Paul 
Hydraulic Hoist division, 2207 University 
Ave., Minneapolis 14. 
(Continued on Page 25, Col. 1) 





Also check with us on new St. Paul Standard and Heavy-Duty Hoists... 
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- Truck New Products 


(Continued from Page 24) 


REVERSIBLE SHELVES — Market Forge 
Co., Everett, Mass., is supplying its elec- 
tric load-mobile freight trucks with re- 
versible shelves. Designed to double the| 
carrying area of this 2'%-ton capacity 
materials mover, the shelves are of sturdy | 
all-steel construction, claims the company. | 


TURN 


INDICATOR — K-D 


Lamp 


Co., 


Incorporating both a flat and a railed | 1910 Elm St., Cincinnati, announces a 


side, the shelves may be used with the| turn 


flanged side down to handle bulky over- 


indicator for smaller 
company says that the signal was devel- 


trucks. 


hanging items or the flanged side up to| oped with three main objectives in 


| ciency. 


danger of their falling off, they said. 
sent int tase 








The 


STOPS FLYING RIMS—‘The greatest 
hazard of tire servicing is that of rims and 
rings flying off truck tires,"’ says a recent 
safety bulletin issued by one of Ameri- 
ca's largest manufacturers of trucks and 
passenger tires. Flying rims and rings 
have caused death and disability among 
tire service personnel. Wheel-Guard elim- | 
inates this hazard, and is so lightweight | 
and compact that it can be moved to any | 
job in the shop or carried as standard 


Market, | 
| Akron 5. 





In the Hopper 


Connecticut’s motor vehicles 
commissioner, Charles F. Kelley, 


'|/ intends to seek legislation for con- 


| 
| 


| 


trol over the state’s 100 driving 
schools, which now operate without 
any form of licensing or control. 
Kelley will ask the 1953 general 
assembly to have both the schools 
and their instructors licensed, to 
have a state-approved curriculum 
and to have periodic inspection of 
training school cars. Support for 
Kelley’s proposals has been given 


|. by Morris Appell, president of the 


FOR TRUCK WHEELS—To meet the de- 
mand for closer limits in balancing truck 
wheel equipment, Turner Mfg. Co., Ko- 
komo, Ind., has added two-ounce sizes to 
five different types of its truck weight line. 
The 2-ounce truck weights are available 
in the K-7, R-7, L-1, R-9 and M-9 series. 


Savage Hires Son 
Verne Savage jr., son of Verne 


mind | equipment in service trucks, according to| Savage, general manager for Don 
carry smaller parts and parcels without |—economy, maximum visibility and effi-|Myer’s Tire Supply, 816 E. 


Marquis Dodge, Oakland, Calif., has 
joined the firm’s sales organization. 


Automobile Driving School Assn. of 
Connecticut. 
* + . 

Tow-Car Licensing Statute 
Enacted in New York City 

An amendment to New York 
City’s administrative code, signed 
by the mayor, requires the licens- 
ing of all tow cars as well as their 
drivers and helpers. The new law 
also sets up maximum towing 
charges of $4 for the first mile 
and $1 for each additional mile. 

The license fee is $25 a year for 


each tow car and $2 for each driver 
or helper. The tower is prohibited 
from making any charge, direct or 
indirect, for an estimate of repair, 
and must not remove a vehicle 
involved in an accident without 
written authorization. Violators are 
subject to a $50 fine, 30 days in 
jail or both, 
+ * * 


Arkansas Labor Groups Fail 


To Get Closed-Shop Vote 


Arkansas labor groups failed to 
obtain sufficient signatures on 
initiative petitions to win a place 
on the November ballot for a 
proposal to repeal the present 
state constitutional amendment 
outlawing the closed shop. 

* ” * 


No Parking Meter Ads 


Final approval was given to a 
Massachusetts bill to prohibit the 
use of advertising matter on park- 
ing meters. Several smaller com- 
munities had sought permission to 
sell such space to increase reve- 
nues. 

x * * 


California Lifts Wage Floor 


For Women and Minors 
California’s minimum wage for 
women and minors was increased 
to 75 cents an hour from 65 cents, 
under new minimum-wage orders 
adopted by the state industrial 
welfare commission. 
* * * 


Ads on Meters Banned 


The Massachusetts senate passed 
a bill to prohibit use of advertising 
| signs on parking meters. 
| * ~ * 


‘Baby’ Hoover Bill Killed 


A “baby” Hoover commission bill 
| to establish a central accident rec- 
| ords bureau in the registry of mo- 
|tor vehicles was killed by the 
| Massachusetts house. Opponents 

charged the cost would be exces- 
sive. 
x * ~ 


| Mass. Adopts Trailer Tax 


The Massachusetts Senate has 
passed a bill to establish a $4-a- 
|month tax on trailers in trailer 
| camps. 


| N. Dakotans Reaffirm 
| Ban Against Meters 


Parking meters are again il- 
legal in North Dakota, as a re- 
sult of the voters’ rejection at 
the recent primary election of a 
referred act to legalize the me- 
ters. 

North Dakota voters twice be- 
fore had voted out parking me- 
ters on a statewide basis, but the 
1951 state legislature enacted a 
bill to again legalize the ma- 
chines and it was this measure 
that was referred by petition of 
6,000 voters. 

Pending the outcome of the 
referendum election, it had been 
legal for cities to re-install the 
meters and several of them did. 
Now these cities are putting 
their meters back in storage 
again. 
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TRUCK TIRE REMOVER The model 
860-C, 4-in-] Universal truck tire remover | 
can be operated by hand or impact 
wrench, according to Bishman Mfg., Osseo, 


Minn. A hex nut on the bead driver per 

mits the use of electric or air wrenches 
speeding up and simplifying removal of 
badly frozen tires, the firm states. The tool 
has accessories with a total of four pos- | 
sible combinations to remove truck and 
bus tires from different types of rims. It 


can also be used as a bead breaker on 


two-piece, semi-drop center rims such as 


used on many 3%,-ton trucks. It will remove 
disc 


on trucks and buses today 


wheels 
it adds 


tires from all rims or in use 





GRAMM VAN—Gramm 
O., has 
lightweight 


Trailer, Lima, 


announced the deviopment of a 
new Warehouseman van of 


frameless construction Several of the 


Gramm units are in operation currently. 
The new van is designed to increase pay 
load and is substantially lighter than other 
models of the same dimensions. A typical 
frameless 32-foot Gramm Warehouseman 
van, with 1,840 cubic feet capacity, 
weighs 8,774 pounds, according to Gramm 
officials. Gramm’s van also features 
a vertical landing gear, flat-type basket 
tire carriers, a 24-inch inside tail gate, 
inside hardware and oa special 
dust and fire 
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UTILITY BODIES — Wallace B. Upde 
grove, president Morysville body works, 
Boyertown, Pa., announces a folder show 
ing utilities, pickups, wreckers, and truck 
bodies for specific requirements of 
phone, light and gas companies, 
electricians and plumbers 


tele- 
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DELIVERY BODIES CarOvan division 
Universal Sales iInc., Delaware, O an 
nounces a parcel delivery unit for Chevro 
let's forward control chassis. The company 
claims the unit speeds service, cuts deliv 
and presents an attractive ap- 
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Model 


DI6F 


HAIOF 


HI6FW 


L20F 


tire 


TIRE DEFLATOR—Helps 
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lifequard 
mounted on Chrysler safety 


to Myer's Supply, 


Akron 5 


servicemen 
and casings 
effort Mi 


Tire 


the 


us 


valuable 


truck 


Tire 





men 
mn 
tubes 


Time-saving “handyman” 
for dozens of farm jobs! 


St. Paul Dump-it hoists speed unloading of grain, 
bulk feed, corn, beets, potatoes, and forage 
crops .. . simplify hauling of coal, wood, snow, 
or chopped hay, silage, manure, lime, and com- 
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STANDARD — The St. Pa 


ST. PAUL 


ngle-cylinder standard model hoist, de 





gned to handle loads from six to | 


CONVERTO BODIES—Converto Mfg., tons, is claimed to produce up to 22 per 

Cambridge City, Ind., has expanded its cent more payload due to improved de 

" line of truck bodies and hoists for trucks sign and features incorporated in it 

EMERGENCY CHAINS Round Chain ee ee mee ee en ee eee dk i ik k ten, Gee hea 

Companies have developed an improved ak tsa, elias Ok a ee because of its lower mounting. The equi 

ee ee ee en ee and hoists are manufactured for trucks of a a an: eo aoe we Saew. ow 

product is designed, says the firm, for solve dumping problems on rough ter 

heavy-duty truck service and ts much V2, 2 and 2'4-ton sizes. New additions rain. A line of contractor's bodies is avai 

easier to install than a full set of chains for heavier-duty lines are being built and gbie to work with this hoist, says St. Paul 

The chains are produced by Round Chain tested at Converto, which plans to service Hydraulic Hoist division, 2207 University 

Companies, headquartered at 1900 Euclid the entire truck field with bodies and Ave., Minneapolis 14 

Ave., Cleveland 15 hoists, says the company Continue n Page 25 


















Payload 








Recommended Over- Net Wt. 
Cab-to-axle hang Tons (Ibs.) 2 

60 18” 7 800 

60 30°’ P 81/2 800 

ls 18 7 860 

72 30 8 860 

84 30” 7 860 

84 42 8 860 

g s 7 860 in the industry! 
72 18 9 650 

: 2 30 10/2 650 

84’ 18 8 650 % 
84 30 9 650 

84" 42 102 650 v7 
84 30 1012 1145 

84 54 141/2 1145 
102 yd ; 9 1145 
102 42 141/2 10 1145 

102 54 15/2 112 1145 
12 18” 14 612 1145 

120 30” 15 7\/2 1145 
120 42" 16 8'2 1145 

84 54” 16’ 15 1440 


42 16’ 


Also check with us on new St. Paul Standard and Heavy-Duty Hoists... 
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REVERSIBLE 
Everett 


SHELVES — Market 
Mass., 1s 


Forge 
supplying its elec 
freight trucks with re 
rsible shelves. Designed to double the 
arrying area of this 2'%-ton capacity 
naterials mover, the shelves are of sturdy 


load-mobile 


|-steel construction, claims the company TURN INDICATOR—K-D Lamp Co., 
ncorporating both a flat and a railed 1910 Elm St., Cincinnati, announces a 
side, the shelves may be used with the turn indicator for smaller trucks. The 
flanged side down to handle bulky over- company says that the signal was devel 
hanging items or the flanged side up to oped with three main objectives in mind 
orry smaller ports and parcels without —economy, maximum visibility and effi 
janger of their falling off, they said. ciency. 


popular f. 





NOW BETTER THAN EVER! 
St. Paul — originator of the first farm hoist —is 
Dump-it hoists in its entire 40-year history . . . 


ship in the standard and heavy-duty hoist field. 
Now, more than ever, it will pay you to push 
the extra payload capacity, low mounting costs 























The 


STOPS FLYING 


hazord of tire serv 


RIMS 


ing is that of rims and 


greatest 





says a recent 
Ameri 


rings flying off truck tires 
safety bulletin issued by one of 


monufacturers of trucks and 


Flying 
and disability among 
tire service personnel. Wheel-Guard elim 
inates this hazard, and is so 
and compact that it can be moved to any 


co's largest 


possenger tires rims and rings 


have caused death 


lightweight 


job in the shop or carried as standard 
equipment in service trucks, according to 
Myer's Tire Supply, 816 E. Market 
Akron 5. 
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FOR TRUCK WHEELS—To meet the de 
mand for closer limits in balancing truck 
wheel equipment, Turner Mfg Co., Ko 
komo, Ind., has added two-ounce sizes to 


five different types of its truck weight line 
The 2-ounce truck weights are available 
in the K-7, R-7, L-1, R-9 and M-9 series 


Savage Hires Son 


Verne Savage jr., son of Verne 
Savage, general manager for Don 


Marquis Dodge, Oakland, Calif., has 
joined the firm's sales organization 


gives 25% greater lifting leverage. precision-fitted provides more friction-free 
concentrated stresses formerly transmitted te sa goer we ten a _ ovary ge ee omar har sage 
hase “fuse Ag salt opus ante ee os teers ees sas. Samere eeeciee, verre ood ee 
x witheut binding or buckling. Piston safety weight roller bearing assure smoother oper. 

S-FHO-1 


Dump Bodies... Pax-all Refuse Loaders... Elevating Fr 


te-Gates... Truck Patrols 
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In the Hopper | 





iny form of 1c sing or cor 7 | 

Kelley Vil isk Lhe 19F eneral 
issembly to have 
their it 
have i stat 


istructors lhcensed tc 
irriculum 


spection ol 


e-approved = ¢ 
ind to have periodic it 
training schoe ( 
Kelley's 
by Morris 
Automobile 


Connecticut 


ars 
proposals ha 
Appell 

Driving 


Support for 
been giver 
president of the 
School Assn. of 


Tow-Car Licensing Statute 
Enacted in New York City 
An amendment to New 


City’s administrative code 
by the mayor, 


York 
signed 
requires the licens- 
ing of all tow cars as well as their 
drivers and helpers. The new 
also up maximum towing 
charges of $4 for the first mile 
and $1 for each additional mile 

The fee year for 
each tow car and $2 for each driver 
or helper. The tower is »hibited 
from making any charge, direct or 
indirect, for an estimate of repair, 
and must not remove a_ vehicle 
involved in an accident without 
written authorization. Violators are 
subject to a fine, 30 days in 
jail or both 


law 
sets 


license is $25 a 


$50 


Arkansas Labor Groups Fail 
To Get Closed-Shop Vote 
Arkansas labor groups failed to 
obtain sufficient signatures on 
initiative petitions to win a place 
on the November ballot for a 
proposal to repeal the present 
state constitutional amendment 
outlawing the closed shop. 


* x 


No Parking Meter Ads 

Final approval was given to a 
Massachusetts bill to prohibit the 
use of advertising matter on park- 
ing meters. Several smaller com- 
munities had sought permission to 
sell such space to increase reve- 
nues 


* . 


California Lifts Wage Floor 
For Women and Minors 

California’s minimum wage for 
women and minors was increased 
to 75 cents an hour from 65 cents, 
under new minimum-wage orders 
adopted by the state industrial 
welfare commission. 


4ds on Meters Banned 
The Massachusetts senate passed 
a bill to prohibit use of advertising 
signs on parking meters 


“Baby Hoover Bill Killed 
A “baby” Hoover commission bill 


to establish a central accident rec- 


ords bureau in the registry of mo- 
tor vehicles was killed by the 
Massachusetts house. Opponents 


charged the would be 


Sive 


cost exces- 


Vass. Adopts Trailer Tax 


The Massachusetts Senate has 
passed a bill to establish a $4-a- 
month tax on trailers in trailer 


camps 





\V. Dakotans Reaffirm 
Ban Against Meters 

Parking meters are again il- 
legal in North Dakota, as a re- 
sult of the voters’ rejection at 
the recent primary election of a 
referred act to legalize the me- 
ters. 

North Dakota voters twice be- 
fore had voted out parking me- 
ters on a statewide basis, but the 
1951 state legislature enacted a 
bill to again legalize the ma- 
chines and it was this measure 
that was referred by petition of 
6,000 voters. 

Pending the outcome of the 
referendum election, it had been 
legal for re-install the 
meters and several of them did. 
Now these cities are putting 
their meters back in storage 
again. 


Cities to 
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Truckin’... 





| 
by Jack Weed 








(Continued from Page 19) 


were much in evidence. However, 
I missed my friend of many years, 
Johnny Johnson, who is on leave 
up to his hideaway in the woods of 
northern Michigan, trying to sub- 
due a case of skin irritation that 
has really got him down, according 
to the boys at the plant. 

I’ve heard so much of that hide- | 
away of Johnny’s that my curiosity | 
is screwed up to a fever pitch to 
see it. Fellows who have been up 
there tell me its a travelog of 
Johnny’s career with various Gen- 
eral Motors units. Over the front 
door is, I am told, a six-foot spread 
of Texas steer horns, reminiscent 
of his sojourn in that state as re- 
gional manager for Chevrolet. 

I wonder if among the numer- 
ous “milestones” there’s a Frig- 

idaire to remind him of the war 
years when he was held “on ice” 
in the public relations depart- 
ment just waiting for a spot for 
a hard-hitting salesmanager like 
the one they put him in with the 
truck company? 

Johnny is nigh on to that age 
limit when all “good men and true” 
in General Motors must step down 
and out. It’s a little tragic to me 
that he would have to spend part 
of his few remaining months as 
top sales brass up in the woods, | 
trying to lick a sickness. But then 
Kyes wants him back on his per- 
sonal staff as soon as he feels bet- 
ter, for as long as Johnny wants 
to stay in the well-known harness. 

* * t 


‘Kim’ Back in Saddle 


gael Ford was realigning its| 
sales setup some years ago, 
Bill Kimbrough was brought in 
from the southwest to head up 
truck sales under J. D. Ball, who 
was then truck and fleet manager. 

When the division was set up, 
the pewers that be seemed to 
want a man to head up distribu- 
tion who knew how to do things, 
and “Kim” was shifted to head 
of distribution for the division. | 

Now “Kim” is going back to his 


Mechanical Ills | 
Blamed for 25% 
Of Truck Fires 


WASHINGTON. — The Interstate 
Commerce Commission’s report on 
motor carrier fire accidents in 1950 
reveals that 25.5 percent of all fire 
accidents resulted either directly or 
indirectly from mechanical defects. 

Percentagewise, mechanical de- 
fects were involved in 36 percent of 
all bus fire accidents, 25.1 of all | 
property-carrying vehicle fire acci- | 
dents and 25.5 of all carrier fire 
accidents. These mechanical-defect 
fire accidents resulted in seven 
deaths, 51 persons injured and 
$877,116 property damage. 

Defects in the fuel line or tank, | 
and the engine were the predomi- | 
nant mechanical defects causing | 
bus fires. In property-carrying ve- 
hicle fires, the major causes were | 
tire failures, defects in lights or 
wiring, service brake failures, de- | 
fects in fuel lines and tanks and 
engine defects, respectively. 

















Rambler Economy— 


Dr. Roger Bergstrom (left), Silver 
Springs, Md., entered a Nash Rambler 
economy contest staged by lL. P. Safford 
Nash, Inc., and won first prize of $100 
with 36 miles to the gallon. L. P. Safford 
is shown congratulating Dr. Bergstrom on 
his accomplishment. One prize of $10 was 
awarded each week during the 30-day 
contest, with winners reportedly averaging 





33 miles per galion. 


first love, head of truck and fleet 
sales, and don’t think for a minute 
that Kim has lost any of the 
“savvy” he learned about the truck 
business. He learned that end of 
the business the hard way, right 
out there on the firing line moving 
stuff when competition was tough 
and prospects had to be dug out of | 
the sagebrush and mesquite. 

* * * | 


Railroad vs. Teamsters 
I SEE by the papers that an am-| 

bitious local of the International | 
Brotherhood of Teamsters, Chauf- 
feurs, Warehousemen and Helpers | 
down Boston way has involved the | 
truckers and one of the railroads 
in a dog fight that seemingly won’t 





do either the truckers or the in- 
volved rail line any good, and may 
result in a detriment in service to 
the public. 

After losing a great share of the 
Boston to New York freight busi- 
ness years ago, the New York, New 
Haven and Hartford Railroad fi- 
nally put in a plan that brought 
part of this business back to them 
and at the same time performed 
a service that was of value to the 
truckers and the public. 

At least the truckers indicated 
that the service was of value to 
them, for after the rails had in- 
augurated a procedure whereby 
they took loaded trailers on flat 
bed rail cars at a special rate 
and made provisions for “drop 
shipments” at Providence, New 
Haven and Springfield, the over- 
road haulers began to use the 
service. 


Now the Brotherhood is irked 


that the very truckers, for whom 


| their members work, are using the| rails have invested more than $3,- 
service and recently picketed the} 000,000 in hte construction of 200 
railroad gates through which the| specially designed flat cars for this 
trailers must pass to the loading | service. 

dock, in an effort to force the haul- | The questions seem to be 
|ers to ship entirely by truck and! whether it is lawful for the union 
|thus hire more over-road drivers! to dictate how much of the busi- 
|and no doubt buy more pieces of| ness the truckers will allow the 
power. | rails to handle, and whether a 
| The railroad is suing the union union arbitrarily can call a sec- 
for $100,000, charging unlawful sec- ondary boycott on a non-originat- 
ondary boycott and conspiracy to! jng carrier who has made such a 
force both shippers and carriers to| high investment for the origina- 
|move by highway. tors of the business and ostensi- 
| SPs ea ing bly the public interest. 
| Restraining Order The drivers say that while their 
WS be rails won the first round in| contract with the truckers has a 
the legal battle when the court | provision that allows the truckers 
|issued a temporary restraining or-| to use the rail service for the ship- 
|der against the union local, forbid-| ment of excess business for which 
| ding the use of pickets. A union of-| there are no drivers available, the 
| ficial conceded that its fight was| carriers are exceeding this limit 
'not with the railroad primarily,| and thereby taking work from the 
|but with the truckers with whom | drivers. 

|the union is under contract. | Life would be dull without 
A rail spokesman claims that the | problems, I guess. 


its 





TIMAEN-DETROIT 





Torsion-How Axle Shafte 


NOW GUARANTEED 





(Hine 


vi itl 








100,000 miles of 


Timken-Detroit 





MOMMA 


Guaunlee 


Effective Aug. 1, 1952, any Timken-Detroit 
Torsion-Flow Axle Shaft is guaranteed for 


whichever occurs first, against defective ma- 
terial or workmanship (but not against acci- 
dent or abuse) when these shafts are used on 
a vehicle the specifications of which have been 
approved by our engineering department. 


Authorized dealers of trucks equipped with 
broken Timken-Detroit Torsion-Flow Axle 


Shaft upon presentation of the axle shaft and 
the proper filing of replacement form. 


operation or for 3 years, 


Axles will replace any 
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(PATENTED) 


THE TOUGHEST AXLE SHAFT 
EVER BUILT! 


Timken-Detroit’s Torsion-Flow Axle Shafts are 
specifically designed to withstand the stresses 
of heavy-load service. The torsion-flow method 
of forging makes the grain structure of the steel 
conform to the profile of the flange. At any 
point in the flange, twisting stresses are against 
the grain flow of the steel. Flange failures are 
practically non-existent. Moreover, special heat treating 
is used for high Brinell hardness at the surface graduated 
to a softer center core. Finally, this tough, heat-treated 
shaft is shot-peened—blasted with air-blown steel shot 
—to give it still greater skin hardness—still greater 
strength in heavy-duty service. 


WORLD’S LARGEST MANUFACTURER 
OF AXLES FOR TRUCKS, BUSES AND TRAILERS 
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. ° ° cases, long trading of larger units 
| ‘Small Units Hit Hardest . . . cae, 


Lighter-truck dealers, however, 


pe Truck Stocks Dried Up | 2rsivsen' sir i 















most dealers will hold what few 
~ trucks they may now have in the 


| At Half of Dealerships \i* +" “~ ™ 


N2 ONE in the industry can esti- 
(Continued from Page 19 mate how long it will be after 
Chevrolet ted in sales in this the end of the steel strike before 


they were this year. group with 254 percent of total | ‘Cine in volume, Practioalic every 
, Sales in the under 14,000 GVW/| registrations for the five-month quceuttve contacted admitted that 
4 \class last year represented 73.4| period, followed by Ford, with 16 |i: Wound be at least six weeks in 
| percent of total sales for the five| percent; Dodge, 86 percent; [th. case of the smaller sizes and 
|months while output in these three| GMC, 6 percent; Harvester, 5.5 possibly longer for the heavier 
|sizes represented 71.8 percent of = and Studebaker, 3.3 per- | nits. ; 

: |total production. | cent. Factories are draining the pipe- 
Packard Signs Kesser— ee | Although there are field stocks | tines dry. The last traneaniaston 6 
Another new Packard dealer, Kesser Motor Sales, has been signed in the Detroit | pene the first five months of this | still in dealers’ hands in the 1%- 


r h d ia- | Te8? axle will go into the last ve- 
zone and will be located in Wellington, O. Above, left to right, are L. W. Stevens, year sales of lighter models|ton and up, they are down consid-| hile off the line. 
assistant zone manager; Mike Teders, city manager, and J. Kesser, dealership owner. 


were 67.59 percent of total es srs a from the ae print This means that some sup- 
os 2 he WANT ap tions, while output represented | Both factories and dealers report) piers of basic components such 
a4 section. Others are evans con AUTOMOTIVE NEWS WANT ADS! Are you? | 62. 62 percent of the total. more active trading and, in some as axles, frames, transmissions 
—_—— — and rear axle housings may not 
be able to deliver in any quantity 
for even a longer time—particu- 
larly if the government ties up 
certain mills or facilities to pro- 
duce shapes and alloys badly 
needed for the military. 

Component makers, like truck 
manufacturers, are surveying every 
possibility of sources of material 
that will allow them to cut their 
normal lead time drastically but, as 
one chief executive for a large axle 
manufacturer pointed out, “even if 
they were able to get all the mate- 
rial they needed to build axles 
with the one exception of the right 
alloy steel for the gear blanks— 
they could not produce axles.” 

All, too, look upon the holdup of 
ore shipments with great misgiv- 
ing. They can see that if the mills 
are unable to get enough ore down 
the lakes by boat before navigation 
closes, the industry might be 
handicapped in production until 
late next spring. 

Another possibility that the steel 
industry might turn to rails to aid 
the boats in building an ore stock 
pile. This move will take a great 
many gondolas out of normal ship- 
ping use and trucks may have to 
step into the breech to take care 
of coal movement, as well as much 
of the late crop movement, such as 
sugar beets. 


Firestone Offers 
New All-Wheel 


Transport Tire 


AKRON.—A truck tire that com- 
bines better traction for driving 
wheels and improved non-skid 
characteristics for braking wheels 
is in mass production and avail- 
able to truck operators throughout 
the country, according to H. D. 
Tompkins, sales vice-president for 
Firestone Tire & Rubber. 

The transport truck tire is being 
heralded by Tompkins as the great- 


est all-wheel highway truck tire 

saris. Free Replacement “i 
He cited these features: a strong- 
AUGUST 1, 1 952, er gum-dipped cord body construc- 
tion; new, wider, flatter tread de- 


OF ANY TIMKEN-DETROIT TORSION-FLOW AXLE SHAFT more compact ‘with more” and 


stronger steel wires, and a com- 
| THAT FAILS WITHIN 100,000 MILES OF OPERATION! pletely functional shoulder design. 


haustive road testing,” Tompkins 
said, “we have proved that the cord 


were nearly 10 percent greater than 


























THE MOST AMAZING OFFER 
EVER MADE IN 
THE TRUCKING INDUSTRY ! 























ot oe 








P . ° P ° : : : body of the new tire has a 60 per- 

os Once again Timken-Detroit proves its engineer- sells Timken-Detroit-equipped trucks. cont. stronger bend between te 

° d f, ° bead hi : oduct b ‘. —_ f cords and the body rubber. This 

ing and manufacturing leadership—its produ The next time you buy trucks, take advantage o advanced step is made possible by 

be at ° : : r ae . new discoveries in chemical com- 

superiority. All Timken-Detroit Torsion-Flow Timken-Detroit’s more than 40 years of engi- pounding which add much greater 

. . . : adhesive strength in the gum-dip- 

Axle Shafts purchased or installed on or after neering and manufacturing experience. Buy only laa see, SS Pa 

: : : : reased sistance to separation 

August 1, 1952 are guaranteed for 100,000 trucks equipped with dependable Timken-Detroit ond coed Galaea. tas coe a 

: ° : strength h retofore unknown in 
miles, or for 3 years! If at any time during the Axles and Brakes. otrengtl $s. tae 


Dealer to Build 
Truck Bodies 


PHILADELPHIA. — Thornton- 
Fuller Co., automobile dealership 
here, has formed a truck body- 
building subsidiary, to be known 
as Thornton Mfg. Co. The new 
operation will be headquartered at 
10th and Montgomery, location of 


first 100,000 miles of operation or for 3 years, 
whichever occurs first, your Timken-Detroit 
Torsion-Flow Axle Shaft fails, it will be replaced 
absolutely free of charge, under the terms of our 
guarantee, by any authorized truck dealer who 





A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY pond ey company’s truck service 
| DETROIT 32, MICHIGAN George H. Thornton, president of 


Thornton-Fuller, said he believed 
w this marked oo time a 

Accepted ) tea (Standaca daca} mobile dealership was offering 
ues \ a = complete truck body building fa- 
oases wee eecrerenes cilities. Thornton Mfg. also will be 
a distributor of Fruehauf truck 
bodies. 


PLANTS AT: Detrelt and Jackson, Mich. ¢ Oshkosh, Wis. © Utica, 
N.Y. © Ashtabula, Kenton and Newark, Ohie « New Castle, Pe. 




















Affecting Factories and Dealers .. . 





Auto Advertising 


By George Deery 
Associate Editor 


John C. Ottinger jr. has been 


named general sales manager of | 


the Bureau of Advertising, Ameri- 


can Newspaper Publishers Assn., | 


and William W. Smith has been 


named director of sales develop- | 
ment. In the newly created post of | 


general sales manager, Ottinger 
will head the bureau’s direct sales 
operation, with headquarters in 
New York. 

As director of sales development, 
Smith becomes the coordinating 
head of the bureau’s work in its 
retail, research and promotion de- 


major move in connection with 
MTA’s new public educational pro- 
gram, aimed at familiarizing the 
people of Michigan with the vital 
| contribution motor transport makes 
to their comfort, convenience and 
welfare. Plans include extensive use 
of newspapers throughout Michi- 
gan as well as numerous other pub- 
lications.” 

Carey disclosed that Allman has 
|added William W. Johnston to its 
| staff to spend all of his time on 
MTA’s program. Johnston has pre- 
viously been with Brooke, Smith, 
French & Dorrance, and Steve 


3 __Today 2 gallons of gasoline 
= do the work 3 did in 1925 


Har -—. 


ERY 
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| Billboard Marks Gas Quality Progress— 


A colorful billboard which emphasizes the progress made in gasoline quality over 
the last 25 years has been prepared by the Oil Industry information committee for 





dramatizing the magazine’s story 
in color and action from the 
standpoints of the public, retail- 


ers and advertisers. 
+ * * 


Walker Designs Clocks 


The George W. Walker design 
| organization, of Detroit, has been 
appointed stylist for General Time 
Corp. and will direct product de- 
|sign for the company’s Westclox 


—— | and Seth Thomas divisions. 


| The Walker organization, cur- 


| rently styling consultant to Ford 

|}and creator of more than 2,500 
production designs, is experienced 
in the precision instrument and 

| timepiece field, it states. 

| * * * 


| use during this year's observance of Oil Progress week, Oct. 12-18. The billboard Pure Oil Ads 


points out that ‘‘Today, two gallons of gasoline do the work three did in 1925." | 
| Contrasting illustrations feature a modern, streamlined automobile which uses today's 
superior fuels, and the high-bodied hard-riding vehicle of 1925 vintage for which the 





| Hannagan Associates. 
. | * * & 


Mich. Haulers Name Allman | Carey in New C-E Post 
Selection of Allman Co., Detroit,|; Edward E. Rothman, general 
to handle all public relations and| manager of Campbell-Ewald, ad 
ad activities for the Michigan| agency, has announced the promo- 
Trucking Assn. has been an-|tion of Reginald G. Carey, manager | M. Dudley has been promoted from 
nounced by Walter F. Carey, MTA | of the Detroit office radio and tele- | assistant to manager of the Detroit 
president. | vision department, to assistant to | office radio-television department, | 
“The retaining of the Allman or-|the general manager. Carey came | working under the supervision of | 
ganization,” comments Carey, “is a | to Campbell-Ewald three years ago } Carey. 


partments. gasoline of its doy was developed. 





|to head the marketing section of | Post Is Host 

the research department and a year Ad managers and ad agency 
pv pte ans age = me ‘cht executives were guests of the Sat- 
radio-television department. Robert | 1.49, Evening Post in Chicago 





chandising displays, followed by 
a luncheon and the presentation 
of “Big Show,” a 28-minute film 





THE CARTER WCFB FOUR-BARREL 


CLIMATIC CONTROL CARBURETER 
| 


ANOTHER EXAMPLE OF ENGINEERING PROGRESS 


» CARTER * * PRODUCTS 


entre ™™ 


CARTER CARBURETOR CORPORATION, ST. LOUIS 7, MISSOURI 


DIVISION OF AMERICAN CAR AND FOUNDRY COMPANY 





recently. They were shown mer- | 


Hale R. Talbot, assistant adver- 

| tising manager of Pure Oil, Chi- 

cago, since 1941, has been pro- 

moted to ad manager, L. 8S. Wes- 

coat, president, announced. Tal- 

| bot succeeds the late Francis H. 
| Marling. 


* * * 


| Duram at GN&G 


George T. Duram has joined Gey- 
er, Newell & Ganger, ad agency, as 
| media director, President B. B. Gey- 
| er has announced, Duram was for- 
merly an account executive with C. 
E. Hooper & Co. He previously 
served as media director of Lever 
Brothers, coordinator of media and 
research for Dancer, Fitzgerald & 
| Sample and media director of H. W. 
| Kastor & Sons. 

+ * * 


More Room 

J. M. Mathes, ad agency, an- 
nounces the opening of new and 
larger quarters at 260 Madison 
Ave., New York 16. The firm is 
ad counsel for Austin Motor Co., 
New York. 





* * * 


| Killeen Takes City Job 
Thomas J. Killeen has been ap- 
pointed head of the public relations 
program of the recently created 
department of streets and traffic 
in Detroit. He was formerly in the 
public relations department of 
United States Rubber in Detroit. 


* * * 


Mathews Joins RR 


Ross Roy, president of Ross Roy, 
Inc., announces the appointment of 
| William H. Mathews, formerly of 
Atlanta, to handle 
contact on the 
agency’s Dodge 
car programs. In 
the past, he has 
been closely asso- 
ciated with the 
auto business, 
especially in the 
retail field. 

He formerly 
was a regional 
sales promotion 
manager for an 
|auto manufacturer, and was for 
sometime with a major ad agency 
as an account executive. Most re- 
cently he served as general man- 
ager of a dealership in the South. 

* * * 





W. H. Mathews 


Promote Walton 


Appointment of Donald W. 
Walton to direct the preparation 
of all training materials produced 
by Ross Roy, Inc., ad agency, has 
been announced by John W. Hut- 
ton, vice-president and operations 
manager. Walton formerly han- 
dled the creation of sales promo- 
tion literature and direct mail ma- 
terials, He first joined the agency 
in 1942. After serving in the armed 
~— he returned to Ross Roy in 
1947. 


* * * 
With Betteridge Now 


Betteridge & Co., Detroi ad and 
public relations agency, announces 
the appointment of Avrum M. 
Schulzinger to its copy staff. 
Schulzinger, a Wayne university 
graduate, was formerly on the staff 
of the Pontiac Daily Press. 

* * x 


Names 


Glenn A. Reineke has been named 
assistant ad manager in charge 
of personal and direct loan adver- 
tising for Associates Investment, 
South Bend. Reineke was formerly 
mail advertising manager of Gerber 
Products Co., Fremont, Mich., and 
1951 winner of the Direct Mail 
Advertising Assn. award. 

Samuel Abelow, for six years a 
member of the CBS advertising and 
promotion department, has joined 
the national promotion staff of the 
Broadcast Advertising Bureau as a 
presentation writer. 
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Gives Reasons for Changes... . 





Chrysler Contract 
Upheld by Quinn 


(Continued from Page 13) 


We 
ment; that is up to you. 


cannot safeguard your invest-| ness, whether he sells out or leaves 


for some other reason, the agree- 


I would say this about the agree-| ment should terminate. 


ment at the moment: I can see no 


good reason for changing it. If 
you can convince us there is a 
good and _ sufficient reason for 


changing it, there is no reason why 
we cannot reset the type and print 
the agreement, but there isn’t any- 
thing in the agreement that is 
detrimental to any dealer, in my 
opinion. 

Now I want to get down to this 
very delicate subject of the estate. 
That is one that is a “toughie.” In 
this agreement, there was provision 
put in that you name the people 
you rely on to operate the business. 
I have talked about this a long 
time, and confess that I feel that 
it is necessary to name the people, 
and I will tell you why. I think if 
you will listen to this and think 
about it from other than the in- 
dividual basis that you will realize 
that there is some merit. 

The automobile business is gen- 
erally recognized as a hazardous 
business. Some states officially list 
it as a hazardous business, and 
it is the law when an individual 
at the head of a business dies, in 
the interest of his estate it must 
be liquidated, and some of you 
correct me if I am wrong, but I 
think Iowa is one of the states. 
When we start talking about 
something like that, you have to 
think beyond yourself, You have 
to think in terms of the overall 
success of the business. 

Harry Moock told the story of 
the fellow in the midwestern Hup- 
mobile dealership who had a good 
one, and when Hupmobile started 
on the decline years ago, they went 
out and tried to sell him a couple 
of dealerships, and he said, no sir, 
he was doing wonderfully. And the 
only time he changed his mind was 
when he got an invoice that that 
was all; the factory was closed. 
Then the deal was not so good. 

Business is not a _ sentimental 
proposition. I believe as long as 
being a Chrysler dealer is profit- 
able, you will be with us. We intend 
to make this Chrysler dealership 
the most desirable deal in the 
automobile business. We can do 
that and we are going to do it, but 
it can only be done provided all of 
our dealerships are good ones. 

When you became Chrysler deal- 
ers someone from the factory sat 
down with each of you individually 
and talked over the deal. At that 
time, we were not in the least bit 
interested in your potential chil- 
dren that had not yet been born, 
and neither were you. 

Actually, the most desirable thing 
that can happen is for a son to 
succeed his father in business. We 
like that because it is just like 
money in the bank for us. We and 
the dealership can capitalize on the 
fine reputation and the established 
identity of the deal. It is a won- 
derful thing, but in the event that 
it cannot be accomplished or is 
impractical, then we don’t want to 
wind up with a relative who has 
had no experience or knowledge of 
the automobile business nor do we 
want to wind up with a dealer’s 
wife who has made a lifelong pro- 
fession of being a good wife and 


housekeeper. 
x * = 


Not in Interest of Estate 


THIS is not in the interest of the 

dealership and not in the inter- 
est of the estate. For that reason, 
we decided it was in our mutual 
interest to name the person or per- 
sons directly concerned with oper- 
ating the business; then when the 
operating head of that business 
ceases to be the head of that busi- 


Buick Adds Buffalo Deal; 


First There Since 1945 


Formation of Bartlett Buick, 
Ine., at 3068 Main St., Buffalo, is 
announced, This is the first new 
Buick franchise established in 
Buffalo since 1945. Arthur H. 
Bartlett is president of the cor- 
poration. B. E. Engel is secre- 
tary-treasurer. 








In cases of termination, the 
estate relatives, or people desig- 
nated by the estate, have 90 days 
in which to qualify for the deal- 
ership. If progress is being made, 
the limitation need not be 90 
days. Our factory people work 
with the interested parties in an 
attempt to salvage the dealership. 
In actual practice, many of these 
cases have gone far beyond 90 
days. The time is not important 
as long as progress is made, but 
a time period must be established 
and 90 days is just as good as 
any other period of time. Since 
this procedure has been in opera- 
tion, it has worked out very well. 

You are familiar with some in- 
stances, no doubt, and I could cite 


|you many others, where it has 
accomplished the results mutually 
satisfactory to the factory and the 
dealership involved. 


There have been instances where 
a member of the organization 
passed away and that individual, 
while being a majority stockholder, 


assume that the operating head 
was a junior partner that had been 
successful in operating the business 
for many years, You must agree 
|that the individual who has been 
| operating the business and gener- 
|ally is recognized as the head, al- 
though not the majority stock- 
holder, should be continued in the 
operation if it is desired, because 
this would be the most productive 
step toward keeping the business 


successful. 
* * + 


Affects All Dealerships 

HIS success affects all dealer- 

ships, but if we had an estate 
clause, this individual would be 
sacrificed at the expense of the 
inactive party. In those cases, it 
might be a widow, an attorney, or 
any other individual who knew 
nothing about the business yet 
could step in and remove the fellow 
who had made the business suc- 
cessful. It is our well - considered 





was not the operating head. Let’s| 





opinion that handling it by termin- 
aticn keeps all parties from be- 
coming involved, protects those 
who are entitled to protection— 
particularly the estate—and lends 








Stronger Bus Seats— 


Due to the rough treatment given Army 
vehicles, Twin Coach's military buses for 
transporting soldiers and equipment have 
been equipped with metal seat backs. 
Rigidized Metals Corp., Buffalo, claims 
the new seats don't show scratches, dents, 
scuffs and fingerprints and that painting 
and polishing are not required. The only 

int e ded, says the company, 
is an occasional wipe with @ damp cloth. 








itself well to building and main- 
taining a better dealer organiza- 
tion. 

To us, this clause offers more 
protection to the estate than any- 
thing we can do. When situations 
develop where there are children 
involved, maybe the son wants to 
carry on his business, but where 
the sons-in-law and cousins and 
other people are directly involved, 
they can get into an entangle- 
ment that will cost the estate 
everything it has. 

So it seemed to us that the prac- 
tical approach and the logical one 
would be that when the individual 
sells or dies or whatever he does 
which takes him out of the busi- 


i|}ness, we terminate the agreement. 


Then we have 90 days, or whatever 


:} extended period of time we need, to 


work out the deal. 


That represents our approach and 
our thinking. We will be pleased at 
any time to discuss any questions 
you have on the subject, but as a 
final recommendation, let us sug- 
gest before you reach definite con- 
clusions on what you believe should 
be done estate-wise, that you think 
the entire subject through in all its 
details. Believe me, the most con- 
structive thinking we of Chrysler 
are capable of went into the dis- 
cussed clause in this agreement. 





| know a big selling 
opportunity when 

| see one! 

It’s Election Year! 


all in one 
model 401A 








profits this is! 


voice’’ of radio. 
fits almost any car. 


What a double-barreled chance for sales and 
Not only is it election year 
when everybody wants the news at his finger- 
tips wherever he is—but here’s a Motorola 
price that opens the door to a bushel of sales! 

Only $39.95—a sensational low price for 
this compact, all-in-one car radio— Alnico 
V Oval Speaker and a handsome chrome 
head produces Motorola’s famous ‘golden 
Installs easier than ever— 





You Can Offer a 4-Way Choice of Installation 
Car and truck owners can choose the power 
and tuning they want—now you can offer a 
choice that makes selling easy: 


1. deluxe custom set 

2. golden-voice custom set 

3. deluxe custom set with push button 

4. golden-voice custom set with push button 


See the Motorola complete line of car and truck radios at your distributor's now while the selling time is hot! 

















[ THIS military vehicle that cannot be stopped 
by water barriers such as swollen streams, 
swamps or shallow lakes, you have convincing 
proof of Auto-Lite advanced engineering. For 
Auto-Lite has developed a 
special military automotive 
electrical system that oper- 
ates when completely sub- 


merged. In addition, this sys- 





tem will operate in either 

sub-zero or tropical temperatures, and will gen- 

erate and store sufficient electrical energy to power 

essential military equipment such as radio, radar 
and gun-firing mechanisms. 

This outstanding achievement, that can mean 

much in the success of our defense effort, is one 


of many in the long line of Auto-Lite developments. 





Electrical Equipment on Tactical Military 
Vehicles Operates When COMPLETELY Submerged 2 
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¥ 
They date back to the introduction of the two unit 
6-volt starting system, the principle of which is 
now in common use on all cars. The practical ad- 
vantages of these developments have made Auto- 
Lite the world’s largest independent manufacturer 
of automotive electrical equipment . . . producing 
more than 400 products in 28 great Auto-Lite 
plants from coast-to-coast. 

Today ... Auto-Lite products, backed by world- 
wide service facilities, are original factory equip- 
ment on many leading makes of America’s finest 
cars, trucks, tractors. airplanes 
and boats. Their record of de- 
pendable performance during 
40 years of use is summed up 
in the phrase... “You RE At- 


ways Ricut Wirn Auto-Lire.” 
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Rails Stage Fla. Fight 


2 Lines at ICC Hearing Deny that Juice Shippers 


Require Service of Truckers 


(Continued from Page 19) 


plication of four truck lines for 
permanent and extended ICC per- 
mits to transport the commodity 
—was backed up by R. J. Keeley, 
of Washington, assistant general 
superintendent of the refrigera- 
tor car service. 

The trio’s contention that the 
stillmushrooming concenrate busi- 
ness was adequately served by rail 
was in direct conflict with testi- 
mony given by concentrate ship- 
pers, who asserted that the industry 
was badly in need of additional 
transport service, with authority to 
pick up and deliver shipments on a 
statewide basis. 

+ * * 
pv permit applications were 
filed by Carter Trucking Co., of 
Branchville, Md.; Alterman Trans- 
port Lines, of Miami, Fla.; Barnes 
Food Express, of Charlotte, N. C., 
and Southern Truck Lines. 

The trucker applicants are fight- 
ing each other, and all are opposed 
by the railroads and various appli- 





cations by other truck lines, includ- 
ing Central Truck Lines, of Tampa; 
Great Southern Truck Lines, of 
Jacksonville, Fla.; Refrigerator 
Transport, of Atianta; R. C. Motor 
Lines, of Jacksonville; Carolina 
Freight Carriers, of Cherryville, 
N. C.; Watkins Motor Lines, of 
Thomasville, Ga.; and Clay Hyder 
Truck Lines, of Hendersonville, 
N. C. 

Upon cross - examination, both 
railroad men. said that the tem- 
porary permit under which some 
of the applicants now are oper- 
ating should be discontinued. 

Sturtevant also said he believed 
that Seaboard could handle every- 
thing the concentrate’ shippers 
could offer but then amended the 
statement to eliminate less than 
carload lots or drop _ shipments, 
which are those in which part of 
the load is dropped off at inter- 
mediate points before the final des- 
tination is reached, 

He answered “yes” when asked 





whether Seaboard itself hadn’t sub- 
stituted truck service for less than 
carload shipments. 
+ * + 
—— speaking of refriger- 
ated railroad cars, testified that 
there had not been a shortage of 
cars in the season just ending but 
admitted that there was a shortage 
of the “particular type of car de- 
manded by the shippers.” 

Despite Keeley’s testimony, there 
was introduced in evidence a letter 
from W. A. Stebbins, traffic man- 
ager for Minute Maid Corp., at 
Plymouth, Leesburg and Daven- 
port, to the effect that during an 
18-day period in April he ordered 
79 cars but only 59 were delivered 
to him. 

Evidence submitted by the two 
railroad men and Keeley showed 
that rail traffic in concentrates 
had increased materially this 

season. 

Keeley’s figures showed that dur- 
ing the first five months of 1952 
his company furnished 3,227 cars 
for concentrate shipments, against 

2,214 for the whole of 1951. 

Williams said the diversion of 
all types of citrus traffic from the 
rails to trucks “has reached alarm- 
ing proportions” and presented a 
table which showed that in the 
1937-38 season the railroads car- 





ried 58 percent of the trattic, with 
27 going by boat and 15 percent 
by truck. 

The rails reached a peak in the 
1944-45 season, with 90 percent of 
the business; fell off by to 47 per- 
cent in 1949-1950, and now are back 
up to 58 percent through June 7, 
according to Williams. His figures 
showed trucks getting 24 percent 
of the business in 1940-41, falling 
to 10 in 1944-45 and then climbing 
to 42 percent this season. 

* * * 


TURTEVANT testified that as 
late as 1949 the railroads han- 
dled approximately 80 percent of 
the total concentrate produced and 
shipped out of Florida but that 
since then the ICC had issued au- 
thority to numerous motor carriers 
“who are now hauling a large part 
of the traffic.” 

Truck witnesses for Clay Hyder, 
Carolina Freight and Watkins ap- 
peared in opposition to the appli- 
cants, and all testified that motor 
carriers currently operating in the 
state were sufficient for serving the 
shippers, 

Julian O. Papot jr., vice-presi- 
dent of Carolina Freight, said 
that in March his trucks lost 
400,000 pounds of concentrate 
business from March of a year 
ago, when the truck lines raised 








Only at GMC dealers: 


The Truck that has Everything 





except a clutch pedal 


ODAY thousandsof merchants whodeliver 

their goods by the bundle, box, bag or 
bushel are discovering a new way to save 
both time and money—thanks to GMC’s 
sensational Multi-Stop Delivery Chassis. 


For it is standard-equipped with a four-speed 
Dual-Range Hydra-Matic Drive similar to 
that in the Army’s self-shifting M-135 all- 
purpose vehicle, built by GMC. 


It is the initial commercial application of the 
world’s first fully automatic truck trans- 


mission. 


The result is a truck with no clutch pedal 
that makes possible faster delivery schedules 
—with less driver fatigue—in the grueling 
door-to-door, stop-and-go driving that links 
merchant with consumer. 


The new GMC PM 150-22 chassis provides 
three speeds for city driving and four for 


suburban or country travel. The driver 
merely selects his route, steps on the gas and 
steers—and lets the GMC shift for itself! 


By automatically shifting into the most 
efficient driving range, this truck delivers 
new fuel economy to the owner—whether 
the driver be experienced or not. Truck 
abuse and maintenance costs are cut substan- 
tially because the driver cannot shock -load 
the transmission, drive line and rear axle. 


Available in a wide variety of standard and 
custom body styles—this smooth-running, 
cost-cutting, timesaving GMC is another 
“first” that is exclusive with GMC dealers. 


It’s another advance in automotive engineering 
by the Truck & Coach Division of General 
Motors—engineering that is cutting a wide swath 
through the barriers to more efficient motor truck 


transportation! 


GMC Truck & Coach Division of General Motors 





their rates 6 percent while the 
rails went up only a flat six cents. 

Papot said that he had 49 re- 
frigerated units which were not 
called upon for use during the cur- 
rent concentrate season and that 
they could have handled 1,347,000 
pounds. 

Hershel D. Dodson, vice-president 
of Watkins, testified that his firm 
was operating under a temporary 
permit and was restricted to 23 
units but that, even so, there were 
times when he had equipment 
standing idle. 





Florida Seizure 
Of Overloaded 
Trucks Upheld 


TALLAHASSEE, Fla. — Constitu- 
tionality of a law permitting the 
state to seize overloaded vehicles 
on the highways has been upheld 
by the Florida supreme court. 


However, the high tribunal indi- 
cated that it did not approve of 
summary disposal of the vehicle 
and declared that part of the law 
was unconstitutional. 

“Summary disposal,” the court 
held, “was taking property without 
due process of law.” 


According to court records, the 
case in question arose when a 
truck and trailer operated by F. 
W. Darby, of Jacksonville, was 
seized a year ago on U. S. High- 
way 1 in Nassau county. An over- 
weight penalty of $356 was assessed 
against the vehicle. 


Suit was brought against Nas- 
sau County Sheriff H. J. Young- 
blood, who seized the vehicle when 
the penalty was not paid. Darby 
contended the entire law was un- 
constitutional. 


In a ruling written by Justice 
Elwyn Thomas, the _ supreme 
court said by using the highway 
the vehicle owner accepted the 
limitations of the law and “sub- 
jected himself to the consequences 
of over-burden should vehicle and 
driver be apprehended.” 


Railroads Fear 
Growing Role 


Of Trucking 


MORTREAL.—If trucking firms 
are allowed to expand, American 
railroads could be destroyed in the 
next 15 years “unless restraint and 
foresight are used by the govern- 
ment,” according to J. H. Hays, 
counsel for the Assn. of Western 
Railways. 

Hays expressed that view in an 
address at the convention of the 
brotherhood of Maintenance of 
Way Employes here. 

Trucking firms in the U. S. are 
hauling nearly $7,000,000,000 worth 
of merchandise a year, while rails 
carry about $8,900,000,000, Hays 
pointed out. 

“While studies show that rail is 
still by far the cheapest form of 
land transportation, the trucking 
business has grown by leaps and 
bounds,” he said. 

“The main reason for this is that 
truckers are allowed to choose their 
commodity, skimming the cream of 
such high-rated stock as _ liquor, 
boots, shoes and cosmetics. They 
leave the railways the burden of 
hauling grain, coal, lumber and 
other basic commodities. 

“Privately owned trucks operat- 
ing on privately owned highways 
are also allowed many competitive 
advantages, which are highly un- 
justified,” Hays charged. 

Hays called for government con- 
trol of truck traffic volume, as in 
Canada, and “ ‘equalization’ with 
truckers under the law.” 








Louisville Approves Ban 
On Night Truck Parking 


LOUISVILLE.—This city’s board 
of aldermen has approved an ordi- 
nance, effective Oct. 1, which will 
make it illegal for trucks to park 
overnight on Louisville streets. 

Proponents of the ordinance 
charged that some truckers have 
been parking overnight and even 
over weekends in residential sec- 
tions of the city, in many cases 


blocking the driveways of private 
homes 
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| Dealer Business Counsel 


Reduction in Expenses Called Sounder Program 


Than Bid for 
By J. B, Van Tassel 


Dealer Business Counsel 

T= late Knute Rockne, in ad- 

dressing a group of dealers, 
once said: “Before the first game 
of the year, I talk 
to the boys along 
the lines of ambi- 
tion. I say ambi- 
tion —the right 
kind of ambition 
—means you must 
have the ability 
to cooperate with 
the men around 
you, men who are 
working with you, 
and it is my ob- 
servation that 
ability to cooperate is more essen- 
tial than individual technique. 

“In this day and age of ours, no 
individual stands alone any more; 
he must be able to cooperate in 
every sense of the word, and that 
is not a very easy thing to do.” 

Now I want to impress the 
necessity for cooperation on the 
minds of you dealers, sellers of 
trucks and automobiles. Unless 





J. B. Van Tassel 


More Income 


where the profit is being wiped out. i 


Then you have to do one of two 
| things, or both—increase sales and 
| income or cut expenses. 

In the case where you do not 
have the potential sales and income 
opportunity, you will either have to} 
cut expenses and costs of operation | 
to the point where your present in-| 
come exceeds your outgo, or go 
broke. 

You cannot afford to wait until 
you have managed to increase 
your potential sales and income 
opportunity, because if you do, 
you will be bound to wind up in 
the same predicament as_ the 
young man who thought that all 
it took to make up the deficit 
was increased income. 

Where a business has a normal, 
profitable income of so much 
money and this amount of income 
is about all it can reasonably ex- 
pect and still the business cannot 
make money, then it is up to man- 
agement to find out what is wrong 
and make the correction. 

Management cannot depend too 





| 


Shell Inspects I-H Unit— 

The International LP-190, liquefied petroleum gas truck model just off the assembly 
line, is inspected by representatives of Shell Oil. Those who toured the Fort Wayne 
works of International recently included (left to right) J. M. McGinnis, manager of 
the motor fleet division for Shell; B. J. Strawn, automotive supervisor of exploration 
and production for Shell, and Hugo A. Weissbredt, works manager for International. 
Seventeen representatives of the oil company toured the truck plant's engineering and 
heat treat desartments, machining and assembly division, and forge shop. 





much on an abnormal amount of|ume is usually too expensive for 
sales and income to offset the defi-| the business to obtain in any given 
cit because an abnormal sales vol-| area. 








Citation for K-F 


Parents’ Magazine Praises 
Safety Design 
NEW YORK.—Safety features of 
the 1952 Kaiser Manhattan have 
won for it the Parents’ Magazine 


| Commendation seal, the magazine’s 
| publishers announced. 


The seal, used in retail merchan- 
dising, is awarded to advertisers 
whose product meets the standards 
of the magazine’s consumer service 
bureau and passes tests conducted 
by U. S. Testing Co., Inc. 

In making the award to Kaiser- 
Frazer Corp., the magazine said 
that the Manhattan’s safety engi- 
neering was of particular interest 
to families with children. 


Front-seat safety features of the 
Manhattan include wide vision, 
“pop-out” windshield, padded in- 
strument panel, recessed control 
knobs and right-hand emergency 
brake. 





Southworth Expands Service 
Southworth Motors, Inc., Ama- 
rillo, Tex., has enlarged its service 
department and now’ employs 
three additional mechanics. South- 
worth handles Willys-Overland. 








you understand the problems of 
production, engineering, book - 
keeping, service, advertising and 
all departments that go to make 
up your organization, you can- 
not succeed. The failure of any 
one of them may cause you to 
fail. 

I personally think this sums up| 
the job of management in a very| 
complete manner. But in our busi- 
ness we have two types of man- 
agement, the conservative manage- 
ment and the volume management. 

The volume management oper- 
ates on a basis of building up in- 
come mostly by increasing sales 
volume without too much consid- 
eration for the control of costs and 
expenses of operation. 

* * * 


Moderate Approach 

HE conservative management 

operates on a basis of holding | 
expenses within a reasonable ex- 
pected increase as the result of a 
normal profitable sales eee. | 

As I have said before, there is} 
no law that requires a business to| 
have any particular income but 
there is an economic law that re- 
quires a business to live within its 
income or fail, 

In this connection I am re- 
minded of the young man who is 
going out with girls and spend- 
ing more than he earns or more 
than he is capable of earning 
based on his present qualifica- 
tions. He usually figures that all 
that is necessary to offset his 
deficit is to get more income, but 
he is not qualified to earn more 
money. 

First of all, before he can earn 
more money, he has to increase 
his earning power by expanding 
his knowledge of his product and 
the business he is in. When he 
does this he will have a greater 
earning potential and can probably 
make more money and increase his 
income so that he may go on 
spending for all of the things he 
wants to buy the girl friends. 

However, until such a time as he 
has qualified himself for a greater 
earning power or has increased his 
potential income opportunity by 
gaining more knowledge, he must 
cut his spending or go broke. He 
can probably cut out a lot of the 
things, such as fewer night clubs, 
shows, flowers and so on. 

* * K 


Two Choices for Dealers 


THs same reasoning applies to 

auto dealers when the margin 
of profit begins to narrow between 
income and outgo to the point 


Porter, Johnson Elected 
B-W Export Executives 


L. G. Porter and Ray P. Johnson 
have been elected vice-presidents 
of Borg-Warner International, the 
export division of Borg-Warner 
Corp. Porter is also treasurer of 
Borg-Warner, and Johnson is ad- 
ministrative assistant to the presi- 
dent of Borg-Warner. 

Robert A. Brown, comptroller, 
has been elected treasurer of Borg- 
Warner International. J. W. De- 
Lind jr. has been reelected presi- 
dent and R. W. Dose has been re- 





Eaton Tandems give you all 


these important 


2 ATON AXLES—the load-carrying and moving com- 
ponents — are performance-proved by thousands of 
units and millions of miles of service. They are in- 
stalled in the position for which designed and, there- 


fore, are not subject to abnormal stresses or to 
unnatural lubricating problems. 


® The single drive line permits a natural angle and 
direct lead of the propeller shafts; eliminates 
excess parts; simplifies maintenance. 


diameter. 


The power divider, of simple design, assures the 
transmission of power equally to both axles. 


A third differential in the power divider assures 
equalized power transmission to the driving 
wheels even though wheel speed may be variable 
due to road irregularities or differences in tire 


The differential lock between forward and rear 
axles (optional on some models) is positive in 
action. With unfavorable road conditions such as 


mud, snow, and ice, this feature makes maximum 
traction available when required. 


Your truck dealer will be glad to explain how Eaton 
Tandem Drive Axles give your trucks greater load 
capacity and at the same time reduce tire maintenance 


and operating costs. 












Axle Division 


EATON MANUFACTURING COMPANY 
CLEVELAND, OHIO 


@ PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets * Hydraulic Valve Lifters * Valve Seat Inserts + Jet 
Engine Parts * Rotor Pumps * Motor Truck Axles * Permanent Mold Gray Iron Castings» Heater-Defroster Units» Snap Rings 





elected secretary. 


Springtites e Spring Washers « Cold Drawn Steel * Stampings* Leaf and Coil Springse Dynamatic Drives, Brakes, Dynamometers 











Alberta Assn. Presented Training Car— 

Pat Malone, sales manager for English Cars, Ltd., Austin distributor, presenting 
keys of a driver training car to Charles Grant, legal counsel and director of the 
Alberta Motor Assn. in Edmonton, Canada. Mike Malone, sales manager of English 


Cars, Ltd., looks on. 





at the corner of S. Congress and 
E. South Sts. Rodney Henderson 
and Ed Bridges are the owners 


Auto Corral Opening 


Auto Corral, dealer in Jackson, 
Miss., has opened a new location 
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Dealer 


Doings 








Nash Motors has awarded the 10- 
point select dealer award to Troy 
McClaskey, of Oroville (Calif.) 
Nash, in recognition of the dealer- 
ship’s customer service facilities 
and management, it has been an- 
nounced by W. E. Boyer, San Fran- 
cisco zone manager 

- * * 


Peterson Gets Plaque 
Tom Peterson (Packard), Santa 
Barbara, Calif.. was awarded a 
plaque for sales achievement in 
his territory. 
* * + 


Tri-State Chevrolet Dealers 


Elect Gilbert President 


Charles B. Gilbert, of Gilbert 
and Mott Chevrolet Co., Trenton, 
N. J., has been elected president 
of the Philadelphia Zone Chevro- 
let Dealers Planning Assn. 

The association is comprised of 
153 Chevrolet dealers in eastern 
Pennsylvania, Delaware and New 
Jersey. Other officers elected 


were L. John Hutton, Riverside, 


ber, Princeton, N. J., treasurer, 
and Ralph Bartlett, Absecon, N. 
J., secretary. Directors are: How- 
ard R. Erwin, Bustleton, Pa.; 
Raymond W. Norton, Philadel- 
phia; David A. Rumsey, Swarth- 
more, Pa.; Henry G. Tucker, 
Stroudsburg, Pa., and Fred Wei- 
gel, Mount Holly, N. J. 


ia * * 
| Carlson Promoted to Head 


Lincoln Sales in South 


Oscar L. Carlson, Atlanta, service 
manager of the southern Lincoln- 
Mercury region, has been promoted 
to the newly created post of re- 
gional Lincoln sales manager. 

Neil A. Wick, former service man- 
ager of the Cleveland Lincoln-Mer- 
cury district, succeeds Carlson. 

* * * 


Willkomm in Expansion 


William J. Willkomm, president 
of Pontchartrain Motor Co. (Cadil- 
lac-Oldsmobile), New Orleans, has 
purchased the property which 
| houses his dealership together with 
lan adjoining building. Willkomm 











N. J., vice-president; S. R. Ger- 








The workload capacity of any dump body is directly 


proportional to the efficiency of the hoist. That's 


why Marion Hoists turn out more work at less cost. 


You see—Marion Hoists operate at a low uniform 


oil-pressure throughout the dumping cycle... 
regardless of load or dumping conditions. This 


means less wear and tear on 


Consequently, Marion owners get 


vital parts and a 


smoother, more dependable dumping operation. 


more work... 


yet enjoy trouble-free operation, thus 
cutting maintenance and down time to a minimum. 


This is just part of the story, your nearby Marion 


Distributor can give you all the facts and figures 


... or write direct. There's no obligation, of course. 


METAL PRODUCTS CO. 
Marion, Ohio, U. 


S. A. 


Manufacturing a complete line of standard and special Hydraulic Hoists and Dump Bodies 


| plans to build a new building next 
| year on the present sight. 
* * * 

Painter Retires in Virginia; 
Sells Firm to Thompson 

Retiring from the automobile 
business after 35 years, W. L. 
Painter has sold Painter Motor Co., 


Tazewell, Va., to his co-worker, 
James Thompson. 
Painter had headed the firm 


since organizing it in 1918. Active 
| in Tazewell county affairs, Painter 
| was county treasurer for 16 years 
before stepping down from that 
| post last year. 

* 
| 


Twelve Dealerships 
Incorporate in Tex. 


Twelve automobile dealerships 
have been incorporated in Texas 
recently, according to the secretary 
of state’s office in Austin. They 
are: 

Trinity Motor Co. of Libery; cap- 
ital stock, $2,000; incorporators, H 
E. Dawson, Natalie Dawson and W. 
W. Dawson. Sports Cars, Inc. of 
Houston; capital stock, $5,000; in- 
corporators, R. B. Brady, James W. 
Hall and Charles Grady Il. John 
Shortes Used Cars, Inc. of Odessa; 
capital, $15,000; incorporators, John 
Shortes, M. M. Massar and Lillie 
Shortes. Garland Nash Co. of Gar- 
land; capital, $10,000; incorporators, 
Charles E. Cook, Lucille Cook and 
Gerald Charles Towle. Crossly 
Corp. of San Antonio; capital, $1,- 
500; incorporators, Ann B. Crossly, 
Enrique Tober and Edward Ortiz. 
City Motors, Inc., of Livingston; 
capital, $25,000; incorporators, G. H. 
Galloway, D. V. Galloway and 
James Eugene Hanson. 

B. and H. Motor Co., Inc., of San 
Antonio; capital, $6,000; incorpora- 
tors, Wilfred H. Habermann, Mary 
M. Habermann and Helmuth Beh- 
rend. Plaza Motor Co., San Antonio; 
capital, $5,000; incorporators, Men- 
del S Kaliff, Morris H. Kaliff and 
Harry Kaplan. English Motor Sales 
of Ft. Worth, Inc.; capital, $10,000; 
incorporators, Charles F. English, 
Jessie Mae English and G. H. Mot- 
ley. J. A. Pierce Motors of Brown- 
wood; capital, $40,000; incorpora- 
tors, J. A. Pierce, Oakley Davis and 
H. P. Becker. Gulf Pontiac-Cadillac 
Co. of Galveston; capital, $80,000; 
incorporators, John P. Simpson, C. 
P. Simpson, F. J. Gillman, Shadiker 
Auto Sales, Inc. of Houston; capital, 
$25,000; incorporators, William D. 
Keys, P. D. Lecce and A. O. Wall. 


cl * * 


Mo-Kan Holds Opening 

Official opening of Mo-Kan 
Nash Co., owned by Matt J. Calo- 
vich, was held recentlv in the new 
location at 201-203 Commercial, 
Atchison, Kans. The firm received 
the 10-point Nash dealer award 
and was recognized as the No. 1 
leader in sales in the Kansas City 
zone. 

= *~ * 


Expands Foreign Line 

Ted Dillon, owner of Brentwood 
Motor Co., Santa Monica, Calif., 
has announced that the English 
Ford, Zephyr and Consul line has 
been added to his dealership’s stock 
cf foreign cars. 
* * 


New Willys Assn. Forms 


In N. Y.; Scotti President 
The Greater New York Willys 
Dealers Assn. has been formed with 
a membership of 75 from New York 
and New Jersey, it is announced. 
Officers of the new group are 
Edward C. Scotti, president; Mor- 
ton Glasofer, vice-president; Joseph 
Efron, vice-president; George N. 
(Continued on Page 35, Col. 1) 
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(Continued from Page 34) 
Mendelsohn, secretary, and Rich-; Rhodes is moving back to the 
ird Brahs, treasurer. Temporary | Motherlode Country, his birthplace, 


iffices of the association are at} 
386 Atlantic Ave, Brooklyn. 


* * + 


Milner Plans Expansion 
R. E. Dumas Milner, owner of | 
Milner Chevrolet Co., Jackson, 
Miss., has announced plans for 
the construction of a new build- 
ing at the corner of Pearl and 
Lamar Sts. as a new location for | 
his company. He also announced | 
the opening of a new Chevrolet 
dealership in New Orleans, at 
the corner of Carrolton and Tu- 
lane Ave., with Ben Nelson, Mil- 
ner’s former general manager in 
Jackson, as manager. 
* * * 


Frank Condon, Inc. 


Frank M. Condon, former Chrys- 
ler district manager in Cleveland, 
has been named president of the 
Chrysler-Plymouth dealership in N. 
Olmstead, O. The name of the deal- 
ership has been changed from Rus- 
sell Groner, Inc., to Frank Condon, 
Inc. Ray Stemitz, previously office | 
manager, has been named sales} 
manager. Gil Peterson is used-car | 
manager and Gil Fitos, service | 
manager. 





* * * 
Reid Appointed 

Earl G. F. Reid, in the auto in- 
dustry more than 22 years, has been | 
appointed service manager of Ot-| 
tawa Motor Sales, Ottawa. | 
* * * | 
Buffalo Hudson, Inc. 


Buffalo Hudson, Inc., has been | 
incorporated in Buffalo, with capi- | 
tal of 200 shares. Incorporators are | 
Morley C. and Carleton J. Town- | 


send, and Mary L. Bruce. } 
a * * 


Stewart Names Holst 
Carl Stewart, general manager of 
Morris Buick Co., Shreveport, La., 
has announced the appointment of 
Charles Holst as sales manager. 
* * *” 


O’Neill Ups Weller 

Promotion of William Weller to 
service manager of O’Neill Motor 
Corp. (Ford), 1790 Main St., Buf- 
falo, is announced by George E. 
O'Neill, president. Weller had 
been foreman of the recondition- 

ing department. 
* * * 


Connell Leaves Pittsburgh 


To Operate W. Va. Deal 


E. F. Connell has disposed of 
Connell Motors, Inc. (Nash), Pitts- 
burgh, to take over another fran- 
chise in Wheeling, W. Va. Connell 
was a director of the Pittsburgh 
Automobile Dealers Assn. 

* * *” 


Hall Gets Broc Post 


E. Ernest Hall has j-ined R. E. 
Broe, Inc., as used-car sales man- 
ager at 815 E. Monroe, Springfield, 
Ill. Before moving to Springfield, 
Hall had served as vice-president 
of the junior chamber of commerce 
in Taylorville, Ill. 

* * x 


Skaggs Heads Campaign 


Clarence Skaggs, owner of 
Skaggs Motors (Ford), Manhattan, 
Kans., will head the 1952 commun- 
ity chest campaign in October. 

* * * 


Bick Long Motors 

Bick Long Motors, Inc., Burling- 
ton, N. C., has been incorporated 
with authorized: capital stock of 
$100,000 to deal in all types of mo- 
tor vehicles. Principals are M. B. 
and Olivia W. Long and B. S. 
Womble. 


* * 


Jack Gould Motors, Inc. 


Jack Gould Motors, Inc., of 
Hamilton, O., has been incorpo- 
rated by Jackson J. Gould, Helen 
C. Gould and Horace W. Troop. 

* 


* * 


Williams Appointed 
William R. Williams, Altus 
(Okla.) auto dealer, has been named 
to the Oklahoma A. & M. college 
board of regents by Gov. Johnston 


Murray. 
* om * 


Johnson Nash Dealer 
Ben Johnson, former San Fran- 
cisco Chrysler-Plymouth dealer, has 
purchased the San Rafael Nash 


| ganization for the time being, but | ! 
| plan to join their father in his new | 


| Wis., 
Winston P. Leahy. 


| Simpson Tops Buick Dealers 





dealership of Jack H. Rhodes. 





where he plans on opening a new | 
dealership. His two sons, Robert C. | 
Rhodes and Jack H. Rhodes jr., will | 
remain with the new Johnson or-| 


enterprise at a later date. 
* * * 
Leahy Incorporates ‘Police Ambulances for Trenton— 

Leahy Nash Co., doing business | Emergency ambulances are delivered to the police department in Trenton, N. J., by 
at 220 Edgewater St., Fi od Bonderchuk Chevrolet. The roof and sides of the bodies are lined with stainless steel, 
has been incorporated by | and equipment includes a solid seat and a folding stretcher. Entrance to rear compart- 
| ment is at back, where a step is combined with the bumper. Basic unit is a Chevrolet 
| one-ton panel truck. 





* * ® 





At S. F. Golf Tourney | Buick Co., turned in the best “low| ant general sales manager, and 
Carl Simpson, Simpson Motors,| net” score. The tournament was G. H. Ruhe, regional manager. 

Palo Alto, Calif., proved himself the| conducted by Clifford Simpson, of 7 = ¢ 

best golfer among the members of| Palo Alto, committee chairman,/ Dealership in Hart, Mich. 

the San Francisco Metropolitan] assisted by R. E. Rudd, of Bur- $ 

Buick Dealers Assn. by winning] lingame, and L. B. McFetridge, of Acquired by Ballantyne 

first prize at the association’s an-| Walnut Creek. Special guests in-| Donald J. Ballantyne has pur- 

nual golf tournament. | cluded A. H. Belfie, Buick’s general|chased Flood Motor Sales, Buick- 
Victor Gabrielson, Berkeley|sales manager; J. B. Nash, assist-| Chevrolet dealership in the western 














Michigan county seat of Hart, The 
|firm hereafter will be known as 


» | Ballantyne Motor Sales. 


formerly was sales 


| Ballantyne 
Chevrolet 


manager of Applegate 
| Co., Flint. 


* * * 


Ziliak Gets Ford Deal 
| Arthur Ziliak, in the automobile 
| business in South Bend the last 
| three years, has taken over a Ford 
dealership in Nappanee, Ind. 

* * * 
Baldwin Leaves Sawyer 
Tom Baldwin has resigned as 

sales manager with Sawyer Motor 
| Sales to accept the position as sales 
|}manager for the Rinder-Knecht 
Motor Sales, 120 E. Eighth St., 
Rochester, Ind. 


Thompson Promoted 

William H. Johnson, managing 
director of Johnston Motor Co., 
Ltd., Vancouver, B. C., announces 
appointment of Frank Thompson 
as merchandising manager in 
charge of sales activities. He was 
formerly in charge of car sales. J. 
Walker Henry was appointed sales 
manager in charge of Chrysler- 
Plymouth car and Fargo truck 
sales. 








There is a 


HERMAN BODY 


Designed for Your Customers 


7 


Specific Needs! 





TO SUIT ANY BUSINESS 





For complete lit- 
erature, specifi- 
cations, and de- 
tailed information 
write, wire or 
phone collect— 
FRanklin 5300 


Baker, the Candlestick Maker. 












and top to bottom. 


etc. No engineering to do with customer. 


“COLDAIR 


BEVERAGE 
VENDING CO 


“NIGHTLOADE 


Maintains a continuous product temperature of 
40° 24 hours a day. Especially designed for 
dairies who want to LOAD TODAY FOR 
TOMORROW. Available as a package. 
No engineering to do with the customer. 





n-MAR | 
DAIRIES. ine. * aA 





Quauty 


ii 


ST. 





ALL BODIES AVAILABLE IN VARIOUS 
SIZES WITH INTERIOR EQUIPMENT 


And they are designed for your chassis... 
Tried and proved by countless thousands of en- 
thusiastic users over the years, HERMAN bodies 
have earned top national recognition and accept- 
ance. HERMAN makes your job much easier. 


The HERMAN “FORWARD CONTROL” —Trim, modern, with “room 
to spare interior.” Herman builds many special interiors for these bodies 
—bookmobiles, display rooms, hatchery bodies, lunchwagons, etc. 


The HERMAN “WALK-IN” for Retail Delivery—The easiest in and 
out body on the road. Interior walls are straight from front to back 


The HERMAN “WHOLESALE” for Refrigerated Store Delivery— 
Complete with all equipment necessary to maintain a continuous 40° 
product temperature for store delivery of dairy products ... meats... 


HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 


) Drive-On-The-Road Refrigeration . . 
REFRIGERATED — Maintains a product temperature 
of 40°. Available as a package. No engineering to do with the customer. 


19. Plug-In Refrigeration for 
OVERNIGHT LOADING. 


HERMAN 
BODY CO. 


4430 CLAYTON AVE. 







HERMAN’S unique production methods provide 
custom designing on a production basis. Options 
that cover the complete field are available on all 
bodies for all types of customers—the Butcher, the 


SELF 
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‘Merit’ System Curbs 
Errant N. J. Drivers 


IKE West Point cadets who earn 
provileges through “merits” and 
lost them by “demerits” 
their strict training period, New 
Jersey motorists now face closer 
scrutiny of their road “behavior” by 


the law under a} 


point system 
which has_ just 
gone into effect 
in the state. 
Atty.-Gen. Theo- 
dore D. Parsons, 
head of the state 
department of law 
and public safety, 
believes the new plan—the first of 
its kind in the country—will “rid 
the streets and highways of drivers 
whose records of arrests for viola- 
tions of common sense rules make 
them undesirable on the roads.” 
Under the plan, the more points 
a driver collects the more unde- 
sirable he becomes and is “pun- 
ished” accordingly by having 





_frrfeiler accouriling al lower cot! 








during | 


certain road privileges taken 
away from him. 
For instance, drunk driving 


brings 12 points against the motor- 
| ist, and he is given the same num- 
|ber of “demerits” if he 
responsible for a fatal accident. 

In addition, leaving the scene of 
lan accident “charges” the driver 
| with eight points; reckless driving, 
six; exceeding speed limit, four; 


| other violations, three. 
| * + * 
A THREE-POINT penalty also is | 
slapped against a motorist who | 

is convicted three times within 18 | 
months. An accumulation of 12) 
points within a three-year period 
also brings trouble. 

It makes the violator subject to 
a hearing before the director of 
the motor vehicle division to show 
cause why his driving privilege 
should not be revoked. 

When the revocation period ends, 
and the driver’s name is restored 








| 


is held 





Southern Dealers Sponsor TV Show— 

Three nationally known outdoorsmen, Dave Newell, Len Stokes and Gail Borden, 
are featured on a weekly television show sponsored by seven Nash dealers in the 
Greensboro (N. C.) area. Shown are two of the sportsmen, Newell (left) and Stokes 
(right) with S. 1. Stewart, president of Stewart Motors, Inc. (Nash), who was a recent 
guest on the show's weekly question and answer panel. 





to the “good behavior” rolls, he will j= these provisions: if revocation 
be given a red-colored validated|was ordered by magistrate, one 
license. On the reverse side of this | year; if there is another convic- 
will appear the holder’s record of | tion within three years in addition 
violations. | to the original magistrate’s revoca- 

The length of time that a license |tion, two years; under the point 
will remain invalidated will depend | system, three years. 








IT DOES THESE JOBS 
—AND MORE! 


Accounts Receivable Ledgers 
and Statements ® New-Car Deposits 
Monthly Financial Statement 
General Ledger ® Payroll 
Accounts Payable ® Age Analysis 
Revenue Distribution 








CHANGE JOBS INSTANTLY 


Change jobs with a turn of the 
job selector knob. Any four ac- 
counting operations controlled by 
one sensing panel. Any number of 
panels can be used, so there’s no 
limit to the number of accounting 
jobs a Sensimatic will do. 


machines 


OUNTING 


Speed and ease are inseparable in a Sensimatic because high 


productivity is built right into the machine. The sensing panel or 
“mechanical brain” directs the machine swiftly and automatically 
through every figuring operation and carriage movement. 


Because of this, there’s less for the operator to learn and to do. 


Sensimatic 300 with 11 totals 


Sensimatic 200 with 5 totals 


Sensimatic 100 with 


2 totals 


WHEREVER THERE’S BUSINESS THERE’S 


Every operator function has been simplified to require minimum 
effort. Even the insertion and alignment of forms has been 

made so easy that important amounts of time are saved in this 
one part of the work alone. It will be to your advantage to 

see a Sensimatic in action. At the very least, you'll have 

a new basis for judging accounting machine performance. 


A Burroughs representative will be glad to arrange 
a demonstration at your convenience. You'll find 
Burroughs listed in the yellow pages of your 
telephone book, or write Burroughs Adding 
Machine Co., Detroit 32, Michigan. 


Burroughs 








| Pennsylvania, 








Buffalo Installs 
10-Way Traffic 


Control Device 


A 10-way traffic control system, 
believed to be the only one of its 
kind in the world has been installed 
at the congested junction of Main 
St.. Kenmore Ave. and University 
Plaza in Buffalo. 

Henry W. Osborne, Buffalo traf- 
fic adviser, said the control panel 
which activates the lights is ad- 
justable to any type of traffic con- 
dition any time of the day or night. 

The system includes two sets of 
signal-direction services for north- 
east-bound traffic on Main, two di- 
recting southwest-bound Main traf- 
fic, three directing traffic emerging 
from the Plaza and one three-di- 
rection signal head directing Ken- 
more Ave. traffic entering Main. 

In addition, Osborne said, there 
is a four-way signal at Kenmore 
and Windemere Blvd. which is syn- 
chronized with the Main-Kenmore 
light. 

Osborne explained that the device 
contains four dials, each of which 
can be set for six different timing 
arrangements. Each dial is capable 
of eight different time-cycle set- 
tings. 

“With this device we can set the 
lights to accommodate the heaviest 
traffic,” Osborne declared. “During 
the evening rush hours it can move 
outgoing traffic more quickly.” 

* x * 


Testing Teachers 
Pa. Driving Instructors 


Face Stiff ‘Exams’ 


Private driving instructors in 
who specialize in 
teaching others to operate a car 
properly, themselves face stiff tests 
for the first time. 

Under a new law, private driver 
training schools must be licensed 
by the state and their teachers 
certified after a test. 

The instructors must pass a writ- 
ten, theoretical quiz about the care, 


| operation and use of a motor ve- 


hicle, as well as general highway 
safety practices and a road test to 


| determine their proficiency and 


knowledge of road rules. 
* * * 


H & S Shorts 


Road men from every part of 
Canada are expected to convene in 
Quebec City Oct. 20-23 for the 33rd 
annual convention of the Canadian 
Goods Roads Assn. Emphasis in 
the program will be on practical 


| problems of highways and highway 


transportation, with both Canadian 

and American authorities slated to 
speak at the meeting. 
* + *x 

By 


installing mercury street 


| lights in place of the incandescent 
| type units, Chicago has cut its night 
| traffic accidents under the day rate, 
| according to Francis D. Wyatt, 
| chief electrical engineer of the Chi- 





cago park district. Before the lights 
were installed, night accidents on a 
six-block stretch on Michigan Ave. 
alone were 2% times greater than 
during the day, he said. 

* * ca 


Three months after the Syra- 
cuse Transit Corp. started a “de- 
fensive driving” program, a 25 
percent decrease in collisions in- 
volving buses was noted, states 
John G, Kelleher, the transit sys- 
tem’s safety director. Under the 
plan, drivers without a charge- 
able accident at the end of a 
three-month period are given an 
award as an incentive. Two-hun- 
dred nine awards were given out 
to the transit’s drivers during 
the initial three-month period, 
Kelleher said. 

. ® * 

Practically every one knows what 
a “hot-rod” is. But have you ever 
heard of a “shod-rod?” It’s an ad- 
dition to the vocabulary of hopped- 
up-car enthusiasts and is not to be 
confused with the former term. A 
hot-rod is defined as “a car with 
specially built engine and a smooth 
exterior.” A shod-rod: “A clanking 
piece of junk bent on forcing other 
motorists off the road.” Anyway, 
hot-rodders look with contempt on 
shod-rodders. 

* * * 

The Claremont (Calif.) city coun- 
cil has approved a contract for a 
driver education program for the 
Claremont high school district. An 
instructor, to be furnished by the 
city, will devote about 720 hours 
of training to 120 students, averag- 
ing six hours for each student. 








> 











Cost of Car 


Ownership 


Boston Survey Shows Family Poys Up to $1,700 
A Year for Driving 15,000 Miles 


BOSTON. —It costs the typical 
Boston family $1,100 to $1,700 to 
yperate a new car for 15,000 miles 

year, according to a survey made | 
ublic by the Automobile Legal 
Assn. 

The variance in total expense fig- | 
ires depends on whether the family | 
,wns a low-priced car or one of the 
more expensive lines, the associa- | 
tion explained. The life of the car 
; assumed to be five years. | 

The $1,100 figure includes “fixed | 
charges” amounting to $790. Depre- | 
ciation was figured at $380, or 20 | 
percent; maintenance, including | 
spring and fall tuneups and inci-| 
dental adjustments, at $40; and re- 
pairs, spread out over five years, at 
$100. 


Other fixed costs were ed 





6 Major Changes | 
Highlight New | 
Harvester Engine | 


CHICAGO. — Designed to assure 
more efficient and economical per- 
formance, an improved version of 
the Super Blue 
Diamond 269 en- 
gine has been| 
placed in produc- 
tion by the motor 
truck division of 
International 
Harvester Co., it 
was announced 
last week by W. 
K. Perkins, man- 
ager of motor 
truck sales. 

At the same 
time, Perkins announced that the 
company has made available con- 
version kits for installing its new 
overhead-valve Silver Diamond 220 
and 240 engines in the K and KB 
line of trucks. 


Six major changes are featured 
on the 269 engine. They are a new. 
cylinder head, increased compres- 
sion ratio, new plated aluminum 
alloy pistons, new head _ gasket, 
changed ignition timing and re- 
calibrated carburetor. 

“Compression ratio of the 269 has 
been increased to 6.5 to 1 from 6.3 
to 1,” Perkins said. This will pro- 
vide maximum engine efficiency on 
regular available fuels.” 

Intake ports and cooling pas- 
sages in the new cylinder head 
have been changed, he added, so 
that the area under the intake 
valves is of a “triangular” rather 
than “T” shape, forming stream- 
lined passages into the cylinders 
for the fuel-air mixture. Water | 
passages around the outside of the | 
port areas also have been stream- 
lined for better cooling, according 
to Perkins. 


W. K. Perkins 





Chicago Weighs 
Truck Routes 


CHICAGO.—Plans for 60 to 70} 
major routes on which motor truck | 
traffic would be restricted here 
were outlined by Harry F. Chad- 
dick, truck operator and chairman 
of the mayor’s committee on motor 
freight terminals. 

He submitted his proposals at a/| 
meeting of the city planning advis- 
ory board, advisors to the city 
planning commission, Exceptions to 
these restrictions would be made 
trucks engaged in local deliveries 
and pickups, Chaddick added. 

“At present there are 100,000 
trucks operating on the city’s 
streets for about six hours each 
day,” he said. “It is timely for Chi- 
cago to adopt a system of limiting 
trucks to certain routes.” 


Of Ohio Rubber Stock 


CINCINNATI.—Ohio Rubber Co. 
has sold 98.2 percent of its common 
stock to Eagle-Picher Co. here for 
& reported price of $7,081,350. 

Ohio Rubber, with plants at Wil- 
loughby, O.; Conneautville, Pa., and 
Long Beach, Calif., will continue 
under its present management, 
headed by Chairman Franklin G. 
Smith and President H. F. Safford 





age insurance, $181, and local taxes | 
and licenses, $89. These fees, it was 
pointed out, would be lower in 
many states, 

The fixed charges break down to| 
slightly more than 5 cents a mile. 
To this, the association added 2.299 | 


|cents a mile as total operating ex-| 


penses. 

On an average of 18 miles a gal-| 
lon, the association said, gasoline 
would cost 1.583 cents; oil and 
grease, .325 cents, and tire wear, 
.391 cents. 


| 
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New Winter Haven Assn. 
Elects Dame President 


WINTER HAVEN, Fla. — New- 
car and truck dealers met here 
recently to form the Winter Haven 
Automobile Dealers Assn., it is an- 
nounced by Walter C. Mallory, gen- 
eral manager of the Florida Auto- 
mobile Dealers Assn. 

Officers elected were: J. W. Dame 


| (International), president; John M, 


Pate (Chevrolet), vice - president, 
and F. E. Clevenger (Nash), sec- 
retary-treasurer. 
Baker to Baker 

Wallace Baker, of Searcy, Ark., 
has bought the Chevrolet agency 
at Beebe, Ark., from Bill Baker. 
Wallace Baker will move from 
Searcy to Beebe to manage the 
business. 








Drive /p/ 
FIREDOME 8 


O.1..BORTON 
MOTORS 


Oldtime Calliope Advertises DeSoto— 


A 1932 DeSoto is used to pull this old-time electric calliope through the streets 
of Minneapolis. O. |. Borton Motors (DeSoto-Plymouth), uses the combination for 
street advertising and publicity and reports that the calliope is the “only one known 
to be in existence west of the Mississippi river." 


















OVER 


JOO Boor 


COMBINATIONS! 





Single Curbside 
Door 





Double Curbside 





And you'll also be glad to know the 
famous “Unit-Built” Body gives 
you all these extra advantages! 
* World's Finest Engineering! 
* Immediate Assembly! 

* All-Steel Frame and Body! 


% Custom Features at Standard 
Prices! 


* Convenient Fruehauf Service 
Everywhere! 


BODY DIVISION 


FRUEHAUF TRAILER COMPANY 


DETROIT 32, MICHIGAN 










Narrow Rear 
Doors 


Express Gate 





ASK for Fruehauf’s convenient Make-Up 
Model Kit. It’s easy to assemble a miniature 
with exactly the features you want—in a jiffy! 
*12 ft., straight frame, open rear end, taxes 

extra, 





Full Rear Doors 


Half Doors and 
Tailgate 
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Miller Reelected Head 
Of Standards Group 

The Friction Materials Standards 
Institute, Inc., has reelected the 
following officers: 

President, Franklin A. Miller, 
Raybestos - Manhattan, Inc.; vice- 
president, Frederick C. Weyburne, 
Marshall- Eclipse division; treas- 
urer, Vincent A. Spina, Scandinavia 
Belting Co.; secretary, Harriet G. 
Duschek. 


Other members of the board of | 


directors, serving with these offi- 
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WITH THE 


VERTEX MAGNETO 


DEALERSHIPS F. T. GR 


AVAILABLE 


cers, are: G. E. Ritter, Molded Ma- | 


Send for 20 page illustrated catalog, ‘Performance Proved Vertex 
Magneto,” containing complete information. 


WAYNE 11, PA. — WAYNE 0341 
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terials division; F. W. Barton, Red- 
|daway Brake Lining division; H. | 
|N. Wilhelm, RiteSet Mfg. Co.; L.| 


Auto Personnel 








| Sullivan, Russel Mfg. Co., and D. | 
| H. Spicer, World Bestos Corp. 


* * * 


Reichhold Ups Coerdt 


F. Eugene Englander has been 
lappointed sales manager of the 
|Richmond division of Gar Wood 

Reichhold Chemicals, Inc., New | Industries, Inc., Richmond, Calif., 
York City, has appointed Robert | according to J. B. Steed, 
H. Coerdt, vice-president of its|manager. He joined Gar Wood 
Cleveland district. from Oscar Krenz, Inc., Berkeley, 

Coerdt was previously district | Calif, where he was sales manager. 
sales manager, Cleveland. In his new position, Englander 
will direct all sales activities for 
the products manufactured and 
| sold by Gar Wood’s Richmond divi- 
| sion, including hoists and dump 
|bodies, side dump _ rock bodies, 
loaders, winches, pole derricks, 
truck cranes and refuse collectors. 


IGNITION SYSTEM SERVICING 
PRACTICALLY ELIMINATED 
Commercial car operators, as well as 
pleasure car drivers, get increased horsepower, 
peak engine performance and many other 
benefits by installing VERTEX Magnetos 


* 
Burning of distributor points, so troublesome ’ Y ° 
with high compression engines, is eliminated. | GMC Appoints Strausser 


Entirely independent of the battery, Philadelphia Zone Aide 
VERTEX is a self-contained power d 

generating unit in very compact form. Appointment of Max L, Strausser 
Replaces ignition coil and we neg Can be as assistant zone manager for GMC 
installed without engine modification. Truck and Coach’s Philadelphia 
zone is announced by W. L. Vande 
Water, eastern regional sales man- 
ager for the division. 

Strausser had been in the fleet 


+ * 


ISWOLD MFG. CO. 





|sales section of the GMC Truck 


division | 


sales staff at the home office in 
Pontiac. His post in the Phila- 
delphia zone is a newly created one. 
R. E. Cochrane is zone manager. 

* é + 


|GM’s Wiles, Stewart Named 
Wabash College Trustees 

Two of the three new trustees 
of Wabash college, Crawfords- 
ville, Ind., are Ivan L. Wiles, gen- 
eral manager of Buick, and 
Byron L. Stewart, labor relations 
director for Delco-Remy division 
of General Motors. They are 
Wabash alumni. 
* * * 
|Central Freight Group 
Elects Worrell Head 

H. B. Worrell, of Hunter Cart- 
age Co., Streator, Ill, has been 
elected president of Central Motor 
Freight Assn. 

Other new officers are Ted Bak- 
er, Spector Motor Service, Chicago, 
first vice-president; Melvin P. Hall, 
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Electron microscope 
giving magnification of 
100,000 diameters. 








Aluminum analyzed...while you wait! 


“Road Map to a Better Product” is a 
complete outline of Alcoa’s research 
and development facilities. Mail the 
coupon for your copy today! 








ALUMINUM COMPANY OF AMERICA 
1842-H Gulf Bidg., Pittsburgh 19, Pa. 


Gentlemen: 


Please send me a copy of “Road Map to a 
Better Product.” 


Name 
Company 
Address 


Coe eee ee ee eeeeesresesesresesesreseeeeeeseeeese 


Less than a minute after a sample disc of Alcoa Aluminum 
is placed in a direct-reading spectrometer, the chemical 
composition is flashed to the melting room. By this system, 
alloys can be held closer to the desired composition during 
the melting and alloying operations. End result: higher 
physical properties that better the quality and lower the 
cost of finished products. 

A battery of seventeen direct-reading spectrometers is 
just part of Alcoa’s testing equipment. It includes metallo- 
graphic microscopes, electron microscopes, radiographic 
X ray, and other standard and special apparatus, much 
of which Alcoa designed and built. 

The equipment and personnel of our Development 
Laboratories are ready to serve the automotive industries 
in developing new aluminum applications. To contact the 
Development Division specialists in your field, call your 
Alcoa sales engineer. Or write Alcoa, outlining your proj- 
ect. Include sketches or engineering drawings, if possible. 


is ail FIRST IN ALUMINUM 


ALCOA TELEVISION —CBS Network, 6:30 to 7:00 P. M. EDST 
every Sunday on most stations — 8:30 to 9:00 P. M. in far West. 





$500,000 Deal— 


Les White (right) puts the finishing 
touches on a sign that marks the spot 
where his $500,000 Chrysler-Plymouth 
dealership will be built in South Gate, 
Calif. Holding the nail is L. M. Tuttle, 
Chrysler regional manager. 





Hall Freight Lines, Danville, second 
vice-president; Robert Gmelich, H. 
J. Tobler Co., Peru, secretary, and 
M. E. Holt, Interstate Dispatch, 
Chicago, treasurer. 

Chester G. Moore, a founder of 
CMFA and perennial chairman of 
the board, was returned to that 
post. 





* * 


* 
|Soulen, Hoffman Named 
To Top Mansfield Posts 

Mansfield Tire and Rubber Co. 
announces appointment of H. B. 
Soulen, former president, as vice- 
chairman of the board, and James 
H. Hoffman, former executive 
vice-president, as president. 

G. W. Stephens was reelected 
chairman of the board; Edward 
E. Stevens, vice-president and 
general sales manager; J. S. 
Wainright, vice-president; E. Paul 
Stephens, secretary; Boyd Weav- 
er, treasurer, and Walter J. Epley, 
assistant treasurer. 

* ok 


| 
| 


* 


La Salle Confers Degree 


On Philco Executive 


Thomas A. Kennally, executive 
| Vice-president and chairman of the 
top level policy distribution com- 
|mittee of Philco Corp., received an 
|honorary Doctor of Laws degree 
from La Salle college, Philadelphia 
at its 89th commencement cere- 
monies. 

Kennally has been with Philco 
for 28 years. He was transferred 
to Philco headquarters as general 
sales manager in 1935. In 1941 he 
became vice-president in charge of 
sales, and assistant president in 
1948. In 1949 he was made president 
of the refrigerator division. 

* ok * 


General Tire Promotes 


Majors, Thompson in Sales 

General Tire & Rubber Co., 
Akron, has announced the pro- 
motion of M. E. Majors to man- 
ager of car dealer sales for the 
central region and Claude S. 
Thompson to manager of south- 
ern regional sales. 

Majors was previously manager 
of car dealer sales in the Detroit 
division. Thompson has served 
the firm as eastern display mer- 
chandising manager and until re- 
cently headed the car dealer sales 
division in Atlanta. 

* * 


* 


Gar Wood Names Heads 
Of Wayne Division 

C. J. Berini has been appointed 
manager of the Wayne division, 
Gar Wood Industries, Inc., accord- 
ing to E. R. Leeder, executive vice- 
president. At the same time, Leeder 
announced the appointment of H. 
D. Chicoine as assistant division 
manager. 

Formerly Wayne division works 
manager, Berini has served more 
than 20 years in the manufacturing 
industry. Chicoine joins Gar Wood 
from the Strong Mfg. Co., Sebring, 
O., where he served as factory man- 
ager. 

+ a * 


Purolator Shifts Kastner 


Edward S. Kastner has been ap- 
pointed superintendent of the new 
Ringtown (Pa.) plant of Purolator 
Products, Inc., manufacturer of oil 
filters and other types of filtration. 
Kastner, who joined Purolator in 
1939 as an apprentice, had been 
supervisor of the company’s main 
factory at Rahway, N. J., since 
1948. 












« 


» 





AUTOMOTIVE NEWS, AUGUST 4, 1952 


39 








Auto Market Page 





U.C. Flyer in Louisville 


By A. W. Williams 
Staff Correspondent 

Late models of better used cars 
1ave shot up from $100 to as much | 
as $150 per car on a wholesale and | 

etail basis within the past two} 
weeks in Louisville. 

Although few cars sold even 
near ceilings before, some of the 
more popular makes in late mod- 
els are now at or approaching 
OPS prices. 

Many dealers felt they were prac- 
tically “out of business” on new 
cars. One large dealership report- 
ed but two cars received last 
month and both were supposed to 
have been on June deliveries. 

An Oldsmobile concern had no 
new cars on hand when the Olds- 
mobile plant closed down. 

On the other hand, demand for 
new cars and better used cars 
was not quite as keen as it might 
be due to heavy unemployment in 
Louisville area. 

Increases in used-car prices 
make the lot inventories look a lot 
better to the dealers than they did 
around July 1. 

Fred Koster (Buick) remarked 
that the lack of new cars was mak- 
ing his firm anything but happy. 

Luke Bolton, Hull-Dobbs_ Co. 
(Ford), said that the company had 
little to look forward to other than 
the used-car business, which “for- 
tunately” was looking up. 

W. H. MacLean, George Byers 
and Sons, indicated little or no 
hopes for any additional new cars 
and remarked that the advance 
in used-car prices will not help 
his company as much as others. | 

Byers has been reconditioning | 
used cars before putting them on 
the sales lot, resulting in less mar- 
gin even at ceilings. The work and | 
cost of reconditioning enables By- | 
ers to get somewhat better prices 
than the going rule. If used cars 
do climb to ceilings, then there | 
will be less leeway to do the work | 
that was being done, he said. 

Many new-car dealers discussing | 
the present situation use the same | 
description, namely, “it’s going to | 
be rough.” That phrase has be-| 
come quite common in the local 
industry over the past few weeks. 

* * * 





Denver 

Denver new-car dealers during | 
June sold 1,039 cars, as compared | 
to 1,151 during the same 1951 month | 
—a drop of 112 units. In the truck | 
field 116 new trucks were pur- 
chased from Denver dealers in 
June this year, 64 fewer than in 
the same month of 1951. 

During the first half of this 
year, 5,226 new cars were sold in 
Denver, as against 8,252 during 
the same period of 1951. New- 
truck sales during the first six 
months of 1952 fell off to 650 
trucks from 1,365 during the first 
half of 1951. 

Car sales in Denver during June 
according to make were as follows: 
Ford, 206; Chevrolet, 173; Plym- 
outh, 144; Buick, 80; Dodge, 65; 
Mercury, 54; Oldsmobile, 54; Chrys- 
ler, 41; Pontiac, 37; Hudson, 35; 
Studebaker, 29; Cadillac, 26: De- 
Soto, 20; Willys, 14; Lincoln, 8; 
Packard, 8; Henry J, 8; Kaiser, 3, 
and MG, 2. 

Truck sales by make were: 
Chevrolet, 42; Dodge, 28; Ford, 
25; GMC, 6; White, 5; Fruehauf, 
4; International, 2; Reo, 1; Willys, 
1; Diamond T, 1, and Mack, 1. 
Seasonal buying, removal of Reg- 
ulation W and fear of future scar- 
city of cars due to the steel strike 
have served to bolster new-car 
sales in the past two months in the 
a market.—(Ira R. Alexan- 
er.) 


* * * 


Baltimore 

New-car sales in Baltimore to- 
taled 2,192 units during June, bring- 
ing volume for the first half of 
1952 to 11,771 cars. 

Sales by make in Baltimore dur- 
ing June were as follows: Austin, | 
1; Buick, 119; Cadillac, 43; Chev- 
rolet, 506; Chrysler, 54; DeSoto, 45; 
Dodge, 165; Ford, 307; Hudson, 67; | 
Kaiser, 21; Lincoln, 5; Mercury, 71; 
Nash, 96; Oldsmobile, 89; Plym- 
outh, 327; Packard, 34; Pontiac, | 
134; Studebaker, 53; Henry J, 55, 
and miscellaneous, 5. 

Sales throughout Maryland in 


noted, however, between new-car 
ing the total for the state in the | sales for the January-through-June 
first half of 1952 to 22,383. | period this year, with 7,745 new-car 
New-truck sales in Maryland for | Sales, and the same period in 1951, 

June were 578, raising the total | With 10,075. 

for the year to 3,502. In Baltimore,| Used-car dealers reported 4,194 

new-truck sales totaled 270 for| sales in June, compared with 4,433 


June totaled 4,298 new cars, bring- 


June and 1,490 for the year._-(Kate |in May.—-(Dick Roberts.) 
Savage.) eg: Se 
* + * 
Toledo Buffalo 
New-car sales in Buffalo and 


Slight declines were noted during , 
June in the number of new cars | Erie county during June declined 
and commercial vehicles sold in | to 2,872, from 3,374 in June, 1951, 
Toledo and Lucas county, accord-| and 5,032 in June, 1950, according 
ing to the Toledo Automobile Deal- | to the Buffalo Automobile Dealers 
ers Assn. | Assn. 

New-car sales totaled 1,472 in| During the first six months of 
June, against 1,492 in May. Truck | this year, registrations totaled 16,- 
sales for June were 140, against |157, as against 21,984 in the first 
147 in May. |six months of 1951 and 22,059 in 

June car sales were still consid- | the same period of 1950. 
erably higber than in June of It is anticipated that registra- 
last year, when 1,389 sales were |tions will show a sharp decline 
reported. during July as a result of the steel 
An appreciable difference was|strike’s effect on new-car produc- 

















Facelifting Feat— 


Pictured is the new front sported by 
Monarch Buick Corp., of New York, after 
its recent facelifting operation. The job 
took several months to complete since the 
entire face of the building was altered. 
Monarch is located at 55th St. & Broad- 
way. 





tion. A shortage of some cars has 
developed in the Buffalo area and 


many showrooms are empty.— 
(George E. Toles.) 
* ok * 
Memphis 


Registrations of new vehicles for 





June totaled 887 cars and 108 
trucks. 

A breakdown of new-car regis- 
trations for June follows: Allstate, 
7; Buick, 71; Cadillac, 8; Chevro- 
let, 204; Chrysler, 18; DeSoto, 31; 
Dodge, 73; Ford, 152; Henry J, 3; 
Hudson, 9; Kaiser, 2; Lincoln, 6; 
Mercury, 50; Nash, 23; Oldsmobile, 
42; Packard, 5; Plymouth, 121; 
Pontiac, 53; Studebaker, 13; Willys, 
4, and Jaguar, 2. 

Truck registrations were as fol- 
lows: Chevrolet, 39; Dodge, 20; 
Ford, 16; GMC, 10; International, 
15; Motorbike, 1; Plymouth, 5, and 
Studebaker, 2. 

Registration totals for the first 
half were 5,476 new cars and 913 
new trucks.—(Lorena Abbott.) 

. * * 


Richmond, Va. 


June used-car sales in Richmond, 
Va., showed an increase over those 
of the corresponding month of last 
year while sales of new cars 
dropped, according to the local 
chamber of commerce. 

Dealers sold 2,644 used cars and 
769 new units last June. The fig- 
ures for June, 1951, were 2,451 and 
828.—(T. D. Eaton.) 





More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 














25 out of 27 leading engine manufacturers using chrome 








rings as original equipment specify PERFECT CIRCLES! 


Perfect Circle chrome rings are preferred by engine 


manufacturers because of performance. 


And, in replacement service, Perfect Circle’s 2-in-1 
Chrome Set has also established new standards of piston 
ring performance. The thick solid chrome plating on the 
top compression rings and oil ring rails more than doubles 
the life of pistons, cylinders and rings. What’s more, 
2-in-1 is the only set that provides a choice of expander 
springs to assure positive oil control regardless of 


cylinder condition. 


There’s no tedious break-in period with 2-in-1 Chrome 
Rings—they are factory lapped for quick, positive seating. 


As a Doctor of Motors, you can’t afford to settle for less 
than the best—and the best is 2-in-1! Perfect Circle 
Corporation, Hagerstown, Indiana; The Perfect Circle 


Co., Ltd., Toronto, Ontario. 


Perfect Circle 


Lhe Standard of Comparison 













Solid chrome fpro- 
tects these wearing 
surfaces. Normal 
pressure and alter- 
nate HiPressure 
springs (for badly 
worn cylinders) 
packed with each 
oil ring. 





Perfect 
Circle 
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Bunn, Cartledge Head Up 


Union Carbide Divisions 
Howard S. Bunn has been ap- 
pointed president of Bakelite Co., 
division of Union Carbide and Car- 
bon, according to James W. Mc- 
Laughlin, Bakelite’s chairman. 
Bunn has been vice-president of 
Bakelite and Carbide and Carbon 
Chemicals Co. Bunn entered the 





Carbide organization in 1922 as a 
salesman of alloy specialties for 
the chemical industry. 

Thomas D. Cartledge has been 
appointed president of Linde Air 
Products, also a division of Union 
Carbide and Carbon, it was an- 
nounced by Stanley B. Kirk, Linde’s 
chairman. Cartledge has been sen- 
ior vice-president of Linde Air 
Products. 








products. 





ATTENTION 


AUTOMOTIVE 
MANUFACTURERS 


ARE YOU INTERESTED IN— 


e Licensing the manufacture 
and sale of your products. 


¢ The marketing of your 


¢ The sale of your business 
in whole or part. 


Manufacturers now selling original equipment to car manufac- 
turers and to key automotive distributors and jobbers from coast 
to coast are interested in manufacturing and/or marketing addi- 
tional automotive products. Also interested in expanding by the 
purchase of a small or medium size business manufacturing 
automotive products. Your reply will be held strictly confidential. 


Write Box AN-290, Automotive News, Detroit 26 

















But Three °51 Periods Top $2.7 Billion Total... 





WASHINGTON .—Liquid savings 
for the first quarter of 1952 
amounted to $2.7 billion, highest 
first quarter of the postwar period 
but under the last three quarters of 





; | 1951, the Securities and Exchange 


Commission reports. 

According to the report, individ- 
uals made net purchases amount- 
ing to $2.1 billion, added $2.2 billion 
to their equity in insurance and 
$700,000,000 to their equity in sav- 
ings and loan associations. 

Individuals followed their usual 
pattern for the first quarter, says 
the commission, by repaying $1.1 
billion of consumer debt. During 
this same period, currency hold- 
ings and bank deposits declined 
$2.3 billion and mortgages in- 
creased by $1.2 billion. 

The largest form of liquid sav- 


Buffalo Signs Up 


City Posts Routes for Travel 
By Heavy Trucks 


BUFFALO.—The board of safety 
has approved truck routes designed 
to keep vehicles with a _ gross 
weight of five tons and over off 
residential streets. 

According to provisions laid down 
by the 1952 state legislature, the 
city must post only the streets over 
which heavy commercial vehicles 
can travel. Previously, municipali- 
ties were mandated to post all 
streets over which heavy trucks 
could not travel. 

The change will save the city an 
estimated $40,000 for sign posting 
alone, plus the cost of keeping the 
signs in good repair. 

The city planned to start posting 
the routes immediately. The new 
truck-route ordinance was sched- 
uled to take effect 30 days after 
passage. 











NEW CAR SHORTAGE? YOUR OPPORTUNITY TO 
BUY AND SELL MORE USED CARS! 













sparkle and come to 


ing silver on the reverse side. Don't 


price confuse you. The quality is tops. 


life with every 
whisper of wind. It comes in 20-foot rolls, 3 in. 
wide. There are four different colors — gold, 
green, blue, and red —each backed with shin- 


15 FOOT 
BANNER 


DIE CUT WIND HOLES 


You can't beat this one for catching the eye of Only 

the fellow who's wanting to peddle his car. 

15 feet long, with 25 feet of rope, top and $ 75 

bottom, two bright colors, hemmed all around, 

all ready for hanging on your lot or tacking Each 

up on your building. 
If you're looking for pennants AND PRICE here ‘tis. 1 STRING 
These solid color pennants are 12 x 18 inches and $] 95 
come in sets of ni 25 f b - 

ine on . eet of rape Each pen 2 OR MORE 
nant is one color, but there's a lot of different circus $ 75 

colors on each string. 1 
EACH 


SPARKLING FOIL 


SPIRAL STREAMERS 


Talk about swingin’ the light fantastic just wait until you string up a half dozen, 
or a couple dozen, of these corrugated, dazzle-bright foil tapes. Your lot will 


Special 
sp 5150 


FOR ONE ROLL 4 OR MORE 


let that low 


IMMEDIATE SHIPMENT... Order Today! 


LaFontaine—Detroit 


YOUR CHECK 


PLEASE ENCLOSE 


SHIPMENTS EXPRESS COLLECT 


13639 Elmira 
Detroit 27, Michigan 
FOB DETROIT 





ings in the first quarter were in- 
surance and government pension 
reserves. Private insurance  in- 
creased $1.2 billion, which was the 
same for the fourth quarter of 1951. 
Government insurance and pension 
reserves rose by $1 billion. 

The most important individual 
savings were corporate stocks and 
bonds, which amounted to $1 bil- 
lion, says the report. This com- 
pares to $700,000,000 for the first 
quarter of 1951. 

Substantial net purchases of se- 
curities this year reflect the large 
volume of funds raised in the capi- 
tal market by corporations to as- 
sist in their current expansion pro- 
grams, which is still at record lev- 
els, the report states. 

Net purchases of stock issues, 
slightly higher than the previous 
quarter and substantially higher 
than the first uqarter of 1951, 
amounted to $800,000,000. 

Institutional investors absorbed 
all but $200,000,000 of the $1.1 bil- 
lion volume of corporate and mis- 
cellaneous debt issues retired. 

Individuals total investments of 
U. S. government securtiies rose by 
$900,000,000, of which $100,000,000 
were in savings bonds and $800,- 
000,000 in other U. S. securities. 
This was the largest net purchase 
since the first quarter of 1949. 

The report states that in the 
first quarter of 1951, purchases 
and surrenders. fo U. S. bonds 
amounted to about $200,000,000 
each. In addition $200,000,000 of 
state local government securities 
were absorbed in the first three 
months. 

A decline of $3 billion in demand 
deposits and $300,000.000 in cur- 
rency, offset by $1 billion increase 
in time and savings deposits, re- 
sulted in a $2.3 billion reduction in 
individual holdings of currency 
and deposits, the commission 
stated. 

This sharp decline in deposits, 





_ Savings Hit First-Quarter High 


says the commission, reflects a 
transfer of funds into securities in- 
vestments as well as seasonal influ- 
ences such as income tax payments 
and the repayment of consumer 
debts. 





Autocar Offers 
Light-Heavy 


Diesel Tractor 


ARDMORE, Pa.—Autocar Co. has 
developed a new diesel-powered 
tractor, a companion vehicle to a 
lightweight, gasoline-powered job 
the company brought out in the 
heavy-duty field late last year. 

While the diesel, which Autocar 
has designated Model DC-65-T, 
weighs only 9,750 pounds, it has a 
gross combination rating of 50,000 
pounds. 

The power plant is a Cummins 
Diesel with overhead valves. The 
cylinder block is cast integral with 
the crankshaft and provided with 
removable cylinder liners. The en- 
gine develops 150 horsepower at 
2,500 revolutions per minute. The 
new diesel tractor is produced in 
two wheelbase lengths: 142 inches 
and 159 inches. 





Glycerine Assn. Creates 
3 Research Awards 


NEW YORK. — The Glycerine 
Producers Assn. recently announced 
the establishment of awards for 
outstanding research in the appli- 
cation of glycerine or glycerine 
derivatives. 

The awards consist of an honor 
plaque carrying a cash stipend of 
$1,000, and two honor certificates 
carrying stipends of $300 and $200, 
respectively. 





Du Pont Chief Expects Hike 
In Standard of Living 


WILMINGTON, Del. — Increased 
productivity from scientific prog- 
ress should expand our standard of 
living substantially beyond its pres- 
ent high level, Crawford ‘H. Greene- 
walt, president of Du Pont Co. said. 

Greenewalt made that state- 
ment Friday at ceremonies at the 
site of the first Du Pont mill, 
marking the 150th anniversary of 
the company. Nearly 7,000 per- 
sons, including employes and rep- 
resentatives from each of Du 
Pont’s 71 plants and state and 
city officials, attended the anni- 
versary celebration. 

Henry B. du Pont, great-great- 
grandson of Eleuthere Irenee du 
Pont, founder of the company, and 
a vice-president and member of the 
Du Pont executive committee, 
traced the influence on the com- 
pany of some of the earlier mem- 
bers of the du Pont family. 

Walter S. Carpenter jr., board 
chairman and a former president 
of the company, dedicated a marker 
formed by one of two huge mill- 
stones ordered from France by the 
company’s founder. 

“Our progress up to now has 





been in direct ratio to the degree 
of human freedom afforded us,” 
Greenewalt asserted. “Our rate of 
progress in the future will be de- 
termined in identical fashion, I am 
quite confident that this essential 
truth will be recognized and af- 
firmed by the American people. 

“With freedom assured, there 
is no limit to the progress we can 
make. The new continent we 
have before us has no boundar- 
ies.” 

Henry du Pont, speaking of some 
of the men and women who con- 
tributed to the company’s growth 
and success, observed that of the 
company’s 10 presidents since 1802, 
five were present at the ceremon- 
ies. They were Pierre S. du Pont, 
Irenee du Pont, the late Lammot 
du Pont, Carpenter and Greene- 
walt. 

Of Pierre S. du Pont, now hon- 
orary chairman of the board, Henry 
du Pont said, “The company in its 
present form owes its very exist- 
ence to his personal efforts; its 
accomplishments in the chemical 
field would literally have been im- 
possible without his wise and sensi- 
tive leadership.” 








Huge Boas Building Rises in West— 


The new Boas Pontiac dealership, located at 2323 Geary Bivd., San Francisco, is 
probably the largest new automotive dealership building constructed in that area in 
the past decade. Ninety-two percent of the over 50,000 square feet of functionally 
planned area has been devoted to the service department, which boasts 45 fully 





manned working stalls. Boas Pontiac is 
dent, Roger Boas and James G. Kaufman. 


ed by Benjamin Boas, founder and presi- 
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(on the Financial Front. . 


AUTOMOTIVE 


Sears Lower Holdings 
In Four Auto Stocks 


By Gecrge Deery 
Associate Editor 
(yF THE four auto makers ap- 
, pearing in the New York Stock 
Exchange’s compilation of short 
sitions for the month ended July 
i5, three showed a decline in the 
total shares held in the name of 
those who take a bearish outlook 

n the stock market’s future. One 
registered an increase. 

The shortside in Chrysler was 
reduced to 26,051 shares, com- 
pared with 29,825 a month earlier. 
General Motors dipped to 47,016 
from 52,753, while the aggregate 
for Studebaker leveled off to 
35,947 from 39,122. There was 
slight gain in Hudson to 9,606 
from 9,466. 

For all types of issues listed on 
the Big Board, there was slight 
drop to 1,750,711. This compares 
with 1,753,466 at mid-June, placing 
the shortside sum at the lowest 
point since August, 1950. 

+ * + 


HE short position in three rub- 
ber companies was lightened 
during the 30-day period to 14,420 


Nash Net Spurts 
To $7,156,811 
For 9 Months 


Nash-Kelvinator has reported net 
earnings of $7,156,811, or $1.64 per 
share, for the quarter ended June 
30, described by President George 
W. Mason as the only quarter in 
the 1952 fiscal year in which pro- 
duction has not been affected by 
outside strikes or shutdowns for 
model changeover. Net earnings in 
the corresponding period last year 
amounted to $3,099,509, or 71 cents 
per share. 


Sales for the June quarter this 
year were $124,682,547, against 
$107,120,691 a year ago. 

Net earnings for the nine months 
ended June 30 were $8,744,829, or 
$2.01 per share, compared with 
$12,735,053, or $2.93 per share, in 
the like period a year ago. Sales 
for this period were $268,886,303, 
compared with $315,972,671 last 
year. 

Mason pointed out that with 
Nash cars in “excellent demand” 
and gradual improvement occur- 
ring in the appliance industrv, ther« 
is reason for confidence in the cor- 
poration’s prospects when norma! 
production again becomes possible 


The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO 

wrwe WANT ADS! Are vou? 


New - Miracle LIGHT 


it a 
| 


pe Bee, aa BEF 


The best Spleed ovto oaks apenting ond 
car lots get the business. Y in do the 
same wah POST-LITES, the y at 
outdoor Lem eng that are sold = a 
sess entGlactery within 39 dope er ses 

bess satisfacto: within 

may return the lights for full p= ah 4 This 
guarantee is over two years old, yet not 
one POST-L abn has been returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. “= 


Act NOW! Beat your competition to the punch with these 

bew miracle lights that give 10 times the light at half the 

cost, It's the best and cheapest edvertising you can buy. 
You can't miss! 


é MAIL COUPON FOR FREE CATALOL 
W. H. Long Co.--101 W. Ilinois St.--Chicago 10 
Est. 1911. 41 YearsofGuaranteedServicetoIndustry 


Please rush FR Catalog, Prices and details ! 
of your Written Money-Back Guarantee. 


Salesme $ Exclusive Territories Open 


from 15,169 for Goodrich; 
from 8,837 for Goodyear, and to 11,- 
370 from 14,156 in U. S. Rubber. 

With the exception of Gulf— 
which had an increase to 4,320 
from 820—all the oil issues in the 
latest study had thinner totals. 
Atlantic Refining dropped to 2,- 
265 from 6,265; Socony-Vacuum, 
5,425, against 6,400; Standard Oil 
(Calif.), 2,790, versus 7,125; Stand- 
ard Oil (N. J.), 8,949, compared 
with 14,591, 

Standard Oil (O.) wound up the 
month with a new total of 30, 
whereas a month before it was 
credited with 2,630 shares. The 
total for Texas Co. fell to 5,462 


from 5,568. 
* * 


Cleveland Graphite Profit 
Falls to $1,786,379 


Cleveland Graphite Bronze has 
reported net profit of $1,786,379 in 
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|White’s Net Profit 


‘Off in First Half 
'To $1,645,560 


| Net sales of $81,090,886 for the 


:| first six months of 1952 for White 


q 





Canada Dealer Has Modern Showroom— 


Rated one of the outstanding automobile dealerships in Canada is National Motors, 
Ltd. (Studebaker), of Montreal. The modern two-story building is located in a suburban 
district of Montreal where ample parking facilities are available. The main floor 
houses the salesroom, parts department, customer reception salon, and a section for 
handling minor repairs and tuneups. The general offices, along with officials private 
offices, are on the second floor, as is also the main service area which is reached 


by means of an easy angle ramp. 


the first six months of 1952, equal 
to $2.05 a share. The earnings were 
below 1951’s first half profit of 
$1,908,037 but well above the $979,- 
789 earned in the second half. 
Sales and other revenues in the 


half year just ended were $27,159,- 
140 as compared with $27,067,423 in 
the corresponding 1951 period. Pro- 
vision for taxes on income was 
$2,841,002 as against $2,977,468 in 
the 1951 first half. 


Tdeutify YOURSELF WITH 


aes s iG 


| Oo F QUA 


| Motor were reported last week by 
Robert F. Black, president, Net in- 
|come after provision for federal 
| and Canadian taxes amounted to 
| $1,645,560, or $2.12 per share of 
| common stock. 

Net sales for the first six months 
of 1952 were 11 percent ahead of 
sales volume for the same period 
of 1951, when they amounted to 
$73,089,755. Net profit for the same 
period a year ago was $2,262,167, 
equivalent to $3.04 per share. 

Sales of commercial products in 
the first six months of 1952 were 
3.4 percent below those for the 
first six months of last year. De- 
fense products accounted for 17.9 
percent of net sales this year as 
compared with 5.7 percent in the 
first half of 1951. 

Orders for military goods on 
hand June 30 totaled approximately 
$20,400,000, a good protion of which 
is scheduled for production in the 
last half of the current year. 
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New Passenger Car Registrations, 28 States for June, 1952-1951 f 
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The following advertised-delivered prices | (Ultramatic standard on 400, optional at 


factories, as established by the Office of C one ° |! PLYMOUTH—Conco 
. es) y ice 0 LYMOUTH—Concord — 2-dr. sed., $1.- 
Price Stabilization. These prices include Current eilin Prices on New Ca rs | 757.23; bus. cpe., $1,615.52; Suburban, §2.- 
federal excise taxes and factory handling 164.68; Savoy Suburban, $2,287.99. Cam- 
charges, and dealer delivery-and-handling bridge — 4-dr. sed., $1,825.61; cl. cpe., 
charges. They do NOT include transpor- | Newport, $3,084.24; conv., $3,206.60. Sara- stat. wag., $2,004. Mainline 8—4-dr. sed.,| bus. cpe., $2,212.82; 2-dr. Traveler, $2,-| $1,788.55. Cranbrook—4-dr. sed., $1,915.80; 
tation charges, state and local taxes or | toga—4-dr. sed., $3,217.40; cl. cpe., $3,- | $1,753.50; 2-dr., sed., $1,704; bus. cpe., $1,- | 505.40; 4-dr. Traveler, $2,557.89. Manhat-|cl. cpe., $1,884.99; Belvedere, $2,216.39; 
optional equipment. 189.62; Town & Country wag., $3,922.37; | 601; stat. wag., $2,079. Customline 6—/ tan—4-dr. sed., $2,568.38; 2-dr. sed., $2,-| conv., $2,328.37. - 
ALLSTATE — Four — 2-dr. sed. $1,395. | 8-pass. sed., $4,167.15. New Yorker—4-dr. | 4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler, PONTIAC—Chieftain 6—41-dr. sed., $2,- 
Six—2-dr. sed., $1,657. (Sold only by Sears} sed., $3,530.18; Newport, $3,965.99; conv., | cpe., $1,730.50. Customline 8—4-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (Hy-| 000.95; 2-dr. sed., $1,943.06; stat. wag., 
stores.) $4,088.59. Imperial—4-dr. sed., $3,837.26; | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,-|dra-Matic optional at $178.55 on all| $2,597.24. Chieftain 8 —4-dr. sed., §2,- 
AUSTIN—Somerset—4-dr. séd., $1,795;| Newport, $4,219.22. Crown Imperial — | 805.50; stat. wag., $2,248.50. Crestline 8— | models.) 075.40; 2-dr. sed., $2,017.63; stat. wag.. 
stat. wag., $1,895; conv., $2,295; A-90| 8-pass. sed., $6,870.54; lim., $6,992.53. | Victoria, $2,104; conv., $2,213.50; stat. | LINCOLN — Cosmoolitan — 4-dr. sed., | $2670.64. Chieftain 6 Deluxe—4-dr. sed., 
sports sed., $3,395. (Delivered at U. S.| (Fluid-Matic optional at $131.81 on Wind- | wag., $2,384. (Ford-O-Matic optional at $3499; cl. epe., $3,592.50. Capri — 4-dr. | $2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 





ports. ) sor, standard on Windsor Deluxe and other | $184 on all models.) | sed 1 ° . 427.54; stat. wag., $2,680.99. Chieftain 8 
BUICK—Special — 4-dr. sed., $2,192.92;| series. Fluid-Torque standard on Crown FORD OF BRITAIN—Prefect 4-dr. sed.. caale’ isdn tee wane ee Deluxe—4-dr. sed., $2,178.58; 2-dr. sed., 
2-dr. sed., $2,133.91; cl. cpe., $2,099.50;| Imperial. optional at $166.51 on other | ¢1 344; Anglia 2-dr. sed., $1,183; Consul! models.) $2,121.78; conv., $2,500.48; stat. wag., $2.- 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | eights, at $124.70 on Windsor Deluxe and | 4 ar sed., $1,693; Zephyr Six 4-dr. sed., | MERCURY. . as | 753.52. Catalinas — Deluxe 6, $2,288.60; 
sed., $2,239.14; 2-dr. sed., $2,181.13; Rivi-| at $256.51 with Fluid-Matic on Windsor. | ¢1 999 (Delivered at U. S. ports.) | _ MERCURY —4-dr. sed., $2,231.50; 2-dr.| Super Deluxe 6, $2,354.27; Deluxe 8, $2,- 


era, $2,278.95; conv., $2,615.22. Super—| Power steering standard on Crown Imper- Bie 5 2 sed., $2,174; cl. cpe., $2,296; 6-pass. stat. | 363.77; Super Deluxe 8, $2,429.32. (H - 
4-dr. sed., $2,545.16; Riviera, $2,460 16: ial, optional at $198.90 on other models.) HENRY J—Vagabond Four — 2-dr. sed., | wag., $2,754; 8-pass. stat. wag., $2,802.50. | Matie inant at $178.38 on all Ba og 
conv., $2,848.38; stat. wag., $3.272.47.| GROSLEY—stet. wag., $1,001.64; bus. | 51:348.55.. Vagabond Deluxe Six — 2-dr. | Monterey—4-dr. sed., $2,312; hardtop, $2,-|  RooTES—Hililman Minx—4-dr. sed., $1.- 
Roadmaster—4-dr. sed., $3,177.88: Riviera. coupe, $943.38: Hotshot, $952.07. Super— sed., $1,493.68. Corsair Four — 2-dr. sed., | 430; conv., $2,585.50. (Mere-O-Matic op- 533; conv., $1,840; stat. wag., $1,938 
$3,282.83; conv., $3,428.29; stat. wag., | 2-dr. sed., $1,032.82; stat. wag., $1,076.77; | $1:448-55. Corsair Deluxe Six — 2-dr. sed., | tional at $189.81 on all models.) Hillman Minx Deluxe—4-dr. sed., $1,645. 
$3,948.70. (Dynaflow standard on Road- | conv., $1,035.38; Sports roadster, $1,028.72. $1,593.68. NASH—Rambler Super—Suburban, $1,-| conv., $1,890. Humber — Hawk sed., $2,- 
master, optional at $192.50 on Special and| pesoTO—Deluxe—i-dr. sed., $2,336.24; | _ HUDSON—Pacemaker — 4-dr. sed., $2,-| 990.35. Rambler Custom — Country Club| 295; Super Snipe sed., $3,369; Pullman & 
Super. GM power steering optional at cl. cpe., $2,323.22; Carry-All sed., $2,- 296.54; 2-dr. sed., $2,250.13; cl. cpe., $2,-| sed., $2,080; conv., stat. wag., $2,104.30.| Imp. lim., $5,110. Sunbeam-Talbot — sed.. 
$198.90 on Super and Roadmaster.) 573.90: '8-pass. sed., $3,140.31. Custom— | 296.54; bus. cpe., $2,102.77. Wasp — 4-dr. | Statesman Super — 4-dr. sed., $2,159.85; | $2,685; conv., $2,911. Rover 75—sed., $2,- 
CADILLAC—Series 62—4-dr. sed., $3,-|4-ar. sed., $2,555.15; cl. cpe., $2,534.10; | Sed., $2,448.33; 2-dr. sed., $2,396.15; cl.| 2-dr. sed., $2,125.40. Statesman Custom— | 697. (Delivered at U. S. ports.) 
636.48f cl. cpe., $3,542.32; Coupe de Ville, | Sportsman, $2,890.50; conv., $2,995.71; | ©Pe-, $2,448.33; Hollywood, _ $2,789.68; | 4-dr. sed., $2,311.90; 2-dr. sed., $2,289.90.| s7UDEBAKER—Champion Custom—1-cr 
$3,962.08; conv., $4,110.01. Series 60 Spe-|s-pass. sed., $3,359.38; stat. wag., $3,- | CONV., $3,025.78. Commodore Six — 4-dr.| Ambassador Super — 4-dr. sed., $2,534.40; | sed., $1,757.42; 2-dr. sed., $1,723.85; cl. 
cial —4-dr. sed., $4,269.94. Series 75 —| 187.80; Suburban, $3,728.30. Fire Dome | 8¢4., $2,654.60; cl. cpe., $2,627.91; Holly- | 2-dr. sed., $2,498.30. Ambassador Custom | cpe. $1,751.75. Champion’ Deluxe — 4-dr. 
8-pass. sed., $5,360.51; lim., $5,572.01. | Bight--4-dr. sed., $2,741.25; cl. epe., $2,-| W00d, $2,976.59; conv., $3,223.65. Hornet |—4-dr. sed., $2,692.20; 2-dr. sed., $2,-| seq. $1,849.30: 2-dr. sed., $1,815.76; cl. 
(Hydra-Matic standard on Series 62 and | 719.75; Sportsman, $3,077; conv., $3,181.50; | ——4-dr. sed., $2,749.18; cl. cpe., $2,722.51; | 670.95. (Hydra-Matic optional at $178.85] epe., ° $1,843.64. Champion Regal — 4-dr. 


Series 60 Special, optional at $198.36 on| stat. wag., $3,374.25; 8-pass. sed., $3,- | Hollywood, $3,071.19; conv., $3,318.24. | on Statesman and Ambassador. ) sed 1,933.48: 2-dr. sed 1,899.94: 
Series 75. GM power steering optional at | 543.25. (Tip-Toe Shift standard on Cus-| Commodore Eight — 4-dr. sed., $2,749.18;| OLDSMOBILE—Deluxe 88 — 4-dr. sed.,| cpe.. igor ss, Starliner, $2,220.38: ng 
$198.43 on all models. ) tom, optional at $131.97 on Deluxe and|C!- cpe., $2,722.51; Hollywood, $3,071.19; $2,311.25; 2-dr. sed., $2,246.23. Super 88] $2,257.50. Commander Regal — 4-dr. sed., 
CHEVROLET — Styleline Special —4-dr.| Fire Dome Hight. Tip-Toe Shift with | COMV., $3,318.24. (Hydra-Matie optional at|_—4-dr. sed., $2,444.94; | 2-dr. sed., $2,-| $2,107.01; 2-dr. sed., $2,072.04; cl. cpe.. 
sed., $1,659.05; 2-dr., sed., $1,602.61; cl. | Fluid-Torque optional at $256.67 on Fire | $175.71 on all models.) 378.94; cl. cpe., $2,328.96; Holiday, $2,-| $2,101.10. Commander State — 4-dr. sed.. 
epe., $1,609.22; bus. cpe., $1,519.14. Style-| Dome Eight. Power Steering optional! at JAGUAR—XK-120—Super Sports, $4,039; | 655.16; conv., $2,833.12. Classie 98—4-dr. | $2,193.05; 2-dr. sed., $2,158.08; cl. epe., 
line Deluxe —4-dr. sed., $1,749.19; 2-dr. | $198.90 on all special-transmission modeis.) | hardtop, $4,065. Mark VII—4-dr., $4,170.| sed., $2,766.81; Holiday, $3,001.11; conv.,| $2,187.14: Starliner, $2,487.52; conv., $2.- 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-Air, DODGE — Wayfarer — 2-dr. sed., $2,-| (Delivered at U. S. ports.) $3,206.77. (Hydra-Matic optional at $178.35 | 531.01. State Land Cruiser — 4-dr. sed., 
$1,992.37; conv., $2,113.47; stat. wag., $2,- | 037.50; bus. cpe., $1,890.36. Meadowbrook KAISER—Virginian Special — 4-dr. sed.,| on all models. GM power steering optional | $2,349.33. (Automatic optional at $231.21 
281.41. Fieetline Deluxe—2-dr. sed., $1,- | —4-dr. sed., $2,166.32. Coronet—4-dr. sed., | $2,212.26; 2-dr. sed., $2,159.79; bus. ecpe.,| at $198.90 on all models.) on Champions and $243.08 on Commanders 
695.69. (Powerglide optional at $178.35 on | $2,258.24; cl. cpe., $2,242.42; Diplomat, | $1,991.89; 2-dr. Traveler, $2,264.72; 4-dr. PACKARD — 200 — 4-dr. sed., $2,528; | #2nd Land Cruiser.) 
Deluxe models. ) $2,602.72; conv., $2,696.88; Sierra, $2,-| Traveler, $2,317.21. Virginian Deluxe — 2-d d 24 . a ae WILLYS-OVERLAND—Aero—Lark 2-cr. 
CHRYSLER—Windsor — 4-dr. sed., $2,- | 905.74. (Gryo-Matie optional at $102.61 on| 4-dr. sed., $2,327.70; 2-dr. sed., $2,275.23;| 274-_Sed-. $2,475. 200 Deluxe—4-dr. sed.,/ ..4 $1731.30; Wing 2-dr. sed., $1,988.96. 
499.91; cl. cpe., $2,476.79; Town & Country | all models.) cl. cpe., $2,296.22; 2-dr. Traveler, $2,-| $2675; 2-dr. sed., $2,622. 250—Mayfair,| ace’ 2-dr. sed., $2,073.97. Four—stat. wag.. 














wag., $3,197.84; 8-pass. sed., $3,337.66. FORD—Mainline 6—4-dr. sed., $1,677.50; | 380.17; 4-dr. Traveler, $2,432.63. Deluxe— | $3,293; conv., $3,450. 300—4-dr. sed., $3,-| $1,848.50 (four-wheel drive, $2,260.17). Six 
Windsor Deluxe —4-dr. sed., $2,726.54; !2-dr. sed., $1,629; bus. cpe., $1,525.50; | 4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; 1094. Patrician 400—4-dr. sed., $3,767. ! —stat. wag., $1,934.40 (Deluxe, $1,963.24). 
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Truck Selling 


Chart 


White Devises Plan to Help Salesmen 
Fit Purchase to the Job 


(Continued from Page 19) 


equipment in the light of present- | 

y work conditions and develops | 
for an individual business its ideal | 

mensional specifications for max- | 

1um work capacity. | 

‘Changing conditions require re- | 

praisal of truck equipment at| 

gular intervals—once or twice a/| 
year,” Bauman stated in introduc- | 
ing the program, “Costs of operat- | 
ing vehicles have gone up 60 per- 

nt in the past 10 years, and it is 
iecessary for truck operators to 
carry more payload to offset these 
much higher operating costs, if 
their business is to be profitable. 

“We have spent more than a 
year of engineering study devel- | 

oping a factual approach to truck 
efficiency under today’s operat- 

ing conditions—including compli- 
cated state highway legislation.” 

“Result is a program that will in- 
terest every highway operator in| 
the country—a complete study of | 
existing equipment from an operat- 
ing cost as well as a payload effi- 
ciency standpoint. 

“The program evaluates operat- 
ing efficiency and payload ability 
under any state highway weight 
conditions, then develops ideal di- 
mentional specifications of tractor 
and trailer so that maximum pay- 
load can be carried under the appli- 
cable highway laws,” Bauman said. 

* * * 





4 ie payload procurement plan 
for highway transport units 
realistically appraises equipment in 
terms of earning power and operat- 
ing cost to be sure a truck user 
is getting maximum efficiency from 
his fleet, despite the constant 
change in state highway restric- 
tions and the substantial increase 
in operating costs. 

Analysis also takes into consid- 
eration new developments in motor 
transportation equipment that pro- 
vide greater efficiency through 
payload carrying ability or lower 
operating cost. 

First part of the two-point plan 
for highway transport includes a 

* *~ * 
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EQUIPMENT ANALYSIS 
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om am THE WHITE MOTOR COMPANY, Cleveland 1, Obie | 


Procurement Plan— 


This sheet is used in presenting the 
determined data of the White payload 
procurement plan to the customer. It} 
qui¢kly shows him if it would pay to! 
revamp his present equipment to meet| 
the most efficient operating or whether it| 
would be more economical in the long run | 
to buy new. 


complete analysis of existing equip- | 
ment an operator has in service to 
obtain maximum payload advan- 
tage and to see whether an invest- 
ment in alterations of existing 
equipment would warrant the in- 
vestment. 

A survey made by White among 
transport operators as a part of 
the program revealed an appalling 
loss of payload because equipment 
had not been scientifically adapted 
to the job. The survey indicated at 
least a 25 percent underloading of 
equipment within state highway 
weight limits. 

Every basic element important 
in truck design can be deter- 
mined engineering-wise to de- 
velop maximum payload capacity. 
All these factors were scientific- 
ally charted to rapidly analyze 
and solve any motor equipment 
application problem operating un- 
der any state highway law. The 
plan provides essential dimen- 
sional specifications for tractor 
and semi-trailer to enable it to 


get maximum payload within the 
governing limitations. 

As a further evaluation, an equip- 
ment cost guide is part of the pro- 
gram to help operators to accurate- 
ly determine the comparative costs 
of the different types of equipment 
they are using or that they con- 
template purchasing. 

Charts make it possible to deter- 
mine the extra earning power of 
additional payload in total dollars 
or cents per mile for any combina- 
tion of trip lengths, freight rates 
and additional payload. Use of the 
material helps operators determine 
the equipment that will serve them 
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truck from pick-ups to 


Now being installed at the rate of over 
one-quarter million units per year. 


THE MIDLAND STEEL PRODUCTS CO. 
Export Department: 38 Pearl i ua ae 


6660 MT. ELLIOTT AVE. 


MIDLAND Vacuum Hy-Power— con- 
verts ordinary hydraulic brakes into 
bower brakes without an air compres- 
sor. Simple to install . . . compact... 
rugged construction . . . dependable. 


Complete package kits for any size 
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| 


|}most efficiently, operating under 
|the specific conditions indicated. 

| The copyrighted program which 
|has been developed for White rep- 
| resentatives throughout the coun- 


entirety so that it is possible to 
determine quickly, ideal dimension- 
al specifications for tractor and 
trailer equipment within the vari- 
ous state laws applicable for the 
individual operator. 
* ~ * 

Y USING the engineering charts, 

the White representative can 
accurately test the operator’s exist- 
ing equipment to see what load 
potential it has under state laws 
under which they are operating. 

It further enables the operator 
to work out dimensional specifica- 
tions for any new equipment pur- 
chases and to utilize present equip- 
ment with greater payloads, 
through determining proper loca- 
tion of the trailer rear axle, the 























big 3-ton jobs. 


|try is graphically presented in its | 








trailer kingpin, the wheelbase of 
the tractor, location of hte fifth | 
wheel on the tractor, position of | 
landing gear, distance back of trac- 
tor cab to center line of rear axle, | 
adequate clearance when in jack- 
knife position, as well as total pay- 
load that can be carried under the 
law of any state through which the 
equipment is to be operated. 

“The engineering study,” Bau- 
man said, “definitely emphasizes 
the importance of working out 
tractor-trailer equipment as a com- 
bined unit, ahead of time. This is 
the only way to achieve maximum 
payload potential.” 

The White payload procurement 
plan is now being introduced to 
truck operators by White represen- 
tatives throughout the country and 
is being presented to trucking 
associations and conferences as a 
way to improve operating effi- 
ciency under today’s transportation 





conditions. 


dependable. Brake 


brake action. 
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It’s against the law in Spring- 
field, O., to dust the inside of an 
auto when it’s in motion, it is said. 


MIDLAND Air Hy-Power — the original 
air-over-hydraulic power brake system — 
and still the finest, simplest and most 


pedal “feel” permits 


driver to apply lightning-fast, effective 


Available as original equipment or for 
replacement in fully engineered kits for 
practically every truck, bus or trailer. 


Those who know 
Power Brakes 
Choose Midland 
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Used-Car Auction Prices 








index. 


Market Trend 


For the second week in a row, the overall average price of used cars 
at wholesale dropped $1 last week, according to Automotive News’ 


Gains were shown in the average price of ’47s through '49s, while 
losses occurred for ’51s and ’52s. The price of ’50s and ’46s remained 


unchanged. 


The biggest change from the previous week was the $10 drop in the 
average price of ’51s. A $6 loss was also shown for ’52s. 

On the gaining side, 49s picked up $1; ’48s $8, and ’47s $3. 

Meanwhile, sales activity fell off 4 percentage points during the 
week. At 10 representative auctions, 1,433 cars were sold from 2,174 
offerings last week for an average of 66 percent. At the same auctions 
a week earlier, 1,465 units were sold out of 2,103 offerings for a 70 


percent average. 


Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


FORT WAYNE, 


(Carl Marker’s Auto Auct 
Tuesday. 
(Market very good on la 


els, especially Ford products. 


out of 151 offerings.) 


BUICK—’52 Super 4-dr., 
sedanet, $2,090, $2,175. 


$2, 


Super sedanet, 
CADILLAC—'50 (62) 4-dr., 


CHEVROLET—’51 SL Deluxe 2-dr., 


420, $1,550; 
$1,775, $1,785. 
240; 4-dr., 
luxe club coupe, $1,025; 
conv., $1,090. 
‘47 FM 2-dr., $650; 
FL aerosedan, $650. 
DeSOTO—’48 Custom 4-dr., 
DODGE—’51 Meadowbrook 
‘50 Coronet 4-dr., 
$1,350. °49 Wayfarer club 
"46 Custom 4-dr., $630, 
FORD — 
Custom 


club coupe, 


$1,680; 
'50 Custom 
4-dr., $1,075. 
$950, $965; 4-dr., $ 
SD i. dr., $575; 2-dr., 
6 


$650. 
= — °51 4-dr., 


$42 
HUDSON—'48 Commodore ( 
’47 conv., $390. °46 2-dr., 
HENRY J—'51 sedan, $810. 
LINCOLN—’49 4-dr., 
MERCURY—’51 2-dr., $1,72 
$1,715. ‘50 2-dr., $1,365. 


$725. 
NASH—’51 Rambler Custom 


$1,2 


50 Statesman Super 2-dr., 


$755; conv., 


$1,350; 


'52 Custom 2-dr., 


$600; 


IND. 


ion. Sale every 


Prices are for sale of July 22.) 


te clean mod- 
Sold 126 


800. '51 Super 


’49 Super 4-dr., 


$1,010. 
$835. 
$2,735. 


47 


$1,- 


$1,500; conv., 


50 SL Deluxe 2-dr., $1,- 
$1,265, $1,305. 


'49 SL De- 
2-dr., $1,060; 


48 FL aerosedan, $870. 
conv., 


$805. °46 

$815. 

4-dr., $1,550. 
club coupe, 

coupe, $1,135. 


2-dr., 

49° Custom 
880, $900. '47 
club coupe, 


90. ‘47 4-dr., 
8) 4-dr., $790. 
245. 


$1,120. 


0; club coupe, 
’48 club coupe, 


4-dr., $1,045. 
$1,020. °49 





(600) 4-dr., $875. °48 (600) 4-dr., $540. 
'46 (600) 4-dr., $380. 

OLDSMOBILE—’50 (88) sedanet, $1,590. 
"47 (8) 4-dr., $680 

PACKARD—'50 4- ér., $1,050. 

PLYMOUTH—’51 Cambridge 2-dr., $1,440. 
‘50 SD club coupe, $1,230. '47 SD 4-dr., 
$715. 

PONTIAC—’51 Deluxe (8) 2-dr., $1,700; 
4-dr., $2,020. ‘49 (8) sedanet, $1,220. 
"47 (8) sedanet, $670; (6) 4-dr., $610; 
4-dr., $800. ‘46 (8) sedanet, $550. 

STUDEBAKER—’ 50 Commander 4-dr., $1,- 
100; Champion conv., $995. ‘48 Com- 
mander 2-dr., $745. °'47 Champion 4-dr., 
$580; Commander 4-dr., $700. 


DENVER 


(Denver Auto Auction, Sale every Tues- 

day. Prices are for sale of July 22.) 

(Prices still steady on clean units— 

buying active, Sold 292 units out of 369 
offerings.) 

BUICK—’52 RM sedan, $3,165*, $3,200*, 
$3,230°; Special Riviera, $2,627. '51 RM 
sedan, $1,845, $2,110*, $2,395*. °50 Su- 
per sedan, $1,295*, $1,380*, $1, 400, $1,- 
510°, $1,685*, $1,870*. °49 Super sedan, 

= * 245°, $1,260*. ‘48 RM sedan, 

. ‘47 Super sedan, $700, 


(61) sedan, 
"49 (62) sedan, $2, 180°, 
$2,355. '48 (60) sedan, 
(62) conv., $1,345*, $1,370*. 
CHEVROLET—’'52 conv., $2,420*; SL De- 
luxe sedan, $1,905, $2,005, $2,040, $2,- 
045; %-ton pickup, $1,625. ‘'51 Bel-Air, 
$1;610, $1,670, $1,750, $1,845*, $1,975*. 
"50 Bel-Air, $1,460, $1,645, $1,670; SL 
Deluxe sedan, $1,040, $1,200, $1,300, $1,- 





Subsidiary of Gar Wood Industries 
225 MADISON STREET 





sales 
potential! 


Int. 


* WAUKESHA, WIS. 


325. °'49 SL Deluxe sedan, $1,015, $1,- 
100, $1,125, $1,170, $1,180. ‘48 FL aero- 
sedan, $795, $800, $805, $865, $945. ‘47 
FL aerosedan, $610, $615, $630, $675. 
CHRYSLER—’52 NY sedan, $3,150*, §3,- 
Windsor sedan, $2,565*, 
. ‘51 NY sedan, $2,125* 
$2,350*, $2,760*. ‘50 Windsor sedan, $1,- 
680°, $1,695*, $1,810*, $1,875°*. '49 Wind- 
sor sedan, $1,460*. ‘48 NY sedan, $1,- 


$2,- 
795*. ‘50 Custom conv., $1,450*. 

DODGE—'52 Coronet conv., $2,210*; Way- 
farer business coupe, $1,470*. ‘50 Coro- 
net sedan, $1,475*. ‘49 Coronet sedan, 
$1,16u". ‘47 conv., $635. 

FORD—'52 conv., $2,510*; %-ton pickup, 
$1,565. ‘51 Victoria, $1,710*, $2,05u*; 
Custom (8) sedan, $1,520, $1,545, $1,6U0, 
$1,640. ‘50 Custom (8) sedan, $1,245, 
$1,305, $1,370*, $1,395*, $1,400. ‘49 Cus- 
tom (3) sedan, $8UU, $810, $875, $910, 
$¥60. '48 SD (8) sedan, $625, $695, $705. 


-52 Fire Dome (8) sedan, 


’47 conv., $660, $625. ‘46 SD (8) sedan, 
$010, $565, $6u0, $655. 
FRAZER — '49 sedan, $605*, $625*. ‘47 


sedan, $425°. 

HUDSUN—’51 Commodore (8) sedan, §$1,- 
545°, $1,610°, $1,770*, $1,790*. "50 
Commodore (6) sedan, $1,180*. ‘49 Su- 
per (6) sedan, $955*, $960, $990. 
Super (6) sedan, $800. 

KAISER '51 sedan, 
Henry J sedan, $795. 

LINCOLN—’52 Capri sedan, $3,725*. 
sedan, $1,010*, 

MEKCURY—’52 sedan, $2,605*. 
$1,895", $1,910*°, $1,945*. 
$1,430, % 435, $1,510*, $1,585*. °49 se- 

a 285*, $1,300*. '48 sedan, 

"146 sedan, $510. 

NASH—’51 Rambler conv., $1,375*, $1,380; 
—— sedan, $1,300*. °49 (600) se- 

$905*. 

OLDS MUBILE— 52 (88) Holiday, $3,200*, 

, $3,555"; sedan, $2,735*, $3,000*, 

"61 (88) sedan, $2, 020* $2,- 
(88) sedan, $1,5v5*, $1, 550, 

$1,565*. ‘°49 (98) sedan, §1,- 

$1,465*, $1,470*, $1,500*. 

PACKAKD—’ 49 sedan, $775", $895". 

PLYMOUTH—’52 Savoy, $2,400*, $2,430; 
Belvedere, $2,275, $2,310, $2,355. ‘51 
Savoy, $1,560; Cambridge sedan, $1,385, 
$1,500, $1,545. °49 Deluxe sedan, $1,005, 
$1,040, $1,055, $1,060, $1,155. 

PONTIAC—’52 conv., $2,885*; Chieftain 
(8) sedan, $2,510*, $2,650*, $2,750*, $2,- 
755*. °51 Catalina, $2,510; Chieftain (8) 
sedan, $1,875, $1,900*. '50 Catalina, $1,- 
610*, $1,640*, $1,915*. '49 SL (8) sedan, 

$1,255*, $1,325*. °47 SL (6) 

, $680. 

STUDEBAKER — 
$1,335*, $1, 500°, 
er sedan, $700 

WILLYs—’ 52 cai, $1,850; Jeep, $1,460, 
$1,490. ‘49 Jeep, $690°. °48 Jeep, $410, 
$460, $475. ‘47 Jeep, $550, $560, $565. 
"46 Jeep, $400, $425, $440. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
a Prices are for sale of July 
23.) 

(Prices good. Steel strike and intense 


— $1,260*, $1,555°; 


"51 Commander sedan, 
$1,595*. °48 Command- 


heat slowed up action somewhat. Sold 
53 out of 81 offerings.) 

BUICK—’49 Super sedan, $1,400*, $1,235, 
$1,225; Super conv., $1,475*. 47 Super 
conv., $8uu. 

CADILLAC—’51 (62) sedan, $3,500*. °50 
(61) sedan, $2,760*. °49 (62) sedan, 
$2,125". °48 yA sedan, $1,850*. ‘47 


(62) sedan, $1,0 

CHEVROLET _ 50. Bel- -Air, $1,600*; 
luxe sedan, $1,310. °49 Deluxe sedan, 
$1,080. °48 FL 


sedan, $850. ‘47 FM 
sedan, $560, 90. 


$5 

CHRYSLER — '51 Windsor sedan, $1,920. 
‘49 Windsor sedan, $1,345. ‘46 NY 
conv., $79v. 

DeSOTO—'50 Custom sedan, $1,480. °49 
Custom sedan, $1,290, $1,251 0. 

DODGE—'50 Meadowbrook sedan, $1,440, 


De- 


= 415. °49 Custom sedan, $80 0. 
‘ORD — '52 Customliner sedan, $2,420*, 
1 330*. °51 Custom (8) stationwagon, 


$1,860; Deluxe (8) sedan, $1,450; Cus- 
tom (8) conv., $1,860; Custom (8) se- 
dan, $1,575, $1,560. 49 Custom (8) 
sedan, $835. 
HUDSON—’50 conv., 
LANCOLN—’49 conv., $940. 
—- sedan, $1,440. ‘49 sedan, 
NASH—’51 Rambler conv., $1,350. 
(60U) sedan, $780. 
OLDSMOBILE — 49 (76) conv., 
"48 (98) sedan, $1,050*. 
PLYMOUTH—'49 Deluxe sedan, $1,080. 
PONTIAC—’51 Chieftain (8) Catalina, $2,- 
350°; Chieftain (8) sedan, $2,050*. ’50 
Chieftain (8) sedan, $1,460; SL (8) 
. "49 (8) conv., 
(8) sedan, $820. °47 
SL (8) sedan, $670. 


PHILADELPHIA 


(H. B. Robinson Auto Sales 
Sale every Tuesday. 
of July 22.) 

(Prices remain very high as sellers 

t on even higher prices and show 


Auction. 
Prices are for sale 


reluctance to accept low bids. Sold 90 
out of 141 offerings.) 

BUICK — ’51 Super Riviera, $2,075. °49 
RM sedan, $1,130; Super conv., $1,315; 
Super sedan, $1,175. °48 Super sedan, 
$750. °42 Super conv., $200. 

CADILLAC—’50 (60) sedan, $3,060. °49 


conv., $2,425; (60) sedan, $2,050; (62) 
sedan, $1,960. 


’48 (62) sedan, $1,850, 
$1,650 


CHEV ROLET—’51 Bel-Air, $1,850; SL De- 
luxe sedan, $1, 720; SL Special sedan, 
$1,410, $1,390; '4-ton panel, $1,220. ’50 
sL Deluxe sedan, $1,530; SL Special 
sedan, $1,165; FL ey sedan, $1,260; 
FL Special sedan, $1,2 


CHRYSLER—’'49 Royal aie. $1,360. °47 
conv., $840; sedan, $730. 

DeSOTO—'51 Custom sedan, $2,000. ‘'50 
conv., $1.550 


DODGE—’50 panel truck, $1, . 3 at $1,- 
250. °49 Coronet sedan, $1,2 

FORD — '52 Victoria, $2, 420. a 5 conv., 
$1,875, $1,730; stationwagon, $1,770; De- 
luxe (8) sedan, $1,475, $1,400, $i, 375, 

, $1,290. '50 Custom sedan, $1,290. 
"49 conv., $935; Custom (8) club coupe, 
$1,055. ‘48 SD (8) sedan, $730. °47 SD 
(6) sedan, $550. 

MERCURY—’50 sedan, $1,420. 
$860. °47 sedan, $720. 

NASH—’49 (600) sedan, $900, $800. °46 

Seppecsater sedan, $325; (600) sedan, 


$4 

OLDSMOBILE—’51 (98) sedan, $2, 236. 50 
(88) sedan, $1,550; conv., $1,600. °’49 
(98) conv., $1,450, $1,350; (88) sedan, 
$1,370. °48 (98) conv., $1,100. 
sedan, $620. 

PACKARD—’'48 sedan, $855. 


‘48 sedan, 





PLYMOUTH—’51 Cranbrook sedan, $1,500, 
$1,330; Cambridge sedan, $1,445. $1,420, 


"48 | 
‘49 sedan, $650*. | 
48 | 


‘51 sedan, | 
‘50 sedan, | 


| 





| 

49 | 
| 

$1,170°. 





"46 (66) | 





Average Used-Car Prices 


(Compiled by Automotive News) 








July, 1952 June May 

Model (to date) 1952 1952 

$1,219 $1,2 $1,200 1952 $2,348 $2,377 $2,376 
1951 1,721 1,662 1,640 

1950 1,355 1,342 1,308 
1949 1,076 1,060 1,062 | 

1943 805 838 797 

1947 670 661 654 

1946 558 550 563 

July June Overall 

Average. _ $1,219 = $1,209 += $1,200 











(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 











$1,380. ‘50 SD sedan, 

49 SD sedan, $1,150. 
PONTIAC—’51 Chieftain (6) sedan, $1,975. | 

’50 Chieftain (8) sedan, $1,655. °49 SL | 


$1,500, $1,480. ‘49 Super sedan, $1,220 

’48 Super sedan, $880, $690; Super conv., 

$775. 
CADILLAC—’51 


$1,395, $1,250. , 


(62) sedan coupe, $3,625 , 


sedan, $1,650, $1,660, $1,580, $1,575; SL 
Deluxe sedan, 2 at $1,625; Special sedan, 


(8) sedan, $1,400. °46 SL (8) sedan,| ‘49 (62) conv., $2,560; (60) sedan, $2,- 
$610. | 000. 

STUDEBAKER — ‘50 Commander conv., | CHEVROLET—’52 Bel-Air, $2,575, $2,410; 
$1,110. | %-ton pickup, $1,462. |’51 FL Deluxe 


VALDOSTA, GA. 


1,550, $1,530, $1,510, $1,470; %-ton 
(Tom Hewitt Auto Auction. Sale every pee mat Si. ‘go SL. eaeen sedan, $1,- 
ioe Prices are for sale of July 18.) 275; FL Special sedan, $1,160. °49 FL 


(Sold 160 out of 248 offerings.) Deluxe sedan, $1,180, $1,145, $1,010; SL 


Deluxe sedan, $925. °48 FM club coupe, 


| BUICK—’52 Special sedan, $3,100; Super 
sedan, $3,025; RM sedan. $3,100, "51 | $925. _'47 SM sedan, S700, S755, 9000. 
Special sedan, $2,080, $1,775; Super se- | CHRYSLER—’52 Imperial sedan, $3,225; 
dan, $1,950. °50 Super sedan, $1,800, (Continued on Page 45, Col. 1) 








Mr. E. H. T. Crowper, 
President of Crowder Motor Co. 


How to Sell Automobiles 
Via Radio 


The technique, in a nutshell: Sponsor a program with a ready- 
made, loyal audience, and a nationwide reputation. The hitch is 
usually excessive cost. Here’s an effective way around that: the 
Fulton Lewis, Jr. Co-op program at low local time and tal- 
ent cost, with the prestige and impact of the largest national 
network. 


Among the 623 local sponsors of the program (on 370 Mutual 
stations) is the Crowder Motor Company, Chrysler-Plymouth 
dealer in South Charleston, West Virginia, which sponsors it 
on their local Mutual station. Says Mr. E. H. T. Crowder, in a 
letter to Radio Station WTIP, Charleston, “We are renewing 
our Fulton Lewis contract for another year. Mr. Lewis’s com- 
mentary has unequivocally proved to our satisfaction to be the 
best medium in the Kanawha Valley. Definite results have 
been most gratifying.” 


Further evidence of the ability of the Fulton Lewis, Jr. pro- 
gram to sell automobiles: There are 122 automotive sales and 
service organizations currently co- 
sponsoring the broadcasts. 








Bie se 8 
» 


If you want a ready-made audi- 
ence of solid citizens who are 
logical prospects for automobiles, 
investigate this program. Though 
currently sponsored on more than 
370 stations, there may be an 
opening in your locality. Check 
your local Mutual outlet—or the 
Co-operative Program Department, 
Mutual Broadcasting System, 
1440 Broadway, NYC 18 (or Trib- 
une Tower, Chicago 11). 
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club coupe, $1,690. °49 Coronet 4-dr., (8) sedan, $1,050, $1,120; Custom (8) 100*. ‘50 Deluxe (88) sedan, $1,540°, 
e e 1,230. ge00.” 1.600, 9825, oo is, nt ey Seiv, isa) senan, Giee’. “a” $1 
i FORD—’52 Victoria, $2,540, $2,410. ’50 . ’ F ; eluxe ) sedan, 
Used-C ar Auction Prices Deluxe 2-dr., $1,050. '49 4-dr., $1,080;| $710; Custom (8) conv., $1,040. '48| sedan, $1,230°; (2), sedan, $1,325*. '48 
stationwagon, $1,010; Custom 2-dr., $860. Deluxe (8) sedan, $660; SD (8) conv., (98) sedan, $1,1 *. '46 (66) sedan, 
’48 4-dr., $880. | $775. $700*; (78) Py $575°, $700. 
HUDSON—’'50 Pacemaker 4-dr., $970. '49 | HUDSON—’49 Super sedan, $720; Commo- | pPACKARD—’51 (300) sedan, $1,900. ‘48 
(Continued from Page 44) (6) club coupe, $940. '46 (6) 4-dr., $390. dore conv., $1,030. ‘48 sedan, $680. Clipper conv., $960. ‘47 Clipper sedan, 
| cao 4-dr., $1,330. '48 4-dr., $550. SINOBEOA 00 coun “91,165 $1 160 $550. 
Saratoga sedan, $2,875; Windsor sedan, $1,315; %-ton pickup, $1,300; (6) %-ton NCOLN—’50 2-dr., $1,190. NCOLT —s sedan, ' ’ , . al : 
$2,750, $2,660. '51 Imperial sedan, §2,-| pickup, $1,300. '50 Custom (8) 2-dr., |MERCURY—'51 4-dr., $1,830. ‘49 4-dr.,| MERCURY—'52 sedan, $2.385. 51 conv., i oy Pr Ban Fy — Paget 
225. °50 club coupe, $1,550; Windsor $1,400*, $1,260; club coupe, $1,200, $1,-| $1,130; conv., $1,120. ‘47 4-dr., $650. $1,950°. 48 conv., $655. 47 sedan, bridge sedan, $2,010 51 Deluxe sedan 
sedan, $1,475; Royal sedan, $1,150. 145*, $1,100; Deluxe (8) 2-dr., $1,030;| 46 conv., $700. $680. °46 sedan, $535. 420; Cranbrook sed 1,580, $1,510. 
; , ’ ustom (6) 4-¢ 85; ) busi- | NASH—’51 2-dr., $1,375. ‘'50 Statesman | NASH—’51 Rambler conv., $1,460*. ’50 $1, ; Cranbrook sedan, $1,580, $1,510. 
DeSOTO—'52 Custom sedan, $2,250. °49| Cust 6) 4-dr., $955; Deluxe (6 50 conv., $1,150; Deluxe sedan, $860. 
Custom sedan, $1,000. | mess coupe, $900°. 4-dr., $i. 040. *49 (600) 4- dr., $900. '48| Rambler conv., $1,085. ” , ; ’ 
ee * a | 4-dr., $615. | OLDSMOBILE—’51 Super (88) sedan, §$2,- (Continued on Page 46, Col. 1) 
DODGE—’51 Coronet club coupe, $1,500. | FRAZER—’ 51 4-dr., $1,425*, $1,200*. | oppsioniLE— 52 (98) 4-dr., $3,080. ° 51 = 
50 Coronet sedan, $1,230. ‘49 Wayfarer | HUDSON—’51 Hornet 4-dr., $2,150*; Super (98) 4-dr., $2,320; (88) 4-dr.. $2,210. 
edan, $925, $775. (6) 4-dr., $1,680*, $1,640*. '50 Commo-| ‘50 (88) 3-dr., $1,775. '48 (76) 4-dr., 
FORD—’52 Custom conv., $2,560; Custom dore (8) 4-dr., $1,560*, $1,400*; Commo- $1,350. ‘47 (98) 4-dr., $875 
Victoria, $2,540, $2,525, $2,510, $2,475, dore (6) 4-dr., $1,280*. PACKARD—'51 4-dr., $1,860, °50 2-dr., | 
$2,450; ranch wagon, $2,500; Custom se- | KAISER—’51 4-dr., $1,510*, $1,200*; Vag- $1.370. °48 conv., $850. ’47 4-dr., $550. | THE NEW FAST WAY 
ian, $1,910. ’51 Custom sedan, $1,685, abond 2-dr., $1,410*. ‘49 4-dr., $1,030*, ee "52 ‘Cranbrook club ‘coupe, | 
$1,675, $1,655, $1,650, $1,640, $1,635; 560°; Traveler 4-dr., $680. ’ We conv., $1,650. ‘50 Cambridge 
Custom conv., $1,675; Custom sedan, $1,- PR ct Fig Cosmopolitan conv $2,- club coupe, $1,410; conv., $1,500. ‘48 To CLEAN and RENEW Postwar 
575, $1,650, $1,460, $1,410; Custom Vic-| “*7356 “i590 club coupe, $1,345*, ‘49 club| ,,SD 4-dr., $750. 
toria, $1,550; Deluxe coupe, $1,500, $1,-| coupe $1,295*.  $1,230°: Cosmopolitan PONTIAC —'52 9 (0), frat, $2,250. "51 (8) USED CAR INTERIORS 
460, $1,230, $1,360, $1,335. ‘50 Custom 4-dr. ig © 195°; ‘a dr. $1,030*, $975*. conv., $2,180. 49 (8) 4-dr., $1,205, 
sedan, $1,330, $1,300, $1,270, $1,200, $1,- : ;: $1,200. “3. (6) 2-dr., $1,100; (8) 2-dr., . 
225, $1,175; Deluxe sedan, $1,175, $990; | MERCURY—'s2 club coupe, $2,930"; 4-dr., | $1'000. —So graphically Demonstrated at the 
Custom sedan, $870; %-ton pickup, $850, $2,875*. ’51 club coupe, $2,025*, $2,000*, | sTUDEBAKER—’51 Commander (8) club 
$725. '49 Custom sedan, $1,090, $1,070,| $1,950*, $1,945°. ‘50 4-dr., $1,715, $1,-| coupe, $1,535; 4-dr., $1,530: Champion MIAMI N.A.D.A. CONVENTION 
$1,030, $1,020, $980; Custom club coupe, 620*; club coupe, $1,560. °49 4-dr., $1,- 2-dr., $1,300. °50 Champion 4-dr., $1,- 
$1,065; Deluxe sedan, $975. ‘48 SD 375*, $1, - club coupe, $1,295, $1,- 220. °48 Champion 2-dr., $840. 
sedan, $915, $780, $500; Deluxe sedan, 150*, $1,095 WILLYS—’49 Jeepster, $800; Jeep, $650. | 
$830, $810. ‘47 SD sedan, $795, $775;| NASH — 51 Ambassador 4-dr., $1,685*; 
SD conv., $525, $490. ‘46 SD’ sedan, Statesman “é. B ? 570°, $1,495*; Ram- ALBANY 
$620, $575, $570; SD conv., $610. bler conv. 405*. °49 Ambassador 
KAISER—’51 4-dr., $1,250. 4-dr., $1, 160°, wr 005*; (600) 2-dr., $930, (Tim Anspach Auto Auction. Sale every 
LINCOLN—'51 Cosmopolitan sedan, $1,800 755. Monday. Prices are for sale of July 21.) 
MERCURY—'52 M 2 " $2 600, | OLDSMOBILE—’52 (98) Holiday, $3,940°, (Market very ‘“‘hot.”” Flood of clean 
a ee onterey, $2,850, § /600. $3,810*; Super (88) conv., $3,410*, $3,-| late cars offered, with no prewars. Sold 
oan $078 48 club cecac’ gon” «#9 | 395"; (98) 4-dr., $3,335%, §$3,310°; Bu-| 165 out of 196 offerings.) 
a ae a pre sng per (88) 4-dr., §2,850%. | ‘51 (98) Holl- | BUICK—'52 RM conv., $3,000*; RM sedan, 
NASH'Si Ambassador sedan, $1.400. | | day, '§2,050+; “4-dr., $2,260: super (88) | "Sa. arse; Super sedan, ‘$3,000, °O1 Super Just SPRAY ON and SPONGE OFF 
a ae a "51 (88) see. $2,225, ion” = os "50" Sioe: 4-ar., gt Riviera’ sedan, $1,125*, $2,325*: Super i 
$2,200. ’ (88) conv., $1,925, $1,800; ) club sedan r., sedan, $1,680. $2,160. °50 Special sedan, 
(88) sedan, $1,730, $1,700, $1,660; (98)| 2-dr., $1,575*, $1,405. "49 (98) conv.,| $1,090, $1,420*: RM sedan, $1,740*; SD Fast — Simple — Foolproof 
sedan, $1,650. °49 (88) conv., $1,475; $1,600*; (88) ‘club coupe, $1,600*; conv., sedan. $1,525; Super sedan, $1,700*. 
(98) sedan, $1,425, $1,300; (88) sedan,| $1,565*; stationwagon, $1,355°; (78) club | CADILLAG_’50 (61) sedan, $2,685*. '49| Cleans and Renews the Natural Appearance of Headliners and Upholstery 
$1,240. sedan, $1,335*; club coupe, $i, 325 (62) conv., $2,400*; (62) sedan, $2,160*; 
PACKARD—’'52 4-dr., $2,280. PACKARD—’51 (200) 4-dr., $2, 025°, $2,-| (61) sedan, $2,060*. ~ (62) sedan, Consists of Two Formulas 
° c's 
PLYMOUTH—'51 Suburban, $2,100, $1,800, | 12°" g’sSoe club sedan, $865") | $1780, 47 (68) ‘tonv., $1270. phe emg ta mister niga ti 
$1,425; Savoy, $1,850. '49 SD sedan, r., $ a ee raniin an > - ana A Powder concentrate that is mixed with A Powder concentrate that is mixed with 
PLYMOUTH—’51 Belvedere, $1,865; conv., | CHEVROLET—’52 Bel-Air, $2,150*, §$2,- 
$960, $1,090, $1,085, $1, 050. es ae that oud: Soft Fi water that makes No Suds. For Head- 
; , $1,835. 210*; Special sedan, $1,780*; Deluxe | wafer makes a is. For ¢ Finish ii 6, and Finish Fabri 
PONTIAC—'52 Chieftain Catalina, $2,840; | PONTIAC — '52_stationwagon, $3,010*;| sedan, $2,000*. '51 Deluxe sedan, $1,-| Fabrics or any Fabric with a nap such as “= ye —— a agg > a 4 
Chieftain sedan, $2,400. ‘51 a Chieftain (8) 4-dr., $2,700*, $2,625*. ’51 575*; SD_sedan, $1,500, $1,675, $1,725; | ¢ Cloth Fh R fe the OP lo OM is 
sedan, $1,905; Catalina, $1,525.  '50 Catalina, $2,410*; Chieftain (8) 4-dr.,| Bel-Air, $1,960*, $1,645; sedan’ delivery | ©aeda Cloth, Mohair, Floor Rugs, etc. ner. 
Chieftain club coupe, $1, 7 Chieftain $2,075*; Chieftain (6) 4-dr., $1,680. '50| truck, $875. °50 SD sedan, $1,410*, $1,- 
Chieftain” coda “51 215. "47 Chieftain S7T0ee” - & no 49 & , aa CHRYSLER 52 NY sedan, $3,150*. '51 COMPLETE KIT FOR $25.00 
, ’ . 1,770*; 2-dr. ’ ) conv., F sedan, y ee 
= or Ra $1,380". : Windsor sedan, $2,200.’ *50 Windsor | timpie directions, Makes 168 ‘gallons of cleaning olution sich’ will cleas the complete 
’ 7 , > ’ , 
Ve 51 Champion conv., §1,- i ya aan ae ae i. : oo gre; Windsor pag S188 interiors of 50 to 75 cars. Best results obtained when sprayed on with ordinary garden sprayer. 
600*. ‘50 Champion 4-dr., $1,315*, $1.- | DeSOTO—'52 Fire Dome conv., $3,150*. 
HORSEHEADS, N. Y. wl oe” $1,280*. '49 senek on Sakae. seers 4-4 FREE 30-DAY TRIAL OFFER 
ampion 4-dr., 4 A — oronet conv., . ; -ton 
(Horseheads Auto Auction. Sale every | WILLYS—'50 Jeep stationwagon, $1,045. panel, $750. '49 Coronet sedan, $1,180. | Just xy A +" y- ay o-. & ost seine a SA. the post pretest of mt 
Friday. Prices are for sale of July 25.) 48 —— sedan, $900. '46 Custom | type, just return the unused portion e an ere w e@ no charge whatsoever. 
, conv. completely satisfied, just mail check for $25.00 FOB Lyons, Illinois. Shipping weight approxi- 
BUICK — '50 Special 4-dr., $1,300*. "48 MASON CITY, IA. - + | mately 36 pounds. 
RM 4-dr., $760. °47 Super conv., $995 9 FORD — b2. Custom (8) sedan, $2,300*, 
“i ? ~ ti saad (Lapiner Auto Auction. Sale every $2,175*, $2,125*; Custom (8) conv., $2,- 
“oe. aoe 4-dr., $2,220°. °47| Wednesday. Prices are for sale of July 400°; Mainliner | (8) | sedan, $1.900°; R. M. TIPTON & co. 
Crestliner (8) sedan, .250°. ’ us- 
CHEVROLET—’'52 SL Deluxe conv., §2,- Sold 169 units out of 208 offerings.) tom (8) sedan, $1,690*; Custom (8) BOX 191 LYONS, ILLINOIS 
150; Special 4-dr., $1,790. ‘51 SL Spe- BUICK —'52 Special 2-dr., $2,360; Super conv., $1,850*; Deluxe (8) sedan, §$1,- 
cial club coupe, $1,240. °50 SL Deluxe Riviera 2-dr., $3,000*%; 4-dr., $3,025*; 270; Victoria sedan, $1,885. ‘50 Deluxe 
sedan, $1,280, $1,300; SL Special sedan, RM Riviera ‘4-dr., $2,790*. ‘51 Super 
$1,325. °'49 SL Deluxe sedan, $1,065; Riviera 2-dr. $2,160°. ’50 Special 4-dr., 
eonv., $1,060, $1,000; SL Special sedan, $1,.470°*; RM 4-dr., $1,550*. ‘49 Super 
$960,'$940. “47 SM sedan, $675, $530. conv., $1,1 LT og 
OHRYBLER—'62 Saratoga sedan, $3,210°. = DILLAC— “8 a. * 
sedan $1400, on™ $2,200". "47 NY | CHEVROLET—'52 SL Deluxe 4-dr.. $2,- 
245*, $2,065, $1,925. °'51 FL Deluxe 
DeSOTO—'48 Custom 4-dr., $855*. '47 De-| 4-dr., $1,570*; 2-dr., $1,520; Special 
luxe 4-dr., $630. °46 Custom 4-dr., $655./ 2-dr., $1,365, $1,340. ‘50 FL Deluxe 
DODGE—’49 Coronet 4-dr., $1,140*; Way- 2-dr., $1,330, $1,360, $1,410; Bel-Air 
— Deluxe’ 4-dr., $1,050, $1,065. $1,070; FL 
» ° eluxe 4-dr., J , d A ; 
FORD "51 Deluxe (8) 4-dr., $1,470. "50! Deiuxe 2-dr., $1,035, $1,100. "48 station- 
Deluxe (6) 4-dr., $1,285. 49 Custom pes $655. °47 FL ‘aerosedan, $850 
(8) 4-dr., $1,000; conv., $935°, "46 De-| S210 "gsi, : ‘ GRILLE GUARD 
luxe (6) 4-dr., 5 * 
3 CHRYSLER—’52 Windsor 4-dr., $2,430*. TRUNK GUARD 
HUDSON—'49 C dore 2-dr., $830. '48/ ‘51 NY 4-dr., $2,350*%, $2,390*. '48 NY 
Commodore (6) conv., $760. 4-dr., $715*;' Windsor 4-dr., $795*. '47 
KAISER—’51 4-dr., $1,430°; sedan, §1,- NY 4-dr., $770*. 
240. °51 Henry J (6) 2-dr., $840 DeSOTO—'49 Custom 4-dr., $1,200. 
¥—’51 club coupe, $1,690. °49 DODGE—'52 Meadowbrook ‘- dr., $2,010*. 
4-dr., §1,120°, $950; conv., $1,300. "47| ‘50 Coronet 4-dr., $1,400*. "49 Coronet 
= FORD—'52 Victoria, $2,550*, $2,580*, $2,- 
NASH — '50 Ambassador 4-dr., $1,310; | 630%; Custom (8) 4-dr., $2,150; 2-dr., 
Statesman 4-dr., $1,100°. "49 (600)/ §$2.265*, $2,260, $2,300; Deluxe (8) 2-dr., 
4-dr., $850; 2-dr., $820. $1,975.' "51 Deluxe (8) 2-dr.. $1,390, 
OLDSMOBILE — ’50 (98) sedan, $1,590*. $1,350; Crestliner, $1,605; Deluxe (8) 
"49 (98) sedan, $1,275*. '48 (98) sedan, 4-dr., $1,465, $1,435, $1,425. '49 Custom 
$1,010; conv., $1,010; (66) 4-dr., $845*. (8) 4-dr., $890, $855, $815. 
*46 conv., $600". "40 4-dr., $210. FRAZER—’48 4-dr., $510*, $380, $370. 
PLYMOUTH—’50 P-19 2-dr., $1,160; Sub- | HUDSON—’48 Super (6) 4-dr., $760, $715. 
— $1,190. "49 SD 4-dr., $1,115; club | KAISER—'49 4-dr., $605. 
$860. ‘46 SD 4-dr., "$58 \ MERCURY — '52 4-dr., $2,670*, $2,645*, | TRUCK GUARD 
PONTIAC— 52 Catalina, $2,880°. °49 SL| $2,605*. ’51 culb coupe, $1,895*, $1,790*. 
(8) 4-dr., $1,220*. °46 Chieftain (8) 50 4-dr., $1,425, $1,415. ‘49 4-dr., $1,- 
-dr., 0. 110*, $1,070, $1,055. °46 conv., $655. 
NASH — '51 Rambler 4-dr., $1,350. ’50 
LOS ANGELES Statesman 4-dr., $940*. °49 Ambassador 
4-dr., $1,000. °'47 (600) 4-dr., $335. 
(Los Angeles Auto Auction. Sale every | OLDSMOBILE—’51 (98) 4-dr., $2,340*. '50 
Tuesday and Thursday at San —, et a Eis ha Re vag 
Calif. Prices are for sales of July 22-24.) ‘ P.. ; -dr., 5 ‘ 
(Prices were steady until announce- | _,,(96) 4-dr.,, $755. '41 (6) 2-dr.. § EXHAUST Every automotive 
ACKARD—'47 Clipper (6) 4-dr., $665. accessory that bears 
ment of the end of the steel strike, when ‘ EXTENSIONS 
PLYMOUTH 51 Cranbrook 4-dr., $1,470; , 
uncertainty prevailed. Sold 255 units out 2-dr., $1,465; Suburban. $1,665. 48 SD the Cello name is the 
ow am) 4-dr., $405. ’47 SD cohv., $630 result of over 40 years of 
BUICK—’52 Super Riviera 2-dr., $3,295*, | PONTIAC — '52 Chieftain (8) 4-dr., $2,- y 
gg Magee Fe te gi nie: 610*; Catalina (8), $2.800*, $2,810°*: gers experience. 
rr e: -ar., , ; Catalina (6), $2,470. °51 Catalina (8), 
4-dr., $2,210; RM Riviera 4-dr., $2,355*.| $2310: Chieftain (8) 4-dr., $1,950, °49 very Cello Product is the 
J _ tn thy goon, $1,-| Chieftain (8) 2-dr., $1,100,’ $1,085*. finest of its kind because Cello 
, » 2-CFr., | STUDEBAKER—’52 Comman 8) Star- * 
$1,770°; RM Riviera 4-dr., $1,755°, $1,-| liner, $2,455°, 51 Commander (8) club uses better materials, more careful 
600°; RM 4-dr., $1,515. °49 Super) coupe, $i,270*. '50 Champion 4-dr., $1,- workmanship and constant inspec- 
conv., $1,425°*; RM sedanet, $1,390*; 070*, $1,050*, $1,035. °48 Champion tio t f 
4-dr., $1,225°, $1,1 2-dr., $825*. °47 Champion 4-dr., $660. 1 n Oo assure your customers °°. 
OApELLAO—~ 62, (60) 4 tt. opens: (63) = 50 stationwagon, $790; pickup, lasting satisfaction. A satisfied cus- 
c yx ; 4-dr., $3,445; ; 
4-dr., $3,575*.  '50 ‘conv.,  $3,650°; (62) | PEE Hi tomer means more profits for you. 
4-dr., $3,235*, $3,060*; Coupe De Ville, 
$3,185*. °49 (62) 4-dr., $2,225°. MANHEIM, PA. WITH WINGRAILS When you sell Cello Guards you provide 


CHEVROLET — ‘51 stationwagon, $1,900; 
Bel-Air, $1,855*; FL Deluxe 2-dr., $1,- 
800*; SL Deluxe 2-dr., $1,570; SL Spe- 
cial 2-dr., $1,490. ‘50 conv., $1,460; SL 
Deluxe 4-dr., $1,410, $1,360; club coupe, 
$1,375; Suburban, $1,140. °49 conv., $1,- 
310; stationwagon, $1,175; 
4-dr., $1,135; club coupe, $1,070 

CHRYSLER—’52 Imperial 4-dr., $3,675*. 
"49 NY 4-dr., $1,400*; Windsor club 
coupe, $1,350°. 

DeSOTO—'52 Fire Dome 
$3,000*; 4-dr., $2,900*. 
coupe, $1,655°. 

DODGE—’52 Coronet conv., 
350*; Meadowbrook 4-dr., $2,145*; Coro- 
net 4-dr., $1,930*%. ‘51 Coronet 4-dr., 
$1,780*; club coupe, $1,700*. ‘50 Coro- 
net 4-dr., $1,300*, $1,230*; Meadowbrook 
4-dr., $1,195. °49 Coronet club coupe, 
$1,220. 

FORD—'52 Victoria, $2,800*. 
$2,160*, $2,120°, stationwagon, 
$2,000°; Custom (8) conv., $1,975*, $1,- 
955°, $1,896°, $1,805°; Deluxe (8) 2-dr., 
$1,625°, $1,550°; %-ton plekup, $1,320, 


(8) club coupe, 
’50 Custom club 


$2,595*, $2,- 


‘51 Victoria, 


SL Special 





| 


| BUICK—'52 RM 4-dr., 


| 





(Manheim Auto Sales & Auction. Sale | 
every Friday. Prices are for sale of July 
18.) 

(Market good. Sold 113 out of 182 
offerings.) 

$3,100. 


Riviera, $2,335. °50 Super 4-dr., 
49 Super 4-dr., $1,360, $1,335; 
2-dr., $1,210. °48 RM 4-dr., $860. 
conv., $675. 
CADILLAC—’51 (60) 4-dr., $3,620. ‘50 
(62) 4-dr., $2,960. ‘'49 conv., $2,410. 
(62) 4-dr., $2,320. ‘47 (62) 4-dr., | 
$1.190. ‘46 (62) 4-dr., $1,045. 
CHEVROLET—’'52 SL Deluxe 4-dr., $2,- 
010. ‘51 conv., $1,800; FL 2-dr., $1,- 
585. ‘50 Bel-Air, $1,610; Deluxe 2-dr., 
$1,360. '49 SL Deluxe 2-dr., $1,130; FL 
aerosedan, $1,105. °48 FM 2-dr., $900. 
CHRYSLER — '52 Saratoga 4-dr., $2,975. 
"51 NY 4-dr., $2,220. ‘50 Windsor 4-dr., 
$1,700; 7 4-dr., $1,520. ‘49 Windsor 


4-dr., $1.4 
DeSOTO he “Custom 4-dr., $1,820. ‘50 
Custom 4-dr., $1, a. "49 conv., $1,525; 
Custom 4-dr., $820. | 
DODGE—’52 conv., "$2 .350; Meadowbrook 
4-dr., $1,990. °51 comv., $1,975; Coronet ! 


‘51 Super 
$1,500. 
RM 


ADJUSTABLE, STAINLESS 
LICENSE PLATE FRAMES 









profits. 


the best protection money can buy. Custom 
styled guards are available for all 1952 cars 
as well as models back to 1946. 

Join the thousands of successful merchan- 
disers who are now featuring the complete 
Cello line, and get your share of those extra 


For full information send for our Free 
price lists and catalog pages. 


GRILLE GUARDS 


Quality Automotive Products 
for Forty Years 


Cello Products Co. 161 Prescott Street, East Boston 28, Mass. 


AUTOMOTIVE 








Used-Car Auction Prices || 


(Continued from Page 45) 











'47 SD sedan, $630. ‘'46 Deluxe sedan, , 305; SL Special 4-dr., $1,150, $1,075, 
$420. | $1,050 49 SL Deluxe 2-dr., $1,200, 
PONTIAC—’ 52 Chieftain Deluxe (8) pease, $1, 105; SL Special 4-dr., $1,000; $850 





} 
$2,650*; Chieftain (6) sedan, $2,425. 1 | "48 FM 4-dr., $825; club coupe, $950 
Deluxe (8) sedan, §$2,050*, §$2, 600° ; | ‘47 FM conv., $800, $760; 4-dr., $630. 
| 


Chieftain Deluxe (8) sedan, $1,970; | CHRYSLER—'52 NY 4-dr., $3,300%. ‘49 | 
Chieftain (8) sedan, $1, 510, $2,000; Windsor conv., $1,350°. ‘47 Windsor 
Catalina, $2,252*, $2,250. ‘50 Catalina, 4-dr., $800*. 

$1,860*; Deluxe (8) sedan, $1,660* 


our we 
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Chieftain Deluxe (8) sedan, $1,700, $1,- || Desoro '51 Custom — $1,700* Ht Wy Bde 
635*. ’49 SL (8) sedan, $1,230; Chief- 50 Custom 4-dr., $1,475°*. = Go: 
tain (6) sedan, $1,035*. ‘48 Chieftain | DODGE ‘52 Coronet 4-dr., $2,265*; '4-ton ie a 
Deluxe (8) sedan, $960*%; conv., $995.| pickup, $1,365. 
47 Torpedo (6) beg s6s5, | $630. (45 | FORD ‘52 Custom (8) 2-dr., $2,100*. ’51 
Torpedo (8) sedan, $600 eftain (8) Victoria, $1,900*; Custom (8) 4-dr., $1,- ° one * 
yng, $580. wear. 675, $1,585; 2-dr., $1,670, $1,600, $1,540; | Buicks Deliver U. S. Mail in Indiana— 
—' stationwagon, bi Nnese © : 
. san is tan ce a. a ee. | Posing beside their Buicks which they use to haul the U. S. Mail are six rural 
CHARLOTTE, N. C. | 4-dr., $1,345;- 2-dr., $1,375, $1,350, $1,- i. who work out of the Huntington (Ind.) post office. They are: (left to right) 
" 325, $1,315, $1,300; Deluxe (6) 2-dr., r Ww 
(E. M. Stafford, Inc. Sale every Wednes- $1,230. '49 Custom (8) dr.. $1,100 Thomas Landrigan, Ray bel on en ‘he rian beve Dilley, ned. 23 Bicks. Frank 
day. Prices are for sale of July 23.) $950; 2-dr., $1,150, $1,100, $1,050, $975. Helvie and Orren Millen jetween em the carriers have owne vicks 
(Sold 126 units out of 203 offerings.) ’48 SD (8) conv., $775; club coupe, $875. | ————_ - 

BUICK — '52 RM £?., See gaan 47 SD AY 2-dr., $525. 146 SD (8) | 2-dr., $1,350*. ‘48 SL (8) 2-dr., $950,| 2-dr., $1,400*. "49 Super conv., $1,130*; 
siviere, 9 ee; Saal G-ab., 91,906. 80] LANDERS 60 4-€r., $1,400 | $925. | 4-dr., $1,140; sedanet, $1,165". °47 sta- 
ee. atte: ae. O1.- | MEROUR "60 sel 98°. 80 STUDEBAKER—’52 Champion 2-dr., $1,-| tionwagon, $295. °41 Super 4-dr., $325. 
Super conv., $1,775 Super 0, e MERCURY-—'51 2-dr., $1,725*. °50 4-dr., 600*.. ’51 Champion 4-dr.. $1,475. “48 | ‘40 Super’ 4-dr., $290. 

675%; Special 2-dr., $1,420, $1,360, $1,-| $1,425. , : Champion conv., $700 CADILLAC—'47 (62) 4-dr., $1,290*. 
350. °49 Super 4-dr., $1,250. , NASH —- '51 stationwagon, $1,300. 49 , ” ows seme Mt a eel 

CADILLAC—'49 (61) 4-dr., $2,100*. '48| Statesman 4-dr., $825, $800, $700. ae ere | CHEVROLET—’52 SL Special 4-dr., $1,- 

(62) 4-dr., $1,260*. °47 (75) 4-dr., $1,- | OLDSMOBILE — '52 (88) 4-dr., $2,950, EBENSBURG, PA, | 700. a” at. ae Fae pe 
, - ss 5; 2- 50* "% -dr., SL 8 al 4-dr., ; A 450. ’ s 
IeVROLET. "2 SL.’ Deluxe conv., $2,- 321758 ary (8) 4-ar Pt g1.125° : at (Ebensburg Auto Auction. Sale every| Deluxe 4-dr., $1,400, $1,000; FL Deluxe 
om00°. ‘51 SL Deluxe 4-dr., $1,725; 2-dr.,| (76) 2-dr., $865*. ’46 (76) 2-dr., $575*. iw a pg a A | 4-dr., $1,355; FL Special 4-dr., $1,155. 
J , 7 , 5 . eman .- » wr. 
$1,690, $1,670, $1,625, $1, 610; club — PLYMOUTH— 51 Cranbrook conv., $1,500; Sela 118 waits out of 150 olfertans.) fod a eg a. Mi: ab ot = 
$1,575; SL Special 2-dr., $1,335. "50 4-dr., $1,650. °50 SD club coupe, $1,375. - : ? a pecia dr 1,05) 4 eluxe 2-dr., 
Bel-Air, $1,485, $1,425; SL Deluxe 4-dr., | PONTIAC--’52 Chieftain (8) conv., $2,- | BUICK—'Special 4-dr., $1,910*. '50 RM E $1, rosea $1, --" is FM ir $850, 'é700: 
aerosedan, ; -dr 








$1,390, $1,310, $1,225, $1,210; 2-dr., $1,- 900*. °49 Chieftain (8) 4-dr., $1, 100* ; 4-dr., $1,630*; Special 4-dr., $1,200*; 












MODEL V-9812 


Curtis 
AIR COMPRESSOR 


15 H.P.—TANK MOUNTED 
TWO-STAGE— AIR-COOLED 





Features that make the V-9812 truly outstanding: 








Other CURTIS Equipment Known for Quality * 5. 
and Dependability 


6. 
8. 
9. 





CURTIS FULL HYDRAULIC TWO-POST SHOP 


LIFT—for Passenger Cars, Trucks and Busses 


HYDRAULIC CAR WASHER (300 Pounds Pressure) 


For better and faster car washing; more cars are 
waphed per day — more profits for yeu. 











wack: 








CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 


City... 
1976 Kienlen Avenue - St. Louis 20, Mo. 


| 
| 
! 
| 
| 
! 
See your CURTIS jobber or use this coupon... ! sane... 
| 
| 
| 
| 
| 


Two-Cylinder Compressor — less friction and 
less oil consumption. 

Vibration Free — smooth operation 

Self Oiling by positive Centro-ring method 
Timken Main Bearings — provide easy 
external adjustment 

Four section Finned Intercooler — effective 
cooling between stages 

120-gallon ASME — Air Tank — Automatic 
Electric Weld. 200-lb. pressure 

Automatic Start and Stop Control, with 
positive vacuum-type starting unloader 
Precision Built — assures long life and 
minimum maintenance 

Experience — Backed by 98 years of 
“Know-How” 


1! am interested in items checked: 


(1) AIR COMPRESSORS [_] AUTO LIFTS (Single Post) (7) Two Post 


() POWER CAR WASHERS 


pee ; nis : ee | Nee 


ce ee ee ee ee ee ee ee ee ee ee wee ey 


CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 
1976 Kienlen Avenue, St. Lovis 20, Missouri 


Re eee ae 











%-ton pickup, $265. 47 FM conv., 
$700; 2-dr., $710, $675; SM club coupe, 
$680. 

CHRYSLER—'50 NY 4-dr., $1,650°. ‘48 
Windsor 4-dr., $930*. ‘41 Windsor 2-dr 
$100. 

DeSOTO—'52 Fire Dome (8) 4-dr., $2,850* 
"51 Deluxe 4-dr., $1,700°. 


DODGE—’52 Meadowbrook 4-dr., $1,950* 


’51 Diplomat, $1,900*; Wayfarer 2-dr. 
$1,300". ‘49 Wayfarer 2-dr., $1,080, $1,- 
005. °48 %-ton pickup, $660. ‘40 2-dr., 
$235. 


FORD ’51 Victoria, $1,875*; Country 
Squire, $1,750*; Custom (8) 2-dr., $1,- 
510 "50 Custom (8) 4-dr., $1,325*, $1,- 


175; Deluxe (8) 2-dr., $1,160. °49 Cus- 
tom (8) 4-dr., $980; club coupe, $1,090 
$1,030. °48 SD (8) 2-dr., $470. °47 SD 
(8) conv., $685. °41 4-dr., $225. ‘°40 
2-dr., $170. 

FRAZER—’49 4-dr., $650*. 

HUDSON—’50 Pacemaker club coupe, $1,- 
080, $960. °49 Commodore (8) 4-dr., 
$1,135*; Super (6) 2-dr., $840. °46 Com- 
modore (6) 4-dr., $270; Super (6) 4-dr., 
$260. 

KAISER—’51 4-dr., $1,510*%. °49 Vaga- 
bond 4-dr., $770*. °47 4-dr., $485. 

MERCURY—’49 conv., $950; 4-dr., $1,- 
025*; 2-dr., $985*. °46 4-dr., $490. 

NASH—’50 Statesman 4-dr., $1,150*. 

OLDSMOBILE—’'52 Super (88) 4-dr., $2,- 
725*. °50 (98) 4-dr., $1,475*. °49 (98) 
conv., $1,500*. °47 (66) conv., $700*. 

PACKARD—’'47 4-dr., $630, $540. 

PLYMOUTH—’52 Suburban, $2,125; Cran- 
brook club coupe, $1,990*. °51 Belve- 
dere, $1,775; Cambridge club coupe, $1,- 
460. ‘50 SD conv., $1,390; Deluxe 4-dr., 
$1,265, $1,225, $1,150. °49 SD 4-dr., 
$1,050. ‘'48 SD 2-dr., $810. °46 SD 
4-dr., $480, $200. ‘42° SD 2-dr., $140. 
40 club coupe, $150. 

PONTIAC—’50 Chieftain (8) 2-dr., $1,- 
350*. ‘°48 Chieftain (8) conv., $1,005*; 
SL (6) conv., $900%; SL (8) 4-dr., 
$940*; sedanet, $1,000. ‘47 Chieftain 
(8) 4-dr., $7 60. 

STU DEBAKER—’50 Champion 2-dr., $1,- 
010. °47 Commander 4-dr., $615*. 

WILLYS—'50 (4) stationwagon, $990. °49 
(4) Jeepster, $825*. °48 (4) Jeep, $530. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every 
Wednesday. Prices are for sale of July 
23.) 

(Demand for clean cars is exceeding 
consignments. Sold 67 units out of 112 
offerings.) 

BUICK—’52 Super Riviera 2-dr., $2,340*. 
’51 Super sedan, $2,100*. ‘'50 Super 
Riviera sedan, $1,460*; Special sedan, 
$1,300, $1,570*. °49 RM stationwagon, 
$1,210*; Super sedan, $1,430*, $1,255. 

CHEVROLET—’51 SL Deluxe sedan, $1,- 
555, $1,580. '50 FL Deluxe sedan, $980. 
$1,225. °49 SL Deluxe sedan, $990. °47 
SM sedan, $785. ‘46 SM sedan, $620, 
$760. 

DODGE—’50 Meadowbrook sedan, $1,015. 
’48 Custom sedan, $595, $795. °'46 Cus- 
tom sedan, $530. 

FORD—’51 Deluxe (8) sedan, $1,050, $1,- 
305; Custom (8) sedan, $1,655, $1,560. 
’50 Custom (8) sedan, $1,300. °’49 Cus- 
tom (8) sedan, $980, $1,005, $890; De- 
luxe (8) sedan, $1,020, $860, $840. °48 
SD (8) sedan, $665. °47 SD (8) sedan, 
$700, $815, $750, $695. °46 Deluxe (8) 
—. $800, $640, $565. °40 (8) sedan, 


FRAZER—’47 sedan, $380. 

MERCURY—’50 sedan, $1,425. °48 sedan, 
pop ‘47 stationwagon, $570. '41 sedan, 

PACKARD—’50 (200) sedan, $1,025. 

PLYMOUTH—’52 Concord sedan, $1,625. 
*50 SD conv., $1,185. °'48 Deluxe sedan, 
$400. °41 conv., $165. 

PONTIAC—’52 Chieftain (8) conv., $2.,- 
770*. “49 Chieftain (8) sedan, $1, 255. 
’48 Chieftain (8) sedan, $1,100. °46 SL 
(6) sedan, $580. 

STUDEBAKER—’47 sedan, $700, $555. 

WILLYS—’51 %-ton pickup, $660. 





Timken Warrants 
Truck Axles for 
100,000 Miles 


DETROIT. — A new axle shaft 
free if the original axle shaft fails 
within 100,000 miles or three years 
are the terms of a guarantee now 
offered owners of Timken-Detroit 
axle-equipped trucks, it was an- 
nounced last week by Walter F. 
Rockwell, president of Timken- 
Detroit Axle Co. 

The guarantee is effective on all 
shafts purchased or installed after 
Aug. 1, 1952, and covers defective 
material or workmanship but not 
accident or abuse. 

“We believe this is the first time 
in the automotive industry that a 
supplier has guaranteed his product 
for so long a service period,” Rock- 
well said. 

“We have made arrangements 


| through the authorized dealers of 
|our customers for immediate re- 
| placement of a defective shaft sim- 





ply upon presentation and _ the 
proper filing of a replacement 
form. There is no delay, no wait- 
ing for factory inspection, just an 
exchange of shafts without charge.” 

According to Automobile Manu- 
facturers Assn., the average annual 
mileage of all trucks is approxi- 
mately 14,000 miles. The highest 
mileage is run up by inter-city 
truck common carriers which, in 
1950, averaged 41,322 miles a year. 
Thus the Timken guarantee would 
cover a substantial portion of the 
average truck’s life. 

Timken-Detroit axle shafts are 
original equipment on many makes 
of trucks, the company states. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 











\ 
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Top Payload is Claimed 
For White Tractor 


Waco Opens International Salon— 
Only 15 of the 200 foreign cars Waco Motors, of Miami, Fla., has in stock are 


shown here in the new 42,400-square-foot ‘international salon," a $75,000 addition 
to the original building. Hundreds viewed the formal opening. The dealership is run 
by Frankie Watts, who bought his first MGs in 1948. He now orders them 100 at a 
time along with almost every make of British car manufactured. His orders for for- 
eign cars has grown so large that British freighters bring the cars direct to the port 


of Miami. 





| 
| 
| 





Billion Miles a Month 


| by a White engine producing 180 


| 
That’s Canadian Drivers’ Total, but Average Car || 
Receives Less Use than in U. S. 


TORONTO. — Unless something 
happens to change the pattern, 
Canada’s motorists will 


essential travel. 
The estimate is based on a na- 





Europeans Plan 


Aug. Road Race 


BRUSSELS, Belgium.—Final de- | 


tails for the 3,500-mile auto race 
from Liege, Belgium, to Rome and 
back are now being drawn up, it 
was announced last week by the 
Belgian automobile club. The race 
is slated for Aug. 13-19. 

The announcement said_ that 
drivers represent more than 15 na- 
tions, and that automobiles of 
every class—from the tiny four- 
horsepower Renaults to powerful 
German Mercedes, British Jaguars 
and American Oldsmobiles—will 
compete in the race. 

This year’s run will be more 
gruelling than ever, the club said, 
for although there will be more 
time will be allowed for repairs. In 
check-points along the route, less 
addition, there will be fewer rest- 
ing places for the drivers. 


Al Hanken Incorporates 

Al Hanken Pontiac, Inc., 
Larned, Kans., has been incorpor- 
ated with a capitalization of $20,- 
000. Alvan H. Hanken was named 
as the resident agent. 














| Ai 4, bil 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 








“BORROUGHS BINS" 


SLIDING SHELVES 
SNAP-ON DIVIDERS 


HARRISBURG NASH, INC. 
HARRISBURG, PA. 


HARRY R. BITZER (NASH) 
LANCASTER, PA. 


“HAVE BORROUGHS BINS” 


EAST COAST DISTRIBUTING CO. 
Berwyn, Pa. Tel. Berwyn 0405 
327 Hopkins Road, Baltimore 12, Md. 


Covering Eastern Pa., Del., Southern 
Jersey, Md., Va., and D.C. 





— 





drive at) 
least 12.4 billion miles in the next | 
12 months and, according to the| 
Canadian Automobile Chamber of | 
Commerce, 83 percent of it will be} 


dealers all over the | 


tional study, which also shows that 
|the average privately owned pas- 
senger car in Canada—there are 
about 1,900,000 of them—is driven 
approximately 6,200 miles a year. 
This compares with 7,500 miles a 
year in the U.S. 
| Twenty-one percent of the pri-| 
| vately owned cars in Canada are 
driven 3,000 miles or less in a year. 
| Only 19 percent of all the cars go 
| 15,000 or more miles a year. 
| The percentage of traveling in 
| connection with work or business is 
|8 percent greater in Canada than 
in the U.S. Of all the Canadians 
who travel to work, nearly 42 per- 
cent go by car. | 

Of those who drive to work, 70 
percent make roundtrips totaling 
12 miles a day or less; 13 percent 
go 13 to 26 miles, and 6.2 percent 
drive more than 26 miles. 

The average mileage reading on 
the speedometers of Canadian cars 
is 27,000, as against 33,500 in the 
U.S. Forty-one percent of Canadian 
ears have 20,000 miles or less; 2 
percent, 100,000 or more. 


Ore. Weight Tax 
For Trucks Faces 


Fall Ballot Test 


PORTLAND, Ore--Oregon is} 
pioneering a new weight-mileage | 
tax for trucks which the legislative | 
interim committee estimates will | 
save the trucking industry $2,000,-| 
000 a year. 

The committee says the savings 
|are possible under the bill because 
|}another bill that would have in- 
creased truck mileage fees is being 
held in abeyance by a truck indus- 
try referral to the electorate. 

This referral on the fee increase 
and a constitutional amendment 
prohibiting use of the weight-mile- 
age tax, which was passed in 1947, 
will be on the November ballot. 

The bill in referral was passed 
}in conjunction with a bill that 
lowered plate fees. 
| In pioneering the weight tax, 
| Oregon is pushing into new taxa- 
tion territory as it did with the gas- 
oline tax in 1919. 





Hanway Promoted 
At Fargo Motor 


DETROIT. — Robert L. Biggers, 
president of Fargo Motor Corp., 
fleet sales subsidiary of Chrysler, 
last week announced the appoint- 
ment of William C. Hanway jr. as 
a vice-president of Fargo. 

Since 1948, Hanway has served as 
regional manager of Fargo’s New 
York region, with offices in the 
Chrysler building in New York City. 

He joined Chrysler in Detroit in 
1936, serving for two years in sales 
promotion work and as a Fargo 
executive staff assistant before be- 
ing assigned in 1939 as fleet sales 
representative for Fargo in Chicago 
to handle sales of Chrysler trucks 
and passenger cars. 4 


T & T Nash Moves 
T & T Nash Sales, Inc., has | 
moved to a new and larger location | 
at Third St. and Broadway, Lo- 
gansport, Ind. 





| engine include use of stellite-faced 
inlet valves, an entirely new ex- 
haust system with dual 
and dual inlet to exhaust muffler, 


ley barn for the project. 


CLEVELAND.—A White tractor 


designed to give maximum payload | 


has been announced by J. N. Bau- 
man, sales vice-president for White 
Motor Co. 

“Today’s highway operating con- 
ditions,” Bauman said in announc- 
ing the model, “require a new look 
at truck 


sure operators are getting maxi- 


specifications to make | 


mum payload under restrictive state | 


laws and lowest operating cost. 

“This new model incorporates 
latest engineering to achieve this 
in certain highway operations 
which require more horsepower, 
improved performance’ under 
heavy loads, tight schedules and 
hilly road conditions and maxi- 
mum payload,” he said. 

The new model White is powered 


horsepower. Design changes in the 


exhaust 


Supermarket Woos Drivers 

HARTFORD, Conn. — Patrons 
of the Food Saver Supermarket 
here soon will have access to a 
100-car indoor free parking facil- 
ity while shopping at the store. 
It is said to be the first such 
facility in the nation. The store 





has started altering an old trol- 


increasing horsepower, improving | 
valve and manifold life and contin- 
uing gasoline economy, said Bau- 
man. 

Weight of the tractor ready for 
the road is under 10,500 pounds, in- 
cluding 100 gallons of gasoline, cab, 
10.00-20 tires on spoke wheels, fifth 
wheel. 

“Extremely favorable weight dis- | 
tribution is achieved for a tractor | 
of this size,” he said, “permitting | 


maximum payload within restric- 
tive axle limits.” 

The tractor provides for a 
bridge formula front axle loca- 
tion with 28-inch dimension from 
the front of bumper to center of 


47 


front axle, permitting maximum 
loading in formula states. 

It also has 102-inch dimension 
from front of bumper to back of 
cab, this permitting use of a 35-foot 
oval front trailer within the 45-foot 
overall length. 

The model WC-24PLT is available 
with 140-inch, 146-inch and 158-inch 
wheelbase. It also is available in 
the same wheelbases with stand- 
ard two-speed axle. 


Mosher Elected President 


Of Bedford Dealer Group 


Floyd H. Mosher has been 
elected president of the Bedford 
(O.) Automobile Dealers Assn. 
He is associated with Horton 
Chevrolet, of Cleveland. 

J. O. Stone (Buick) was elected 
vice-president and R. D. Mucle, 
of Ralph Horton, secretary-treas- 
urer. 


THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION’S LEADING CARS 
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“LOAD-STER” 
HELPER SPRINGS 
HELP BOOST 





EASY TO STOCK 


Individual cartons take lit- 
. labeled 
for easy identification. 


tle shelf space. . 


SMALL INVENTORY 


Ten (10) sizes cover 90% 
of the cars in operation. Dis- 
tributors located through- 
out the country mean quick 
delivery. 


BIG MARKET 








PROFITS 





For /2-ton and %-ton pick- 
up trucks... passenger cars; 
salesmen with heavy sam- 
ple cases, vacationers with 
IVTeTefelel-wadele mM olUiifal: Maleltry-) 
trailers and work trailers 

..@ sales potential in the 
millions. 





Re creme ony em rime mre = — ati 


MAIL TO NEAREST ADDRESS BELOW 


PRIOR PRODUCTS, Inc. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Please send me descriptive literature on the “Load- 
ster” HELPER SPRING and the name of your 


nearest distributor. 


NAME. 


EASY TO INSTALL 


NO MAINTENANCE 
REQUIRED 


PRICED RIGHT 


List prices from 
$14.75 to $21.40 





STREET. 





city. 


PROFITABLE 





STATE. 
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With Growing Anxiety... 





N. Y. Dealers Eye Trade Shift 


By Ed Brown 
Staff Correspondent 

NEW YORK.—New York City 
dealers are watching current busi- 
ness trends with growing anxiety. | 
They say that taxes are scaring | 
into other areas profitable trade | 
which once deemed it wise to shop | 
New York. 

These suburban areas, it is 
charged, are cleverly encouraging 
the movement of business into 
their areas by eliminating the 
hazards of sales taxes and use 
taxes, which might discourage 
the buyer. There is no accurate 
way to determine the amount of 
business lost to New York each 
year, but the growth of large 
shopping centers around the 
periphery of New York is indica- 
tive of the move from the city, 
where people may escape sales 
taxes and other burdens encum- 
bent on the New York City shop- 
per. 

Dealers in New York City are 





genuinely worried. Many depend 
for a large share of their business 
on the man who works next to the 
showroom, or down the block, or 
somewhere in the neighborhood, 
but who lives outside of New York 
City. 

Until the past few years, this 
man found it convenient to buy his 
car near his place of business. But 
in order to escape the sales tax, 
this man must hire a transporter 
to deliver his car to him outside of 
the city limits. He is not even per- 
mitted to ride with the car. If he 
did, the city father’s would consid- 
er it a delivery made within the 
city limits and would charge the 
dealer the sales tax. 

This procedure is expensive and 
inconvenient. Most purchasers of 
a car go through the inconvenience 
only once, and then decide to pur- 
chase outside the city. 

Proof of the fact that business 
is turning elsewhere, and that 
the dealer in Manhattan with his 









* SAVE FUEL 
* REDUCE WEAR 
* PREVENT LUGGING! 


with Sree 


ELECTRIC 


TACHOMETERS 





Every engine has a speed range where 
horsepower and fuel consumption are most 
efficient and economical. Leading-fleet 


operators report a substantial savings 


fuel, maintenance costs and increased 
safety by having drivers operate in this 
R.P.M. economy range. Sun Electric Tach- 
ometers are simple to install, they have no 
drive cables or rotating parts. Models are 
available for gasoline engines in any speed 
range up to 7,000 R.P.M. Write for name 
of your local distributor and complete data 


sheet TODAY! 


* 


FOR CARS, TRUCKS, 
TRACTORS & BOATS 


NO DRIVE CABLES 
EASY TO INSTALL 
ILLUMINATED DIAL 
SENSITIVE 
ACCURATE 

EASY TO READ 


»., fe © © 


o 


Manufactured and Guaranteed by 





SUN ELECTRIC CORPORATION 


INSTRUMENT-TACHOMETER DIVISION 
6327 Avondale Avenue 


Chicago 31, Illinois 





how to BUILD and HOLD 


SERVICE VOLUME 


More than 4,000 aggressive car 
dealers have proved the use of Stemac 
Service Emblems bring back the cars 
they sell for servicing—that no promotion 
expense pays dividends year-in and year- 
out to compare with the small cost of 
Stemac Emblems. 

Finest quality chrome finish. Supe- 
rior workmanship. Deep, clean-cut, easily 
read letters of all new metal. Flexibility 
to mount on any curved surface—all tell 
you that here is the finest service name 
plate you can buy, yet whose cost is 
surprisingly low. 


MAIL COUPON TODAY! 


Stemac Service Emblem FREE. 





Let us send you a typical 
Test it! Bend it! Compare it! 


See why Stemac is the Service Emblem chosen by over 4,000 
leading car dealers to represent them on the new cars that 


leave their sales floor. 


Gentlemen: Please send typical FREE 


—-—STEMAC COM PANY 1281 So. Cherokee, Denver, Colo.-— 


and comparison, together with complete details on how | can build and hold 
service business by using Stemac Service Emblems. 


Stemac Service Emblem for inspection 

















Address 

Firm Name. 

City Zone State 
| By Title 


large overhead is bound to suf- 
fer, can be found in a glance at 
registration figures. 

In 1948, registration in Manhat- 
|tan was 35,934. In 1949, the figure 
dropped to 32,380 and in 1951 sales 
had risen to only 32,974. Sales are 
practically stagnant in New York 
City, while other areas are bound- 
ing ahead. 

However, in the suburbs the sit- 
uation is entirely different. In 1948 


new vehicles was 23,195. In 1951 
registration of new vehicles jumped 
to 36,861. In Suffolk county, regis- 
tration figures on new cars almost 
doubled in the same period. 

Dealers here feel that the out-of- 
town businessman is being aided 
and abetted by the government of 
New York City. Dealers contend 
the reasons behind these moves 
out of town are evident enough; a 
3 percent sales tax; a new use tax; 
lack of adequate popular-priced 
parking facilities; lack of adequate 
traffic planning; the increasing 
number of areas in which parking 
is permitted only on one side of 
the street and areas where no park- 
ing is permitted at all, forcing car 
owners to garages in New Jersey 
and Long Island; delays because 
of differing opinions on how to 
finance expressways across Man- 
hattan to speed travel to relieve 
highly congested midtown areas 
and help speed the tempo of busi- 
ness; and the short sightedness of 
the city for not installing parking 
meters in midtown areas to insure 
a constant flow of parkers. 


Last, but not least, dealers in 
New York say they must contend 
with a Mayor who believes the city 
already has too many cars, and 
who would be happy to ban many 
of them from the streets. 

Yet, dealers point out that New 
York only has one car for every 
7.6 people, while the national aver- 
age is 4.2, and the average in such 
heavily populated metropolitan 
areas as Los Angeles is 2.8; Chi- 
cago, 4.6; San Francisco, 3.6, and 
Dallas, 3.7. 

Dealers claim the city does not 
have its fair quota of cars, and at 
the present rate of discouragement 


North Carolina’s 
Dealers Name 3 
New Committees 





of public relations, finance and 
legislative committees has been an- 
nounced by Fred H. Deaton, presi- 
dent of the North Carolina Auto- 
mobile Dealers Assn. 

Deaton also disclosed the names 
of additional NCADA members ap- 
pointed to the 


tives. 
The new appointees were: 


Pusuic Re,ations —Chairman, 


Clyde H. Harriss, Salisbury; D. M 
MeMillian, Red Springs; Horace G. 
Ilderton, High Point; Arthur P. 


; Harris, Charlotte; H. E. Stephen- 


son, Durham, 
Liberty. 

FinaNce—Chairman, S. T. Atkin- 
son, Charlotte; Earl McD. West- 
brook, Dunn; Wilson Yarborough, 
Fayetteville; W. H. Stevens, Win- 
ston-Salem; R. E. Matthews, Ashe- 
ville; E. B. Gamble, High Point, 
and Hal Hoyle sr., Lincolnton. 

LEGISLATIVE Chairman, Jack 
Steele, Raleigh; Brack Wilson, 
Smithfield; J. P. Wallace, Troy; B. 
C. Mangum, Henderson; John O. 
|Gunn, Yanceyville; Wilson Uzzle, 
| Durham, and C. Fred Brown, Ashe- 
ville. 

Highway Sarety—Almance coun- 
ty, V. L. Parris, Burlington; Bla- 
|den, H. C. Smith, Elizabethtown; 
|Chatham, J. Frank Houser, Pitts- 
boro; Duplin, R. E Wall, Warsaw; 
Greene, G. F. Warren, Snow Hill; 
Hoke, Younger Snead, Raeford; 
Iredell, W. F. Morrow, Mooresville; 
Jackson, Paul Kirk, Sylva; John- 
ston, W. C. Buie, Smithfield; Jones, 
J. R. Holden jr., Maysville; Moore, 
Herbert Cameron, Southern Pines; 
Pasquotank, R. T. Orr, Elizabeth 
City; Perquimans, Cecil C. Winslow, 
Hertford; Stanly, T. R. Wolfe, Al- 
bemarle; Swain, Ash Thomas, Bry- 
son City, and Warren, B. B Wil- 
liams, Warrenton. 


and Troy Smith, 








in Nassau county, registration of | 


RALEIGH, N. C.— Appointment 


highway safety | 
committee as county representa- 


| Planter Tire— 


B. F. Goodrich Co. has developed a 
tubeless pneumatic planter tire which the 
company claims allows uniform planting 
depth in all soil conditions. Tests have 
proven that the new low-pressure tire 
Presses the soil in more direct contact 
with the seed, producing quicker germ- 
ination and more uniform stand. The 
company says that there is less side-slip 
on hillsides, which results in straighter 
rows. 


is bound to strangle itself in its 
own size and growth. 

Dealers contend that there are 
many people who can well afford 
the price of a new car in New 
York City, but after weighing the 
pros and cons of automobile own- 
ership, taxes, high insurance 
rates, and other disadvantages, 
they decide to do without. 


when the use of highways all 
around the city clogs for hours 
with bumper to bumper traffic— 
the pleasure of automobiling is 
gone. 

The enigma of the entire situa- 
tion, as dealers see it, is that they 
are unable to get the city to see 
what such policies portend for the 
future, and how much in real 
honest taxes they are forcing out 
of the city. 

By continuing to discourage busi- 
ness in New York City, in the pres- 
ent accelerating manner, dealers 
contend the city may well drive big 
business to other areas where they 
can serve their customers just as 
well and at the same time save 
money, which can be passed along 
to their customers. 

Surely, dealers point out, this can 
only mean a depreciation in mid- 
town real estate values, which is 
a huge source of revenue, and the 
eventual starvation of business in 
|midtown sections, with threatened 
'unemployment and other sundry 
ills. 

Within the past two months an- 








In the summer time, dealers say, | 





nouncements have been made by 
three big concerns that they will 
leave the environs of New York 
for tax reasons alone. Two of these 
three concerns are mutual security 
investment houses, who are moving 
across the river to New Jersey tc 
save some $180,000 in taxes per 
year. 

The third is one of the country’s 
10 largest concerns, which is at- 
tempting to buy a large tract of 
land in Westchester, in order to 
move 5,000 employes out of New 
York City. 

Supreme Court Justice Henry 
Clay Greenberg has charged that 
the policies of the city govern- 
ment are leading down the road 
of bankruptcy for the entire city. 
In ruling that the city’s use tax 
was valid and constitutional, Jus- 
tice Greenberg also had this to 
say about the tax. It is a “legis- 
lative bromide which temporarily 
relieves the financial pain while 
the whole root of the whole 
problem is allowed to become 
metastasized to the detriment of 
the tax payers.” 

Justice Greenberg added: “Ordi- 
narily the court would not sound 
its caveat. The unusual course 

adopted is made necessary by the 
even more unusual practices on the 
part of those charged with the re- 
sponsibility of administering the 
affairs of the city. The pernicious 
consequences of this policy, if such 
it may be called, are destined to 
destroy both business and industry 
within the city.” 


I Hinois Truckers 


Open New Fight 
On Higher Fees 


CHICAGO.—A new note was in- 
jected into the battle of trucking 
interests to block the law passed 
by the Illinois legislature boosting 
motor truck license fees by $20,000,- 
000 a year when Judge Cornelius 
Harrington in circuit court permit- 
ted a group of petitioners to file 
a taxpayer’s suit preventing ex- 
penditure of state funds in collest- 
ing the higher license fees. 

Since the law was upheld by the 
Illinois supreme court, the secre- 
tary of state’s office has been col- 
lecting the new fees and, although 
new license plates are not yet 
available, truck operators are being 
billed for the difference between 
the old and new fees. 

Hearing on the suit is expected 
in September or October. The U.S. 
Supreme Court also has before it 
a case disputing the constitution- 
ality of the Illinois act. 
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Plus 600,000 Trucks... 





2% Million Cars Asked 
Yor First ’53 Half 


‘Continued fr 


uation will be sharply in focus and 

,uto makers should definitely know 

where they stand,” one government 

executive emphasized. “The move- 

ment of ore and scrap to the mills 

will have an effect on steel output.” 
* * * 


T= Automobile Manufacturers 
Assn’s materials committee, 
which usually meets in Detroit, 
convened in Washington last Wed- 
nesday to get a closer view of the 
steel situation. It is understood 
that a. more optimistic than pessi- 
mistic note permeated the closed- 
door meeting. Many NPA officials, 
including Administrator Henry 
Fowler, Deputy Administrator 
Franz Stone and Motor Vehicle 
Division Director Robert Cass, at- 
tended the committee’s luncheon 
afterward. Fowler briefly summar- 
ized the steel situation. 

The auto industry’s feeling is 
that NPA should continue author- 
izing a high level of production 
despite the crisis in steel supplies, 
thus placing the industry in a ready | 
position to maintain a strong out-| 
put with whatever steel it can 
corral from various sources. 

Motor Vehicle division officials 
last week had not yet completed 
company-by-company conferences 
to discuss adjustments in indus- 
try percentages based on current 
comnetitive position. Some com- 








Sales 


(Continued from Page 1) 
sell stock at a loss to buy feed for 
the remaining herd. 
* 


x * 
CECENATI and Cleveland have | 
4Aalso reported that used-car) 
sales are off. In Cleveland, the} 
figure dropped to 2,490 cars in the | 
‘last reportable period” and new- 
car sales were down to 986. 

Both figures represent a _ two-| 
month low. During the week ended | 
July 26, Cincinnati reported 357 
new cars sold for a year’s low. 

A survey of the Metropolitan 
Chicago Ford Dealers Assn. 
showed that all phases of busi- 
ness were off for the first 15 days 
of July as compared with the 
similar period of June. Used-car 
sales were down 26 percent, cus- 
tomer labor volume was off 4.5 
percent and parts volume dropped 
14.8 percent. 

The association added that in| 
Gary, Ind., then strikebound, fig- | 
ures for the same period showed | 
customer labor volume was off 27 
percent; parts were down 14.6 per- 
cent, but used-car volume had 
climbed 8 percent. 

Part of the cut in used-car sales 
is attributed to the rise in prices, 
for in some areas prices were up 
$200 to $250 per model. Other areas 
said prices were up about 10 per-| 
cent on all models—including pre- | 
war cars. 


* = * 
| IS thought that the wholesale 
market is the most influential in 
boosting used-car prices. Whole- 
sale buyers are said to be offering 
top prices for good used cars. 

Milwaukee reported a shortage 
of new cars and customers alike. 
Used-car volume is also low there, 
and dealers think workers are 
not buying until they know when 
they will return to work after 
the steel strike. 

Dealers anticipate a quickening 
of sales following the settlement of 
the steel dispute, but add that 
shortage of new cars will hold up 
sales for several weeks. 

Shreveport, La., reported that 


used-car sales had jumped about 25 | 


percent as a result of the new-car 
shortage, but that the new-car sit- 
uation was practically at a stand- 
still. 
” * a 
EALERS in Little Rock, Ark., 
reported that new-car sales are 


om Page 1) 


panies have returned for an addi- 
tional meeting to present revised 
statistics. 

NPA officials are hoping to have 
ready for announcement the per- 
centage changes when the pas- 
senger car group meets Aug. 14. 
These revisions would become ef- 
fective with fourth quarter 1952 
production. 

* a * 

Howse. a similar decision on 

percentages is not expected at 
the truck makers’ meeting Aug. 13. 
The delay may mean that the new 
truck percentages will not become 
effective until the first quarter of 
1953. 

Scheduled to be discussed at 


tion and the prospective first 
quarter 1953 level of production. 
“We hope that it will be possible 
for the entire steel-using economy 
to regain its position some time in 
the early part of 1953, when the 


|availability of steel is expected to 


| 
| 
| 


return to the position it was on 


June 1.” 
* » = 
H® WARNED that many com- 
panies in all industries, now 


operating on rockbottom inventor- 
ies, are likely to come to a halt, 
or at least to suffer a markedly 
lower rate of operation, adding: 
“We are going to maintain the 
validity of CMP orders on the 
books and those allotments author- 
ized before the strike because we 
believe any overall re-program- 
ming for the fourth quarter for 
defense-supporting and civilian 
uses would have resulted in much 
confusion, loss of production and 
damage to important programs. 
“We are not going to grant 
any extra fourth quarter allot- 
ments. We will have to adjust 
the allotments for the first 
quarter of 1953 downward to 
take care of any excessive carry- 
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Quality Furnishes Fourth Training Car— 
Quality Chevrolet Co., Inc., Monroe, N. 


ck. ae 


training car to Wingate high school. __ 





strike can be absorbed and the 

CMP system reasonably bal- 
anced.” 

The auto industry, like all other 
industries, is affected by NPA’s 
decision limiting inventories of any 
steel-controlled materials to 30 in- 
stead of 45 days. This reduction in 
permitted inventories starts Sept. 1. 
Inventory limitations will be re- 
stored to 45 days Jan. 1. 

NPA last week also acted to per- 
mit thousands of small and me- 





C., donates its fourth consecutive driver 


emergency steel rations from ware- 
houses so that they will not have 
to suspend operations between now 
and the time new steel reaches 
them from the mills. 

Steel consumers also have been 
authorized to place orders, and 
producers permitted to accept and 
schedule for delivery through No- 
vember, presently unplaced third 
quarter allotment authorizations. 
Mills may accept and schedule for 
shipment through February, 1953, 


both meetings are the steel pro- 
curement outlook, unit controls, 
the industry’s machine tool situa- 





overs so that surpluses of CMP 
tickets created because of the 











ENROLL NOW 


The class of '52 has an opening for YOU! 


If you’re a student of sales progress and 
business opportunities then you have already 
marked REO as one of the fastest-growing 
organizations in the trucking industry. 


In product, REO has pioneered a host of 
“*firsts’”’ in automotive design, and now fea- 
tures the famed Gold Comet engine, as well 
as a complete line of trucks and tractors 
designed for gasoline, LP Gas, or 
diesel power. 


In sales, REO has doubled its 
volume in one year’s time. 


In promotion, REO stands alone 
with a dynamic program that 
blankets the country. Truck 
operators, manufacturers, and 
haulers everywhere read the 
remarkable story of REO superi- 
ority in national magazines such 
as Life, Saturday Evening Post, 
trade publications, newspapers, 
mailing pieces, and posters. Other 
promotions are sparked by 
monthly dealer merchandising kits. 


What does this mean to you? Plenty! If you are 
a go-getter in your community and you want to 
get in on the ground floor of the sweetest deal on 


Free! A Framed Copy 


of this privately-printed Diploma 


for your shop or office. Mail your 


dium - sized manufacturers, includ- 
ing military contractors, to get 


fourth quarter allotments for non- 
defense programs. 
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wheels, there’s a place for you now in the REO 
picture. You’ll represent a nationally-respected 
organization with a splendid record of sales and 
engineering achievements. You'll be a leader in 
your community. And you’ll make real money! 


For the full story, send in the handy form 
below. You will also receive a beautifully- 
framed copy of the unique ‘‘ Meritorious Insti- 
tute of Truckology” diploma prepared exclu- 
sively for friends of REO. 


REO MOTORS, INC. 

LANSING 20, MICHIGAN 

Please send me a framed copy of the "M.I.T." diploma abso- 
lutely free, as well as the full story of the future with REO. 





almost nil, stocks have been emp-| 
tied and that deliveries have not | 
been promised until after produc- | 
tion gets rolling. 
Many dealers say they feel that | 
the present shortage of good used | 
cars will extend into the fall, and | 
that an adequate stock of clean 
offerings will continue to draw 
customers for several months. 


request today! 





REO MOTORS, INC., Lansing 20, Michigan 




















Name Title 
Company 

Address 

City Zone___ State 
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Auto Tester Group Grows | 


Three Chapters Look to Nationwide Expansion; || 


300 Members on Roll Now | 


CHICAGO.—Boasting more than| 
300 members and expanding rap-| automotive equipment and supplies, 
of Automotive | 
in| school graduates and others. 


idly, the. Society 
Testers of America, chartered 
Illinois as a nonprofit organization, 
thus far has established chapters 
in Chicago, Aurora, IIll., and St. 
Louis. 

Eligible for membership in this 
educational research group of men 
in the automotive service industry 
are service managers, tuneup men, 
automotive diagnosticians, mechan- 


$10,000 Fire Hits Schult 


ELKHART, Ind. — Fire in the 
second floor paint shop of Schult 
Corp., 1730 S. Main, manufacturer 
of house trailers, damaged the 
plant to the extent of $10,000, ac- 


| officers, 


ics, sales representatives handlin 


automotive instructors, technical | 
Meetings are held on_ the 
second Friday of each month, | 
with the Sun Electric auditorium | 
as the scene of the Chicago ses- 
sions, 47 S. Lake St. for the 
Aurora meetings, and 3915 Wash- 
ington Blvd. for the St, Louis 
sessions. 

Each chapter has its own set of 
who have agreed upon 
Herbert E. Cobb, 6337 Avondale 
Ave., Chicago 31, as the contact for 
those seeking information about 
membership in the society. 

Cobb said that attendance at the 
Chicago chapter meetings had av- 


ers had included factory specialists 
from leading firms, such as Olds- 
mobile, Lincoln-Mercury, Auto-Lite 
and Delco-Remy. 

The initiation fee is $25 and the 
annual dues are $1. Before the} 
society was formally organized, 


|Cobb said, groups envisioned its 
g of 


formation as far back as 1948 by 
holding meetings, which blossomed | 
out into larger-scale affairs start-| 
ing in January, 1951. 

Applicants are voted upon in each | 
chapter by its members. No inten- | 
sive membership campaign is | 
planned, but eligibles are told about 
the society by word of mouth. Cobb 
said that there was widespread in- 
terest in the society and that 
formation of additional chapters 
throughout the country was likely. 

The objectives of the society, 
as stated in the constitution and 
bylaws, are: To improve the 
standards of workmanship and 
administrative management in 
the automotive service industry 
through scientific control meth- 


| ported 








cording to Wilbur J. Schult, presi- 


dent. ods; to pursue a program of 


education in cooperation with 
various manufacturers and trade 
journals having to do with trade 
service methods, surveys and re- 
ports; and to encourage the use 
and development of _ scientific 
tools and testing equipment. 


In addition to a discussion of as- 
sociation business, meeting  pro- 
grams are devoted to a talk or 
demonstration by the speaker of 
the evening, followed by a ques- 
tion-and-answer session, 

Questions must be submitted in 
advance and in writing, covering 
| problems which have come up in 
| the course of service work. 
| Answers are given in cases 
|where solutions to the specific 
problems have been worked out 
| satisfactorily. Where no _ solution 
has been arrived at, qualified mem- 
bers submit their recommendations 
or outline their experiences on 
| similar difficulties. 


eraged close to 140 and that speak- 
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NADA Vote Drive | 
‘Endorsed by Ford 


DETROIT.—Walker A. Williams, 
| vice-president of sales and adver- 
|tising, Ford Motor Co., last week 
urged all Ford 
and Lincoln-Mer- 
cury dealers to 
cooperate in the 
National Automo- 
bile Dealers Assn. 
campaign for a/| 
record vote turn- 
out on election | 
day, Nov. 4. 

In a letter to) 
the dealers, Wil- | 
: liams said that| 
| W. A. Williams the non - partisan 
| NADA campaign had the “enthusi- 
astic endorsement” of Ford Motor | 
| Co. 
| Under the NADA plan, dealers 
in every community of the country | 
| would provide transportation for | 
}those who might otherwise not be | 
lable to get to the polls. Slogan} 
|of the campaign is, “Vote as you 
| please-—but vote!” 





{ 
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Thomas Names Cochrane 

Appointment of Daniel Cochrane 
as general manager of Columbus 
|Motors (Dodge-Plymouth), San 
| Francisco, has been announced by 
| Eddie Thomas, owner. Cochrane 
formerly operated his own dealer- 
ship in Bellingham, Wash. 









Tralner Build-Up Kits pro at extra margin of safety for 
payload travel on any type of road. Build up the carrying capacity 
of all 112 to 3 ton trucks while protecting main and helper springs, 
chassis, and tires—and you will build sales and profits. 

Trainor Build-Up Kits come complete with extra long U-bolts, 
rebound clips, and center bolts. 

Trainor Helper Springs, job engineered for installation on '2 
to 1 ton trucks, are individually load tested and carefully heat 
treated to provide the right kind of Payload Protection. 

Whether the truck is brand new or already in use, NOW is 
the time to make sure your customer will remain your customer — 
install Trainor Payload Protection, in world-wide use for more 
than half a century. 








30th Anniversary— 


Ray T. Brady (center), president of Ray 
T. Brady Motor Co. (Studebaker), Morris- 


town, Pa., recently completed his 30th 
year as a Studebaker dealer. Glenn Finney 
(right), assistant regional manager, is 
shown presenting him with a 30-year 
plaque. Looking on (left) is Walter F. 
Miller, district manager. The ceremonies 
took place at a dealer meeting held in 








Engine Production 
Prospects Held 
Good for 1952 


WASHINGTON. 
internal combustion 
RMP and up) recently re- 
that the industry’s third 
quarter sales and production pros- 


(750 


pects are holding up to previous | 
estimates, and look even better for | 


the fourth quarter. 

Meeting with the National Pro- 
duction Authority, the internal 
combustion engine industry advis- 
ory committee said the industry is 
enjoying accelerated production 
schedules and has no unemploy- 
ment worries. In fact, some manu- 



















-Manufacturers | 
engines | 


|facturers reported a shortage of 
workers. 

| Members also discussed the ad- 
visability of removing government 
|eontrols on materials and produc- 
| tion. All agreed that controls should 
be terminated as soon as possible, 
but believed total and simultaneous 
removal of controls, not selective 
revocation, was necessary to pre- 
vent chaos in the industry. 

One of the most effective im- 
mediate methods of eliminating 
controls, the committee said, would 
ibe to relax inventory restrictions, 
permitting the industry to maintain 
at least a 60-day supply of mater- 
ials. 

Members conceded, however, that 
the steel work stoppage has stym- 
ied efforts to abolish government 
|econtrols on important metals and 
| other materials. 


*You can double the number of 
deliveries per day with Anthony 
LIFT GATES to do the heavy 
loading and unloading. These 
hydraulic “freight elevators” 
keep trucks on the move... Cut 
down on “stopped” time with 

speedier pick-ups and deliveries. 





IMPROVE 
YOUR SERVICE 


LIFT GATES “drama- 
tize’’ deliveries. 
Handle merchandise 
gently and carefully. 
Eliminate damage 
claims. Reduce per- 
sonnel accidents. 











INCREASE* THE DELIVERY 
CAPACITY OF YOUR TRUCKS 


Cut Costs at the 
same time with 


|—f a, 
ol oe r One man can wheel 









into the truck... 


GATE. 


Models for any truck from Y2-ton to 
heavy semi-trailers. Write for the name 
of your nearest distributor. Ask for a 
demonstration or a “Model” that shows 
how to evaluate your need for a LIFT 


ANTHONY LIFT GATES 


a bulky, heavy load onto a LIFT GATE 


. . « lift it with smooth, hydraulic power . . . and wheel it 
. all in a matter of seconds. Simple, safe, 
trouble-free LIFT GATES lift all types of loads, up to 2000 
Ibs. Load or unload from curb, dock and ground levels. 
Cut costs up to 50% and more. Available in types, and with 
power closing, to fit your needs. 








Address: Dept. 110 


ANTHONY COMPANY 


STREATOR ¢ ILLINOIS 
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“Sleeper” Market! 
a “Sleeper” Market! 
It’s easy! Make sure that your product is 
shipped by American Airlines Airfreight. 
This way, it gets to market quicker—has 


added sales value—and your stocks can be 
replenished overnight. 





i. ma -. 
How to Wake Up 


For further information, wire us collect— 
American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N.Y. 
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Dealer Safety Committee OK’s 3-Plank Platform . . . 





Pennsylvania Fights Road Toll 


By George Shelley 
Staff Correspondent 
HERSHEY, Pa. — Pennsylvania’s 
w-car dealers threw their whole- 
urted support behind a _ three- 


point program designed to reduce | 
the pedestrian accident and fatality | 


te in the commonwealth after 


hearing State Highway Safety Di-| 
rector T. Elmer Transeau, execu- | 


tive-secretary of the governor's 
highway safety advisory committee, 
declare that nearly all pedestrian 


United Motors 


Names Hagen 


DETROIT. — Appointment of W. 
A. Hagen as general sales man- 
ager 


of United Motors Service 
division of Gen- 
eral Motors was 
announced last 
week by General 
Manager W. N. 
Potter. 

Hagen succeeds 
Charles P. Cul- 
hane, who was 
murdered July 19 
in Crater Lake 
national park. 
Hagen joined the 

W. A. Magen organization in 
1927 as a salesman in the Minne- 
apolis zone. He has been central 
regional manager since 1947. 








Apprentice Deferments 
From Draft Explained 


WASHINGTON. — The Defense 
Transport Administration has made 
available a pamphlet describing re- 
quirements and _ procedures’ by 
which industry apprentices may 
qualify for deferment from selec- 
tive service. 

Copies of the pamphlet—“Defer- 
ment of Apprentices”’—can be ob- 
tained from the DTA Information 
Office, Room 6413, ICC Bldg., 12th 
and Constitution Ave, N. W., 
Washington 25, D. C. ; 





DEALERS! 


ATTENTION! 


Now available a new simplified GUAR- 
ANTEED QUALITY SALES PLAN. Throw 
out all the old red tape that no one will 
keep up. Let your salesmen spend all their 
time prospecting, demonstrating and clos- 
ing instead of the usual overburden of 
records, Ten minutes a day with you or 
your sales ao for each salesman 
will do it. Works the same with the small- 
est or the largest dealership. 


A Plan that: 


. Trains your men as they sell. 
. Reduces sales management to its 
Y Bach fom tal 








Automatically screens prospects. 
Enables you to capitalize to the 
maximum on owner good will. 
Speeds closing with double close. 
Gives positive control on salesmen. 
Forces organization of time. 

Weeds out non-producers quickly. 
. Gives lightning analysis of selling 
effort and performance. 


The Cost? 
Less than you would spend on an 
evening out: 


PENen Bw N- 


For 3 Salesmen, 
complete plan 


For each added salesman 3.00 











| 
| 
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victims seem to be getting killed 
because of their own failures. 


session was a panel on teen-age 
|driver training for which George 
|C. Lowe, director of traffic safety 
education, Atlantic Refining, served 
as moderator. 


graduates of accredited high school 
driver training courses and now 





ner as to require the pedestrian to 
assume his rightful responsibility 
upon the streets and highways of | 
the commonwealth. 

3. The passing of appropriate or- 
dinances by cities and towns call- 
ing for proper control of pedestrian 
traffic in the various communities. 

Claude S. Klugh, of Harrisburg, 
general manager of PAA, which 
has a membership of 3,200 new- 
car dealers, in addition to nearly 

1,000 independent repair shops, 
also pointed out that “one of the 
reasons motor vehicle insurance 
rates have jumped in_ recent 


Dealers took action with the 
adoption of a resolution designed 
to lower pedestrian accidents at 
a meeting of the Pennsylvania 
Automotive Assn.’s safety com- 
mittee held here recently. 


Another highlight of the one-day 


Four students, all 








Pa. Dealers Hear Teen-Agers on Safety— 


Participants on the teen-age driver training panel at a meeting of the Pennsylvania 
Automotive Assn.'s safety committee and their sponsors were (seated, left to right): 
James Clark, Lansdowne; Mary Spears, Reynoldsville; George C. Lowe, director of 
traffic safety education, Atlantic Refining Co., moderator; Grace Steffin, Wilkinsburg, 
and William Hudson, Chambersburg. (Standing, left to rgiht): E. Earl Brumbaugh, 
Lansdowne, PAA director; Daniel E. Shick, Brookville, safety committee member; Edwin 
W. Parkinson, assistant manager, PAA; J. Fred Bauman, Wilkinsburg, Allegheny county 
safety committee chairman, and Robert B. Shively, Chambersburg, Franklin county 
safety committee chairman. 









Aim Drive at Walkers’ Accidents— 


Seventy-five members of the Pennsylvania Automotive Assn. safety committee and | 
state officials attended a one-day session of the committee at Hershey. 
* * * * * & 


licensed drivers themselves, 
ticipated. 

C. A. Snyder (Pontiac), of Butler, 
chairman of the safety committee, 
presided at the meeting. John| 
White (Ford), of Philadelphia, | r 
serves as chairman of a subcom-| PUurden on the motorist. 
mittee on pedestrian safety. | “Pennsylvania’s motor vehicle 

Transeau took the month of De-|/@W Should clearly define the re- 
cember, 1951 at random to uphold | SPonsibility of the pedestrian in| 
his statement when 53 persons were | ©#S€S where his own negligence can 
killed while on foot in Pennsyl-| ®® Shown, giving the motor vehicle 
vania. operator the protection to which | 


“With one exception,” Transeau | he should be entitled,” Klugh said. 
pointed out, “each of them was State Secretary of Revenue Otto 
doing something foolish, such as | F. Messner, chairman of the gov- | 
crossing against a signal light, |ernor’s highway safety advisory | 
crossing an intersection diagon- | committee, commended the dealer | 
ally, crossing where there was no | group on its past efforts to improve 
intersection, walking or playing |the pedestrian safety record and | 
(children) on the highways, or | predicted PAA’s continued efforts | 
stepping out from behind parked | in this field will make even greater | 


years is due to the lack of re- 
sponsibility on the part of the 
pedestrian in accidents in which 
he is actually at fault, thus plac- 
ing the additional insurance rate 


par- 
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| day 
| school will be held Sept. 8-12, Oct. 
| 6-10 and Nov. 10-14. The company | 









|Pennsylvania each year,” he said. 
|“The total since then has dropped 
|} until last year when only half as 
many were killed, but the situation 
is still discouraging.” 

Taking action to improve the sit- 
uation, the group unanimously 
adopted a resolution similar to one 
recently adopted by the governor’s 
highway safety advisory committee 
which it is believed would reduce 


SALES SERVICES CO. 
P.O. Box 997, New Orleans 8, La. 


Please enter our order for: 


GUARANTEED QUALITY SALES 
PLAN for 3 salesmen 
Pare sets at $3.00 each...... .......... 


Check enclosed in the total sum $ ........ 
subject to money back guarantee. 





DAE cin x'gnnad Kaaed caenna enamel enue pedestrian accidents and fatalities 
by: 

55 skates canadtessatue ET er 1. Bringing to the attention of 
the public the need for more pedes- 

Street COSC Sec eC CORO RHEL OOOO OSC RO OE RESS trian responsibility through news- 
papers, radio, service clubs and 

' other public information media. 

RS aie eo eC Zone... State...... 





} 2. Amending the Pennsylvania 
| motor vehicle code in such a man- 











MONEY BACK GUARANTEE | cars. | contributions. | 
ORDER NOW “Back in 1929, and even as late| The students serving on the) 

|as 1941, more than 1,000 pedes-| driver training panel were Mary 

ORDER |trians were killed on the roads of | Spears, Reynoldsville; Grace Stef- | 


fin, Wilkinsburg; James Clark, | 
Lansdowne, and William Hudson, 
Chambersburg. 


They recommended that more 
emphasis should be given to the 
driver training program; more 
time should be devoted to such 
courses in the schools, and that 
a driver training course should 
be made available to every stu- 
dent in the state. 
Klugh reported that Pennsyl- | 
vania’s new-car dealers will make | 
available to the schools at the start | 
of the 1952-53 school term this fall | 
more than 300 cars for use in| 
driver training courses. He pointed 
out that this program is carried 
out by the dealers on a voluntary 
basis at no cost to school districts. | 


| 


1952 
Spray-Painting School 
CHICAGO.—Binks Mfg. Co., 3122 
Carroll Ave., announces that five- 
classes in its spray-painting 


says the school is particularly help- 
ful in training officials, foremen, 
supervisors, distributors, jobber 


51 


representatives and those who serv- 
ice spray-painting equipment. 


Buys Phila. Showroom 
McCurry Motors, Inc., has pur- 
chased from Margaret E. Donnelly 
a one-story automobile showroom 
and service station at 3247-51 Ger- 


mantown Ave., Philadelphia. 








relate | 


‘‘NATIONAL”’ Exhaust Removal Systems 
TT4172297m0 Actually Cost Less! 








GUARANTEED [a 


for an uncertain gamble in 
makeshift exhaust removal equipment when you 
can get a “NATIONAL?’’ 
signed, tested and approved to do the job. One of 
the oldest in the business, 
spent years perfecting their Overhead and Under- 
floor Systems that they guarantee, in writing, to 
meet your requirements. You have a choice of 6 
“NATIONAL” Systems that are adaptable to 
present buildings or new construction. Delivered 
complete, with motor and blower units, there is 
nothing else to buy. Find out about all of the 
“NATIONAL” Systems and how little it costs to 
own one. There is a qualified “‘NATIONAL” man 
near you. Write today for literature. 


ay as much- -or more— 


System that’s been de- 
“NATIONAL” 


has 











PROVED SYSTEMS 
TO CHOOSE FROM 




































OF 








ly new, low cost service. 


d customer good will by elim- 
d starting, stalling, bucking and 
fling caused by dirty carburetors. 
business, new profits— from an 


Order GUMOUT from your 
Jobber or send coupon today! 


OVERHEAD Systems... standard kit, two inlets 
serving any two of four cars in ; row, .25 


Ze NATIONAL SYSTEM 
GARAGE VENTILATION INC. 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 


. B. Decatur 












330 N. Church St., Decatur, Ill. 





*ON-THE-ENGINE” 


CARBURETOR 
CLEANING 


Makes Cars Run Better 


You can do it in 
20 minutes 
















m Refining Co. 
jo = AN-1 


GUMOUT DIVISION, Pennsylva 
2686 Lisbon Road, Cleveland 4, 


Please send: 












21.60 per case 


Cases of GUMOUT (24 Pints) g 
igh $5.20 per gallon 


Five-gallon pails of GUMOUP 
. GUMOUTERS at $2.95 gat 
Additional informatig 










GUMOUT DIVISION 
Pennsylvania Refining Company 
Cleveland 4, Ohio 
Butler, Penna. Edgewater, N. J. 


Refiners of Penn Drake Petroleum 
Products Since 1880 








Company. . 
Ra asked ddnas caackcnbaneseneeane 
City. . Zone 


Favorite Jobber .. 
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1,479 Miles Completed Since End of War... 





26 States Study Toll Road Plans | 


: ge roads completed since the 
war, now under construction 
and scheduled for construction this 
year involve a total investment of 
$1,698,300,000, with reports from 
state capitals revealing that other 
projects for new or extended toll 
road facilities are proposed, author- 
ized or in various planning and 
preliminary stages in 26 states. 
Such construction involving a 
total cost of $435,300,000 and total 
mileage of 362 has been complet- 
ed thus far since the war in five 
states. The respective costs and 
mileages are: Colorado, $6,300,- 
000 for 17 miles; Maine, $20,000,000 
for 45 miles; New Hampshire, 
$7,500,000 for 15 miles; New Jer- 
sey, $255,000,000 for 118 miles, and 

Pennsylvania, $164,500,000 for 167 
miles. 

Toll road construction currently 
in progress in Oklahoma and New 
York involves a total cost of $538,- 
000,000 for 623 miles, with $500,- 
000,000 and 535 miles of this in New 
York, 

Already scheduled for a construc- 
tion start this year, with possible 
further additions to the list, are 
toll road projects involving total 
costs of $707,000,000 for 494 miles 
in New Jersey, Ohio and West Vir- 
ginia. 

+ * 

N CONTRAST with the 1,479 

miles of toll road constructicn 
completed since the war, currently 
under construction or scheduled to 
start this year, the nation’s prewar 
total mileage of such facilities was 
listed by Federal Public Roads Ad- 
ministration figures for 1940 as only 
346.6. 


Current and prospective devel- 
opments in the toll road field 
on a state-by-state basis include 
the following: 

California: Toll road proposals 
probably will be legislative issue 
next year. 


Colorado: With toll receipts on 
the new Denver-Boulder toll high- 
way exceeding expectations, pro- 
posals have been made for a simi- 
lar turnpike between Denver and 
Colorado Springs. 


Connecticut: Further extension 


Two N.C. Groups 
Name Officers 


RALEIGH, N. C. — Two county 
organizations have listed new slates 
of officers with the North Carolina 
Automobile Dealers Assn. 

President of the Catawba County 
New Car Dealers Assn. is James 
M. Lackey, of Hickory Motor Sales, 
. Hickory. Vice-president is Ernest 
Crouch, of Twin City Pontiac Co., 
Newton, and secretary-treasurer is 
Jack R. Walter, of Walter Motors, 
Inc., Hickory. 

F. L. German is chairman of the 
Caldwell County New Car Dealers 
Assn., H. D. McLean is secretary, 
and Rual Query is treasurer. Direc- 
tors include James Blackwood, Joe 
Dickson, Brooks Lutz, Hubert 
Beach, Ed Simmons, Herb Smith 
and J. C. Tolbert. 





Diamond Salvage— 
This is only part of 8,800 carats of 


industrial diamonds and diamond dust 
recovered by Chrysler Corp. from _ its 
manufacturing operations during a three- 
year-old salvage program. This pile of 
stones reclaimed from worn tools weighs 
350 carats. A technician examines one of 
the stones with a microscope. 


of Connecticut’s toll parkway sys- 

tem is planned. 
* * 

{LORIDA: A $100,000,000 toll su- 

perhighway between Jackson- 

ville and Miami has been proposed. 

Georgia: Engineering reports on 
economic feasibility of the project- 
ed 45-mile toll road between Car- 
tersville and Chattanooga are ex- 
pected to be completed in the fall. 

Indiana: A toll road across 
northern Indiana, to connect with 
the projected Ohio turnpike, is 
planned by state toll road com- 
mission. 

Iowa: Report expected on a state 
legislative interim committee’s 
study of the feasibility of toll roads. 

Kansas: Toll roads expected to be 
raised as a legislative issue next 
year. 

Maine: State turnpike authority 
plans to extend its toll superhigh- 
way north of Portland. 

* +. + 


ee A state legislative 
interim advisory group has 
been studying toll road feasibility. 

Massachusetts: Legislation enact- 
ed this year created the State Turn- 
pike Authority with power to issue 
revenue bonds to finance the con- 
struction of a cross-state toll super- 
highway. 

Michigan: Rejected toll road 
enabling act proposal, but author- 
ized an interim body of the feasi- 
bility of toll roads. 

New Jersey: Created a new three- 
member authority within the state 
highway department to complete 
the 165-mile Garden state parkway 
as a toll facility, with free use by 
local traffic on some sections. 


New York: Completion of 535- 
mile toll superhighway from New 
York to Buffalo scheduled for com- 
pletion in 1954. 

North Carolina: State turnpike 


Heil Adds Offices 
In Cleveland, 


Denver Districts 


MILWAUKEE. —Heil Co. an- 
nouced here last week a revision of 
district sales territories, opening of 
two new district sales offices at 
Cleveland and Denver and numer- 
ous personnel changes in the field 
sales organization. 

According to John Barclay, gen- 
eral sales manger, the Cleveland 
office will be managed by William 
Schumacher, formerly district man- 
ager of the Hillside, N. J., office. 
and the Denver office by John Zim- 
mermann, formerly a district rep- 
resentative working out of the 
Milwaukee office. 

Others named in the personnel 
shifts were Robert Rose, former 
district representative at Hillside, 
who becomes district manager of 
the Hillside office. 

Fred Wrede, special representa- 
tive of the Washington office, be- 
comes district manager of the 
Washington area. Herbert Erdman, 
former assistant sales manager of 
the tank division, Milwaukee, be- 
comes district manager of the Mil. 
waukee office. D. J. Kuhlman, 
former manager of the Chicago 
national accounts office, becomes 
district manager of the Chicagc 
office, 

Barclay said that the two new 
offices are in addition to those al- 
ready operating at Hillside, Wash- 
ington, Atlanta, Chicago, Milwau- 
kee, Kansas City, Dallas, Los An- 
geles and Seattle. 





Three Flat-Rate Manuals 


Are Approved by OPS 


WASHINGTON. Approval of 
three additional flat-rate manuals 
and one supplement for use by 
automobile repairmen in_ setting 
customer charges for work per- 
formed on 1952 model cars was 
announced last week by OPS. 

The OPS action provides ap- 
proval for the first time of a 
manual covering repairs on 1952 
cars manufactured by the foreign 
subsidiary of a U. S. manufacturer, 
Ford Motor Co. 

Approved manuals are: “Consul 
and Zephyr Six,” “Nash Flat Rate 
Schedule,” and “National Automo- 
bile Parts and Labor Manual.” The 
supplement is the second 1952 edi- 
| tion of Automotive Digest. 








|authority reported interested 
| engineering or financial firms for 
a toll road feasibility survey on a 
contingent basis. 
+ * * 

HIO: Construction of the 241- 

mile cross-state project is 
scheduled to get under way in the 
fall. 

Oklahoma: State turnpike au- 
thority floated an additional $7,- 
000,000 bond issue to complete its 
Oklahoma City-Tulsa toll road. 

Pennsylvania: Expect early 
construction start on a 33.4-mile 
extension of the Pennsylvania 
turnpike through Montgomery 
and Bucks counties to the Dela- 
ware river for connection with 
the New Jersey turnpike. 


Pennsylvania turnpike commis- 
sion also is taking preliminary 
steps toward construction of an- 
other new link in its toll super- 
highway system. 

Tennessee: Gov. Browning re- 
cently announced he planned to 
seek the enactment of legislation 
authorizing the construction of 
four-lane superhighways. 

7 *~ « 
henge Toll roads issue likely to 
be raised during the 1953 state 
legislative session. 

Virginia: Legislation empowers 
the state highway department to 
build toll roads financed by reve- 
nue bonds, but no such construc- 
tion is expected for at least two 
years. 

West Virginia: State turnpike 
commission expects to get started 
in fall on construction of its 
projected 88-mile expressway be- 
tween Charleston and Princeton. 

Wisconsin: Studying tentative 
plans for a 300-mile toll super- 
highway on a route through Wis- 
consin from Chicago to Minne- 
apolis. 


in f| 
| considering proposals from private | 


Willys Plugs Home Safety— 


Jane Davis, employed in the Willys- 
| Overland transcription department, shows 
a few of the devices the company is using 
to make its employes and all Toledoans 
more safety-conscious. The company has 
extended its safety program beyond the 
confines of the plant and plans to ‘'sell 
safety" through newspaper, radio, TV and 
bus car ads. In the foreground are a few 
pieces of safety equipment which are 
used by Willys workers on some jobs in 
the plant. 


Arts Display 
Ford Contest Winners 


| Shown in Chicago 


CHICAGO.—More than 700 hand- 
made prize-winning items from the 
national Industrial Arts Awards 
program sponsored by Ford Motor 
Co. went on public display here 
last week and will continue until 
Sept. 15 at the Museum of Science 
and Industry. 

A preview for civic and educa- 
tional leaders was preceded by a 
luncheon near the museum. 

D. Crusoe, general manager 
of Ford division, delivered the prin- 
cipal address. J. A. Hall, Lincoln- 
Mercury’s Chicago district sales 
manager, officiated as toastmaster. 

















dealers. His national leadership will be 


manager, congratulate the winner. 


Spooner of Columbus Is Cited 





Tiepel, district ger; Ted Sp 





On Honor Roll 





Moehliman Awarded Belt of Champions— 


Elmer Moehiman (center), of Woody Pontiac Sales, Hamtramck, Mich., is awarded 
“the belt of champions" for being top salesman among more than 4,000 Pontiac 


marked by the addition of two diamonds 


to the silver and gold belt buckle. Zone winners are only awarded one diamond. 
E. J. Chapman (second, left), Pontiac assistant general sales manager, awards the 
belt, while J. H. Otis, accessory sales manager (left), and A. L. Drury, parts sales 





by Chrysler— 


The Chrysler medal of merit has been presented to Spooner Motor (Chrysler-Plym- 
outh), Columbus, O. Award was made at a dinner for employes. Left to right: William 
, president of the firm; Vincent De Felice, service 
manager, and Warren Stuessi, regional manager. 


-|als on a car, 











Shiny Auto Trim 
Called Hazard 
On Highway 


TOLEDO.—tThe trim that adorns 


| many automobiles may add a touch 
| of glamor, but according to Andrew 
| J. White, professional auto tester, 
|those shiny fixings can become a 
| hazard on the highway. 


White, who is director of Motor 


| Vehicles Research, Epping, N. H., 


takes a dim view of all shiny met- 
especially gadgets 
that are put there for looks alone. 

“Any light-reflecting surface pro- 
motes eye fatigue,” he says, “and a 
long and careful study of accidents, 
including interviews with the per- 
sons involved, has convinced me 


|that automobile trim should be 


kept to a minimum.” He cites the 
Aero Willys as one of the new- 
model cars that is trimmed with 
both “sense and sensibility.” 

Another of White’s peeves is the 
common windshield wiper, not only 
because of its shiny finish but be- 
cause it swings back and forth 
with the rhythm of a metronome. 
“It has a hypnotic effect on the 
tired driver,” says White, who is 
trying to convince the 20-odd car 
manufacturers for whom he is a 
consultant that they should do 
something about it. 

His own answer to the problem: 
an adjustment to the wiper motor, 
perhaps a special gear, to give the 
blade an irregular pattern of move- 
ment. 


U.S. Exports Seen 
Weakening i 


in 


U. S.-Latin Market 


CHICAGO.—The U. S. exporter is 
losing a large share of his Latin- 
American market, according to J. 
Theodore Wolfson, director of ex- 
ports for Maremont Automotive 
Products, Inc., who recently re- 
turned from a “goodwill” trip 
through Latin-America. 

“In the past few years,” he said, 
“Germany, England, France and 
Canada have been entering Latin- 
American markets on a large scale, 
for they are able to offer consider- 
ably lower prices than their U. S. 
competitors because their labor is 
cheaper.” 

Wolfson revealed that in Mare- 
mont’s line of springs, foreign 
competition has been able to quote 
prices 35 to 40 percent lower than 
those of U. S. exporters. 

“Many Latin-American importers 
have remained loyal to their U. S. 
suppliers,” Wolfson said, “but 
others are buying the cheaper 
European products just as they 
did before World War II.” 

Colombia, for example, Wolfson 
asserted, prohibits automobiles 
weighing in excess of 2,600 pounds. 
“Since most European cars are 
considerably lighter than U.S. vehi- 
cles, their importation is encour- 
aged.” The average U. S. car 
weighs over 3,000 pounds. 

“This not only tends to reduce 
the export of U. S. vehicles,” de- 
clared Wolfson, “but also it will 
seriously affect the replacement 
parts market of other U. S. export- 
ers in the years to come.” 


Chamber Appoints 
Transport Aides 


WASHINGTON.—A 38-man com- 
mittee of business leaders has been 
named by the U. S, Chamber of 
Commerce to guide the program of 
its transportation and communica- 
tion department for the coming 
chamber year. 

Evans A. Nash, Oklahoma City 
transportation consultant and a 
chamber director, will continue as 
chairman of the committee. He 
said that much of the committee’s 
work would be in the field of legis- 
lation, since Congress is expected 
to explore legislative needs in the 
transportation field. 

At its first session Sept. 17-18, 
the committee will meet with rep- 
resentatives of national transporta- 
tion trade associations, who will be 
asked to offer current and long- 
range transport policy proposals. 

Members of the committee in- 
clude N. J. Brennan, of Detroit, 
Chrysler Corp. director of traffic, 
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Settlement Deal | 
Unlikely as Ward 


Presses Defense 


DENVER.—Fred A, Ward, bank- 
ipt distributor, came into Denver 
strict court again last week to| 
raighten out a couple of pro-| 
dural matters in connection with 

s defense, but it appeared that 

gotiations for him to reach final | 

ttlement with the prosecution | 
ave fallen through. 

Prior to the court appearance, | 
Vard’s chief attorney had met | 
secretly with District Attorney Bert | 
M. Keating, and there was imme- 
diate speculation in legal circles 
here that the ex-auto tycoon may 
drop his fight against the 29 crimi- 
nal charges still pending against 
him, 

Ward has until Aug. 7 to file a 
motion for a new trial in this case. 
But the proposal under discussion | 
was understood to be that Ward 
would agree not to seek retrial nor 
appeal the case, in exchange for 
an agreement from the prosecutor’s 
office to drop most or all of the 
29 criminal counts still remaining 
untried against him. 

However, both Ward and his 
wife, Iva, said they planned to 
leave Denver again on a new sell- 
ing trip for the fire extinguisher 
business in which Ward is now 
engaged. No arrangement of the 
kind under discussion could be 
reached in Ward’s absence. 

On his court appearance Ward 
posted a new $10,000 property bond 
in the case in which he was con- 
victed. The bond was made possible 
by friends of Ward. 

Judge Walsh approved the bonds. 
He also set over to Sept. 9 for trial 
or resetting all the cases remaining 
against Ward and his wife, and 
said he would do the same for 
others involved in the indictments 
along with Ward. 

Ward’s next scheduled court ap- 
pearance is on Aug. 11 for argu- 
ments on the motion for a new 
trial. 


115 Relatives Due 
To Take Stand 
In Du Pont Case 


CHICAGO.—Approval was given 
last week by Federal District Judge 
Walter J. LaBuy, in whose court 
the case will be tried starting Nov. 
18, for the government to add 115 
individuals and one corporate de- 
fendant in the antitrust suit 
against the Du Pont family and its 
various corporate properties. 

All of the 115 individuals are re- 
lated by blood to Pierre, Irenee and 
the late Lammot du Pont. The 
additional corporate defendant is 
the Wilmington, Del., Trust Co. 

Counsel for the defendants ob- 
jected to the government’s request, 
contending that it came too late; 
that the additions would cause de- 
lay in what promises to be a long- 
drawn-out suit; that it would be 
prejudicial to those originally 
named, and that several of the 
witnesses scheduled to appear are 
of advanced ages, including Pierre, 
83, and Irenee, 76. 








Twin Coach Opens 


Coast Facilities 


KENT, O.—H. C. Arnot will head 
a newly-established Fageol van 
truck sales and service division at 

. San Francisco, it 
was announced 
here last week by 
L. J. Fageol, pres- 
ident of Twin 
Coach Co. 

Arnot has been 
connected with 
the company 
since it was or- 
ganized in 1927. 
th ring World 

ar II, he was 

H. C. Arnot appointed nation- 
al director of the OPS division of 
motor transport, and from 1945 to 
1950 served as vice-president of 
Twin Coach in charge of sales 
and service. 





Madison Sprucing Up 
Madison Motors (Ford), Phoenix, 
Ariz., is rebuilding. The new build- 
ing will have an 89-foot modern- 
istic front, featuring buff Roman 


‘1CIO executives alike are looking 





brick and plate glass. 
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PE ROE Miso ip 


Internationals to Haul Giant R 


Sa 





edwoods— 


Five new International model LF-211 trucks, specially designed for operation in the 


rough and remote Redwood timberlands near here, have been placed in service by | 


Snow Camp Logging Co., Arcata, Calif. 


Each of the Internationals is equipped to 


carry approximately 5,000 board feet of logs in the swinging eight-foot bunks of its 
tandem-axle logging trailers. Special equipment on the trucks includes 250-gallon 


water tanks and lines to brakes for brak 


e cooling and over-cab “headache” racks. 





| Dealer Discounts Up Soon 


OPS Set to Allow Full Reinstatement; 
No New ’52 Price Rises Seen 


(Continued from Page 1) 


ate any undue dealer inventories 
during the cleanup period. 

Detroit executives cited cus- 
tomary OPS delaying practices 
as another reason for ruling out 
price boosts until new models. 

“Even if we were to ask OPS for 
a price-increase formula based on 
the steel cost rise,” one official 
said, “it’s certain an order wouldn’t 
be available until close to 1953- 
model introduction dates.” 

Slow-acting even when its budget 
allowed two publicity men in every 
district office, OPS will run up 
against a staff problem as of Sept. 
1 when its new budget will demand 
a big personnel reduction. Whether 
this will cut or lengthen OPS red 
tape remains to be seen. 


EPT. 1, Labor Day this year, is 
also of significance in the auto 
plant cost department. Another 
quarterly review of employe cost- 
of-living bonuses will eventuate on 
that holiday, and plant and UAW- 


in substance, is the old one of sup- 
ply and demand. Just when price 
cuts by Cadillac, Chevrolet and 
| Henry. J had many dealers believ- 
|ing in May that a round of price 
reductions was a summer proba- 
bility, the steel strike dissipated the 
supply of new cars and shored up 
a demand which should easily last 
out 1952 models. 

The long-expected rise in the 
price of steel, under conditions of a 
dwindling new-car supply, clinched 
the case against further 1952-car 
price drops and multiplied pres- 
sures for increases on the next 
models. 





for a new raise, in view of the fact 
that the governing consumer price | 
index reached an alltime record in|} 
June. 

Since the cut-off date for cost 
recognition under the Capehart 
formula, which was July 26, 1951, 
auto labor expenses have ad- 
vanced on three separate occa- 
sions without benefit of counter- 
action in the form of price relief. 

Tightening the squeeze on profit 
rates are last spring’s increase in 
railroad freight rates and the re- 
cently-approved boost of $5.20 per 
ton for basic steel. 

For some makes and models, up- 
ward price adjustments are still 
possible under Capehart - formula | 
allowances. Full benefits of the 
Capehart formula were not applied | 
to these makes and models in last | 
winter’s price increase round, with | 
the understanding that the “carried 
over” balances could be added to 
car prices at any future time 
merely by sending a notice to OPS. 

* * * 





gee? possibility exists that plants 
with Capehart “carryovers” 
might exercise their options on 1952 | 
models, but it is pointed out that | 
in the majority of cases the price | 
boosts which could be made are not 
sufficient to make much cost differ- 
ence in a model cleanup period. 

Thus, the pricing situation 
would appear to be on even keel 
between the present time and the 
birth of 1953 models. New-model 
retooling costs will have to be 
reckoned with in computing price 
requests for many of the new 
entries—on top of the materials 
and labor expenses already evi- 
dent. 

The story of second-half prices, 


Buick Names Zone Chiefs 


For Atlanta, Memphis 


John E. Sheehan, Buick zone 
manager in Memphis for the past | 
four years, has been transferred to | 
Atlanta. 

Sheehan succeeds J. B. Crouch, 
who resigned to take a Buick deal- | 
ership in Ft. Lauderdale, Fla. | 

Sheehan started with Buick in| 
the Memphis zone in 1939. W. A. | 
Rolen, formerly zone manager at | 
Oklahoma City, was named to suc- | 
ceed Sheehan in Memphis. 


A PROFITABLE ACCESSORY - 
each Contempo Bag 


What other accessory sh 
your salesmen? 


with improved wid 


and moisture-proo’ 
Matching luggage 
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Finest Aniline 
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Walters Named to Spark 


Packard Quality Drive 


(Continued from Page 1) 


| Packard sales as the manufacturer 


Detroit in 1950 as a Packard vice- 


|seeks to emphasize equally its me-' president. 


|dium - priced and higher - priced 
lines. This, it was said, may call 
for enlarging the dealer organiza- 
| tion. 


| * * * 





failed to make a strong show- 


’ ing in lower-priced brackets, Nance 


| said that the company’s engineer- 
| ing standards have always stressed 
|quality and durability, and “they | 
always will.” 

He did not rule out of the pic- 
ture a possible Packard merger 
with another independent, but 
pointed out that the company’s 
sales readjustment program would 
“keep us plenty busy for quite 
awhile.” 

Nance made it clear that his pri- 
mary objective, in any event, would 
be to restore Packard prestige, par- 
ticularly among well-to-do purchas- 
ers. He announced plans for an ex- 
panded promotion program on the 
Patrician 400 line. 

* * 


* 


ANNOUNCED simultaneously 


Sept. 1, of Eugene C. Hoelzle, vice- 
president, comptroller and _ secre- 
tary. Wilmer B. Hoge will be pro- 


to comptroller. 


ago, 


president to become manager of 
Packard West Coast operations. | 
His new headquarters will be at | 
San Francisco, where he served as 
general manager of Earle C. An- 





..That’s what Auto 
styling, quality and w ie 
nt o ill the conven 0 
Contempo Luggsse will — to — customers. So w ofit for you.-- and 
ow: such ’ 
Order sample sets today .. - You 


The magnificent 


The wanes a . 7 
» **He-Man 
paren d le reinforced bottom 
verlapping steel 
constructed on 0 , Brass hardware. 
tags included. 


FOR THE BIG MAN 
99 . . . 26" 4-Suiter 
26 x 19 x 


Top-Grain Cowhide. Zipper section fitted 
tleal in ry 


thony and Co. before coming to 





ndsome extra pr 
he “ Il be pleasantly surpr' 


Matched Luggage for Men... - 
"tet of finest Top Grain Cowhide, 
band. Each bag solidly 
frame for extra strength. Dust 
Smort masculine linings. 


299 . . . 24" 2-Suiter 
@ Size: 24 x 18 x 7%" 






| CONCEDING that Packard had 


Walters, 46, held sales and em- 
ploye relations positions with 
Oldsmobile before joining Gen- 
eral Electric in 1945. He was 
vice-president of Hotpoint, a GE 
affiliate, from 1946 until he came 
to Packard this year. 





E. ©. Hoelzie Wilmer B. Hoge 


Hoelzle, 60, has been a financial 
officer of Packard for 38 years. 


| His initial assignment in 1913 was 


moted from assistant comptroller | 


Spencer, who requested a West} 
Coast re-assignment several months | 


resigned as executive vice-|"@SS career there. 


as assistant supervisor of accounts 
payable. He became generai audi- 
tor in 1920, comptroller in 1931 and 


with the Walters and Spencer | a vice-president in 1945. 
shifts was the retirement, effective | 


* * ad 


OGE, 49, will report to Pack- 
ard’s new financial vice-presi- 
dent and treasurer, Walter R. 
Grant, another former executive of 
Hotpoint. Hoge joined Packard in 
1923 and has spent his entire busi- 


Hugh J. Ferry, whom Nance suc- 
ceeded as president in May, ad- 
vanced to chairman of the board 


|at that time and then resigned as 














walilg LUGGAGE 


here call 
dealers everyw’ ip in 


CONTEMPO Luggage Co. 170 Fifth Ave.,N.¥.C. 10, 
Please ship the following numbers. 


treasurer of the company a month 
later. 








INTERIORS . . . Designed for 
quick, easy packing. Special 
laundry pocket. 2 hangers in 
2-suiter; 4 hangers in 4-sviter. 


899...21" Weekender 
@ Size: 21 x 14 x 7* 






Colors: Smooth Suntan or 
Ginger Top-Grain Cowhide. 



































with 8 g ing 
double handles, 
brass lock, suede lining. 


Colors: Smooth Suntan or Ginger Top-Grain Cowhide. 


buckles and straps. Top-Zipper closing, 


H 1 

1 

i 

FITTED , CO [enclosing check) (C0 (Ship C. O. D.) 
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BAG No. Item Color Quontity, Cost Incl. Fed. Tax | 
50 1 499 | 26” 4-Suiter $46.50 $89.00 ; 

37: ! 299 | 24” 2-Suiter 39.50 75.00, 
Dealers’ Cost! 899 | 21” Weekender 32.50 | 60.00 | 
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FOB FACTORY 
Standardization Work 











Promises Many Gains 


TANDARDIZATION may not be a familiar terms to the 
average car buyer, but it is one of the most important 
words known to an experienced auto engineer or purchasing 
executive. Most people, even those who know little about it, 
are for standardization. They have a vague idea that if nuts 
and bolts and threads and?¢ 
screws were not standardized, 
things would be badly mixed 
up at times. 
They readily recognize that if te 
had a dozen different kinds of elec- | 


tricity in Detroit—as they do in | ference. . 
London, for example industrial| The purpose of these meetings is 
production would be handicapped. |t© determine what can be done (1) 
Also, ability of an industrial plant | t0 make industrial equipment safer, 
to move from one location to an-| ‘2) keep equipment more continu- 
other would be severely curtailed. | OUSly in operation and (3) reduce 
Although it has received com- | 40wn time when equipment breaks 
paratively little publicity, the down. 
standardization activity going on 
in the auto industry today is 


vitally important. Representatives 
from the major and independent 
auto producers, as well as outside 
industry, regularly attend meet- 
ings of the Joint Industry Con- 


Several weeks ago a JIC meeting 
was held in Chicago. The meeting 






. gle sale 
A aa pouble 
Bri profits 


a truck that's 
Heil-equipped 










2'We can sell a oe 
HEIL Body and Hoist | 
... then forget it”, 2". 


Overseas Motor Co., Homestead, Florida 


gad make the sale — ire nearby Heil distributor 
does the mounting and servicing, when you sell a 
Heil-equipped truck, You make your regular profit on 
the truck — and an extra profit (without extra effort) 
on the body and hoist. That’s why so many dealers are 
money ahead pushing Heil ! 

51 years of design and fabricating experience support 
your good judgment in recommending Heil. Heil no-sag 
construction and quick-acting hydraulic hoist help your 
customer enjoy long damp tedy life; less down-time; 
fast, clean dumping. Heil weight-saving design helps 
him haul bigger loads, save gas and time. 

Your Heil distributor can help you recommend the 
right body and hoist for every job. And he stands ready 
to give your customer prompt service on genuine Heil 
quality-built parts, Get acquainted with your Heil dis- 
tributor now — he’s as near as your phone. 
























DEPT. 5982, 3059 WEST MONTANA STREET © MILWAUKEE 1, WISCONSIN 
Factories: Milwaukee, Wis. — Hillside, N. J. 


District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, 
Chicago, Kansas City, Dallas, Los Angeles, Seattle 






Detroit, 






extended over a two-day period. | 
Many features of press design and | 
construction were discussed by rep- 
resentatives from automotive firms 
who, on the basis of actual experi- 


jence, are able to make certain 
|recommendations that will make 
press equipment more efficient, 


operator. 








easier to service and safer for the 


* + + 


| Makers Not Obligated 


INDINGS of the group are not 

thrust upon equipment manu- 
facturer who are free to do so and 
actually attend many of the JIC 
meetings. Standards agreed upon 
by the users are passed on to the 
makers of machine tools, presses, 
electrical and hydraulic equipment, 
etc. 

As might be expected, there has 
been objection in some quarters to 
the standards agreed upon by JIC. 
However, an increasing number of 
equipment suppliers recognize that 
it is good business to build ma-| 
chines which will operate in a safe | 
manner and for a maximum num- | 
ber of continuous hours. 

An example of the kind of | 
standards promulgated by JIC is | 
the use of totally enclosed mo- | 
tors. Experience in auto plants | 
has proved that many accidents | 
have resulted from the use of 
open electric motors. Equipment 
failures in which no employe is 
involved are also often traceable 
to open motors. 

While some machine tool builders 
have objected to enclosed motors 
on the grounds that they were not 
available, most have cooperated 
willingly where the manufacturer 
specifies an enclosed motor. 

Similarly, car producers have 
drawn up standards for electrical 
wiring and hydraulic circuits. They 
have agreed upon _ specifications 
covering the location of switch 
boxes, pumps and control boxes. 
Safety and easy accessibility for 
maintenance are the key to the 
standards being written. 

* + * 


Plant Costs Are Shaved 


| MANY instances, JIC specifica- | 
tions add to the first cost of the | 
equipment but improved safety and | 
greater continuity of service with 
reduced time for repairs actuallv | 
result in a final reduction of plant 
operating costs. 

The advantage of standardization 
in reducing maintenance expense | 
was graphically illustrated by a 
GM executive at a recent JIC meet- | 
ing. JIC has insisted on totally | 


enclosed motors, primarily from a 














etic 


High-Speed Tires— 

In high-speed laboratory tests, Firestone 
engineers have proved that the longer a) 
tire stays round the safer it will be for} 
fast-driving motorists. These stroboscopic | 
pictures show the difference between two | 
tires of different construction under iden- | 
tical high-speed test conditions. At 120) 
miles per hour, an ordinary tire (top), | 
which does not have race-tire construction | 
features for high-speed driving, shows a 
violent distortion that will cause the tire 
to fail prematurely. At the same speed, 
the Firestone tire (bottom), with its race- 
tire construction principles, retains its 
shape and safety. 


| mobile 
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safety standpoint and to reduce 
maintenance cost. 

With 3,000 open motors in oper- 
ation, 20 maintenance men were 
required on a single shift basis 
to service his plant. In addition, 
a week-end program, employing 
practically the entire electrical 
force, was required to clean mo- 
tors, replace oil, ete, 

Today the same plant employs 35 
maintenance electricians on a two- 
shift basis to service more than 
12,000 motors and substantially in- 
creased amount of electrical control 
equipment. 

This is only one example illus- 
trating how simplification and 
standardization is helping the auto- 
industry. Such examples 
could be multiplied many times. 


Monahan Is Named Chief 
Of OPS Chemical Branch 


T. V. Monahan, assistant treas- 
urer of Rohm & Haas Co., Phila- 
delphia, has been appointed chief 
of the chemicals branch of OPS. 

Monahan, who succeeds Patrick 
Dowd, of Monsanto Chemical Co., 
will serve for six months. 


-Here’s the key to extra 
truck sales and profits! 


Chicago Dealers 
Sell Convention 


Cars as Used 


CHICAGO.—Now that the tumul 
| of the two national political con 
| ventions has ended, what about thx 
| 150 Fords, 40 Mercurys and 10 Lin 
}colns which dealers for thes: 
|makes pooled to transport dele 
| gates, candidates and other VIP 
}around the city? 
| The answer came last week wher 
;}it was announced that the flee: 
| will be sold by participating deal- 
|}ers as used cars carrying new-car 
guarantees. 
| Because each automobile saw, on 
| the average, only 600 to 800 miles 
of service, and all of them, driven 
by experts, were checked each eve- 
ning, the discount will not be great 
only about $100. 

An explanation for the relatively 
small discount, in addition to the 
fact that the cars are practically 
new and just broken in, is that 
Ford and Lincoln-Mercury dealers’ 
inventories of new cars nearly 
reached the vanishing point be- 
cause the steel strike prevented 
factory shipments. 








Sell 6-WHEELERS with 


TRUCKSTELL-BAUMIS 


Dual-axle Drive 


% Your Truckstell Distributor 
is an authorized builder of engi- 
neered-for-the-job 6-wheelers 
... using Truckstell-Baumis 
Dual-axle Drive. He uses factory- 
trained personnel . . . factory 
specifications . . . builds trucks 
to meet customers’ specific 
requirements. 


%* Your Truckstell-equipped 6- 
wheeler is specially engineered, 
has many exclusive features, yet 
prices are competitive. You can 
offer an unlimited number of 


models and combinations .. . 
with the right wheelbase, axles, 
bogie, etc. to meet your custom- 
er’s requirements. G.V. W. rating 
from 26,000 to 40,000 Ibs. 


Send coupon now for new 
bulletin illustrating 


the advantages of / Mc 
Truckstell-Baumis Orel le bones 
dual-axle drive. ep 


You can use this 
sales ammunition 
to build volume 
and profits! 


py 


TRUCKSTELL MANUFACTURING COMPANY 


Truckstell Manufacturing Company 


Your name 


Union Commerce Building, Cleveland 14, Ohio. 


Send me new bulletin illustrating Truckstell-Baumis Dual-axle drive, 
and name of nearest Truckstell Distributor. 





Dealer 








Address 
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City 


State 
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Autocar Offers High Compression V-8— 


This Autocar tractor is powered with an eight-cylinder, high-compression engine. 
The new model “rivals the latest automobiles in fast acceleration and power reserve," 
the company states. 

. 2 


V-8 Autocar Makes Bow 
In Highway Tractor 


* ® * * 


ARDMORE, Pa.—A new highway 
tractor, powered with a high-com- 
pression V-8 engine, has been de- 
veloped by Autocar Co. here, it was 
announced last week. 

The company said that the new 
tractor would be listed in the Auto- 
car line of heavy-duty trucks and 
tractors as model C-85-T, or as the 
Autocar V-8. 

The tractor is designed to han- 
dle unusually large payloads, the 
company said, and will be manu- 
factured in 142-inch and 150-inch 
wheelbase lengths. It will “rival 
the latest automobiles in fast 
acceleration and power reserve” 
the announcement stated. 

The new engine, which is the 
only V-8 used for highway tractors 

except Ford’s F-8 in the 19,500-26,- 
000 GVW class, is engineered to 
Autocar’s specification by Le Roi 
Co., Milwaukee. Autocar said the 
engine develops 207 horsepower at 
3,000 revolutions per minute. 

“We have a tractor,” said Ed- 
ward F. Coogan, Autocar president, 
“that can keep pace with traffic 
on hills and getting away from 
traffic lights. It’s a tractor that 
can haul a payload out of propor- 
tion to its own weight. It’s an eco- 
nomical job that brings passenger 
ear flexibility to the heavy-duty 
field.” 

The engine is said to be 43 inches 
long, have a compression ratio of 
6.7 to 1, with a 44-inch stroke. 
The comnvany added that it has a 
lower weight-horsepower ratio than 
any other comparable truck or bus 
engine, since it weighs only 1,250 
pounds for an average of six pounds 
per horsepower. 

The cylinder blocks are cast 
integral with the crankcase and 
are fitted with removable cylin- 
der liners—a maintenance feature 
because such liners can be re- 
placed at a fraction of the cost 
of reboring a block, it was point- 
ed out. 

Offsetting the short stroke, the 
bore, comparatively large at 4% 
inches, provides extra area for the 
stellite-faced valves in the head, 
essential for good filling in high- 
speed operation. The valves are 
easy to reach in maintenance op- 
erations. 

Engine displacement is 540 cubic 
inches. Pistons are of aluminum, 
flywheel is light—promoting fast 
acceleration. Responsiveness of the 
engine, the reserve of power and 
lack of vibration, all promote driv- 





Bolta, Carpart Link Up 


In Plastics Operation 

OWOSSO, Mich.— Plastics and 
plastic products will be manufac- 
tured here by a new firm, Bolta- 
Carpart, Inc., which has been estab- 
lished by Bolta Products Sales, Inc., 
of Lawrence, Mass., and Carpart 
Corp., of Owosso. 

The new company will be housed 
in remodeled buildings of the old 
Stokely canning factory, purchased 
by Carpart last year. 

John Bolten jr., vice-president of 
Bolta, will serve as president of 
the new organization. Executive 


vice-president will be Hugh Hart- 
ley, president of Carpart. 





er comfort and reduce fatigue, Au- 
tocar engineers pointed out. 

The new V-8 tractor has Auto- 
car’s all-steel driver cab with vi- 
sion-maker curved windshield, ele- 
vated instrument panel, adjustable 
driver’s seat with armrest and am- 
ple room for three men. 

* * 7 





Autocar Powerplant— 


Weighing 1,250 pounds, the V-8 motor 
in the heavy-duty Autocar develops 207 
horsepower at 3,000 revolutions per min- 
ute. 





Small Truckers, 
Garages Get Back 


Wage Controls 


WASHINGTON. — The Economic 
Stabilization Agency last week 
issued a general order continuing 
wage and salary stabilization con- 
trols for nine categories of small 
business enterprises, including “en- 
terprises in the automotive repair 
industry” and in local and over- 
the-road trucking operations. 

Small business firms — generally 
those employing eight or fewer 
persons in all branches—are ex- 
empted from wage and salary con- 
trols under the recent amendments 
to the Defense Production Act. 

The act, however, provides that 
“the President may from time to 
time exclude from this exemption 
such enterprises on the basis of 
industries, types of business, occu- 
pations, or areas, if their exemption 
would be unstabilizing with respect 
to wages, salaries, or other com- 
pensation, prices or manpower, or 
would otherwise be contrary to the 
purposes of this act.” 

The nine exclusions come under 
General Order 17, which, with other 
orders, may be obtained from the 
Economic Stabilization Agency, 
Washington 25. 





Reduced 6'2 Pct. 


AKRON. — Goodyear and Lee 
Thursday announced a 6.5 percent 
reduction in the prices of truck 
tires 10-ply and over. The com- 
panies said this did not apply to 
truck inner tubes. 

Although industry spokesmen of- 
fered no explanation for the price 
drop, they said that large truck 
casings were piling up in manufac- 
turers’ inventories. The reduction 
in the cost of crude rubber also 
was a factor. 





Gains in Quality Control 


AMA Declares Modern Techniques in Auto Plants 
Nip Defects Before They Occur 


DETROIT.—An ounce of preven- | 
tion is worth a pound of cure. That | 


|ancient admonition, according to} 


{the Automobile 


Manufacturers 
Assn., is proving itself today in the} 
quality-control systems employed in | 
the production of automobiles. 

The industry has come a long 
way, AMA says, in safeguarding 
the quality of its products. In years 
gone by, inspectors used to go over | 
finished goods and eliminate defec- | 
tive items. 

But this hit-or-miss method has 
given way to elaborate techniques 
designed to anticipate production 
defects and eliminate them at the 
source. In addition to creating 
better products, AMA says, these 
modern systems increase output 
and cut waste. 

Nowadays quality control is ap- 
plied by auto plants to every fab- 
ricating or assembly process. All 
along the line, quality-control ex- 
perts equipped with carefully kept 
data and precision tools maintain 
a check on the three variables in 


of which cannot vary so much 
as one ten-thousandth of an inch. 
To test the size, strength, smooth- 
ness and other qualities of such 
parts, AMA reports, precision 
gauges are put to more than 12,- 
000 applications in the manufac- 
ture of an automobile. 

Such watchdog tools include a 
magnetic device that detects flaws 
in steel forgings. There also are 
automatic controls that enable pro- 
duction machines to correct their 
own errors. 

AMA notes that statistical tech- 
niques also find wide use in auto- 
motive quality control. Minute in- 
dications of tool wear are charted 
so that bad tools may be replaced 
before any damage is done. Large 
charts placed along production 
lines enable an operator to tell just 
how well his machine is perform- 
ing. 

Statistical techniques, AMA says, 
are credited by one company with 
cutting production costs by $10,- 
000,000. 


production—material, machine and 
operator. 

Actually, each employe has his 
part to play, AMA says. Through 
inspection of his own work, he 
must keep inferior parts from slip- 
ping into final-assembly channels. 

Quality-control technicians seek 
to instill a feeling of pride and 
responsibility in rank-and-file 
workers as a means of insuring 
high-quality finished products. 

modern car contains more 
than 5,000 precision parts, some 


GM to Keep Up 
Insurance for 


Idled Workers 


DETROIT.—Payment of General 
Motors’ group insurance and local 
Blue Cross and Blue Shield cover- 
age for employes laid off on ac- 
count of the steel strike will be 
made by the company, President 
C. E. Wilson announced last week. 











Linear Bearings— 


To meet the demand from manufac- 
turers of heavy duty equipment, Thomson 
Industries, Inc., Manhasset, N. Y., an- 
nounces the production of a new large 
size linear ball bearing for use on 2%- 
inch diameter shafts. Heretofore these 
bearings, called Ball Bushings, have been 
available only in substantially smaller 
sizes which were not suitable for heavy 
load applications or where extreme rigid- 
ity requirements dictated the use of heavy 
supporting shafts. 





U. S. Rubber Converting, 


Expanding Texas Plant 
PORT NECHES, Tex.—The GR-S 
synthetic rubber plant here, oper- 
ated by the Naugatuck Chemical 
division of U. S. Rubber Co., is be- 
ing converted from “hot” to “cold” 


| synthetic rubber and its production 


capacity is being increased from 
70,000 long tons to more than 100,- 
000 long tons annually, the com- 
pany announced last week. 


“Cold” rubber is a form of GR-S 
synthetic made at the temperature 
of ice water. It is in demand for 
use in tire treads, conveyor belts 
and molded industrial products, 
and in liquid or latex form for 
foam rubber cushioning. 

The conversion and expansion 
program 





‘Truck Tire Prices | 


| 


U.S. Uncovers 
Miami Theft Ring 
With Dealer Link 


MIAMI.—Ernest L, Duhaime, as- 
sistant U. S. attorney, announced 
last week that one and possibly 
more Miami used-car dealers are 
involved in a car theft ring here. 

The announcement followed a 
plea of guilty by two men accused 
of stealing nine cars. Most of the 
vehicles were Cadillacs stolen in 
Miami, Hollywood, San Francisco, 
Reno, New Orleans and Phila- 
delphia. 

Stacy Rowell, president of Miami 
Used Car Dealers Assn., said that 
the announcement came as no sur- 
prise since the association has been 
cooperating in the investigation. 

Rowell said that steps are being 
taken on a statewide basis to pro- 
tect the buyer from “crooked and 
unscrupulous men.” A drive has 
been started to require that every 
dealer be bonded in order to stay 
in business. 

“None of the cars was sold from 
used-car lots,” said Rowell, “They 
were sold from a private address 
after they had been advertised in 
the newspapers.” 

Cases involving Miami dealers 
will be presented to the U. S. grand 
jury. 


Chrysler Moves 
~ + . * 
Engine Division 

DETROIT.—Facilities for manu- 
facturing and testing marine and 
industrial engines have been moved 
from Chrysler Corp.’s Jefferson 
Ave. plant in Detroit and installed 
in the new engine plant at Trenton, 
Mich., it was announced last week 
by H. L. Weckler, general manager 
of the corporation. 

The equipment of Chrysler’s Ma- 
rine and Industrial Engine division, 
including 394 productive machines 
as well as engine assembly convey- 
ors and plant engineering appara- 
tus, was moved to the Trenton 
plant without loss of employment 
or production. 

“The new plant permits higher 


| efficiency in marine and industrial 





engine production through better, 
more modern plant layout and ex- 
pediting,” Weckler said. “It also 
makes possible an expansion both 
in production and variety of offer- 
ings for the future.” 


New Oregon Nash Deal 


Paul Fontaine, formerly with 
Fred Bauer Motors (Nash), Port- 





| serving in that position until 1949, 





land, Ore., has opened a Nash deal- 
ership at West St. and Canyon Rd. 
Beaverton, Ore. 


, 
| ge" died July 22 at his home here. 


is expected to be com- 
pleted by late fall. It will cost 


Currently about 140,000 GM em- 
approximately $2,500,000. 


ployes are unable to work as the 
result of the steel shortages, Wilson 
said. Consequently in many cases 
payroll deductions cannot be made 
to cover their contributions to the 
GM insurance program. 


“In taking this step General 
Motors recognizes the importance 
of this insurance protection,” said 
Wilson. “Without the facility for 
payroll deductions, employes would 
have to find means of making pay- 
ments in cash at the plants and at 
the offices of the local Blue Cross 
and Blue Shield plans.” 


Litsinger Expands 

Purchase of the northwest cor- 
ner of Washington Blvd. and 
Elizabeth St. in Chicago to take 
care of expanding business was 
announced by Fred G, Litsinger, 
president of Litsinger Motor Co. 
(Ford), and vice-president and 
treasurer of Morgan Motor Co. 
(Lincoln-Mercury). The vacant 
property is in the immediate 
vicinity of both the Ford and 
Lincoln-Mercury dealerships. 








* e 
Obituaries 
Adair at one time was associated with the 


Sibley, 59, Just Named Pope-Hartford automobile dealership, one 


Nash Chief at Boston oe eS ee 


BOSTON. — Fred C. Sibley, 59, Mrs. Spencer T. Honig 
who three weeks ago was named LOS ANGELES.—Marie Honig, 52, wife 
manager of the Nash zone in of Soueer 7. Honig, president of Nash 
Boston, died here enna onus died July 21 of a cerebral 
- * * * 
nary thrombosis. Charles Alfred Ryno 
Sibley joined! CANOGA PARK, Calif. — Charles 
Nash in 1938 as a mw — dealer, died July 
regional manager ; 
after spending 
more than 12 
years with Gen- 
eral Motors. He 
was appointed 
Boston zone man- 
ager of the com- 
pany in 1940, 


A. 

21 at his 

* * 

Gloar 
CHILDRESS, Tex. - C. B. Gloar, 

auto dealer, died July 23 at Cheyenne, 

Wyo., while on a vacation trip. Mr. Gloar 


owned auto dealerships in Childress and 
Quanah, Tex. 


» ~ * 
William W. Davis 
COLUMBUS, 0O.-—-William Waldo Davis, 
36, parts manager for Davis - Jenkins 
(Buick), at Jackson, O., drowned after 
falling from a speedboat at Lake White. 
* * * 


David E. Dailey 
| CLEVELAND. David E. Dailey, 51, 
secretary and general manager of McCar- 
roll’s, Inc., auto dealership at 7000 Euclid 
Ave. here, died after a cerebral hemor- 
rhage. Mr. Dailey collapsed in his office 
and died five hours later in Doctors hos- 


* 
C. B. 
52, 





Fred C. Sibley 


when he was named zone manager 
at Buffalo. 


* * * 


Seiler, 63, at Detroit; 


Former GM Executive 
DETROIT. — Paul W. Seiler, 63, 





president of General Motors Truck Pies had been with McCarroll’s for 
Corp. from 1927 to 1935, died in his ie * * * 

apartment here July 29 after a long Frederick W. Hohensee 
illness. YONKERS. N, Y. Frederick Wilhelm 


Hohensee, 82, early auto manufacturer and 
° " former General Motors official, died July 
— and general Motor T of | 24. Mr. Hohensee got his start in the car- 

ernstedt Mfg. Co., Motor OOl | riage industry in Flint with the firm of 


Mfg. Co. and two Canadian gold | Durant & Dort, then moved to New York 


During his career, he also was | 


* : : in 1913 and worked with William C. Du- 
mine companies, Metal Cutting j}rant in manufacturing the Chevrolet there 
Tools and Mfg. Co. and Seiler} ana in Tarrytown, N. Y. After GM ab- 
and Co. | sorbed Chevrolet Motor Co. in 1917, Mr. 

* * a Hohensee served as general factory man- 


‘ . |ager, a vice-president and a director of 
penwess Connelly | Con. |GM. From 1921 to 1929, Mr. Hohensee 
. s sv, ° pe | again joined with Durant, and they pro- 


from 1926 to 1939, J. | auced the Durant automobile in Elizabeth 


~ 
= ." N. J. Mr. Hohengee retired from the auto- 
ey og, | Motive field in 1929. 
Auto * 


nelly Chevrolet Co. 
Fleetwood Connelly, 65, died July 
Memorial hospital. Mr. Connelly 
former president of the Springfield 








Dealers Assn. and director of the Illinois ° ° 
Automotive Trade Assn. E. J. Becker 
* * sl HIALEAH, Fla.-—Former proprietor of 
Charles Morrow an auto dealership in Wheeling, W. Va., 
GREENFIELD, Iil.—Charles Morrow, 71, | E. J. Becker, 77, died here in a hospital 


auto accident July 18. | July 21. 
dealers * * * 
Eugene Black 

be EARLHAM, la - Eugene Black, 46, 
George Mitchell Adair Chevrolet dealer. died July 15 of a cerebral 
LOS ANGELES.—George Mitchell Adair, | hemorrhage. Burial was at Norwalk, Ia., 
Mr. | where he was born. 


was killed in an 

He was one of the oldest Ford 

from the point of service in this area. 
* * 
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Truck Production Estimates 
By Automotive News 


(U. 8. PRODUCTION ONLY) 

















Week Week Jan, 1 dan. 1 
Ended Same Ended Total to to 
Aug. 2, Week, duly 25, duly, Aug. 4, Aug. 2, 
1952 1951 1952* 1952 1951* 1952* 
CHEVROLET 11,074 4,532 293,883 175,431 
CROSLEY .... il x 435 208 | 
DIAMOND T 164 122 163 820 5,015 4,692 
DIVCO .... 60 80 60 155 2,822 1,930 
DODGE 300 3,308 300 7,624 102,350 92,882 
FEDERAL 36 41 36 150 1,489 1,015 
FORD 702 6,240 5,120 10,357 210,356 128,689 
GMC ..... = owen a 868 1,540 79,727 62,719 
INTERNATIONAL ...... 10 3,173 9 70 = =101,772 78,401 
) 8 errr , salts Sone 271 . 331 9,729 6,134 
0 re 313 330 =- «1,214 9,293 10,491 
STUDEBAKER ..... $28 eosin 778 28,805 33,191 
WHITE ...... piinbundes sencellaven ™ video 221 798 9,762 7,630 
WILLYS-OVERLAND _ 1,926 ED  texsvteiens 5,179 52,036 60,677 
MISCELLANEOUS ...... 164 358 206 1,023 9,869 8,862 
Total Trucks, U. S..... 3,362 29,310 6,445 34,579 917,343 673,002 
Total Cars, Trucks, 
a ee 17,763 115,259 36,311 194,723 4,459,594 3,033,746 
Total Cars, Trucks, 
Ch ere 2,112 2,705 4,146 25,117 269,873 238,246 
Grand Total 
Cars and Trucks, 
U. S. and Canada...... 19,875 117,964 40,457 219,840 4,729,467 3,271,992 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc. 


N.B.:. All U. 8. totals include cars and trucks for military orders, 


Output Due to 





After Hitting Postwar Low 





Creep Up 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18¢c) 


PER WORD for each insertion. Cash in advance. 


Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed ‘Box No. ......, 


in care of Automotive 


News, 


Detroit 26, Mich."’ add One Dol- 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


received. Display Ads: $9.80 per inch, per insertion. E 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


HELP WANTED 





WANTED 
CONTACT 
EXECUTIVE 


Detroit advertising agency, 
strong on automotive ac- 
counts, needs a man with 
these qualifications. 


Automobile or truck selling 
background. This man is 
probably now a factory rep- 
resentative or successful 
retail salesman or sales 
manager. 


(Continued from Page 1) 


the steel strike has paved a long 
road back. At best, it likely will 
be sometime in September before 
ear and truck output has climbed 


back to the rates that were in 
effect before the steel strike was 
called. 

The past week saw car produc- 
tion blacked out at all of Chrysler 
Corp.’s plants, Ford division, Buick, 
Oldsmobile, Crosley, Packard, 


built an estimated 2,360,744 cars, as 
compared with 3,542,251 at the same 
point in 1951. This year’s truck to- 
tal stands at 673,002, as against 917,- 
343 last year. 


duction in the past month has 
shoved 1952 car and truck output 
totals further behind those of last 
year. 

So far this year U. S. plants have 








Studebaker and Willys. 
* * * 


DLE truck makers _ included 

Chevrolet, Crosley, GMC, Inter- 
national, Mack, Reo, Studebaker 
and White. 

This week will find Ford’s 15 
assembly plants back in opera- 
tion, along with Buick, Oldsmo- 
bile and possibly, Nash. 

Chrysler divisions will resume 
production the week of Aug. 11 in 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


Kindly Acknowledge 


AUTOMOTIVE NEWS 








most plants and on Aug. 18 on the 


West Coast. 
It is the guess of L. W. Smead, 


general sales manager, that Ford | WORKING 


plants will be able to operate at 
least two full weeks in August. 
James J. Nance, Packard presi- 
dent, says “several weeks” will pass 
before his company can resume 
production. 

Ford is in the happy position of 
being able to produce 50 percent of 
its own steel needs, but Ford offi- | 


HELP WANTED 





SALES MANAGER. Selling 
and supervising one or two salesmen for 
Chrysler - Plymouth against competition 
from Cadillac, Buick, Chevrolet and 
Ford. Must have proven record in sales, 
closing deals, training salesmen. Salary 
and profit sharing plan. Growing south- 
west town of 10,000. Last two years, 
60 cars a year. Want to increase vol- 
ume. We also sell trucks, reason for 
wanting top-notch man to take over cars. 
Send recent picture, full particulars of 
experience, family and references. Box 
1725, c/o Automotive News, Detroit 26. 





cials expect their civilian opera- | 
tions to be handicapped by emer-| 
gency orders from defense agencies. 
However, Ford—like other makers 
—may get some help from immedi- 
ate delivery of steel that was in 
process at mills or in freight yards 
when the strike was called. 
* . 





PACKARD 


20, 
DEALER, established for 33 

years in a central Pennsylvania town of 
50,000, having a service mailing list of 
approximately 1,000 customers, needs 
service manager to take complete charge 
of modern equipped shop with approxi- | 
mately 25 employes. Write, giving back- | 
ground, qualifications and other details. 
M. L. Moore, Park Motor Car Co., 500} 
Campbell St., Williamsport, Penn. | 








EANWHILE, there is a good | SERVICE MANAGER, capable of taking 


deal of apprehension in the | 
auto industry about the fact that 
no iron ore moved along the Great 
Lakes all through the steel strike. | 
This could result in the impact of 
the steel dispute lasting for many 
months to come. 

Even more imminent is the pos- 
sibility that the National Produc- 
tion Authority may revise fourth | 
quarter car and truck production | 
quotas downward. Vehicle makers | 


| 


| 


have already given up hone of! Genera. MANAGER for new car deal- 


building up to the quotas assigned 





AUTO PARTS MANAGER. Aggressive, 


complete charge of gas station and used 
car repair department. New organization, 
contemplating expansion. Wonderful op- 
portunity for right man. Guaranteed 
over $5,000 first year. Write experience, 
reference, age to Box 1696, c/o Auto- 
motive News, Detroit 26. 





capable of handling a large volume of 
parts, wholesale and retail. Prefer man 
with Ford experience. Salary and bonus 
plan will be offered to qualifying appli- 
cant by large Lincoln-Mercury dealer 
located in Pennsylvania. Box 1726, c/o 
Automotive News, Detroit 26. 








ership with big used car operation. Com- 














Age—middle thirties. 


Education—Some college 
preferred but not absolutely 
necessary if experience 
makes up for the lack. 


Merchandising and sales pro- 
motion — Knowledge of the 
USE of slide films, facts 
books, manuals and litera- 
ture extremely helpful. 


The ideal man would be one 
who has sold either cars or 
trucks at retail for a period 
of a year or more, and who 
has original ideas. 


Our organization knows of 
this ad. All answers will be 
acknowledged. 


Address Box 1724, c/o Au- 
tomotive News, Detroit 26, 
Mich. 


Please include phone num- 
ber and best time to call. 











AGGRESSIVE AMBITIOUS SALESMAN 
desired. One of Florida’s largest Dodge- 
Plymouth dealers desires an experienced 
new car, new truck and used car sales- 
man in his thirties with a good selling 
record and ambitious enough to become 
a@ new car or used car manager. Com- 
pensation unlimited. Excellent working 
conditions. Give brief outline of your 
experience and your sales record. Present 
position will be protected. Write Box 
1703, c/o Automotive News, Detroit 26. 


MANUFACTURER of farm truck equip- 
ment has openings for capable salesmen 
everywhere, calling on truck and imple- 
ment dealers, to represent them in intro- 
ducing a fast-selling electrically oper- 
ated underbody hoist, powered by truck 
battery, rated at 7-ton capacity for one 
and two ton trucks and at 3% tons for 
pickups. Unique! Only hoist of its kind 
on the market. Fully established by two 
years’ experience in the midwest farm 
regions. Easily installed by dealers. 
Costs less! Box 1717, c/o Automotive 
News, Detroit 26. 


WANTED. An exclusive representative in 
each state. Age 30 to 50. Well educated, 
with knowledge of dealer operations, to 
sell a service to dealers. Earnings for 
workers, minimum $10,000 first year. 
Submit detailed application, with picture 
—must pass character and ability in- 
vestigation. We train you. Type men 














ry munity of 100,000 with permanent air we want are presently factory represen- 
for the third — 1 f ro- force base in southern coastal area. tatives, manufacturers’ representatives, 
The downward spiral of p Must qualify with factory. Salary and dealer executives. Car necessary, All 
profit sharing basis with privilege of applications completely confidential. Box 
buying up to 50% interest. Box 1715, 1740, c/o Automotive News, Detroit 26. 
c/o Automotive News, Detroit 26. 
Auto Stocks NEW CAR SALES MANAGER. Large 
EXPERIENCED PACKARD MECHANIC. eastern Chevrolet dealer, established 
duly duly 1952 Work and live in beautiful central thirty years, has opportunity for truly 
° 23 = — Se. Guo Ravina pete sent, Bae outstanding man of proven ability to 
Chrysler 718% BY, 19% 6814 -o - _ 20-0 SIs. eply. inject his unusual capabilities in the re- 
3 : 1% 1% gi 1%, | giving complete background. Packard sponsible management of twenty-man 
— ey 5014 5756 Y, = | Orlando Motors, 342 N. Orange Ave., new passenger car sales department. Re- 
59% 57% 59% 5 | _ Orlando, Fla. plies confidential. Box 1718, c/o Auto- 
Hudson 15 15 15% 124%| USED CAR BUYER. One of New York| ™otive News, Detroit 26. 
K-F 4% 4% q 4% City’s largest used car dealers has open- 
3 Bs § ing for experienced buyer. Must have 
Nash 20% 19% 21% 17% | over five year’s experience. Wonderful FORD PARTS COUNTERMAN 
Packard 5% 4% 5% 4 &| opportunity for right man, Write experi- Solid Florida deal ff 
Stude. 38% 38 391%, 3134) ence, age, salary desired. Box 1697, c/o ore SHER CONS Gwers 
Willys 9%, 9% 10% 85% | Automotive News, Detroit 26. bonus pay plan — permanent 
én | WANTED—Male or female bookkeeper in Replies confidential 
three to five hundred car dealership. 172 
Average 25.96 25.44 Must know GM accounting. State salary Box * 3 N 
Compiled from reports of trading on the| expected and experience in application. c/o Automotive News 
N. Y¥. Curb and N. Y. Stock Exchange. Write H. C. Gillespie, Jr., Gillespie Buick Detroit 26 





Co., Corpus Christi, Texas. 














HELP WANTED 


POSITION WANTED 





SERVICE MANAGER. Your future oppor- 
tunity may be with this old established, | 


250 car, Chrysler product dealer in sub- 


urban Chicago area, Man selected should | 


be 35 to 45 years of age with ability 
to handle shop personnel, customer re- 
lations and operate aggressive service 
merchandising program, Man we want 
is on his way up, but not moving fast 
enough. Minimum salary of $5,200 a year 
with possibility of total earnings in ex- 
cess of $7,500. Our plan includes com- 
plete employe benefit programs plus a 
supervisory car purchase arrangement. 
Submit outline of major qualifications 





for future interview. Box 1704, c/o 
Automotive News, Detroit 26. 
MECHANIC FOREMAN. Exceptional op- 


portunity for a man who desires to live 
in Colorado and have a permanent posi- 
tion. He must be well versed technically 
and theoretically and experienced in the 
installation and maintenance of all types 
of truck equipment, such as hydraulic 
hoists, dump bodies, winches, auxiliary 
transmissions, converting wheel bases and 
the installation of all types of six wheel 
attachments (both drag and driving type 
axles). He must have a good super- 
visory background for the handling of 
men and be willing to accept responsi- 
bility. Box 1716, c/o Automotive News, 
Detroit 26. 





SALESMEN, NEW CAR DEALER follow- 
ing Midwestern states. One of the larger 
distributors of body hardware parts and 
accessories expanding into new territory. 
Sure-fire sales program that guarantees 
large earnings. Sideline okay. Commis- 
sion, bonus, car expense. National Auto- 


motive Parts, Inc., 310 W. Cumberland 
St., Philadelphia, Pa. 





DIRECT SALESMEN WANTED by manu- 


facturer of tailored rear floor and trunk 
mat line to call on new and _ used 
car dealers. Above average commission 
rates for this large volume line. Excel- 
lent as an associate line in your present 
sales program. Inquiries invited by ag- 
gressive men. Write Box 1692, c/o Auto- 
motive News, Detroit 26 














POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads ere accepted at half reguier 
rates, namely: 9 cents per word for each 
Insertion. sh in advance. (Haelf-rate 
does not apply to display ads in this 
section.) 








GENERAL MANAGER. How many times 


have you said? ‘‘If I could find the man 
who is trustworthy, accepts responsibil- 
ity, willing to work hard, can train and 
supervise people and who knows the 
automobile business.’’ Perhaps you want 
to share responsibilities or be sure that 
which you have built is maintained or 
improved. Maybe other interests, health 
or retirement calls for immediate atten- 
tion or future planning. Have success- 
fully operated two new car operations, 
regional business management manager 
for manufacturer, used car manager 
1,000 car deal and my own used car 
business. Facts available to support 
above. 40 years young, happy married 
life, two years University extension. 
English-German. A _ personal interview 
may be of mutual value. Box 1708, c/o 
Automotive News, Detroit 26. 





QUALIFIED GENERAL MANAGER de- 


sires connection with an aggressive retail 
dealership. Thoroughly experienced in all 
departments of the business and present 
marketing problems. Successfully oper- 
ated Generai Motors and Chrysler agen- 
cies in Detroit and Chicago regions. If 
you desire modern, mature, reliable, 
aggressive and profitable merchandising 
management in your organization, reply 
to Box 1732, c/o Automotive News, De- 
troit’ 26. 





SALES EXECUTIVE DESIRES position in 


factory sales. Nine years’ experience 
with Chevrolet factory. Six years’ retail 
dealer management experience. Thor- 
oughly familiar with all phases of new 
and used car, parts and service activity 
including merchandising program and the 
hiring and training of personnel. Well 
experienced in business management, or- 
ganization, building layout, remodeling, 
leases, taxes, insurance, etc. Age 42, 
married, excellent health, college gradu- 
ate. Box 1728, c/o Automotive News, 
Detroit 26. 





AGGRESSIVE AUTOMOTIVE EXECU- 


TIVE, experienced all phases new and 
used car merchandising. Currently new 
car manager large eastern GM dealer, 
seeks permanent association with pro- 
gressive organization in middlewest or 
west—-southern California preferred. Age 
38, married, college graduate, excellent 
record and reputation. Highest type ref- 
erences. Available 30 days. Box 1727, 
c/o Automotive News, Detroit 26. 





GENERAL MANAGER. 


Career man in 
automobile field; age 42; sober, conscien- 
tious, reliable. Fifteen years’ retail ex- 
perience as salesman and salesmanager, 
Chevrolet. Dealer operations experience 
with factory, all departments of dealer- 
ship. Specialist in sales training and 
merchandising. References exchanged. 
Box 1719, c/o Automotive News, De- 
troit 26. 





AUTOMOTIVE 





MANAGER — Available 
soon. Business, general management ex- 
perience. Results will justify part own- 
ership potential. Box 1690, c/o Automo- 
tive News, Detroit 26. 


DEALER CONSULTANT desires position 


with retail automobile dealer consultant 
firm. College graduate, married, good 
health, age 41. Sixteen years’ experience 
in factory and retail sales activity. Car 
and truck sales a specialty. Very fa- 
miliar with all phases of business man- 
agement from the obtaining of leases to 
the distribution of profits. Have been 
associated with one of the largest auto- 
mobile dealers in the United States. Box 
1729, c/o Automotive News, Detroit 26. 





GENERAL MANAGER thoroughly familiar 


in every respect with large new and 
used car operation. Have supervised vol- 
ume wholesale and retail parts and serv- 
ice activity. Also well versed on business 
management. Can furnish best of refer- 
ences from associates of ‘‘Big Three’’ 
operations as a well qualified manager. 
Age 41, married, college graduate, excel- 
lent health. Will consider part owner- 
ship. Box 1730, c/o Automotive News, 
Detroit 26. 





ACCOUNTANT-OFFICE MANAGER, Ex- 


perienced all phases auto dealership. 
Now employed large GM contract as as- 
sistant manager in charge of accounting. 
Would like salary plus bonus plan. 
Capable assuming full charge. Box 1698, 
c/o Automotive News, Detroit 26. 








AVAILABLE on short notice. Service su- 
perintendent or manager, excellent tech- 
nical background. Truck or passenger 
ear field. Presently engaged in govern- 
ment service as packaging specialist. Box 
1720, c/o Automotive News, Detroit 26. 





EXPERIENCED FORD service manager, 
now employed, desires position with Ford 


dealer in south. Can furnish excellent 
references on request. Box 1731, c/o 
Automotive News, Detroit 26. 





DEALERSHIPS AVAILABLE 





DEALERSHIP FOR SALE. Long line farm 


equipment and motor truck agency, and 
GM automobile franchise; located in the 
southeast on main highway in one of 
the fastest growing sections in the U. S. 
Sales volume of approximately $750,000. 
Incorporated. Sale subject to factory 
approval. Box 1721, c/o Automotive 
News, Detroit 26. 





DEALERSHIP HANDLING Dodge - Plym- 


outh. Quota 48 Dodges, 24 Plymouths. 
unlimited on trucks; completely equipped 
showroom, garage, parts department; 
employs six; building 100’x150’; rent 
$100; lease; fine deal for partners; price 
under $50,000. Apple Company, Brokers, 
Cleveland, Ohio. 





FORD FARM MACHINERY agency located 


in N.C. for sale at inventory approxi- 
mately $25,000. Will return investment 
plus profit in two years. New building 
erected to our specifications. Long term 
lease available. Box 1736, c/o Automo- 
tive News, Detroit 26. 





FLORIDA 


FRANCHISE. Independent line 
in city over 50,000. Profitable going op- 
eration, best reputation, clean inventory. 
Approximately 175 unit deal. $10,000 will 
buy, no real estate involved. Box 1670. 
¢/o Automotive News, Detroit 26. 





DEALERSHIP, Auto Willys—gas station. 


Sales $20.000 month; franchise three In- 
diana counties; fully equipped: Goodyear 
franchise; price reasonable. Apple Com- 
pany, Brokers, Cleveland, Ohio. 

Must 


SEVERAL ‘‘BIG THREE"’ agencies. 


have factory approval. Mr. Caplan, 145 
Holeomb St., Hartford, Conn. Phone 
2-5794. No reverse charges accepted. 





411 Curtis Bldg. 


WHEN BUYING or SELLING 


an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


Detroit 2, Mich. 





DEALERSHIP FOR SALE. Over $300,000 
G.8. 


1951, most popular line in low- 
priced field. Stable payroll town, located 
in the northwest. Outside interests, rea- 
son for selling. Low overhead. Will sell 
for parts and inventory, approximately 
$15,000 will handle. Balance can be 
financed. Write Box 1737, c/o Automo- 
tive News, Detroit 26. 





DUAL DEAL—Handling GMC trucks, J. I. 


Case farm machinery. In south Florida’s 
largest vegetable growing county. Mod- 
ern building on truck highway. Inven- 
tory at cost. Reasonable rent on build- 
ing. Box 1713, c/o Automotive News, De- 
troit 26. 





DEALERSHIP handling Buick and Pontiac 


with 100 car contract. 1951 gross sales 
$450,000. All modern equipment. Estab- 
lished 30 years. $40,000 will handle. 
Lease on building and two used car lots. 
Population 10,000. Manistee on Lake 
Michigan. Call or write Manistee Motor 
Sales, 457 River St., Manistee, Mich. 





DEALERSHIP FOR SALE, handling Chrys- 


ler-Plymouth, located in the Rio Grande 
Valley of Texas — population 13,000. 
Building and complete facilities avail- 
able. Attractive price. Box 1722, c/o 
Automotive News, Detroit 26. 





DEALERSHIP WANTED 








PRIVATE PARTY, now working for deal- 


ership, wants 100-plus car franchise— 
Ford, Chevrolet or Pontiac. Have fac- 
tory approval. Cash for complete or 
partial buy-out. Any location considered. 
Reply in confidence. Box 1734, c/o Auto- 


motive News, Detroit 26. 
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DEALERSHIP WANTED 





_o ARS FOR SALE 








WANTED 


Ford or GM with 400 Units 
Cash. Anywhere. 
FACTORY APPROVAL ASSURED 
Replies Confidential, Box 1599, 
c/o Automotive News, Detroit 26. 


=AUTOG— 
AUCTION 


a 











ANTED. Ownership or partnership 
small dealership in southwest with a 
potential. Must be General Motors or 
Ford producer. Box 1733, c/o Automo- 
tive News, Detroit 26. 

TEXAS CHEVROLET dealership 
Can handle up to 125 unit deal. 
approval and waiting. Absolutely con- | 
fidential. Wire or write Williams, sans) 
1938, Abilene, Texas. 


WANTED AUTO AGENCIES 
We have qualified buyers for all size auto 


agencies throughout the United States. All re- 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague *. Brooklyn 2, N. Y. 


in 





wanted. 
Factory 





r 





DESIRE GENERAL MOTORS or Ford 
dealership in Chicago area. Have ample 
capital and can qualify with factory. 
Box 1691, c/o Automotive News, De- 
troit 26. 

FORD-GENERAL MOTORS; 
anywhere. Qualified. Send complete in- 
formation for immediate action. Box 
542, White Plains, N. Y¥ 





large volume, 





THINKING OF SELLING? 


| want a desirable Ford franchise of 150 new 
units up to 400. Would consider Mercury or 
GM, Absolutely no publicity pending final 
signing. Airmail reply giving salient details. 
Box 1714, c/o Automotive News, Detroit 26 





WANTED—Smaill dealership. Prefer Olds- 
mobile, Pontiac, Buick or Studebaker. 
Have cash. Clifford Jordan, 1302 Mary 
St., Waycross, Ga. Phone 2948. 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





peer. ae 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 


_AUTOMOTIVE NEWS, A 














BEST in the MIDWEST! 
Carl E. Marker's 
FORT WAYNE 
AUTO AUCTION 
Sale Every Tuesday — 11:30 A.M. 
Open all night Monday night 
Dealers Only 
Phone — E-1254 Phone — E-5209 
Where You Buy and Sell RIGHT! 
324 West Main St. Fort Wayne, Ind. 
WE GUARANTEE ALL CHECKS 








BIG THREE. 200 units. Ohio, Michigan, 
Illinois, Factory approved. Box 1735, 
c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 











DISTRIBUTORSHIP 
OPPORTUNITIES 


leading school bus body manufacturer 
has distributorships available in 
Ohio Texas 
Virginia Kansas 
Kentucky Missouri 
Tennessee Minnesota 


A well known, nationally advertised line of 
quality bus bodies—both school and metro- 
politan type—offers a sal an or ¢ 
with proved school bus sales ability a “big 
opportunity. Replies held confidential, 





Box 1674, Automotive News, Detroit 26, Mich. 








JOBBERS 


Calling on new car dealers, body and glass 
shops, etc., will be interested to know that 
for the first time they now have the opportun- 
ity of selling the manufactured products of 
this nationally known corporation. In replying, 
please advise the ber of s you 
employ, the products you sell and the terri- 


tory you cover. 
Box 1738 
c/o Automotive News 
Detroit 26 











DEALER SERVICES 
INVENTORY SERVICE. Parts and acces- 





sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 


L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
Parts Accessories 
Large Small Dealershi 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Illinois 
ESsex 5-8300 








INVENTORY SERVICE 
Parts and Accessories Depts. 

Full-time experts. No pickup, pastime help; 
confidential and unbiased. Certifie d reports. 
Also special buy-sell service. Ex rienced 
organization —in business since 1939. Free 
kiet on Parts Department operation’ sent 
on request, Call or dens for com details. 


Automotive | ory Service 
9900 Freeland Detrolt 27, 1 Mich. We’ 3-6449 








CARS FOR SALE 








AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 











ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1949-1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


S4TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 17-2308 SHERWOOD 7-1700 


PARTS FOR SAL a 


| PONTIAC PARTS. Fast ‘service on ‘grilles, 
fenders, doors, panels for Pontiac and 
GM cars, 1937-1952. Prompt shipment on 





any part. Stacy Trent Pontiac, 224-236 
W. Hanover St., Trenton, N. J. Phone 
4-5194. 





Oldsmobile 
Parts 


24 HOUR DELIVERY SERVICE 
2 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two 
Big Locations 


GAGE & DRUMMY INC. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 





| 


AUGUST 4, 1952 


TRU Cc KS FOR SALE 


NINE NEW 1952 Dodge 4-ton B3YX tan- 


dem 164’’ wheel base. Call or wire col- 
lect—Wm. Reidesel, TAbor 6121 or P. O. 
Box 659, Denver, Colo. 


MISC ELL ANEOU Ss 


ENG z N E REBUILDING — “Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 





Used Trucks 


diti d Large Selection 
Modis Fords and Chevrolets 
Pickups and Deliveries 
Long & Short Wheelbases 


Tractors 46 to 51 


BURKHOLDER CHEVROLET, INC. 
321 N. Ionia Grand Rapids 2, Michigan 


Whol 











TRUCKS WANTED 
WRECKER WANTED—Late model, 1%-2 
ton Holmes crane. Prefer Dodge. Burns 

and Burns, Plainwell, Mich. 

BUSES FOR SALE 
NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 











Passenger), Yellow Cruiser (29-passen- 
ger). National Bus Sales Co., Inc., 101 
a ig St., Philadelphia 4, Pa. BAring 
-7605. 





GOVERNMENT SURPLUS. Buses — K-7 
International, 37-passenger. Some with 
two-speed rear ends. Used at Oak Ridge 
atomic energy base. Clean, ready for 
service. $650 each. FOB Atlanta, Ga. 
Fulton Auto Exchange, 190 Edgewood 
hry N.E., Atlanta, Ga, Phone MAin 
134. 








BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 





NEW FORD SCHOOL BUSES, 1951 mod- 
els, for immediate delivery. F-6 chassis, 
Superior bodies, 48 passenger, full leath- 
er seats, heaters, directional signals at 
substantial savings. Contact Victor Nev- 
ins, Box 127 Rehoboth, Del, Phone Re- 
hoboth 3261. 

CHEVROLETS, FORDS, DODGES, GMCs 
school buses, 36 to 60 pass. 1946 to 1952 
models. Also four 1952 Dodge chassis 
model B-3-RS229. Box 1681, c/o Auto- 
motive News, Detroit 26. 

SHOP EQUIPMENT FOR SALE 

ELECTRIC OVEN. Originally purchased 
from the Goodyear Tire Co. for baking 











bonded brake lining. Hardly used and 
as good as new. Save half of price new. 
Pollard Motor Co., 210 N. York, Elm- 
hurst, Ill. 

TWO MODEL CW sand 
sand blasting machines. Sand capacity, 
100 pounds. For cleaning auto bodies 
and motor parts. New machines attrac- 
tively priced to sell. E. J. Woodison 
Co., 7415 St. Aubin, Detroit 11. 





storm portable 





PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent te a 
new unit. 

Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 








ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice 


lerti 


” Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY 
Write—Phone—Wire 
Ace Automotive Products 


6416 N. Broadway Geteoge, ©. Iinois 
Phone: Lengbeach |-! 





of low mileage 1950 and 195! Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 
These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 


Piease note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








A REAL MONEY MAKER 
1949 - 1950 
CHEVROLETS AND PLYMOUTHS 
4-door sedans 
Ex-Taxis 


New interiors, good bodies and motors 
Priced low for quick sale 


DISNEY MOTOR SALES, INC. 


13607 St. Clair Ave. Cleveland, Ohio 
Glenville 1-8600 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
gg pte ig INDIANA 
andi, Auctioneer 
CORNER’ ¢ CAPITAL’ wade woes STs. 
Market 8541—Belmont 015! 
IN THE HEART OF INDIANAPOLIS 








PARTS FOR SALE 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptiy. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Lovis 9, Mo. 





BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 
Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 


Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New Yerk 








SEATS FOR SALE 
100 single adjustable sedan delivery pats, 
made by General Motors. These are used, 
are in good condition. Will sell for $15 A 


Apply 
CLARK’S AUTO PARTS 


1409 WEST BROAD ST. SAVANNAH, GA. 
Phone 4-164! 








PARTS WANTED 


PARTS WANTED 


Dealers who are either over stocked or 
have surplus transmission gears, differen- 
tial ring and pinion gears, from model A 
Ford or any make up to current models, 
send your list and we will make you an 
offer. 








Box 1739 
c/o Automotive News 
Detroit 26 








TRUCKS FOR SALE 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 











1952 DODGE WRECKER, two ton, 825.20 
rubber, Holmes Traffic King crane and 
body. All equipped. 1,050 miles on truck 


—$3,800. Vestal Service Garage, Vestal, 
uN. F. 





ANTIQUE CARS FOR SALE 


1912 MODEL T FORD roadster. 
condition and running. $450. 
Service Garage, Vestal, N. Y. 


MISCELLANEOUS 
IEEE LEELA LAE 


8 out of 10 
DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 
Federal Tax 


*44* Included 


LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 





Good 
Vestal 








FACTORY 
NET PRICE 


Factory Sales Division 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 














POWERFUL—SAFE. Sharp brake lock, car 
or truck, Ask your jobber or write direct 
The Sharp Manufacturing Co., Nelson- 
ville, Ohio. 


i 


INSIST on the BEST 


AUTOMATIC BRAKING 
TOW BAR 


COMPLETE with controlled steering 
Guide Cables AND 


BRAKE HOOK-UP....... $61 45 


Price Includes Federal Excise Tax 
Meets all 1.C.C. Requirements 
GUIDE CABLES ON 2ND UNIT 
FOR INTERSTATE TOWING IS 

AN 1.C.C. "MUST." 


UICK-TOW, B " 
Gene Tow ‘tor. ee $1 9.50 


TRI-KING 3-Point Hook-Up $42 50 
. 


Intra-State Tow Bar 
(Folding ''V'' Type) 














Protecto = (Tailor Made) .. 95 

Carrying Bags $1.00 e 33: 50 
—SPECIAL— 

SAFETY CHAINS, set of 2, only .... 

DON'T TAKE CHANCES 


1.C.C. REGULATIONS DEMAND 
SAFETY CHAINS ON ALL HOOKUPS 


$2.50 


ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


WE STOCK ALL TYPE PARTS 
FOR IMMEDIATE DELIVERY 


WHY TAKE CHANCES 
BUY "THE ORIGINAL" 


Automatic BraKinG 
Yellow Tow Bar 


Steering and Brake 
ip Chain Jaws that FIT for Easy, 
INSTALLATION. WRIST ACTION 


Get — Controlled 


Quick 
guarantees a Full Floating Ride and Tow 
on all type roads. 


STOPLITES and BRAKES 
(8 Wheels) at All Times 


THE CHEAPEST 
INSURANCE 
YOU CAN BUY 
TOW BAR SALES CO. 


Exclusive Factory Distributors 
AN 3-8888 Nit yo 4-4485 
DE 2-0700 ®|DO 3-8373 
40 So. Clinton St., Chicago 6, Ill. 











BARGAIN!! CLOSE OUT!! 


Aluminum Paint—High Quality 
$10.95 for Five Gallons 


Carbozite, Waterproofer 
Can Be Used on Anything 


$1 a Galion 
$4.75 for 5 Gallons 
GM Undercoating 
50-Gallon Drums—$35 
Western Chevrolet Co. 


Mitchell, S. D. Wire or Call 527 








New Subscription Order: 


| 

| 

| 

| Send Automotive News to Address Below 
for One Year $8 [j or Two Years $14 [[] 
for which check is attached [_] or send bill [—] 
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There’s an extra you can’t see in every Interna- 
tional light-duty truck. It’s stamina! 


It results from the same kind of engineering that 
has kept International the heavy-duty leader for 20 
straight years. International light-duty trucks stay 
on the job longer, with less maintenance and lower 
operating cost. You cut your hauling costs while 
you enjoy the driving comfort of the roomiest cab 
on the road. 


These are just a few of the reasons why Interna- 
tional Truck Dealers value their franchise so highly. 


INTERNATIONAL HARVESTER COMPANY ¢ CHICAGO 


* 





Look for these International exclusives: 


® Silver Diamond valve-in-head truck engines are rugged, 
packed with extra power. Engineered to save you plenty 
on operating and maintenance cost. 


®@ New green tinted non-glare safety glass available in the 
Comfo-Vision Cab. One-piece, full-vision windshield. 


@ Super-steering system—more positive control. Wider front 
axles make possible full 37° turning angle for easier 
handling and maneuverability. 

®@ Wide variety of light-duty models — 2, %4, and 1-ton sizes 
—GVW’s from 4,200 to 8,600 Ibs. 115, 127, and 134-in. 
wheelbases. Pickup, panel, stake and many other types 
of bodies. 


International Harvester Builds McCormick Farm Equipment and Farmall Tractors ... Motor Trucks .. . Industrial Power . . . Refrigerators and Freezers 


Better roads mean a better America 


INTERNATIONAL “> TRUCKS 


‘Standard of the Highway” 











